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vis MAN and other lumber journals, and have in that way craft, amply able to weather any condition of wind or 
AN ASSOCIATION AND ITS PRESIDENT. ee ee eae é 


kept thoroughly in touch with what has been accom- wave which is liable to arrive. 
\ pioneer in lumber association work, one whose ex- plished through the association movement in other de- The saving grace of the association, however, bas been 
rience had been chiefly in the early days of up-hill partments of the great lumber trade. The organiza- that which has come from within, and has lain in the 
ced associati ‘ ause, if in attendance at the tion of the association has been patterned very largely character of the individual in that branch of the lumber 
re gee “a "the trade upon which it has relied for 
recent annua g B 


Hardwood Manufacturers’ Associa- 
tion of the United States would 


have found it very difficult to be- 
lieve that this association had ex- 
isted as such only about eighteen 
monihs, and that the first efforts 
which resulted in its organization 
had been made less than two years 
prior to that meeting. It would 
seem to him almost incredible that 
the association could have been 
organized, its various departments 
so thoroughly established and 


systematized, and that it could 
have won its membership within 
the ranks of the manufacturers 


and its standing in the outside 
lumber world within such a short 
period. This seems the more re- 


markable, .also, when it is re- 
membered that a number of other 


efforts had previously been made 
to organize such an association, 
but that they had all come to 
naught, and that they all had ac- 
complished nothing except to leave 
behind them a feeling of dis- 
couragement and apathy upon the 
part of those who had been in- 
terested in these efforts. 

[f the results which have been 
accoiplished within these eight- 
een months have been remarkable 
there have been certain reasons 
for it, and they are easy to find, 


since all the work of the associa- 
tion has been done in the open. 
and it has courted publicity 


throughout. Its campaign has 
lareely been one of education and 
it had solid facts upon which 
to base it. The changing condi- 
tions surrounding the holding of 
hardwood stumpage, the constantly 
lesscaing supply, the inereased 
cost of logging and manufacture, 


have all been conditions which 
the association has endeavored to 
bring before the buying public, 
endeavoring in this way to work 
along the lines of logie and com- 
mon sense rather than by the ar- 
bitrary use of aggregated power. 
Its largest endeavors have been to 
determine and disseminate the ac- 
tual facts regarding hardwood 
conditions, and this has _ been 
largely done through the medium 
of the lumber press. Its efforts 
have also been largely self-educa- 





RUFUS WUMPHREY VANSANT, OF ASHLAND, KY., 
The New President of the Hardwood Manufacturers’ Association of the United States. 


its active membership. It is but 
natural that when it was first or- 
ganized there were some who, re- 
membering the former failures of 
such associations, have been skep- 
tical and have been inclined to 
hold aloof. Many of these, how- 
ever, have since acquired faith in 
the success of the movement and 
have joined, and are now among 
the most active and enthusiastic 
workers. There have been smaller 
manufacturers who have felt that 
an association in which so many 
large manufacturers were included 
would not be sufficiently regard- 
ful of the rights of the smaller 
people, but the entire attitude of 
the association has been such as 
to convince this class that there 
is no foundation for this fear and 
a great many of the later addi- 
tions to the association list have 
been in this class; necessarily so 
perhaps, because nearly all of the 
large manufacturers were already 
represented in the membership. 
But while some of the credit 
for the success of the association 
is undoubtedly due to each and 
every member of it there are cer- 
tain people who have borne the 
brunt of the work and who have 
given more largely than others of 
their personal time and of their 
money. The association cause has 
had its converts and its lay 
workers, but it has also had its 
evangelists and -its missionaries. 
The AMERICAN LUMBERMAN could 
tell much of this unwritten history 
of the association if it might, but 
it is probable that the story will 
never be entirely placed in print. 
The average reader will, how- 
ever, doubtless be able to infer that 
one of the persons referred to 
above is the gentleman who, upon 
President W. M. Ritter’s retire- 
ment from office after having 
served the association brilliantly 
and successfully during the entire 
life of the organization and whose 
career and _ selfsacrificing work 
will properly be presented at an 
other time, succeeded him in the 
presidential chair. It is there- 
fore a tribute which the AMERICAN 
LUMBERMAN pays to the associa- 
tion as well as to him personally 


tive in seeuring wider realization of actual conditions after another well established manufacturers’ organiza- in according to the new president the honors of a loca- 
tion and it has had the benefit of the advice and as- tion upon the first page of this issue. 


among the manufacturers themselves. 
Another reason for the rapid progress of the associa- sistance of its officers. 
tion is that it has had the benefit of the efforts and Another condition peculiarly favorable to the asso- where men grow tall. 


Rufus Humphrey Vansant was born in Kentucky, 


His ancestry upon the paternal 


the experience of earlier workers along the association ciation during the early period of its history has been side goes back to Holland, as the name would suggest, 
line. Even those members of this association who be- the general conditions of the hardwood trade of the - while his mother belonged to the well known Seotch- 
fore had no experience in association work have been country, and it has suceeeded during this period in so [Irish family of Hunters. 


intelligent men and readers of the AMERICAN LUMBER- 


establishing itself that it is now a staunch, seaworthy 


(Continued on Page 21. 
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The Universal Wood. 
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We control 85 percent of the entire output of cypress. Our facilities are complete 
in every respect, and we can fill large orders promptly and satisfactorily. 
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For prices address the agent having Charge of the territory in which you live. 
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TERRITORIAL AGENTS. 


G. S. Briggs & Co., Norfolk, Va. Territory: State of Virginia. F. G. Hanley, Headquarters, Decatur, Ili. Territory: Southern Illinois. 

C. L. Cross, Headquarters, Chicago, II. (910 Monadnock Building.) ‘Territory Robert H. Jenks Lbr. Co., Htadquarters, Cleveland, Ohio. Territory: Ohio and 
Northern Illinois, Northern Indiana, lowa. Wisconsin, Minnesota, Michigan. 

H. W. Darling, Headquarters, Wichita, Kansas. Territory: Nebraska, Kansas, Lothman Cypress Co., Headquarters, St Louis, Mo, Territory: St. Louis. 
Missouri, Indian Territory, Oklahoma Territory. Fred S. Morse, Headquarters, Springfield, Mass. Territory: New England States 

W. A. Durham, Headquarters, Watsontown, Pa. ‘Territory: Pennsylvania, New and New York State. 
Jersey, Delaware, Maryland and District of Columbia. Nicola, Stone & Myers Co., Cleveland, Ohio. 

G. W. Eichholtz, Headquarters, Indianapolis, Ind. Territory: State of Indiana. F. H. Ray, Headquarters, Houston, Tex. 

Enos, Turner & Henry, Headquarters, Ferguson Block, Pittsburg, Pa. Ter W. W. Reilley & Bro., Buffalo, N. Y., No. 402 Mooney Brisbane Bldg. 
ritory, Pittsburg und West Virginia. Geo. H. Wehmhoff, Headquarters, Lowisville, Ky. Territory: State of Kentucky 


We use the Telecode. 


Southern Cypress Lumber Selling Co., tz. 


Rooms 14 and I5 Hick’s Building. 


316 Baronne Street, NEW ORLEANS, LA. 
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Kansas City, Mo. 


LONG AND SHORT LEAF 


YELLOW PINE LUMBER 


RED CEDAR SHINGLES, 
OAK AND CYPRESS. 


Mills in Arkansas and Louisiana. Shipments Last Year 225,000,000 Feet. 
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ASSOCIATION MEETINGS. 


New Jersey Lumbermen's Protective Association, annual 
meeting, Newark, N. J., Tuesday, February 9. 
_ Lumber Dealers’ Association of Connecticut, annual meet- 
ing, New Haven, Conn., February 10. 

Illinois Lumber Dealers’ Association, Wednesday and 
Thursday, February 10 and 11, Chicago, Ill 

Inland Empire Retail Lumbermen’s Association, Wednes- 
day and Thursday, February 10 and 11, Spokane, Wash. 

Colorado & Wyoming Lumber Dealers’ Association, an- 
nual meeting, February 15, Denver, Col. 

Massachusetts Retail Lumber Dealers’ Association, annual 
meeting, Worcester, Mass., February 20. 

Wisconsin Retail Lumber Dealers’ Association, annual 
meeting, February 23, 24 and 25, Milwaukee. 

National Wholesale Lumber Dealers’ Association, Wednes- 
dav and Thursday. March 2 and 3, Washington, D. C. 
_ Northwestern Iowa Retail Lumbermen’s Association, Sioux 
City, Iowa, March 3. 

Lumbermen’s Association of Texas, annual meeting, Or- 
ange, Tex., April 20. 


RETAILERS AND CREDIT EXTENSION. 


There seems to be developing a desire on the part of 
a considerable number of retail lumber dealers for a 
change in the credit terms on which lumber is usually 
sold. Sixty days from date of shipment.is commonly 
the limit allowed, though of course the practice varies 
in its application according to the difference in circum- 
stances. The opinion appears to prevail considerably 
among retailers that the credit limit should be extended 
to ninety days. The reasons given for the proposed 
extension are that the dealers often have to do business 
on a small capital; that lumber is so much higher than 
it once was that dealers cannot afford to carry as large 





stocks as formerly, and must get in returns for sales 
before they can remit to the wholesaler; not having 
stock on hand causes loss of trade; and, last but by no 
means least, the lumber is so leng in arriving after 
shipment—often thirty days—that much of the credit 
time is taken up before the retail dealer receives his 
lumber. 

This last named feature is the most important of all. 
Since the railroads have become so dilatory about mov- 
ing lumber to destination, and since much of the lumber 
now handled by the retailer is derived from points far 
away, it is evident that much of the sixty days’ credit 
granted is exhausted before the dealer receives his lum- 
ber. 

Undoubtedly all retail dealers would like to pay for 
their lumber on a cash basis and thus secure their dis- 
count; but a large number are not situated so that 
they can do this. If any eredit is to be granted it 
might be considered desirable to give time enough to do 
the retailer some good. It is probable that as time 
passes the ninety-day proposition will more and more 
come to the front for discussion. It has already been 
considerably mooted and tentatively talked about in 
association meetings. It is well enough to give the 
subject due consideration, for whatever is for the wel- 
fare of the retailer is of benefit to the wholesaler and 
the manufacturer. 

The Jater tendency in the lumber trade is toward 
the elimination of the middle man, or jobber, and a 
direct dealing between the mill operator and the retail 
dealer. The manufacturers to a. large extent seem to 
desire to sell directly to the retail dealer so far as pos- 
sible. If this tendency is to gain force and prevail in 
a large measure it will be of vital importance for the 
manufacturers to establish amicable relations with the 
retail dealers, and afford them such terms as will con- 
duce to their success and prosperity. If the jobbers are 
to be excluded from the handling process the financial 
assistance which the jobbers have always afforded the 
the manufacturers must be depended on from the re- 
tailers. In that case anything that the shippers can do 
to build up the retail trade and make it prosperous 
is something that can well be considered by the mill 
operators. There are various phases of the question, 
however, that must fully be considered before any radi- 
cal change in terms of sale can be judiciously resolved 
on. 





ABOUT HARDWOOD VALUES. 


In last week’s issue was given a complete report of the 
committee on values as adopted at the annual mgeting of 
the Hardwood Manufacturers’ Association of the United 
States held in Cincinnati last week; with the sole excep- 
tion of the prices reported upon ash, which were received 
too late for publication in that issue and are given be- 
low: 





ASH. 

THICKNESS, tand 2, No. teommon, No, 2 common. 
1 inch.........-$40.00 $27.00 $15.00 
BM MR... ccccccs 42.00 29.00 17 00 
2. eee 43.00 17.00 
2 WMG i kde cues 43.00 18 00 
3. ae ee 53.00 22 
S feel... ...<:<s Se 37.50 22.09 
4 UN o's cots bee 58.00 40.00 22 00 


There was also an omission in the recommended values 
of hickory, published last week, of the item of axles, 
which item had been valued by the committee at $70. 

There was no very general discussion over the subject 
of values at this meeting and there was no particular 
development of differences of opinion upon the subject. 
Nearly every one present was in favor of reaffirming the 
old list and most of them conceded that it was somewhat 
too early in the season to determine definitely what 
values might rule later. The excellent summary of the 
outlook given in President Ritter’s address was gen- 
erally concurred in, and although there were some little 
differences of opinion as to the probable effect of the 
presidential campaign upon general conditions, it was 
conceded that this would be less than in some former 
presidential years. 

The only amendment offered to the report of the com- 
mittee on values was in the matter of thick ash and oak, 
it being contended by various members, and particularly 
the Nashville delegation, that values reported by the com- 
mittee were $5 a thousand too low. This opinion seemed 
to meet with the general approval of the members, as an 
amendment to this effect was unanimously adopted. It 
was pointed out during the discussion that ash ought 
logically to be as valuable a wood as poplar, considering 
the uses to which it was put and the limited amount of 
stumpage; and it was also suggested that thick oak must 


have a value very closely related to quartered oak inas- 
much as it requires the same class of logs to produce it. 

Although the outlook for the hardwood trade during 
the coming year seems to be a very favorable one there 
has not been very much disposition to place orders at 
present quotations as yet, but the past few weeks have 
seen a large volume of inquiries, showing that those who 
require hardwood stocks during the current year are dis- 
playing some little anxiety as to where they may be se- 
cured, and there is little question in the minds of holders 
of stock that these inquiries will be followed by a very 
satisfactory line of orders as the season opens and this 
week sales of oak, ash and poplar have greatly in- 
creased, 


WISCONSIN VALLEY SHIPMENTS. 


Shipments of lumber from Wisconsin -valley mills 
in 1903 totaled 511,795,000 feet, as compared to 529,- 
458,000 feet in 1902, 593,144,000 in 1901 and 479,360,000 
feet in 1900. The decrease in 1903 from the total in 
1901 was 81,349,000 feet, and from that of 1902, 17,663,- 
000 feet. The smallest shipment in recent years was 
in 1900, when it was less than in 1903 by 32,435,000 
feet. The following table shows shipments from the 
valley in 1903 and 1902 by months, with comparative 
decreases and increases: 

1902. 1903. 
41,816,000 28,768,000 





Decrease. Percent. 
31. 


January 13.048, 000 q 


February .... 38,423,000 30 173,000 8.250.000 21.5 
eee 45.400,000 42,216,000 1,184,000 2.5 
fre 43,339,000 44,132,000 793,000 *1.8 
aa 49.963,.000 44,232,000 5 731,000 11.5 
, ee 43.380,000 59,060,000 15,680,000 *360 
WE vba gk 46,921,000 50,328,000 3,407,000 *7.0 
August ..... 52. 888.000 48 878.000 4,010,000 7.6 
September .. 47,410,000 1.470.000 3.0 
Oetober ..... 47,130.000 5.406,000 *11.5 


November 
December 


37.160,000 
37,628,000 





) 
1,608,000 *4.5 
13,804,000 36.0 


17,663,000 3.3 


529,458,000 


511,795,000 
*Increase. 
The comparative monthly records show considerable 
variations in shipments. January and December were 
the poorest months of 1903, when compared with like 
months in 1902. Though there was a comparative de- 
crease in the total of shipments in 1903 to the amount 
of 17,663,000 feet, there were months that showed a 
notable increase. In June, 1903, the increase amounted 
to 15,680,000 feet, in October 5,406,000 feet, and there 
were small increases in July, September and November. 
A decrease of 17,663,000 feet on a total of 529,458,000 
feet, or 3.3 percent, is not enough from which to draw 
any important conclusion as to the state of demand. A 
few concerns in 1902 may have secured some extraordi- 
nary contracts that swelled the totals of that year, or a 
few in 1903 may have sold less than in 1902 for some 
local or personal reasons that had no bearing on the 
general conditions of business. Practically, shipments 
in 1903 were about on a par with those of 1902. So far 
as anything appears in the totals of shipments from the 
W isconsin valley mills for the past three vears there is 
no evidence of a raiecally positive decline in the lumber 
business of thai valley. We know, however, that sev- 
eral mills have sawed out, and that stumpage is less 
abundant than it used to be, and it is probable that the 
total in the next three years will emphasize these con- 
ditions. _But so far the Wisconsin valley is an impor- 
tant originating field for lumber, and will be for sev- 
eral vears. 
BABA FFF 


YELLOW PINE TRADE PROSPECTS. 


From all the information reaching this office since 
the beginning of the new year the prospect for the 
southern pine trade for 1904 is especially bright. The 
falling off of about 500.000,000 feet in the northern pine 
cut in 1903 from a total of 5,249,395,000 in 1902 is an 
emphatie reminder that the northern lumber supply 
with which southern pine directly competes in the 
middle west is on the retrograde and that recovery to 
the total of 1902 is scarcely possible. This assures a 
status for southern pine in advance of anything ever 
known. With this for an inspiration to confidence 
the southern manufacturers can look forward to a grow- 
ing demand for their product, which shall increase in 
ratio to the shrinking supply of its northern rival. 

As for the year to come, indications point to a demand 
that shall be equal to the absorption of the mill out- 
put. As a starting point to this conclusion we have 
only to look to the vast territory west of the Missis- 
sippi and south of Minnesoa and North Dakota, in which 
prosperity among the farmers and townspeople is gen- 
eral and so pronounced as to attract the attention of 
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the whole country. It is as certain as that time passes 
that the general demand for southern pine in the part 
of the country indicated is to be large this year. In the 
middle west the requirement will also be fully up to the 
normal. In the manufacturing sections of the country 
north of the Ohio and further east there may be some 
decline of requirement as compared to that of the two 
preceding years, mainly on structural account in the 
great. centers, and that of the car factories, though the 
falling off in such branches of demand may not be as 
great as was predicted late last year. The financial 
centers are recovering from the fears that seized them 
after the collapse in security values last fall, and 
prospects of resumption in the iron and stcel industries 
in general manufacture are brightening every day. It 
is not at all unlikely that by the opening of spring 
there will be an uprising of demand for lumber within 
four months that was deemed impossible up to within 
a few weeks. 

At St. Louis the feeling is one of great confidence, 
even buoyancy, because of the large amount of lumber 
being required for building preparations for the World’s 
Fair. At Kansas City there is only one phase of the 
outlook observable, and that is for a good season’s de- 
mand. based on the prosperity of the surrounding states 
and the plenitude of money. Orders in both markets 
are becoming in emphatic evidence and the mills that 
supply the market are getting ready for a steady run. 
Along the coast the export requirement is well main- 
tained, and it is evident that the trade with foreign 
countries, which has become well established, is to be 
not only maintained but greatly enlarged, thus calling 
for an increasing output from the mills of the coast 
and those in the interior that aid in the supply for 
export. 





CUT AND SHIPMENTS OF SOUTHERN PINE. 


The report of the Yellow Pine Clearing House, show- 
ing the amount of lumber cut and shipped in November 
and December. 1903, is given below in the tabulated 
statements. The work of collecting and disseminating 
this information is conducted by the statistical depart- 
ment of the Southern Lumber Manufacturers’ Associa- 
tion and has proven of unquestioned value to the in- 
dustry as a whole. The scope of the work of this de- 
partment steadily has been extended and enlarged and 
the returns for Deeember, 1903, embrace reports from 
°30 mills and 222 for November of the same vear, as 
comnared to 182 and 135 respectively in 1902. 

The statement given herewith shows the total amount 
of lumber eut and shipped, the number of mills report- 
ire and the average quantity eut and shipped by each 
mill for each month in 1903, as follows: 









SHIPMENTS, 

” Total A veraye 
Monrit. No. mills. Shipments. Shipments. 
DORURTY 66.5 ioisy oa0u st n0awe eee 255,034,568 1,262,547 
NS Gee eee ere 214 222,301,809 1,038,793 
FS Ra ie pare er 203 237,635,232 1,170,617 
or ere Te 188 274,841,332 1,461,922 
MD scanesctabeeen sh vaeee ee 201 291,711,003 1.451.296 
Se rer rr 190 260.898,510 1,371,045 
Bs cc ostenh sae paws se eeuuee 190 257,937,637 1.357.566 
RAAB es Saws, acon eee aries 270,018,216 1,221,802 
DOORNRE iccksaiouseceen 193 243.504,960 1.260,647 
he, MOE CC EP Ee 211 292.736.927 1,387.379 
POMOMADON: 4 ics)s 0 4.5.5.5 bee 222 251,999,565 1,135,738 
OD a. c's eia.ce Sara ee 230 242.952,859 1,056,317 
Pe eee 203 3,078,968.584 15.167.333 


The lowest average cut for the year was in February, 
the average being a little more than 1,000,000 feet for 
each mill reporting. In May the cut was 1,429,807 feet 
for each mill, the largest average for the year. The cut 
for each month for all the mills, and the eut for each 
inill, averaging the reports given, are shown in the fore- 
going table. 

April holds the record as the month of heaviest aver- 
age shipment for the individual mills, but in October 
the total shipments aggregated a larger total than any 
other month, 292.736,927, with May a close second, hav- 
ing a total of 291,711,003 feet. 

30th cut and shipments show a perceptible decline in 
November and December from the high record of Octo- 
ber, the shipments in December being the third lowest 
for the year and the average the second lowest of any 
month. 

The eut for 1902 when prorated among the 
reporting does not show any ereat variations from the 
foregoing, although the cuts for the different months 
were more on an equality, and, with the exception of 
December, 1902, did not vary more than 150,000 feet. 
In that month, however, the average cut was only slight- 
Iv in exeess of the 1,000,000 foot mark, showing over 
200.000 feet below the general average for the year. 

The information compiled above shows that there has 
heen a sympathetic uniformity between the production 
and shipments of southern pine lumber, as will be seen 
bv the totals and averages given. With January except- 
ed, the first five months show shipments considerably in 
excess of the output. During the remainder of the year 
the cut and shinments were about on a par, usually 
slight gains beine noted in the amount of Iymber pro- 
duced until the last three months, when shipments in- 
creased and stood considerably higher than the total 
lumber produced. 

According to the reports submitted the total eut of 
all the mills in 1908 amounted to 3,108,170,920 feet, 
average eut for each mill 15,811,186 feet, total shin- 
ments 3,078,968,584 feet, average shipments 15,167,333 
feet. leaving a surplus of eut over shinments of only 
29,202,336, an average stock for each mill of 143,853, or 
less than 1 percent of the cut. 


mills 


stricted by weather conditions this heavy surplus will 
be drawn upon to meet current requirements. 

The estimated stocks on hand December 31, 1903, 
were placed at 700,000,000 feet, in 1902, 540,000,000 
feet, but such estimates include mills other than those 
reporting to the clearing house. 

Comparing the returns for the two years, the show- 
ing generally is in favor of 1903. Despite car short- 
age and a late start last spring, there was shown to be 
an increase both with respect to the average cut for each 
mill and the average shipments made by it, and a smaller 
stock in hand at the end of the year. 

From the foregoing there is no reason disclosed why 
1904 should not be a very profitable year for the manu- 
facturers of yellow pine. 





UNIVERSAL HARDWOOD INSPECTION. 


A prominent hardwood manufacturing company, with 
headquarters in Philadelphia. suggests that the re- 
vised inspection rules for hardwood lumber. which have 
been prepared and adopted by a joint committee of the 
Hardwood Manufacturers’ Association of the United 
States and the National Hardwood Lumber Association, 
should be thoroughly discussed before they shall go into 
effect, probably the first of next June. 

Readers of the LumMBeRMAN who are interested in 
hardwood inspection are doubtless all aware of the ef- 
fort that has been made to unify inspection, and how 
that effort has culminated in the joint rules of two 
of the great hardwood lumber organizations of the 
country. All are likewise aware that the rules have 
been adopted by the Hardwood Manufacturers’ Asso- 
ciation of the United States and but await adoption 
by the National Hardwood Lumber Association to be- 
come operative in general hardwood inspection. Such 
adoption cannot take place until after the meeting of 
the National association, at some date in May next, 
when if approved by that organization they will be- 
come effective on a date that has been set by the joint 
conference committee. It is hoped by all interested that 
there will be no hitch in the proceedings of that meet- 
ing that will jeopardize the adoption of the rules but 
that they will go into effect on June 1, as proposed. 

But while final adoption of the rules by one of the 
associations is pending the question is in the nature of 
an open one and there is still opportunity and time for 
discussion and suggestions of such changes as interested 
parties may see fit to make. 

Our Philadelphia correspondent above refered to mildly 
takes the LuMRBERMAN to task for not devoting more at- 
tention to the discussion of hardwood inspection. In 
explanation the LuMBERMAN has to say that the two 
great hardwood associations have been working under 
rules that they had adopted, and it did not feel called 
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of uniform national rules. It has not failed to report 
all proceedings connected with official inspection which 
were intended for the public, and has already printed 
the rules as agreed upon by the joint committee of the 
two associations. Now that the rules have been adopted 
by the United States association and agreed to by the 
committee of the National association, the joint rules 
are so nearly a finality that it does not seem that there 
is any call for this paper to go out of its way to “open 
up” any new and disturbing discussion of the matter. 
Still, individuals have a right to express their views, 
and the columns of the LUMBERMAN are open to such 
expression. If one or many of the hardwood manufac- 
turers or wholesalers have any criticism of the joint 
rules to make or any changes to suggest, there is op- 
portunity for such to make their views manifest, at 
least. The associations will then use their prerogative 
of finally passing upon the rules. 

The Philadelphia manufacturer referred to objects, 
for one thing, to the rules on chestnut, which he says 
are practically the same as those on oak and ash, while 
chestnut is an entirely different wood from the other 
two. Chestnut is of different nature from oak and ash 
ind is used for different purposes. Chestnut is not 
sold, he says, nor will be sold by manufacturers, un- 
der the rules adopted by the joint committee. But our 
Philadelphia correspondent was a little late with his 
suggestions. Before anything could be done on the lines 
he suggested the Cincinnati meeting had been held and 
the joint rules adopted. 

Moreover, the joint rules include distinct and sep- 
irate ones for chestnut inspection and they are not 
“pratically the same as those on oak and ash,” but 
are very much like those he suggests in his communica- 
tion. 

It will probably be found that the rules on hardwood 
inspection, as they shall finally be adopted by the Na- 
tional Hardwood Manufacturers’ Association next May, 
will fairly represent the best judgment of the majority 
of hardwood manufacturers and dealers. Between now 
and then there is opportunity for discussion and amend- 
ment of the rules if it shall be deemed advisable to 
make further emendations. 





UNCLE SAM MUST BUY THE BIG TREES. 


The possibility of the ultimate destruction of the 
big trees of the. Calaveras groves of California has 
aroused various national and state societies and clubs 
to record a vigorous nrotest to such desnoliation. A 
petition signed by 1,437,260 members of state and na- 
tional associations has been presented to President Roose- 
velt and by him forwarded to the senate for corsid- 
eration. 

The petition urges that in as much as a large part 
of the groves belongs to private individuals or corpora- 
tions the property should be purchased by the govern- 
ment and converted into a national park for the use 
and pleasure of the citizens of the world. 

The big tree district of California is owned by the 
state and federal governments and by private holdings. 
California has the title to but one of the groves, the 
Mariposa grove. about two miles square. comprising only 
4 percent of the bie tree district. The United States 
owns two groves, lying within the confines of the Se- 
auoia and General’ Grant national parks. containing 
161.280 and 2.560 acres resnectively. The remaining 
vart of the bie tree districts is in the hands of private 
holders, mostly saw mill companies and logging opera- 
tors. 

Tt is urged further on the part of those desiring the 
preservation of these forest monarchs that the big trees 
had their origin in ages primeval; that they have dis- 
dained the puny attacks of storm and temnest and should 
not be allowed to fall victims to the attack of an in- 
finitesimal ax. 

Aside from any reasons advanced for the preservation 
of these trees by any society. as matters now stand 
there is no just cause why these ancients should be 
sacrificed. It is doubtful if in the centuries to come 
their like could be reproduced. They originated in a 
different geological age from the present and conditions 
now are not thought to be of a nature to develop their 
like at any future time, regardless of how far distant. 
The trees are extremely valuable as scientific specimens 
of vegetation of a former geological aze. 

While the wisdom of preserving these relics of a 
former period, to be handed down from generation to 
generation as heirlooms of a great and unknown age 
centuries ago. is generally admitted, the AMERICAN 
LUMBERMAN desires to urge that a common sense view 
he taken of conditions now existing. 

The individuals. firms and companies owning these 
forests have invested large amounts of money in such 
holdings and it is only reasonable to suppose that they 
will endeavor to realize on their investments by turn- 
ing their timber into a profitable commodity. If in the 
process of converting the big trees into lumber a large 
percentage of the tree is wasted, that is not an argu- 
ment against lumbering operations in this any more 
than in any other district. but a consideration that 
must be taken into account by the manufacturer and 
figured into the cost of producing the material. 

While the lumber industry has come in for a large 
share of the blame in connection with the destruction of 
the big trees, a little consideration will show that so 
long as the ownership of such timber is allowed to rest 
in private hands, just that long will it be used as the 
basis unon which to conduct Inmbering operations, as 
the element of unselfishness of the people as a whole is 
not sufficient to withstand the inducements offered. 

The owners of timber in the big tree region, which, 


by the way, included white and sugar pine, fir and other 
species, are pursuing a legitimate business. After mak- 
ing heavy investments in timber lands, machinery and 
equipage for the conduct of their business affairs it 
is not to be supposed they will abandon operations on 
ethical grounds alone. 

When the sale of these groves was made a few years 
ago the AMERICAN LUMBERMAN filed its protest against 
the action on the part of the power exercising paternal 
authority and gave in detail the particulars regarding 
the transactions. It believes that congress will be 
recreant to its duty if it fail to provide some means 
for regaining the title to the lands in question. The 
mistake was made in ever disposing of the lands and 
this mistake should be rectified at once. 

These trees should be preserved and our long, lanky 
Uncle Sam, endowed with a philanthropic and generous 
disposition, is asked to step in and foot the bill. Judg- 
ing by his course on other and similar occasions it is 
supposed that he will do so, but if he had been wise in 
the beginning he would have created a forest reserve in 
the vicinity in question shortly after his victory over the 
little Mexican boy who lives next door south, in 1847. 





HOLD ON TO YOUR HARDWOOD 
STUMPAGE. 


That was a practical and interesting talk that Lieut. 
C. A. Schenck gave the assembled hardwood manufac- 
turers, at Cincinnati, the other day. In his remarks 
Lieutenant Schenck conclusively showed that though 
he may be well informed in the science and theory of 
forestry he is as much awake to the practical and 
commercial features of it as is any practical lumberman 
in the country. 

A telling feature of the address was that in which 
Mr. Schenck made the proposition that a timber owner 
could in some instances make more money by letting 
his timber stand than by cutting and manufacturing it 
into lumber. This has been especially so within recent 
years because of the rapid advance in*the price of stump- 
age. He adduced his own experience with yellow poplar 
on the Biltmore estate in North Carolina. When he 
went to Bilimore in 1895 he sold prime yellow pine 
stumpage at 50 cents a thousand, and a little farther 
back from the railroad one could then buy it in that 
region at 25 cents a thousand. Now poplar stumpage is 
selling at $3.50 a thousand, which he said was a very 
good rate of interest on the investment. A like obser- 
vation could be made in reference to the rise in the 
price of yellow pine stumpage since 1895. 

In respect to hardwood timber the speaker thinks 
that it is undoubtedly wise to restrict production, be- 
cause the advance in the price of stumpage will be 
sufficient to afford a good interest on the principal in- 
volved in the holding. There is another feature to the 
consideration also: Restricted production gives the 
mill operator, who owns his stumpage, an opportunity 
for profitable marketing. Conservative cutting requires 
less capital than lavish cutting. A conservative opera- 
tion can be financed more easily and safely than one on 
a larger scale. The resultant lumber can be handled 
carefully and more profitably than a heavy produ ¢ that 
must be forced on the market. For such reasons a care- 
ful and economic cutting of stumpage for conversion 
into lumber saves at both ends of the operation. 

At the same time the great forestry exponent recognizes 
that probably the majority of stumpage owners are not 
so situated that they can prolong their lumbering opera- 
tions. Some of them are in debt and must convert their 
holdings into money. Others for some reason h¥ve a 
big mill plant on their hands that must be stocked in 
any ease. Others see nothing beyond ‘sweeping the 
land of timber and converting it into money, somewhat 
on the get-rich-quick principle. Yet others own soft 
wood timber that is subject to destruction by forest 
fires, or it is exposed in a level country so that winds 
in a few years will prostrate or injure the most of it. 
In such cases it is hard to make owners believe that 
there is any better way than to slash down the trees 
and convert them into salable lumber. 

But in respect to hardwood timber there is little 
danger from fire or wind. Experience has proved that 
forest fires cannot damage yellow poplar trees, and 
the like is true of the hardwoods generally. Thus an 
investment in* hardwood timber becomes one of the 
safest of all kinds of property. 

There is one feature of forest preservation, as appli- 
eable to hardwoods, which is in the fact that in the 
south, especially, much of the area is in rough, hilly coun- 
try that is unfit for agriculture, and would better be de- 
voted to tree growth than to anything else. But that 
proposition will not apply to the alluvial bottoms, 
where the best oak, ash, cottonwood and gum grow, 
nor would it apply to the rich hardwood lands of Ohio, 
Indiana or Michigan. In some of the states the best 
agricultural lands are those that have been or still are 
covered by a magnificent growth of hardwood timber. 
It is a question as to whether timber on such lands 
should be preserved as against the possibilities of the 
land for farms after the timber shall have been removed. 
Still the time may not be far distant when the timber 
will be worth more than any possible profit that may 
accrue from agriculture on the land after it is cleared 
of timber. Lieutenant Schenck spoke of white oak trees 
in the state forest of Bavaria that are worth from $100 
to $400 each on the stump. Values of oak. trees may 
never attain that hight in this country, but at half 
the price it would be profitable to save the oak from 
premature destruction under the stress of present com- 
mercial urgency. 


‘paint. 


It is estimated that the total poplar stumpage re- 
sources of the country are 4,000,000,000 feet, but some 
doubt if there is as much. The census of 1900 gives the 
annual cut at over 1,000,000,000 feet. If these figures 
are approximately correct, the poplar supply will be 
exhausted in four years. How unwise it is, then, to go 
on forcing the market with anything like an overpro- 
duction. It is not surprising that poplar operators are 
insisting on full prices for their product and are scout- 
ing the notion that there can ever again be enough to 
break down the market. 





HOW TO PAINT YELLOW PINE AND 
CYPRESS. 


At the late meeting of the Southern Illinois Lumber 
Dealers’ Association at Murphysboro, Ill., full partieu- 
lars of which are found in another column, E. N. Morris, 
of Chicago, read an interesting paper on painting the 
exterior of buildings, especially when the lumber used 
is yellow pine and cypress. 

Mr. Morris assumed that experience proves that these 
two woods are difficult to paint successfully on account 
of the pitch which they contain. It is the tendency of all 
northern builders to exaggerate this feature in respect 
to the two southern woods, particularly yellow pine. 
But the observer, passing through the south and 
southwest where yellow pine is predominantly used 
for building purposes, can scarcely see that the 
painting on houses does not look as well as 
on those sided with northern pine or basswood. It 
is admitted by all who are acquainted with the wood 
that yellow poplar takes and holds paint the most satis- 
factorily of any wood in the country. When it comes 
to the pines there is not much to choose between the 
different varieties so far as holding paint is concerned. 
Probably we should class eastern spruce with poplar as 
an admirable siding lumber. In the opinion of the 
LUMBERMAN, cypress should scarcely be classed with 
‘yellow pine when the painting proposition is considered. 
Good cypress contains but little pitch and should cause 
no appreciable trouble when painted. 

Mr. Morris laid down three general rules that he 
thinks should be observed in painting the outside of 
buildings covered with yellow pine and cypress. The 
first direction is thoroughly to dry lumber in the open 
air—in the summer, not in the winter—for three months. 
Yellow pine, like any other wood, will take and hold 
paint much better when thoroughly dry. Many a poor 
job of painting can be attributed to the fact that the 
painted in any case. 

In the second place the object sought is to counteract 
the damaging effect of the pitch when mingled with the 
This can measurably be done, making a thin 
paint was applied to green lumber, which cannot be well 
priming coat by using three pints of turpentine to 
three pints of unboiled linseed oil to mix one gallon of 
paint, and using the best paint obtainable. After this 
primer has been well applied, spread on a second coat 
of a color that will completely cover the wood. Do not 
put on a third coat at first, but allow the building to 
stand with two coats while it looks fairly presentable. 
The time will come when the building will need repaint- 
ing, which can be done as in ordinary cases, though raw 
linseed oil and good paint should be used in every in- 
stance where satisfactory work is sought. 

Especial emphasis is placed on the necessity of tbe 
turpentine and the thin filler as the foundation 
an even, reliable job of painting on yellow pine. Th 
turpentine cuts and neutralizes the pitch, and prevents 
it from mingling with the oil in such a manner as to 
keep it perpetually green. What is wanted is a harden- 
ing process, and the turpentine with the oil making 
a thin coat seems to effect the desired result. The sug- 
gestions made in the address at Murphysboro are cer- 
tainly worth considering, as they were made by a man 
of experience. They should be carefully weighed by all 
retail dealers who handle yellow pine, so that they may 
be equipped to advise their customers how to paint 
yellow pine siding, or that wood in any other applica- 
tion, with the most satisfactory results. 





Secretary Shaw will shortly issue a call for $30,- 
000,000 to be used in the construction of the Panama 
canal soon after the ratification of the treaty. As it 
will require approximately ten years to build the canal 
perhaps a few millions at a time will satisfy Mr. Shaw 
and thus not embarrass the money markets by sudden 
withdrawals of large sums. If anyone has supposed 
that the southern senators as a whole could not see the 
advantage to the southern states of the Panama canal, 
commercially and strategically as well as politically. 
he has been very much mistaken. Some of the old 
time senators may vote against the treaty to be “con- 
sistent,” but in so doing will vote against the best 
interests of their constituents. Enough southern sen- 
ators, however, have declared themselves after the man- 
ner of the new senator from Arkansas, Senator Clarke, 
to insure the complete vindication of the position as- 
sumed by President Roosevelt in the premises and to 
ratify the treaty. Then look out for business at the 
southern ports and particularly with reference to the 
outbound movement of yellow pine timber and lumber. 


ed 


The Pacific coast lumbermen have been asked to sup- 
port the bill now before congress providing that all 
government supplies for the Philippine islands shall be 
earried in ships flying the Stars and Stripes. This, of 
course, would include lumber shipments and lumbermen 
are not apt voluntarily to ask that such restrictions be 
placed upon their markets. 
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EDITORIAL SHORT LENGTHS. 


These are busy times and demands for space are 
greater than can be supplied even by the ample dimen- 
sions of the AMERICAN LUMBERMAN. For this reason it 
was found necessary to omit the usual installment of the 
editor’s trip through the west. The department will be 
continued with the next issue and further information 
relative to the great lumber interests of the coast will 
be given. 


While the average lumberman is exempt from any 
imputation of inordinate vanity, there is no gainsaying 
the fact that the rank and file of the trade are endowed 
more than the generality of those in other lines with 
personal attractiveness. The quality has its dangers in 
subjecting the too impressionable to misplaced admira- 
tion. And age does not wither nor custom stale their 
attractiveness, as is evidenced in the case of a 60-year 
alleged Lothario of Philadelphia, who is being sued in 
the sum of $10,000, as balm for her lacerated heart, by 
a blond of 27 of that city. The relations of the two 
appear to have been rather stronger than Platonic and 
constitute a warning to those of the lumber trade who 
cannot help their good looks and engaging manners but 
should guard the devastating. effects thereof. 


It would be a curious thing if yellow pine lumbermen 
should discover that they have a second crop in their 
stumps after the timber shall have been removed. De- 
structive distillation of turpentine gives some promise 
that this will be the result. That will be better than 
the white pine men of the north were able to do, 
though a few shingles were made out of old stumps 
that were cut high when the snow was deep. 


The senate committee of appropriations has author- 
ized a favorable report on the urgent deficiency bill, 
which includes an amendment granting a loan of $4,- 
600.000 to the Louisiana Purchase Exposition. ‘This 
will enable the managers of the exposition to push the 
work to completion with rapidity and ease. They give 
the government a first lien on the gate receipts, so that 
Uncle Sam may be made whole before the close of the 
fair. Anyway, we can finish the House of Hoo-Hoo in 
the highest style of the builders’ and woodworkers’ 
art. 


The manner in which the railroads have superseded 
the rivers as log carriers is graphically shown by our 
Saginaw correspondent this week. Since 1880 the 
Michigan Central railroad. has transported to Saginaw 
river mills 2.000,000,000 feet of logs, and an equal 
amount has been sawed into lumber at points along 
the line. This winter the Michigan Central is hauling 
5.000.000 to 6.000.000 feet of logs a month to the 
Saginaw river mills. Last year 182,097,000 feet of 
lumber of all kinds was produced along the Central’s 
lines. Of the total 70,869,000 feet was hemlock, 69,- 
803,000 was pine and 41,427,000 feet was hardwood. 
The Michigan Central certainly has not exhausted its 
freight resources in lumber and timber. 


During a recent speech in support of the Panama 
eanal project, Hon. Ira E. Rider, of New York, among 
other things cited as to why the canal should be built, 
said: ‘‘It is estimated by lumbermen that the opening 
of the canal will add $2 to every thousand feet of lum- 
ber standing around Puget sound. The forests of Wash- 
ington alone contain 175,000,000 feet of uncut red and 
yellow fir.’? Looks well, doesn’t it? However, build 
the canal and we’ll talk afterward about it. 


Prospective visitors to Chicago during the annual 


meeting of the Tllinois Lumber Dealers’ Associa- 
tion may dismiss all fear of a dull time during their 
stay in this city. The local entertainment committee 
has arranged to give a vaudeville performance amid 
proper setting of asbestos curtains, fireproof halls, steel 
scenery, automatic sprinkler systems, an exit for each 
person and all the known and approved methods of fire 
prevention and extinction. Whether these precautions 
have been taken in order to comply with the city ordi- 
nances or on account of the character of the show has 
not been stated, but we can promise a hot time, with 
safety. {= 


British Columbia Iumbermen are urging that an ex- 
port duty, similar to that now in effect on logs exported 
from Ontario, be placed on logs shipped out of the 
former province, alleging that American lumbermen are 
able to manufacture lumber at a lower cost. Rather a 
strange coincidence that mill men on this side should 
be imbued with the same idea, but then the other fel- 
low’s proposition always was more attractive. 


Note these good things from President A. J. Kraft’s 
address at the meeting of the Michigan retailers, De- 
troit, this week: 


When you find a successful Iumberman, either retailer or 
wholesaler. you find a broad gage man, one who is ready to 
give and take. especially take. 

Give me 100 live members, at $10 each, rather than 200 
dead members at $5 each. . 

All of us to a man are not doing our dutv to our fellow 
lumberman in not showing him the error of his wavs. Get 
out and bring him into the fold and after you get him hold 
him there. 

Ouit doing business for fun and settle down to give your- 
self and family a decent living. 


The pith and brevity of the address were q novelty 
jn lumber association procedure, 


‘OUR LUMBERMAN POET. 


ILLINOIS. 


(The Illinois Lumber Dealers’ Association will meet 
Wednesday and Thursday, February 10 and 11, at Chicago.) 
By thy gentle river fiowing, 
Illinois, Illinois ; 
Where the germs are southward going, 
Illinois, Illinois, 
Comes an echo on the breeze 
And it questions with a sneeze 
What gazabos are these, 
Illinois, Illinois? 
What gazabos are these, 
Illinois ? 


From a wilderness of prairie, 
Illinois, Illinois, 

To Chicago fair and airy, 
Illinois, Illinois, 

Here upon the inland sea 

Stands thy railroad votary, 

And his name is T. K. E., 
Illinois, Illinois, 

And his name is T. K. E., 
Illinois. 


When you heard George Hotchkiss calling, 
Illinois, Illinois. 

Though the shingle price was falling, 
Illinois, Illinois, 

Though the market looked so blue, 

Still you knew your doors were True 

And Chicago’s open, too, 
Illinois, Illinois, 

And Chicago's open, too, 
Illinois, 


Still cannot thy won'drous story, 
Illinois, Illinois, 

Iqual those are told by Glore, ch? 
Illinois, Illinois. 

In the record of thy years 

Sam McFeeley’s name appears, 

And what's this?—oh, yes, two beers, 
Illinois, Illinois. 

And what's this?—oh, yes, two beers, 
Illinois, 


Of Corse they'll be some Lyon, 
Illinois, Illinois. 

‘To stop it’s no use tryin’, 
Illinois, Illinois. 

There are lies that will amaze, 

Some can Lyall kinds of ways, 

Some will lie in bed for days, 
Illinois, Illinois. 

Will four Kings a Hart flush raise, 
Illinois? 


But this Week’s to gather Daley, 
Illinois, Illinois, 

While we're feeling buyful, Saley, 
Illinois, Illinois, 

We on business are intent, 

On the side on pleasure Bent, 

Till at last we’re Hayward sent, 
Illinois, Illinois. 

Till at last we’re Hayward sent, 
Illinois. 


We are all out for our airings, 
Illinois, Illinois. 

And we hope we'll keep our bearings, 
Illinois, Illinois. 

If you must get Fuller burst 

And the Wertz comes to the worst, 

We will have you nicely Hurst, 
Illinois, Illinois. 

For you see we Sawyer first, 
Illinois, 


“But come,” says Mr. Schreiber, 
Illinois, Illinois. 

“Order Switzer, Pilsen, zwei beer, 
Illinois, Illinois. 

Benedict-ine we will sip 

And the corn-Cobb gently grip 

And the light, fantastic trip 
Illinois, Illinois. 

And the light, fantastic trip 
Illinois. 


There is now no need to hunger, 
Illinois, Illinois. 

There is Barth and there is Munger, 
Illinois, Illinois. 

So fall to and Tucker in, 

Pass the cheese this way ag’in, 

Every Krum we’ll gather in, 
Illinois, Illinois. 

This may not o-Kerr ag’in, 
Illinois. 


PAPO 


A special insurance agent’s report to his company 
on the Tonawanda lumber fire states that its origin 
was clearly incendiary, and out of $2,000,000 worth of 
lumber on the island $350,000 worth was destroyed. 
Meantime dealers have taken rigid measures to prevent 
further incendiary fires and have offered a liberal reward 
for the eenviction of the guilty parties, 


MODERN FABLES---CXXVII. 


The Convention Roomer. 

Up in Michigan there is one of these Lumber Asso- 
ciations that has a Two-line Name. It is called the 
Interdenominational Somewhat Irrational Association 
of Dock Wallopers, Lumber Shovers and Tallymen 
of Michigan and Southwestern Patagonia. This is the 
Name, and it is also the Constitution and By-Laws. 
Patagonia, it should be Mentioned, is one of the South 
Provinces of Ireland. The Association has no Mem- 
bers in Patagonia, but the Patagonia part was Put on 
to Beat Frank Snell out of the Purse in the Long Dis- 
tance Name Event. The “Interdenominational and 
Somewhat Irrational Association of Dock Wallopers, 
Lumber Shovers and Tallymen of Michigan and South- 
western Patagonia” won out over the “National Asso- 
= of Lumber and Sash and Door Salesmen” by a 

ose, 

Once upon a Time, only Once, the Gang (we will 
call it that rather than go Through all that Rigmarole 
again) held its Annual in Muskegon. There were l,- 
160 Delegates in the Convention and the Hotels were 
Crowded to their Capacity and Some more. Now it so 
Happened that two of the Visiting Wonder-Workers of 
the Tramway had a Room together with two Beds in it. 
The Convention was to be a Three day Affair, with two 
Little short Nights squeezed in. The Man who had a 
Room with a Bed in it and real sure enough Ceiling, 
Walls and Floor had J. Pierpont Morgan, the Modern 
Fables Man and other Wealthy People backed off the 
Board and Buying White Chips. 

The Two Gazabos with the Room with real Beds in 
it were Congratulating themselves when the Day Clerk, 
a nice young Man who neither Smokes, Drinks, Swears 
nor Reads Mary McLane, Called them over and In- 
formed them that as Theirs was such a Large Room he 
had Been compelled to Put a Third Bed into it. When 
he said Compelled he Looked toward the Check Room, 
and the Two Delegates didn’t know whether he was 
——— by Force of Circumstances or by the Land- 
ord. 

“Y’see,” explained the Clerk, “a Lumber Salesman 
from the South just came in here and Insisted on having 
a Room. He says he is from Texas and he is in the 
Billiard Room now Standing on a Pyramid of Card 
Tables and offering to Fight any 133-pound Man in 
Muskegon county; so I think I had Better give him a 
Room.” 

“There is no Question but you had Better give him 
Room,” said the delegate and then added, “but wouldn’t 
it be Well to give him some Other Room besides Our 
room ?” 

The Clerk calmed his Fears, for this Clerk was an Al 
Calmer. That night when the two Peaceful delegates 
turned in the Man from Texas was Out in Front wav- 
ing his Hat at the Interurban Cars. They Crept silent- 
ly to Bed (the Delegates, not the Cars) and Fearfully 
awaited his Coming. They Trembled at every Footstep 
and every Doorstep; and when a Bell Boy ran Rapidly 
by they Dove under the Blankets. But the Fierce 
Proposition from Texas came not and at 2 a. m. they 
fell into a Troubled Boarding-House kind of Sleep. 

At 4:30 a. m. there was a Tremendous rattling of 
the Door, as if some one were Biting large Chunks out 
of the Door Knob, and at the same Time a Knocking 
on the Panels that resembled the Editorial Column of 
the Commoner. The two Frightened Delegates awoke 
with a Start and were Relieved to find it was only the 
Bell Hop. 

“Is youse de Feller that wants to Ketch the 5 o’clock 
Electric?” 

“No; get out of here.” 

“Well, there was some Fellar that wanted to get to 
Grand Rapids to Ketch the Michigan Central.” 

“Well, I am not the Fellow,” said one of the dele- 
gates. “Try that man down the Hall that Snores so 
Badly.” 

The Bell Boy passed on, Murmuring: 

“Well, dere’s some Fellar that does, and I forgot 
the Room number.” 

He began a Merry Tattoo on the Next Door Down the 
Hall and so on, Looking for the Man who Left that 
4:30 Call. Gradually he faded into the Distance, his 
course Indicated by the Profanity and Soap that were 
Hurled at Him. 

The next Night was as Quiet and Peaceful as a Sum- 
mer in the Country. On the Morning of the Third day 
the Terrible One Arrived. The Delegates heard him 
Coming up the Eight-Foot Hallway and Colliding oc- 
casionally with some particularly Loud Design that 
Stuck out of the Wall Paper. At last he Blundered 
into Room 415 but, instead of being a Marisquan he 
Greeted his room-mates with Deference: 

“* Seuse me, Gentlemen,’’ he said, ‘‘for Dishturbing 
you, but I Eeng-g-aged this Room Lasht Tuesday. I 
just Come up because I was Curious to Know where it 
was. 

Moral—Many Foolish People consider Home is 2 
age to which to Go, but not necessarily a Place to 

0 to. 


PPP PPP PLL PPI 


Among recent arrests in connection with land frauds 
on the Pacific coast were a county judge, a notary pub- 
lic and a sheep king, together with a score or more of 
homesteaders and witnesses for filing on lands they had 
never seen and general perjury. These arrests grew 
out of the trial of Receiver Asa B. Thompson, of La 
Grande, Ore. Up to the time the LuMBERMAN went to 
press they have not been charged against the lumber: 
men of the coast, . ; 
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ASSOCIATION NEWS. 


THE ILLINOIS ASSOCIATION ANNUAL. 


Introducing the program to the fourteenth annual 
meeting of the Illinois Lumber Dealers’ Association, to 
be held at the Sherman house, Chicago, February 10 
and 11, Secretary George W. Hitchkiss advises: 


Deposit your transportation certificate with the secretary 
at once on arrival and obtain badges and credential cards 
of admission to the executive session, to which only members 
with proper credentials will be admitted. 

The order of exercises may be varied according to circum- 
stances. 


The program as now formulated is given as follows: 


Wednesday, February 10. 

Call to order promptly at 10:30 a. m. 
a—President’s address. 
b—Secretary-treasurer’s report. 

Appointment of committees, 

Address (probably)—Met L. Saley. 

Dialect address—S. A. Holcomb, Sycamore. 

AFTERNOON SESSION. 

Call to order promptly at 2:30 p. m. 

Addresses on Local Association Work— 
a—wWilliam Sandford, Freeport. 
b—De Kalb County Local, F. Mosher, De Kalb. 
c—Southern Illinois Association, C. A. Glore. 

Address—C. A, Kitredge, Evanston. 

Miscellaneous business. 


Thursday, February II. 
EXECUTIVE SESSION. 


Gavel will fall at 10 a. m. prompt and the doors will be 
closed at 10:10 to avoid interruption from late comers. 

This is the nf~st important session of this convention (and 
probably the most important ever held in the history of the 
issociation). None but members holding credential cards will 
be admitted. All parties entitled to admission should procure 
heir cards from the credentials committee at the secretary's 
table on Wednesday and up to 10 a, m. Thursday. 

AFTERNOON SESSION, 2:30 P. M. (PROMPT). 


Reports of committees— 
a—On auditing. 
b—On constitution. 
c—On conference with other associations. 
d—On lien law. 
e—Address by Elmer H. Adams. 
f—On demurrage question. 
g—On resolutions, 
n nominations. 
Election of a president, vice president and two directors 
in — of E. F. Hunter and W. C. Houghton, terms ex- 
pired, 








LUMBERMEN: OF THE INLAND EMPIRE. 


In an attractively printed and worded announcement 
from Secretary A. L. Porter, of the Inland Empire 
Retail Lumbermen’s Association, particulars of the an- 
nual convention of that organization, to be held at 
Spokane, Wash., February 10 and 11, are given. All 
dealers within the jurisdiction of the association—Wash- 
ington, Idaho, Oregon and Montana—are invited to 
attend. All the proceedings will be open except one 
executive session. Reduced rates of a fare and one-third, 
on the certificate plan, have been secured, tickets being 
good to return until the evening of February 13, without 
stop-over privileges. The association since July 1, 1903, 
has inereased its membership fully 300 percent and a 
rousing annual convention is assured from the impor- 
ance of the litigation to be effected and the general 
ittractiveness of the following program: 


WEDNESDAY, FEBRUARY 10. 

Morning session—10 o’clock, 

Address of welcome—Hon. L. F. Boyd, mayor of Spokane. 

Response—J. A. Borie, president Inland Empire Retail 
‘umbermen’s Association. 

Address of welcome on behalf of Spokane lumbermen—Mr. 
©. F. Cartier Van Dissel. 

Response—Mr. F. E. Robbins, Ritzville, Wash. 

“Association Work from a Salesman’s Standpoint’’—Mr. E. 
A. Goodrich and Mr. C. H. Wood. 

“First Impressions’—Mr. W. G. Hollis, secretary North- 
western Lumbermen’s Association, Minneapolis, Minn. 

Afternoon, 2:00 o’clock. Executive session. Tickets of ad- 
mission will be required. 

President’s address and report of secretary and treasurer. 

“Trade Ethics’”—Mr. W. G, Hollis, Minneapolis, Minn. 

Consideration and discussion. 

Evening, 8:00 o’clock. Banquet. Hotel Spokane. Com- 
pliments Spokane Lumbermen’s Association. 

THURSDAY, FEBRUARY 11. 


ben a. m.—Ride over the city in electric car, “Seeing 
Spokane.” 
_ 11:00 a. m.—Meeting of members of Lumbermen’s Mutual 
Society. 

AFTERNOON SESSION. 

2:00 p. m.—Meeting of members of Inland Empire Retail 
Lumbermen's Association to elect officers and transact busi- 
ness. Matters of importance, such as changing our articles 
of association, will be brought up at this meeting. 

EVENING. 

7:30 p. m.—Hoo-Hoo concatenation and smoker, at Fra- 
ternal hall, 

CONNECTICUT RETAILERS TO MEET. 

Announcement is made by I. O. Davis, president; F. 
V. Chappell, vice president, and L. A. Mansfield, seere- 
tary, that the twelfth annual meeting of the Lumber 
Dealers’ Association of Connecticut will be held in the 
rooms of the Builders’ Exchange, Chamber of Com- 
merce building, New Haven, Conn., on Wednesday, Feb- 
ruary 10, beginning at 10 a. m. The annual meeting 
will be followed by the annual dinner, to be held in Har- 
monie hall, New Haven, at 1:30 p. m., February 10. Of 
the convention proper the association’s announcement 
S&YS: 

The regular business of the meeting will consist of the 
reports of the work done during the past year and the elec- 
tion of officers: President, vice president, secretary and 
treasurer, four directors to serve for three years, an insur- 
ance director, to fill any vacancy there may be in the 
board of directors, and to choose delegates to represent the 
association in the Eastern States Retail Lumber Dealers 
Association, 

Members are requested to notify the secretary in advance 
of any special subject which they may desire to bring up 
for discussion and action, so that it may be given a place 
in the order of business. 





Special business will be the consideration of the charter 
ranted to this association at the last session of the legis- 
ature and which must be accepted at this meeting to become 
operative ; to consider any amendments which may be neces- 
8 or thought advisable, provided the charter is accepted, 
| any other business proper to be considered at this 
meeting, all of which will be discussed in executive session 
immediately after the recess. 

A cordial invitation is extended to all regular dealers in 
the state who are not now members and to all wholesale 
firms and their “representatives on the road” to be pres- 
ent at this meeting. 

We would urge all members to be present and we are 
also very desirous that dealers who have never been mem- 
bers of the association should attend in order that they may 
thoroughly understand the work which the association is 
doing, for we need on our membership roll every dealer 
in the state. 


QUEEN CITY TRADE FEATURES. 

CINCINNATI, OHIO, Feb. 2.—The Pine Lumber Dealers’ 
Association held its annual meeting at the Business 
Men’s Club last night and elected officers as follows: 
President, Louis Lewin; treasurer; A. M. Stearns; sec- 
retary, Harry Doppes; assistant secretary, George Utter. 
A banquet was served prior to the business session, at 
which Secretary Wuest, of the National Metal Trades 
Association, and C. R. Houston, of the Receivers’ & 
Shippers’ Bureau, made short addresses. 

Some lumbermen are not as hopeful as they were a 
short time ago, predicting that prices will decline con- 
siderably when weather conditions will permit the ship- 
ment of lumber now held at the mills. It is said there 
are thousands of logs in the woods ready to move, but 
the severe weather of the last two months has made it 
impossible to haul them to the rivers, or if they were 
placed on the banks of the streams they could not be 
gotten into the booms. It is believed by some of the 
less hopeful that when these reach the mills they will 
increase the supply to- such an extent that prices will 
be slightly depressed. 

There has been but light business done in the local 
market since January 1 and inquiries the last week or 
two have been few. 

Movements of lumber in the local market during Jan- 
uary this year and in 1903 were as follows: 1904—Re- 
ceipts, 3,976 cars; shipments, 3,270 cars. 1903—Re- 
ceipts, 3,313 cars; shipments, 2,854 cars. Increase in 
1904 over 1903, 663 cars received and 416 cars shipped. 


AN ASSOCIATION AND ITS PRESIDENT. 
[Continued from the Front Page.] 

Rufus Humphrey Vansant was born at Martinsburg, 
Ky., September 8, 1852. When a little over 18 years 
of age he was left an orphan, but began at once sup- 
porting himself and the family of the younger boys and 
one girl, completing. his own education and teaching 
school until 1879. On December 3, 1879, Mr. Vansant 
married Miss Anna V. Hannah, daughter of James W. 
Hannah, of Martinsburg, Ky., and in the following 
year he was appointed deputy county clerk of the El- 
liott cireuit court at Martinsburg, acting as deputy 
for six years, when, in 1886, he was elected clerk of 
the court. These positions brought him into touch 
with public affairs and also gave him a very good in- 
sight into human nature. He considers that this ex- 
perience was one of the most valuable in his career. 
Mr. Martin’s father was a saw mill man, owning a 
mill of the old fashioned upright style around which 
Rufus as a boy used to work. 

During the period from 1880 to 1886 Mr. Vansant 
was engaged in the timber and lumber business on the 
Little Sandy river in a small way which kept increas- 
ing year by year and which included buying standing 
timber, putting it in the river and floating it to Leon, 
Ky. At the latter point, in 1881, Mr. Vansané began 
business as a manufacturer and wholesaler, also 
going out on the road to sell the lumber which he se- 
cured. He moved to Ashland, Ky., in 1894 and formed 
the firm of R. H. Vansant & Co. This concern had its 
logs sawed by contract at local mills, and Mr. Vansant 
still paid a great deal of his attention to the sales de- 

rtment and, in fact, practically constituted the sales 
department. Still the business grew, and in January, 
1899, the corporation of Vansant, Kitchen & Co. was 
organized with R. H. Vansant as president, D. F. Taft 
vice president, Charles Kitchen secretary and John W. 
Kitchen as treasurer. J. B. Hannah, father-in-law of 
R. H. Vansant, was also a stockholder and director in 
the company. The corporation of R. H. Vansant & Co. 
continues in that same form up to the present time, 
with the exception that John W. Kitchen the first 
of the year resigned his office of treasurer of the com- 
pany and became identified with the J. W. Mahan Lum- 
ber Company, of Mahan, W. Va., having purchased an 
interest in that concern. His father, Charles Kitchen, 
was thereupon elected treasurer as well as secretary. 

In 1898 Vansant, Kitchen & Co. made a very im- 
portant step in its business progress by becoming a 
holder of timber as well as a buyer of logs and a manu- 
facturer and wholesaler of lumber. In that year it 
purchased of Robert Pack & Co. the timber holdings 
which that concern had owned at the head of the Big 
Sandy river. This original purchase has since been 
considerably increased by local purchases of smaller or 
larger tracts, and while manufacturing continually 
from its own timber the company has by these addi- 
‘tional purchases either annually increased its holdings 
or held them at a level with the amount logged. This 
has been true up to the last year, the stumpage hold- 
ings having been cut into somewhat in order to pro- 
duce a log crop for the coming manufacturing season 
which is said to be larger than that of any other firm 
operating upon the Ohio river or its tributaries. 

At the time of the incorporation of the company it 
acquired its present saw mill, advantageously located 








upon the Ohio river about two miles above Ashland, 
and with ample yard space and excellent shipping re- 
sources. The concern has come into considerable prom- 
inence as a manufacturer of a high grade of logs in 
the most modern way into specially high grade items of 
the poplar list. Mr. Vansant is no longer the entire 
sales department of the concern, although he does still 
visit important buyers and keeps up an acquaintance 
with the old friends which he has formed upon the 
road and probably today retains a wider acquaintance 
among the large yellow poplar consumers of the entire 
country (with the possible exception of New England) 
than any other one man engaged in business. 

There always has been and there probably always 
will continue to be a considerable difference ‘in selling 
ability between different people engaged in the same 
line of business, and as a general rule the seeming 
anomaly is true that those manufacturers having the 
largest amount of stock to dispose of are the ones who 
are in position to secure the best average prices for 
them. This is partly due to superior selling ability and the 
facilities for organizing a more thoroughly efficent sales 
department, and it is partly due to the fact that the 
stocks are larger and therefore better assorted and 
better known to the buying trade and particularly so 
in a season when it is not so much a matter of price 
as of finding the required items in stock. R. H. Van- 
sant & Co. has always stood to full values for the 
stocks which it had to sell; but as an earnest asso- 
ciation worker Mr. Vansant has become impressed with 
the idea that one of the chief objects of association 
work must be to assist the smaller manufacturers to 
secure the full value of the stock that they have to 
sell and to educate them up to the point where they 
will ask these values. He has been recognized as an 
authority upon this point as well as upon the other 
important feature of association work, the establish- 
ment of uniform grades. He has been the chairman of 
both the committee upon grades and the committee on 
values, and it is a fact that while his name has not 
formally appeared upon the board of governors for the 
past year he has been asked by that committee to serve 
as one of its members, and has done his share of the 
arduous work performed by that body. The board of 
governors has now been enlarged by the addition of 
two members and consists for the current year of W. M. 
Ritter (chairman), F. C. Fischer, C. Crane, R. H. Van- 
sant and John B. Ransom. 

The most important feature of association work now 
in prospect of consummation at the outset of Presi- 
dent Vansant’s administration is the establishment of 
uniform grading and inspection rules for hardwood 
lumber to be concurred in both by his association and 
by the National Hardwood Lumber Association. Presi- 
dent Vansant has been one of the most enthusiastic 
supporters of this idea and was a member of the joint 
conference committee from both associations which 
recommended the set of rules. which has been adopted 
by the Hardwood Manufacturers’ Association and only 
awaits adoption at the annual meeting of the Na- 
tional Hardwood Lumber Association to go into effect 
on June 1. It will be remembered that this joint con- 
ference committee made a recommendation also for 
the amalgamation of these two associations, and the 
five gentlemen above named constituting the board of 
governors for the Hardwood Manufacturers’ Association 
have been appointed a committee of conference with 
this end in view. It is, of course, impossible to say 
at this time what will bé the result of these efforts 
at amalgamation; but the adoption by these two as- 
sociations of uniform rules of inspection will of itself 
remove what has been the greatest cause of friction 
between them. In speaking of this subject, Mr. Van- 
sant recently said: 

“My idea is that there should be established a grade 
that is suitable for the consumer, taking into consid- 
eration the uses of the product; that the consumer is 
the one who in the main should be pleased. That, how- 
ever, we have got to do in such an economical way as 
to take care of the forest and to promote the manufac- 
ture of the lumber in such a way as to be remunerative 
to the manufacturer and justify him for engaging in 
the business. While those most prominent in the work 
of our association have large interests themselves, they. 
have amply demonstrated that their especial interest 
is in taking care of the weaker members and in plac- 
ing at their disposal the advice, the knowledge and ex- 
perience of the older and larger ones. The larger and 
stronger manufacturers are already able to take care 
of themselves.” 

This shows that Mr. Vansant, although his company is 
one of the largest of poplar manufacturers and one of 
the largest three holders of poplar stumpage, haz not 
forgotten the time when he was a small manufacturer. 
He is an eminently practical lumberman, self educated, 
self reared and self made. Since engaging in the lum- 
bering business he has devoted his entire time to it and 
has no other business interests except some real estate 
investments. As a good citizen he is interested in af- 
fairs of local, state and national government, but has 
not played the game of politics since the years of his 
young manhood in Kentucky. He is a member of the 
Methodist Church South, of the local lodge of Knights 
Templar and a Mystic Shriner. He has a family of 
four children, a girl of 12, two boys, of 9 and 6 years, 
and the youngest Miss Vansant, now 2 years old. 

Such in brief is the story of the man upon whom 
the Hardwood Manufacturers’ Association of the Unit- 


- ed States has conferred the honor. of the highest of- 


fice within its power. It was merely the opening of 
larger opportunities for service and for usefulness ta 
a man who as a layman has already done his utmost 
for the building up of the association. 
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TEMPORARY RECEIVERS APPOINTED FOR THE KIRBY LUMBER 
COMPANY AND THE HOUSTON OIL COMPANY. 


Difficulty Largely Due to Troubles of Maryland Trust Company — Full Details of Causes 
Leading Up to This Action — Assets Considered Greatly in Excess of Liabilities — 
Judge Burns to Decide Regarding Permanent Receivers on February 
17 — Brief History of the Companies — Speedy Settlement 
Predicted — Business Will Not be Interrupted. 


THE KIRBY LUMBER COMPANY RECEIVERSHIP. 

New ORLEANS, La., Feb. 3.—Upon the application of at- 
torneys representing the Maryland Trust Company, of Balti- 
more, Md., Judge McCormick, of the federal court of this 
city, appointed temporary receivers for the Kirby Lumber 
Company and the Houston Oil Company, both of Texas, 
with headquarters at Houston. 

Upon the representations of the companies at interest, 
Judge McCormick appointed B. F. Bonner, of the Kirby 
Lumber Ccmpany, and N. W. McLeod, president of the 
Grayson-McLeod Lumber Company, of St. Louis, Mo., and 
former president of the Southern Lumber Manufacturers’ 
Association, to act as temporary receivers for the Kirby 
Lumber Company On behalf of the Houston Oil Company, 
F. A, Reichardt, cashier of the Planters & Mechanics bank, 
of Heuston, and Thomas H. Franklin, of San Antonio, 
Tex., were appo:rted. 

The litigation will come up before Judge W. T. Burns, in 
Houston, on February 17, and the Kirby Lumber Company 
and the Houston Oil Company be given an opportunity to 
show reason why the receiverships shall not be made per- 
manent, 

FROM A TEXAS STANDPOINT. 

[Special Correspondence of the AMERICAN LUMBERMAN.] 

Houston, Tex., Feb. 2.—The action of the Maryland 
Trust Company, of Baltimore, Md., in making application for 
receiverships for the Kirby Lumber Company and the Hous- 
ton Oil Company is the outgrowth of a fight of long stand- 
ing between what are known as the Calhoun and the Kirby 


B. F. BONNER, RECEIVER FOR THE KIRBY LUMBER 
COMPANY. 


interests. The step has been anticipated in Houston and 
the news of the granting of the temporary receivership 
occasioned little or no surprise to those who have been in 
touch with the companies in question. 

The Kirby people regard the present status of the case 
as extremely favorable to them and state that the appoint- 
ment of B. F. Bonner, assistant to the president of the 
Kirby Lumber Company, and N, W. McLeod, of the Gray- 
son-McLeod Lumber Company, of St. Louis, as receivers for 
the Kirby company, and F. A. Reichardt, cashier of the 
Planters & Mechanics National bank and Thomas H. Frank- 
lin, of San Antonio, as receivers for the Houston Oil Com- 
pany, was a victory in the first round of the fight now pend- 
ing, which will be concluded in Houston on February 17, 
when the contending factions will appear before Judge 
Waller T. Burns and the Kirby Lumber Company will be 
given opportunity to show why the receivership should not 
be made permanent. 

B. F. Bonner, assistant to the president of the Kirby Lum- 
ber Company, was seen this afternoon and he stated that 
things were not as yet in shape to give out a full statement 
to the press, but that the affairs of the company were in 
such condition that he believed that everything will be 
satisfactorily arranged by February 17. 

While Mr, Bonner would make no definite statement touch- 
ing the matter, those close to him say that the recent ap- 
pointment was not only a coup for the Kirby people but 
was a great surprise to the Calhoun faction. Those 
acquainted with the affairs of the two concerns have for 
some time believed that the Calhoun people were insincere 
and that they have been endeavoring to press John H. 
Kirby to the wall, so to speak. Believing that they could 
accomplish their purpose through the appointment of a 
receiver better than in any other way they made every 
preparation to have the appointment made within a few 


hours after the payment of interest on certain notes was 
due. 

Instead of coming to Houston, the home of the Kirby 
Lumber Company, the Calhoun people went to New Orleans. 
To their very great surprise they found on walking into 
the federal court an attorney from Houston, who had come 
to represent the Kirby Lumber Company in case the neces- 
sity arose. An effort was immediately made to get a per- 
manent receivership granted. This move was defeated by 
Captain Hutchinson, the Kirby attorney, and Judge Mc- 
Cormick of New Orleans was prevailed upon to grant a 
temporary receivership, which he did, making it returnable 
before Judge Waller T. Burns, of Houston. This is the 
status of the case at present. 

The properties have not been affected in any way and 
whether the receivership shall be dissolved or made perman- 
ent on February 17, the affairs of the company will be taken 
out of the hands of the promoter and the broker and Mr. 
Kirby and his associates will be given an opportunity to 
show what they can do in making and selling lumber. 

These men have already proved that they can both 
manufacture lumber and find a market for their finished 
product, and when the hardship of the contract and the 
meddling of promoters shall have been eliminated it is be- 
lieved here that they will make satisfactory progress and 
in a short time reach the point where they will not have 
to ask time on anythink they wish to buy. 


Why the Receiver Was Appointed. 


The receivers were appointed at the instance of the Mary- 
land Trust Company, of Baltimore, trustee, under an agree- 
ment made covering the issue of timber certificates of the 
Kirby Lumber Company, guaranteed by the Houston Oil 
Company, upon which the interest was due and unpaid. The 
certificates in question were issued against a contract be- 
tween the Kirby Lumber Company and the Houston Oil 
Company, wherein the former agreed to purchase from the 
latter concern timber standing on its lands valued at $30,- 
000,000, payment to be made in installments. Both the 
principal and the interest on these certificates were to be 
paid by receipts from the Kirby Lumber Company on its 
timber contracts. The authorized issuance of these certifi- 
cates was originally for $11,000,000, but subsequently was 
reduced to $7,000,000, and of this amount $6,000,000 was 
sold by Brown Bros. & Co., of New York. 

Under the contract with the Kirby Lumber Company the 
Houston Oil Company was delivering the timber more 
rapidly than the company could use it and therefore money 
was being paid out for timber which could not possibly be 
used for months to come. It will be seen at once that the 
contract imposed a hardship and the Kirby people have 
been endeavoring to break it for some time, as it was taking 
a great deal of their ready money. All efforts to have the 
terms of the agreement modified have proved futile, those 
holding the paper of the Houston Oil Company being un- 
willing to stipulate any amount of timber which they would 
deliver in a given time, but crowding it on Kirby as rapidly 
as they could, their purpose evidently being to embarrass 
him and eventually force his company into receivership. 

With the recent turn of affairs in Kirby’s favor it is now 
believed that he will be able to have the contract which 
has proved such an annoyance to him modified and thus 
stop the steady stream of timber which has been threaten- 
ing to crush him. 

Messages from New York today indicate that Brown Bros. 
& Co., Hon, Joseph W. Bailey, B. F. Yoakum, John H. Kirby 
and all his friends there were delighted with the appoint- 
ments and believe that everything can be satisfactorily 
arranged before very long. 


A Little Run On the Bank. 


When it became known that the Kirby Lumber Company 
was to have a receiver there was some uneasiness among 
the small depositors doing business with the Planters & 
Mechanics bark of this city, who knew nothing of the 
condition of the bank or its connection with the Kirby Lum- 
ber Company, except that it was ‘Kirby's’ bank, John H. 
Kirby being its president. When the doors of the bank 
were opened at the usual hour a swarm of little depositors 
were at the door waiting for admittance. The news spread 
and the crowd continued to gather until it became necessary 
for several policemen to stand in front and keep the crowd 
off the sidewalk. All day the paying tellers were kept busy 
paying out small amounts. The crowd was composed al- 
most wholly of the poorer class of people who had their 
money in the savings department. None of the larger de- 
positors from among the business element drew out their 
money. In fact, many who had accounts at other banks 
in the city concentrated them in the Planters & Mechanics’. 
One man met B. F. Bonner in front of the bank and accosted 
him in this manner, “Well, Frank, they tell me this here 
bank is about to bust, but I have $25,000 in her and here 
is $25,000 more I intend to chuck in. I just believe she 
is alright.” A number of friends of this kind came to the 
rescue and at 1 o'clock the deposits for the day were 
greater by $50,000 than the amount drawn out. The other 
banks of the city sent word through their officials that they 
had money in their vaults at the disposal of the Planters 


& Mechanics. It was not found necessary to call for these 
loans, however. Long after the regular time for closing, 
the doors of the bank were kept open and the people were 
paid. Many after getting their money were ready to put it 
back, while some seeing that there was no hesitation about 
making payments, turned away. 

The ease with which the bank met the demand is gen- 
erally regarded here as a feather in its cap and more of 
an advertisement than an injury. 

Associated Press Report. 

The morning papers carried a report to the effect that 
the receivers appointed were McCloud and McGowan for 
the Kirby Lumber Company and Morse and Franklin for 
the Houston Oil Company. ‘This was an error. It is sup- 
posed that it was the intention of the Calhoun faction to 
have these men appointed and therefore they released the 
story to the Associated Press in New York, while ignorant 
of the fact that their scheme had fallen through. 


Houston With Kirby. 

The best business men of Houston are with Kirby in the 
fight and all his friends join in the hope that the present 
victory will mean the ultimate and permanent downfall of 
the other faction, which has tried in every possible way 
to injure the great concerns of which Mr. Kirby is the head, 
It was a fact well known in financial circles here that Mr. 
Kirby had raised $1,500,000 by a deal with the North 
American Trust Company, the papers having been filed in 
Beaumont Saturday afternoon. ‘This money was available 
immediately and the fact that the Calhoun faction, with 
this knowledge in their possession, rushed into court to 
have the receiver appointed gives rise to he opinion that 
there was some false work which they desired to cover up. 


MR. KIRBY’S VIEWS ON THE SITUATION. 


New York, Feb. 2.—John H. Kirby, president of the 
Kirby Lumber Company, when seen, said: 


“The action taken in the courts is to be deplored, but in 
my opinion the result will.be beneficial to both corporations. 
We resisted this action, however, in every way we could, 
but now that it has been forced upon us we shall endeavor 
to carry through the financial plans temporarily interrupted 
by these proceedings. 

“Both corporations own assets of great value and both are 
thoroughly solvent. The timber estate owned by the Hous- 
ton Oil Company cannot be duplicated anywhere in the 
south and is of enormous value. The manufacturing plants 
of the Kirby Lumber Company make it the largest single 
producer of pine lumber in the world. The business is 
profitable and the only and sole cause of the present .trouble 


N. W. McLEOD, RECEIVER FOR THE KIRBY LUMBER 
COMPANY. 


lies in the fact that the securities issued by the Houston 
Oil Company have not been marketable.” 


Gives Reason for Receivership. 


NEW ORLEANS, La., Feb. 2.—Floyd McGowan, of the 
firm of Denman, Franklin & McGowan, of New Orleans, 
who yesterday filed a bill before Judge A. P. McCor- 
mick, of the federal court of appeals, making applica- 
tion on behalf of the Maryland Trust Company for a 
receivership for the Kirby Lumber Company and the 
Houston Oil Company, said today: 


“There is no need whatever for any undue excitement on 
account of the temporary receivership. It was brought 
about by the fact that the Maryland Trust Company, hold- 
ing timber certificates of the Kirby Lumber Company and 
guaranteed by the Houston Oil Company, upon which in- 
terest was not paid when due, is itself in the hands of a 
receiver and it was on this account that action was taken. 
Plans for a settlement have been pending several weeks and 
yesterday I received advices from the Maryland Trust Com- 
pany stating that negotiations were near a settlement. The 
fact of the matter is that this application was prepared 
more than a month ago and has been held as it was the 
general understanding that it would be withdrawn. It is 
quite evident that the receivership is merely for the purpose 
of holding the properties of the two companies intact until 
an amicable adjustment can be brought about. - 


The Report from Baltimore. 


(Special telegram to the AMERICAN LUMBERMAN.) 
BALTIMORE, Mp., Feb. 4.—The application for the ap- 
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pointment of receivers for the two companies—the Kirby 
j.umber Company and the Houston Oil Company—was signed 
vy Allan McLane, as third vice president of the Maryland 
‘rust Company, who is also its receiver. It is for the pur- 
pose of forcing the two companies to settle the indebtedness 

‘aimed by the trust company because of the failure to pay 
ne Maryland Trust Company, as_ trustee, the sum of 
s700,000, which was due January 10, it is alleged, the pro- 
»edings were taken. The money was to be used as interest 

the timber certificates of the Kirby Lumber Company, 
ind to pay the dividend on the preferred stock of the Hous- 

! il Company. 

The arvana Trust Company holds the note of the oil 
.mpany for $375,000, for which it also holds 3,750 shares 
ot the preferred stock of the company and a similar amount 
of common stock as collateral. It also owns 5,000 shares 
of preferred and 3,000 shares of common stock in the oil 
cor ny. 

it io oak that the leading interests in the Houston Oil 
Company and the Kirby Lumber Company are trying to 
readjust their finances and put in considerable new capital. 
‘the Maryland Trust Company has about $1,000,000 tied up 
in what is due it from its investment in the securities and 
loans upon them. 


STATUS OF THE TWO TEXAS COMPANIES. 


‘he uston Oil Company and the Kirby Lumber Com- 
p: ae intended by their founder, John H. Kirby, one 
to supplement the other. The Houston Oil Company het 
organized on July, 1901, with an authorized capital stoc 
of $30,000,000—$10,000,000 preferred and $20,000,000 com- 
mon stock. 4 ‘ 

‘The relations between these two companies hinged upo 
th sale of the timber from the land owned by the —— 
Oil Company to the Kirby Lumber Company, with respec 
‘> which a contract had been made between the two con- 
cerus. : 

Shortly after its inception the Houston Oil Company ac- 
wna title to 1,080,000 acres of land in Jefferson, a 
Liberty, Tyler, Jasper, Newton, Sabine, San Augustine, az 
celina and Nacogdoches counties in east Texas on Yoo 
there is estimated by experts to be, in round figures, 8, “a 
yuv,000 feet of timber, This estimate of the timber —_ 
ing en the lands of the Houston hoo Aonge pa is considere 
"y é have been a very conservativ 3 i 
Oy ne Ieirby Lumber Company, organized at the same cme 
as the Houston Oil Company, was capitalized for $ 4 
vu0,000—$5,000,000 preferred and $5,000,000 common =. 

At the beginning of its operations the Kirby Lum < 
Company beught fourteen saw mills, representing an — 
capacity of 250,000,000 feet. Since the acquisition of these 
mills three large new, well equipped plants have been — 
structed, located as follows: _, Mill “Rat Bessmay, _ 
capacity 150,000 feet; Mill “S” at Kirbyville, Tex., — 4 
100,000 feet; Mill “IT” at Brooklyn, Tex., capacity abou 
1uu,v00 feet, in addition a many Improvements in 

eo lants have been made. 
~~ the plans for the Kirby Lumber Company had ~—_ 
completed a careful examination of the earnings of = 
various companies whose plants were purchased was made 
by certified accountants. On the basis of former ng’ 
tions it was shown that these mills had a gross income 0 
$2,369,888.80. Deducting from this sum the expenses and 
taxes and adding to it revenue from other sources than 
lumber sales left a net income of $888,492.69. “ts 

Under its agreement with the Houston Oil Company the 
Kirby Lumber Company obligated itself to provide means 
for manufacturing into lumber an additional 50,000,000 feet 
of timber each year until the total amount should aggregate 
500,000,000 feet, at which time further increases would Le 
opt onal. S ; 

rhe timber cut by the Kirby Lumber Company ‘was to be 
paid for on the following basis: For the first 350,000,000 
leet, $8 per thousand; for the second 350,000,000 feet, $3.50 


er thousand feet; for. the third 350,000,000 feet, $4 per 
thoussail: for the fourth 350,000,000 feet, $4.50 per thou- 
said, and $5 a thousand feet for all additional timber cut 


and used, the payments to be made semi-annually on Jan- 
wary 10 and hey 10 of each year. On this basis the 
8,U60,000,000 feet of timber standing on the lands of the 
Houston Oil Company would yield a return of $38,250,000. 


How the Timber Certificates Were Secured. 


‘ was desired by the Houston Oil Company to anticipate 
the payments accruing to it under the contract with the 
Kirby Lumber Company. With this end in view an arrange- 
ment was made with the Maryland Trust Company, of Bal- 
timere, under which the latter was authorized to issue 
tiber certificates not to exceed $11,000,000. 

‘he timber certificates bore interest at 6 percent, the 
series numbered from A to X maturing semi-annually, 
Ausust 1 and February 1 for each year, after 1904. The 
amount of maturing certificates for any one year varied from 
$100,000 to $790,000, secured in the manner indicated, 

Up to this time only about $6,000,000 of the timber cer- 
tificates have been placed. Holders of the certificates are 
entitled to a beneficial interest in the contract with the 
Kirby Lumber Company which had been assigned by the 
Houston Oil Company to its trustee, the Maryland Trust 
Company, of Baltimore. 

iiad operations continued as intended the contract would 
ehaye given the Houston Oil Company about $20,000,000 in 
excess of the total amount of certificates issued. 

the payments to be made by the Kirby Lumber Com- 
pany for the timber it purchased during any one year were 
calculated to be in excess of the amount needed to redeem 
the certificates that had been issued, and also provided for 
the payment of interest on outstanding certificates and 
stock. 

AS an illustration of the working of the plan, in 1905 
the Kirby Lumber Company was to have purchased 350,- 
0UL.000 feet of timber at $4.50 a thousand, amounting to 
$1.575,000. To this was to be added the oil company’s 
reyynue from other sources, making the total amount re- 
ceived $1,662,500, The interest charged for 1905 would 
have amounted to $331,200 and certificates to the amount 
of $420,000 would have matured, which would leave a bal- 
ance to the credit of the company of $914,200, which it 
could apply to the retirement of other certificates or in 
any manner desired. : 

‘the defect in the plans was the neglect to provide suffi- 

cient working capital, and the Kirby Lumber Company was 
further embarrassed by being required to purchase a certain 
amount of timber each year whether or not it could use 
that amount to advantage. 
_As a matter of fact, the company has not used as much 
timber as was contemplated under the original plans and has 
been forced to pay out money on its timber contracts that 
Was needed to meet current operating expenses. The 
result was that it has been unable to accumulate a 
Working capital of sufficient size and its operations have 
been hampered on this account and therefore have not been 
as remunerative as otherwise would have been the case. 

The embarrassment of these two concerns has aroused 
the sympathy of the entire southwest. The enterprises 
brought into Texas many millions of dollars and was the 
Means of segregating a vast amount of property in a man- 
her to facilitate its development. 

The lumbermen of the southwest have been unanimous 
in their expressions regarding the Kirby Lumber Company 
and have regarded its inception as an impetus given the 
southern lumber industry, notably in connection with the 
value of yellow pine stumpage. 

According to late information, no change will be made 

th respect to the operation of the company’s mills, and 
Y many prominent lumbermen the hope and belief is ex- 
Pressed that when the matter of a permanent receiver 


shall come up the case will be adjusted in a manner that 
will enable the Kirby Lumber Company to outride the pres- 
ent storm. p 

The embarrassment of the Kirby Lumber Company and 
the Houston Oil Company is in no wise due to lack of 
sufficient assets. Leaving out the question of a contest as 
between the principal holders of its stock, the trouble may 
be attributed in the main to the failure of the Maryland 
Trust Company, of Baltimore, Md., brought about by an 
endeavor to float a Mexican railway. This failure necessi- 
tated the payment of obligations on the part of the Houston 
Oil Company, which in turn looked to the Kirby Lumber 
Company for prompt fulfillment of contract at a time when 
leniency was desirable. The LUMBERMAN trusts that the 
founder of these twin giant companies will meet the sudden 
emergency made upon his creative powers and believes its 
trust is not misplaced, 


Personnel of the Receivers. 


Certainly the principals at interest were fortunate in 
securing the appointment of the two gentlemen who have 
been named as receivers. N. W. McLeod, of St. Louis, than 
whom there is no more competent lumberman nor a man 
more -fitted for the trust imposed upon him, is a master of 
finance as well as of lumber operations. B. F. Bonner, the 
other member of the temporary receivership, has won an 
enviable record in the industrial world of the southwest. 
During the last few months he has been intimately ac- 
quainted and connected with Mr. Kirby’s affairs and the 
active operations of the company as well as the practical 
details of the business. 

_it is quite likely that these gentlemen assisted by Mr. 
Kirby will be able to adjust matters on February 17, when 
the case will come up for decision, and the receivership 
may then be dissolved, if that be deemed by the court the 
wisest course to pursue. 


There also is an expected large amount of capital to be 
supplied, contingent upon the receivership, and if this shall 
be dismissed the business will continue as heretofore with 
even greater possibilities than formerly. 

It is appropriate to state here on behalf of Schultz 
Bros. & Benedict, of Chicago, who were the agents for 
the central states of the Kirby Lumber Company for 
the sale of its product, that their arrangements for sup- 
plying their trade are of a permanent character and 
they have plans made which will permit of their filling 
their orders quite regularly without regard to the re- 
ceivership arrangement, which, in fact, may result in 
their continuing as the agents of the company at this 
point. That matter, however, is undetermined at this 
writing, but the sources of supply of Schultz Bros. & 
Benedict for their trade are ample for all purposes. 

This item is inserted in order that the large constit- 
uency of the company which has bought through Schultz 
Bros. & Benedict of Chicago may not be unduly con- 
cerned about supplies already ordered, or others that 
may be wanted from the same source. 


CENTRAL SOUTH. 


CRESCENT CITY NEWS. 


NEw ORLEANS, LA., Feb. 1.—President L. F. Loree, 
who has just taken charge of the executive affairs of 
the Rock Island-Frisco railroad system, was here during 
the week with Vice President Winchell, of that system, 
and several other high officials. It was announced 
by Mr. Winchell that the Frisco will run its trains into 
New Orleans as soon as the local terminals shall be 
completed. The contemplated route is now by way of 
the Mebile & Ohio and Northeastern, with a possible 
agreement with the Gould interests for an entrance over 
those lines, in conjunction with the Mississippi Valley. 
Mr. Winchell stated authoritatively that the system 
will eventually build its own line into New Orleans, 

It is announced by the officials of the New Orleans 
Railway & Navigation Company, which is running a 
line from Shreveport to New Orleans, that the Winn- 
field branch and the Big Bend extension of that road 
have been opened for traffic. By connection with The 
Southern Pacific this new route will shorten the dis- 
tance from New Orleans to that fine lumber territory 
from 388 miles to 288 miles. 

Governor Heard has appointed the Louisiana Crop 
Pest Commission, the duty of which it shall be to 
formulate rules to govern a quarantine system against 
Texas cotton and other products likely to infect Louis- 
iana cotton fields with the Mexican cotton boll weevil. 
It has been proposed to the commission that it denude 
a strip of Louisiana land twenty miles wide of cotton, 
in order to lessen the chances of infection. 

During the week the Louisiana delegates appointed 
by the recent levee convention left for Washington 
to speak before the rivers and harbors committee and 
urge the appropriation of $4,000,000 annually for the 
improvement and maintenance of the levee system from 
the Passes to. Cairo. 

The retirement is announced of W. H. Managan and 
Rudolph Krause, respectively secretary and treasurer 
of the Perkins & Miller Lumber Company, Limited, 
Westlake. La. These gentlemen are going to take a 
little time for the enjoyment of a well earned holiday 
from business cares. They still retain their interests 
in the company and ask the continuance of its old 
patronage under the new management. 

Sam Park, president of the Industrial Lumber Com- 
pany, Beaumont, Texas, while in this city today said: 








I was here several days ago to attend the meeting of the 
Southern Lumber Manufacturers’ Association. At the Kan- 
sas City lumbermen’s convention my sales manager, to- 
gether with several of our agents from that territory, was 
present. From what I learned here and from what he 
learned there, dealers all over the country were looking for 
the increase in prices which were made at New Orleans. 
If present prospects continue good, we may reasonably ex- 
pect an increase in business that will make this year’s 
exceed that of last year—provided there shall not be too 
much disturbance in election matters. Demand is particu- 
larly good in Chicago, more orders having been received 
within the past thirty =— from that territory than dur- 
ing the sixty aaye revious. Speaking generally, there 
have been many inquiries and considerable business since 
January 1, and it is the common opinion that prices will 
be maintained at a higher level than prevailed before the 
meeting here. 


Mr. Park says that a month ago he sold all the lum- 
ber his company can cut out from now to Septenfber 4, 
about 1,500,000 feet, to French and German buyers. 





EXPORT TRADE THROUGH EXPERT EYES. 


While in attendance at the New Orleans annual meet- 
ing of the Southern Lumber Manufacturers’ Association, 
the editor of the AMERICAN LUMBERMAN had a very 
pleasant visit with S. J. Sutherland, president of tie 
Sutherland-Innes Company, of Canada and the United 
States, who makes his headquarters at the New Orleans 
office of that company and gives especial attention to its 
very large export business, and a pleasant dinner at the 
Boston Club. Mr. Sutherland was requested to give his 
views upon the past year in the export business, which 
he did as follows: 


I think on the whole that the exporters have had a very 
satisfactory year. You of course know that there were quite 
a few ups and downs in the business; but the lumber situ- 
ation abroad kept improving practicaliy the whole year aud 
prices kept advancing on lumber. In pitch pine timber this 
was not true and the price started dropping in June. ‘he 
outlook for the present year is also very good. Kates.are 
very iow and we have made some starters upon the lowest 
rates that we have ever made. New Orleans is increasing 
in importance as a port for parcel shipments although not 
for cargoes, as the bulk of our cargo shipments are loaded at 
Pensacola, Gulfport, Ship Island and Mobile and aiso at 
Fort Arthur and Sabine Pass. We have started six or seven 
vessels for Port Arthur this year. 

We had the export market in magnificent shape until a 
number of other shippers unwisely dumped consiguments 
upon it. This brought down the price and resulted of course 
in dissatisfaction upon the part of the buyers who had 
previously been taking the stock at higher prices. They 
had all been satisfied with these higher prices until they 
found that their neighbors had obtained lower ones. 

There is one tendency in the use of American lumber 
wkich has become somewhat noticeable. As soon as pitch 
pine became higher in price they began to use it for higher 
purposes. They began to think that the wood was a more 
valuable one, and the Germans especially have been using 
pitch pine where they formerly used white pine and aisu 
for interior finish where they never have used it before. 
The consumption of that wood has been rapidly increasing 
and the people over there are beginning to realize that tnere 
= — uses for it to which they have not hitherto 
put it. 

The hardwood markets are unchanged. We have had a 
splendid business and are now practically sold ahead for six 
months to come. Kor yellow poplar we are getting very 
high prices. Kor such woods as oak and ash the prices are 
possibly a little lower, but still are very satisfactory and a 
good business is going on. 

In staves we cannot get enough to take care of the export. 
Prices on some classes have advanced 30 percent, this being 
on special stock. In shooks also we have all the business 
we can take care of. Rum shooks especially are in good de- 
mand. In molasses shooks the trade is more quiet; in Cuba 
they used to make a great deal of molasses, but are now 
using new processes where they make cattle feed out of 
this part of the sugar product. In box shooks the demand 
is excellent. I think the most of the manufacturers in the 
United States are in about the same situation as ourselves 
and that practically three-quarters of the production for 
1904 is sold ahead under contract. Our own Policy is to 
sell well ahead, and especially in the slack barrel depart- 
ments we are sold ahead as far as possible where the mar- 
ket prices are as satisfactory as at the present time, 





MATTERS AT MOBILE. 

MosiLe, ALA., Feb. 1.—Demand from the River Plate 
continues heavy and far exceeds the cut. The mills cut- 
ting these schedules are declining more business than 
they are accepting. All have from three to twenty-five 
cargoes on their books extending into August shipment. 
Values are a shade higher than they were sixty days 
ago and a further advance is imminent. The outward 
movement is extraordinary; the largest fleet in the 
history of the gulf is loading. There is a large amount 
of business in buyers’ hands—enough to keep the mills 
running for many months. The large volume of busi- 
ness offering has a tendency to keep values up on the 
entire gulf. 

Very little Rio business is offering, although manu- 
facturers are inclined to book this. Values are firm 
in sympathy with River Plate schedules. 

Cuban demand is somewhat weaker and values have 
weakened to the extent that buyers are demanding bet- 
ter grades at no advance. The output is large but 
shipments are equal to the cut and there is no accumu- 
lation of stock. This is owing to the excessive South 
American demand. 

The sawn timber market for export is lifeless, owing 
to the limited demand and to the fact that shippers 
ecntracted early in the season for their future wants. 
All timber coming in goes direct to shippers’ booms 
and isolated lots arriving attract but little attention. 
Timber of 274 cubic feet averages is not wanted and it 
is offered freely at 154 cents, while 30 cubic feet average 
and up is 153 cents to 163 cents. Some of the manu- 
facturers are holding firm at 17 cents while yet others 
are equally as firm at 18 cents. The bulk of the desir- 
able timber at and contiguous to Mobile is under con- 
tract at 17 cents and the arrivals on these contracts 
are ample for shippers’ needs. The output is small and 
the arrivals at Mobile on the recent rise in the rivers 
represented several weeks cut. The outward movement 
of sawn timber is large, Mobile shipping 5,241,770 feet 
last week. The rise will bring down every available 
foot. The restricted cut should at least hold the mar- 
ket firm even if prices should not actually advance. 

The recent rise in the rivers brought in some logs that 
were readily absorbed. A further rise is predicted, 
in which event there will be a good supply. The log 
question has had a wonderful effect upon the curtail- 
ment of the output and this will be felt when spring 
trade shall open. The mills at Mobile made a steady 


‘run during the past week, cutting mostly Cuban, South 


American and timber. These mills are not inclined to 
book very much more business until the log supply shall 
be more assured. 

Interior business is dull 


the smaller mills, 
many of which are shut down. 


e large bills coming 
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in go direct to the larger mills. It is reported that 
the Rock Island railway placed an order during the 
week for 10,000,000 feet of material. 

Many coastwise inquiries are coming in, but little 
business is closed owing to the question of values. Can- 
ada is sending numerous inquiries for railroad stock 
and that country will probably be a heavy spring buyer. 
Buyers are turning toward the gulf for large timbers 
and long lengths. 


IN NORTHERN AND CENTRAL ALABAMA. 


BIRMINGHAM, ALA., Feb. 1.—From a general resumv 
of the lumber situation hereabouts it would seem that 
the meeting of the Southern association had a beneficial 
effect on the price situation, though there is not so much 
business as two weeks ago. This is explained, however, 
by the very bad weather that has prevailed for several 
days, but within the last few days everything has been 
righting itself and dealers confidently expect good busi- 
ness beginning with the new month. 

Inquiries which have been figured on during the last 
two weeks aggregate a large volume. While these are 
as a rule for general stock, they run largely to timbers 
tor trestle and heavy building purposes, with great in- 
terest in shingles. There have been a number of good 
sized sales within the fortnight of trestle timbers to the 
furnace companies, most of which are doing more or 
less building around their plants. This same trade has 
taken pretty largely lately of framing, with not a few 
shingles, for houses for workmen at furnaces and mines. 
The yards are buying skimpily, though in the aggregate 
they have taken recently a fair amount of shingles, 
framing and flooring. 

The big bill mentioned in the last letter to be given 
out soon, to be let about February 15, will be a plum to 
the lucky bidder. It is of a high class material that runs 
quickly into money. There is also a possibility of some 
high class business in Birmingham if the efforts to have 
the government building largely increased in size shall 
be successful. 

The newly equipped mill of the Lathrop-Hatton Lum- 
ber Company, at Riverside, has been put into service and 
starts off well. Full capacity has not been reached and 
will not be for some days. The plant has been fitted 
with full band saw equipment, something new for this 
immediate section. President F. H. Lathrop says there 
is every indication that the new arrangement will prove 
a great success, Expert band saw men have been brought 
down from Minnesota to handle the machinery. 

At a meeting of the stockholders of the Schuh-Miller 
Lumber Company, at Selma, last week it was decided to 
increase the capital stock from $24,000 to $80,000, and 
to buy a mill with 15,000,000 feet of cypress timber lo- 
cated at Berclair, Miss., near Greenville. Old stockhold- 
ers and employees took up the new issue at once. The 
headquarters of the company will remain at Selma, where 
all the banking will be done. It was also decided to 
spend $10,000 on a new dry kiln and planing mill at the 
Selma plant, besides making some less important im- 
provements. The old officers of the company were re- 
elected as follows: J. P. Scuh, president; J. N. Thomp- 
sor, vice president; A. S. Miller, secretary and treasurer. 

The Catheart Lumber Company will rebuild at Deeca- 
tur, where its big mills burned recently. The new plant 
will be much Jarger than the old, President Cathcart 1s 
in New York now looking after some of the business 
arrangements. 

Liitle has been said of the recent visit to their Wal- 
ker county possessions of Neill Brown, Charles Gilbert 
und J. M. Koehler, representing the Winton Lumber 
Company, of Wausau, Wis. This company purchased 
some time ago large pine tracts near Jasper, Ala., with 
a view of working the timber up, and it is supposed 
the trip was preliminary to the construction of mills. 
L, B. Musgrove, who was one of the selling parties, said 
on Saturday that while this would no doubt be done 
soon he was not advised that there would be any mills 
built right away. The cost of the lands to the pur- 
chasers is reported to have been $360,000, or $12.50 an 
acre. 

The board of trade of Greenwood, Miss., will under- 
take to get the right of way for the Ittabena branch of 
the Southern railway. The line is to run from Webb, 
Miss., to Memphis. If it shall be built extensive timber 
not now available will be reached. This is one object in 
building the road. 


WESTERN FLORIDA EXPORT NEWS. 

PENSACOLA, Fia., Feb. 1.—Coénditions in the local 
pitch pine timber market for the past seven days have 
not been all that could be desired from either the ex- 
porter’s or the manufacturer’s standpoint. There has 
been absolutely no demand, with a consequent falling 
off in market prices. While some sales have 
been closed during this period they were all contracted 
for previously and were not the result of the week’s 
business. Timber sent here for market received but few 
bidders, and the prices offered were very unsatisfactory. 


A falling off in the export market is the cause of. 


the present lack of business here. Exporters having 
ships under charter were necessarily forced to provide 
cargoes for these vessels, but in a majority of cases the 
cargoes were contracted for when the ships were char- 
tered and their arrival in port has not affected the local 
market in any way. 

From reports the stocks on hand for future loading 
will be sufficient to furnish cargoes for all vessels ar- 
riving up to February 15. Ferry Pass has on hand up- 
wards of 50,000 pieces, and fresh water points along 
the Choctawhatchie report about 6,000 pieces. Under 
these condtions it is hardly probable that the local mar- 
ket will show any improvement for at least two weeks, 


‘although some of the exporters may make purchases for 
future loading. This, however, depends entirely upon 
the condition existing in the foreign markets. 

A peculiar fact connected with the export business 
from this port during January was the small number 
of shipments made to England. It is usually the case 
that about one-third of the business from Pensacola 
goes to England, but the past month was an exception, 
only two shipments being made to that country during 
this time. These were two small lumber cargoes with 
a total valuation of less than $25,000. The bulk of 
the lumber and timber shipments of the month went to 
Argentine, while good business was done with Cuba 
and South Africa. Germany also received more busi- 
ness than usually is the case. 


The total exports of lumber and timber aggregated 


nearly 35,000,000 feet, 


SOUTH ATLANTIC. COAST. 
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IN NORTHERN FLORIDA. 

JACKSONVILLE, Fria., Feb. 1—The lumber market 
continues dull, with but little inquiry and even less 
closing of new business. The movement through the 
port by sail and steam is of but small volume. Mills 
are getting cleaned up of cutting on hand and prices 
remain low in consequence. The local yards are doing 
a good business and enjoying profitable prices for their 
output. During the past week twenty-six building per- 
mits for frame houses were issued and the present out- 
look is for a continuance of building operations. 

Several days of the past week were hard on the mills 
in this section cutting hurried orders, on account of 
cold and rain. The woods were under water for the 
better part of the week, but with returning clear weather 
the mills will be enabled to resume their logging and 
catch up on delayed orders. 

J. Lee Ensign, of the Ensign Lumber Company, Tif- 
ton, Ga., was at the Windsor hotel Friday and Satur- 
day of the past week. 

Five schooners are in port being loaded with lumber 
cargoes for the West Indies by N. B. Borden & Co., 
of Fernandina. 

Benjamin F. Ulmer, manager of McDonough & Co., 
has been elected a member of the Jacksonville board of 
trade and appointed a member of its transportation 
committee. 

E. C. Herlong, of Bellamy, and S. R. Estep, of Cara- 
way. were among visiting lumbermen in the city re- 
cently. 


SOUTHEASTERN COASTWISE TRADE. 

SAVANNAH, GaA., Feb. 1.—Trade in the local lumber 
market last week was quiet, with moderate inquiry. Ex- 
porters report some demand from the west, and also 
from Philadelphia, where railroads want pine lumber for 
car building purposes. 

Owing to the inclement weather north exporters say 
little attention is being paid at the moment to the sup- 
ply of lumber, as there are few operations of importance 
going on that call for any large supply. In the late 
spring the trade anticipates a much larger demand from 
the north. Moreover, the perilous conditions along the 
coast make it difficult for schooners to navigate, and 
unless unusually high freights are paid, the disposition 
among owners is not to bring their vessels into these 
waters at present. The time for storms is at hand, and 
while there have been no very serious blows off this 
coast for the past two years the trade does not know 
when to expect them. The West Indian hurricane is 
to be feared by vessel owners. 

The stock of lumber here now is rather large, caused 
by delay to schooners due to arrive. When these shall 
arrive and take out their cargoes the local stock will 
be materially reduced. In the interior the mills are 
reported to be running on full time. Labor is in full 
supply, though the mills fear there may be less later 
when the cotton planters begin work, which will call 
for many hands. The coming cotton season will wit- 
ness large planting. : 

The planing mills about Savannah are kept busy. 
Considerable building is going on, which calls for enough 
lumber to keep the mills busy turning it out. 


FROM THE OLD DOMINION. 

Norrotk, Va., Feb. 3.—A new lumber firm, Cockey 
& Co., has just been chartered to conduct the. lumber 
business. The capital is from $500 to $10,000 and 
the officers of the concern are J. H. T. Cockey, presi- 
dent and genera] managed; J. H. DuVal, secretary. 
These with W. W. Tunis and A. C. Tolson form the 
board of directors. 

The Camp Manufacturing Company, one of the largest 
lumber concerns in tidewater Virginia, has secured a 
10-year lease on pier No. 1 of the Seaboard Air Line 
Railway Company property in Portsmouth, and will 
establish facilities there for coaswtwise and export 
shipping. The property leased contains 88,203 square 
feet, and the Camps will pay an annual rental of $882. 
The property will be improved by the erection of build- 
ings for storing lumber, and it is expected that there 
will be but little delay in getting things in shape for 
immediate shipments to be made from the new distrib- 
uting point. 

George F. Alexander, treasurer and manager of the 
United Lumber Company, Springfield, Mass., recently 
visited this market and obtained prices for material 
wanted by his concern. 

E. C. Fosburgh, vice president and general manager of 
the Fosburgh Lumber Company, went on a visit last 


Monday to New York and New England points, and 
will be away several days. 

Nearly all the mills in this territory have been com- 
pelled to shut down on account of the severe weather, 
the snow, ice and rain making it impossible to secure 
enough logs to operate, and unless the weather shall 
moderate nothing will be done this week in the way 
of manufacturing or shipping. 

It is reported from Lenoir, N. C., that W. M. Ritter 
has bought the timber properties of the Penncardan 
Lumber & Manufacturing Company. 

At Saginaw, N. C., the Hazel Creek Lumber Company 
is reported as having been incorporated with a capi- 
tal of $175,000 by R. E. Pendleton and James L. Hamill, 
of Columbus, Ohio. 

The Kanawha Lumber Manufacturers Association held 
a meeting at Huntington, W. Va., last Saturday and 
considered the appointment of a traffic committee. 


BALTIMOREANS IN A NOTABLE TRANSACTION. 


BALtImorE, Mp., Feb. 2.—One of the largest deals 
in timber lands ever recorded in the eastern section of 
the country has just been completed by the transfer from 
the Benedict-Love Company, of Calhoun, 8S. C., of about 
40,000 acres in Pickens and Ocone counties, South Caro- 
lina, and. extending into Transylvania county, North 
Carolina, to R. E. Wood, of Baitimore, and a number 
of associates. The land is described as rich in poplar, 
oak, ash, chestnut and yellow pine, with some white pine, 
the standing timber being estimated at 250,000,000 feet. 
There is now on the tract, which has connection with 
the Southern railway at Calhoun station, a double band 
mill with a daily capacity of 40,000 feet, and this began 
running for the new owners as soon as the transaction 
was concluded. 

The purchasers have been incorporated in South Caro- 
lina as the Montvale Lumber Company, the incorporators 
being Allen Perley, of Williamsport, Pa.; R. E. Wood, 
G. L. Wood, J. K. Painter and E, L. Warren, of Balti- 
more; R. E. Johnson, of Greenville, 8. C., and J. P. 
Carey, of Pickens, 8. C. The capital stock of the com- 
pany is $500,000, of which, however, only $250,000 is 
paid up. The new company will work in close har- 
mony with the R. E. Wood Lumber Company, of this 
city, of which R. E. Wood is the president, and which, 
according to the existing arrangements, will act as dis- 
tributing agent for the Montvale company. For the 
present no increase in the milling facilities is contem- 
plated. Connected with the saw mill is a planing mill 
of large capacity, and these plants, it is held, will suffice 
to supply the demand for the output of the company at 
least for a time. A meetings of those interested in 
the new company was held last Tuesday afternoon at 
the office of the R. E. Wood company in the Continental 
Trust building, Baltimore and Calvert streets, to elect 
officers and to transact other business. The organiza- 
tion resulted as follows: 

President—R. E. Wood, Baltimore, Md. 

Vice president—A, LP, Perley, Williamsport, Pa. 

Secretary and treasurer—J. K. Painter, Baltimore, Md. 

Directors—R. E. Wood. Baltimore, Md.: A. P. Perley, 
Williamsport, Pa.; G. lL. Wood, Sandy Bluff, W. Va.; EK. L. 
Warren, Baltimore, Md., and J. K. Painter, Baltimore, Md. 

R. E. Wood, who is one of the prime movers of the 
enterprise, has been operating for years in West Virginia. 
About one year ago he opened up headquarters here and 
his activities have steadily expanded. The company which 
bears his name ships large quantities of lumber to for- 
cign markets an‘ is also an important factor in tlie 
domestic trade, 
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BIG SALES OF YELLOW PINE LUMBER. 


Within a month there has been a notable upstart in 
the demand for yellow pine timber and ear stuff, and the 
aggregate of such product sold amounts to many millions 
of feet. Late last year it was predicted that 1904 was to 
be an: off year in respect to demand for railroad and car 
factory material, but so far there has been enough doing 
in these lines to indicate that the year’s business may 
round up a good showing. 

In another place in this issue is recorded the sale of 
3,500,000 feet to go into the construction of an eastern 
railroad. Other late contracts perfected and about to be 
placed are the following: The Western Steel Car & 
Foundry Company, with shops at Hegewisch, near this 
city, has placed orders for 4,000,000 feet of yellow pine 
car stock, consisting of sills, siding, decking and roofing. 
These orders were divided up between the Chicago Lum- 
ber & Coal Company, the Herman H. Hetter Lumber 
Company, and the Provident Lumber Company, of this 
city. 

Nelson Morris & Co., the packers, have bought 1,000,- 
000 feet of yellow pine car lumber, which will be used 
for building cars for that firm. 

The Cold Blast Refrigerator Company, of this city, 
has about placed orders for 1,000,000 feet of car factory 
lumber, which will go into the building of cars for that 
concern. 

Swift & Co. are in the market for a large amount of 
yellow pine car lumber. 

The Illinois Equipment Company, of Urbana, IIl., is 
negotiating for a lot of car lumber. 

The Chicago Lumber & Coal Company, after a pro- 
longed and hard tussle, landed the Nelson Morris & ©o. 
packing house bill, for Kansas City. The schedule calls 
for 5,000,000 feet. 

The Chicago & Rock Island railway bill of about 
8,000,000 feet, was divided up among mills that could 
make a Kansas City delivery, which barred out the cen- 
tral southern mills which could deliver only at Memphis 
or Peoria. 
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MISSISSIPPI LUMBERMEN WAR AGAINST 2-CENT ADVANCES. 


Yestimony of C. B. Compton of the Louisville & Nashville Railroad—Average Rates at Which Yellow Pine Lumber Moves—Comparative 
Movement of Hardwoods and Yellow Pine—How Railroads are Financed—Insurance and Pension Funds— 
Guaranteed Stock Considered Legal Obligation—-Operate Leased Lines as Part of System. 


‘he testimony in this issue takes up the cross exami- 
nation of C. B. Compton, traffic manager of the Louis- 
ville & Nashville railroad, where discontinued last week. 
i: the preceding testimony it was endeavored to estab- 
lis. the fact that the small earning of the Louisville & 
Nashville railroad were to be attributed to the long dis- 
tance it was forced to haul lumber as compared with 
other lines handling the same traffic from the same lo- 
calities. 

Rates Base on Shortest Route. 

‘ir. Green—Cairo is not the shortest basing point? A.— 

It is the shortest basing point when you figure the rate 
but when you figure the distance it is not the shortest dis- 
tance. You think because you have the shortest distance 
from Mississippi everything works through Cairo but it 
locs not. 
’ (.—It is not a fact that according to exhibit “M’ you 
make the distance through Cairo from the yellow pine ter- 
ritory in Alabama over the Mobile and Ohio 432 miles? A. 
—That_is the distance to Cairo from Yellow Pine, Ala. 

}—Cairo is the shortest distance as a basing point? A. 
—iie shortest distance to the Ohio river from Yellow 
Pine is Cairo but the business does not move by the short 
line always. ‘The rate to Cairo is nothing but a measure 
—something to fix the total. It is net anything else. You 
must figure what is the rate from all this yellow pine 
territory to all these important groups and points of con- 
sumption. The exhibit shows the distance from each to all 
points and also the distance from all points to all points. 
The rate to any point is made on the lowest combination. 

Mr. Green asked if the figures in exhibit ‘‘Q’’ were 
not the sum of the locals instead of combination rates 
and witness said that the statement showed the tariff 
from Ohio river to destinations and that they were 
tariff rates. 

The Sum of Two Rates. 

Mr. Green—Is it not a fact that combination are al- 
ways lower than locals? A.—The idea of two rates being 
less than one is something I have never before considered. 

Mr. Green stated that he wanted to show that the 
rates north of the Ohio river were the local rates and 
that the rates south of the Ohio river the divisions 
allowed the southern roads of the through rate and 
asked regarding the proportion received by the lines 
south of the river. 

Commissioner Prouty explained that Mr. Compton’s 
statement was so complete that it needed little or no 
explanation. There was some time lost at this junc- 
ture by reason of the trend of the questions and an- 
swers to which Commissioner Prouty objected. 

After the smoke cleared away witness stated that 
the average rate per ton per mile was about 6% mills 
and that if the rate from each individual point was 
taken it would be found to vary but slightly. For 
instance, as an example, he stated the rate from Kent- 
wood to Cairo would be 6.64 mills. Asked by Mr. Green 
to tuke McComb City as an example, which was given 
as the center of the yellow pine territory, he said 
the rate per ton per mile would be 7.24 mills and that 
the per ton per mile rate had been figured to the 
north bank of the. Ohio river but that no allowance 
had been made for transfer charges which would have 
the effect of lessening the rate. 

Mr. Green—In making up the total for exhibit “M’ you 
used an average mileage basis of 875 miles, did you not? 
A.—-the average distance from all these points of origin to 
all ihese points of destination is 825 miles. The average 
rate is 27.49 cents. The average rate per ton per mile is 
6.21 cents. 

Witness was asked if he knew the relation of the 
expenses of the Louisville & Nashville to its earnings 
and stated that he did not. Mr. Green read from a 
copy of the returns of the annual report for the year 
ending June 30, 1903, where on page 45 it was recited 
thai the percentage of expenses to earnings for the 
entire line was 62.30. He asked if the same percent- 
age would hold good to the divisions operated in Mis- 
sissippi and witness answered that such information 
was furnished the Interstate Commerce Commission 
an? also the state commissions. 

As shown by the fifty-second annual report of the 
Louisville & Nashville the percentage of expense of 
earnings in 1903 and 1904 was 62.63 percent and for 
1902 and 1903 was 67.62 percent. 

With respect to the division allowed the Gulf & Ship 
Island road by the Louisville & Nashville line, wit- 
ness said that the Tllineis Central had allowed that 
originating road 7 cents per hundred as its division of 
the rate and that in order to participate in the busi- 
ness the Louisville & Nashville naturally had to allow 
the same proportion. It was stated in this connection 
that at Gulfport, where the Louisville & Nashville 
received the lumber from the Gulf & Ship Island rail- 
road, the traffic was a greater distance from the Ohio 
Tiver than it had been at the point from which it 
Started to move and that after allowing this arbitrary 
there would be nothing left and the Louisville & Nash- 
ville had simply retired from the business and did 
Not participate in it because it was unremunerative. 

Commissioner Prouty brought out the fact that at 
one time the Louisville & Nashville had a share in this 
busiress but had retired for the reason stated and that 
there was no rate in effect from Gulf & Ship Island 
Points at this time on lumber. 

Mr. Green—How much of the division would you want 
in order to justify you in do‘ng business with the Gulf & 
Ship Island? A.—That would depend upon conditions. It 
Would depend on the attractiveness of the conditions which 
Prevailed at the time the matter might come up. If it 
Would not pay I would say we did not want It at all. 








Commissioner Prouty—Why? A.—It is not attractive, 
there is nothing in it because the revenue derived from it 
is not remunerative. 

Q.—Did you retire from the business before this 2 cent 
advance on the 15th of April last? A.—Subsequent to that. 

A question was asked regarding the cost of loading 
a car of lumber of 40,000 pounds and in answer Mr. 
Compton said it would depend altogether on the facil- 
ities for handling it and further that should the lum- 
ber he hauled to the station on wagons he did not 
think it would cost more than 421%4 cents a ear for 
loading freight, basing this statement on the fact that 
he had been local agent for the Louisville & Nashville 
for a number of years and his records showed the cost 
to be in line with the amount given. 

Mr. Green asked if there were not stations on the 
Louisville & Nashville road which bore a higher rate 
than that to Cincinnati or other centers to which wit- 
ness answered no but admitted that his road had 
adopted a rule which would not permit its rolling stock 
to leave its own rails last winter and that it was nee- 
essary at times to transfer the lumber at Ohio river 
crossings or at junction points with other roads. 

Mr. Green wanted to know if he could transfer the 
lumber in that manner at a profit under the present 
rate and Mr. Compton said that they did not do it at 
a loss, the cars being placed side by side and the lum- 
ber being transferred by hand and that the railroads 
paid for this transfer. 

Mr. Miller referred to the statement made by wit- 
ness as to the policy of the Louisville & Nashville 
meeting rates made by the roads west of the river and 
asked in substance why they did not meet the tap 
line allowance, in answer to which witness said he 
thought the tap line division or rebate was wrong and 
had never countenanced it. 

Witness was then subjected to a severe cross exam- 
ination regarding the average earnings on the yellow 
pine lumber traffic and also with respect to the state- 
ment regarding the average rates received by the 
Louisville & Nashville when the 25-cent rate on box 
ears and 28-cent rate on flat cars was in effect, it 
being the purpose of the cross examinating attorney 
to show that the half of the sum of these two rates 
was not the average rate-at which the lumber moved. 
As an example it was stated that should a shipper 
send out 100 cars 70 cars at the 25 cent rate and thirty 
ears at the 28-cent rate, which was about the average 
movement, the rate would be less than 26% cents anil 
witness admitted that this was so and that the aver- 
age on such shipments would be about 25.9 cents. 

In regard to exhibit ‘‘J’’ it was asked if it would 
not have -been just as easy to have included in that 
statement the cars which stopped at the Ohio river 
and if that would not have increased the earnings of 
the Louisville & Nashville? In answer witness said 
that the statement did show points on the Ohio river 
but that only about 10 or 15 percent of the lumber 
movement stopped there. Witness was unable to make 
a statement as to the lowest rate at which a railroad 
could afford to accept shipments but said that prob- 
ably Mr. Barnett was justified in making estimate he 
had submitted. He said he knew nothing whatever 
about the tap line divisions allowed by the Mobil@® & 
Ohio. 

Q.—Has there been any time in your experience or con- 
nection with the Louisville & Nashville where your returns 
have been satisfactory? A.—I have never heard of any 


H+ main corporation with which the officials were sat- 
ished, 

With respect to the movement of empty cars he said 
the volume of the northward bound freight over the 


= 


Louisville & Nashville was 25 percent heavier than the 
southbound. 

Asked if he knew of any other sections in the United 
States where there is a movement of lumber which 
corresponds in volume and distance to the movement 
of yellow pine from the south he said: 


I think I can answer yes to that. We have an extreme- 
ly large business in forest products from Kentucky and 
Tennessee. In Kentucky and Tennessee there is a very 
large movement from the Ohio river to the east and to 
the middle states and there is an extremely important move- 
ment from the northeast, to the middle and to eastern 
states. ‘There is an important movement—I speak now of 
our own affairs—I do not know to what extent the Missis- 
sippi lines handle lumber in proportion to the total pro- 
portion of their other freight, but with reference to the 
Louisville & Nashville the yellow pine movement is not the 
greatest movement that we handle in lumber. 

Commissioner Prouty asked for a statement showing 
the origin of all the yellow pine lumber originating on 
the Louisville & Nashville shipped to the Ohio river 
and points north. 

Commissioner Prouty—What effect would it produce on 
the rate situation if the present rate from points on your 
line to points east of your lines should be reduced to 20 
cents? A.—That would make a corresponding reduction to 
Louisville, Indianapolis ete. It would reduce the rate 3 
cents a hundred. It would reduce the rate to part of the 
state of Ohio and Indiana which may be represented by a 
line drawn from Lawrenceburgh. Ind.. to Buffalo, N. Y., 
except to some nearby points such as Evansville and Louis- 
ville etc. It would not reduce the rates to points north of 
the Ohio more than about 10 or 15 percent. I compiled 
this statement at the suggestion of Judge Clements after the 
Atlanta hearing, who instructed me to take the rates and 
reduce them 2 cents a hundred to show what effect it would 
have on the total rate. I have prepared that statement and 
it will be filed wih this tesimony. 


Asked as to the effect of the reduction of the Cin- 
cinnati rate from 23 to 20 cents on the rate to Cairo 


it was stated that a reduction to the principal Ohio 
river crossings from the Mississippi territory would be 
met by the Arkansas and Texas lines to Cairo and then 
the conditions would be the same adjusted to the lower 
basis, 


Mr. Miller—Of all the woods that you move over your 
line have any of them a distinct advantage over yellow 
pine as a rule in regard to weight? A.—Oak weighs more, 
poplar weighs less. 

Q.—The movement of oak and poplar is comparatively 
small as compared with yellow pine? A.—I think our 
movement of oak and poplar is_ heavier than yellow ‘pine. 

Q.—What about the weight of hemlock, white pine etc. ? 
A.—White pine weighs less than shortleaf yellow pine. 


This concluded the cross axamination of Mr. Comp- 
ton and no further question being asked by the rail- 
road attorneys witness was excused. 


JOHN F. WALLACE TESTIFIES. 


The next witness called by the railroad attorneys was 
John F. Wallace, general manager of the Illinois Cen- 
tral railroad. 

The direct examination was conducted by Mr. An- 
drews, attorney for the Illinois Central. In answer to 
interrogatories, Mr. Wallace stated that he had been 
general manager of the Illinois Central since September, 
1892, and prior to that was assistant general manager. 
Previous to holding the office of assistant general man- 
ager he was second vice president of the company and 
has been connected with the Illinois Central railroad in 
official capacity since January, 1891. 


Financing a Railroad. 


Mr. Andrews—The witness, Mr. Robinson, whom I think 
should be called Professor Robinson, as he professed to 
know everything, stated that through the very ingenious 
process used in making increases in capital stock, the IIli- 
nois Central had paid large extra dividends to its stock- 
holders by giving them the privilege of subscribing for the 
stock at par. In raising the money in that way the stock- 
holders referred to, received this large extra dividend? 
A.—I considered it the best way to issue the additional cap- 
ital stock. A railway corporation is a very delicate financial 
matter. Should that stock be put on the market in any 
other way it would very materially decrease the market 
value not only with the company but that of other rail- 
road companies. 

It is impossible for any railway manager or financier to 
tell at what figure he can place additional capital stock 
on the market. No matter what the figure it may cause a 
depression of the stock. 

There are three ways to put that stock on the market— 
turn it over to an underwriters’ syndicate who will take 
all the risk and pay the railroad company for the stock—in 
other words, take the stock at a discount large enough to 
do it at a profit; the second is for the company itself to 
merely sell that stock through brokers and put it out grad- 
ually so as not to depress the value of the stock. The 
other is to give the present stockholders the right to take 
the stock up in proportion to their holdings at par—if the 
stock is one that is ruling on the market above par—and 


‘the latter method has been the method that has been gen- 


erally pursued by the leading railway companies and the 
only way that process could enable stockholders to make 
money would be in case he should be able to sell his stock 
to some man who would pay a premium himself or in case 
he should buy the stock at par and sell it at an advanced 
price. The facts have been that stockholders have not put 
that stock on the market and sold it and reaped: that profit 
and as a rule, when such courses have been pursued, the 
market value of the railroad stocks have depreciated. 

Further in regard to the manner in which the stock 
had been sold Mr. Wallace said that if a stockholder 
owned five shares of stock he was given the privilege of 
buying one share of the new stock at par. If an out- 
sider desired to share in the privilege accruing under 
this method of disposing of stock, it would be necessary 
for him to buy five shares of the stock at the then rul- 
ling price of $140, an investment of $700 and then buy 
one share at par, making a total investment of $800 for 
six shares of stock at a net cost per share of $133.33 
and he would have to take chances on the stock deelin- 
ing in value. 

Insurance and Pension Fund Described. 


Mr. Wallace then detailed the manner in which the 
Illinois Central insured its own property which was in 
the manner of a regular insurance company, setting aside 
a certain premium to the credit of the insurance fund 
which had to stand losses when any occurred. 

A question was asked regarding the pension fund 
for the benefit of aged employees and Mr. Wallace said 
that this was primarily one of sentiment and humanity. 

Reference was made to the purchase of the Chicago, 
St. Louis & New Orleans railroad by the Illinois Cen- 
tral and the manner in which this was done, which facts 
were recited in connection with the testimony of W. C. 
Robinson, for the complainants. 


About the $10,000,000 Guaranteed Stock. 

In reply to Mr. Robinson’s charge regarding the $10,- 
000,000 of -guaranteed bonds, Mr. Wallace stated that 
at the time this road was acquired there was outstand- 
ing against it in stocks and bonds, $26,000,000 and that © 
the Illinois Central had eliminated nearly $15,000,000 
of these securities and had agreed to pav a 4 percent 
dividend on the remainder and that up to June, 1903, it 
had expended $16,273,669 in improving the road, in 
addition to whieh the road had received the benefit of 
the general equipment of the Illinois Central proper. 

It was stated to the commission that the Chicago, St. 
Louis & New Orleans railroad included a line from 
the south bank of the Ohio at Cairo to New Orleans and 
a branch line from Grenada to Memphis. 
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In reply to the allegations of Mr. Robinson that if 
the Illinois Central had not agreed to pay this 4 per- 
cent on $10,000,000 stock it would have had that much 
more to apply to its own dividends, Mr. Wallace said 
that the only manner in which he could reply to that 
statement was that if the road had not paid any money 
out it would have had that much more to divide with 
its stockholders; that this charge was as legitimate as 
the interest on its bonds or any other legal obligation. 


With Respect to Watered Stock. 


Attention was given to the statement that the stock of 
the Illinois Central contained 32 percent of water which 
was said to have been arrived at by taking items from 
one side and adding them to those on the other without 
any adjustment to equalize the transfers. 

Considerable information of an interesting charac- 
ter was given in connection with the manner in which 
the Illinois Central road had been financiered. Coming 
to that part of the charge which as Mr. Robinson said, 
‘¢Uncle Sam had almost bankrupted himself to estab- 
lish the Illinois Central,’’ by giving the large grants of 
land which in the end were sold for sufficient to pay 
for the cost of building the road, Mr. Wallace stated that 
the promoters had received 2,595,000 acres of land, 
worth at the time it was received $1.25 per acre, but 
the lands were sold so slowly that the government passed 
an act on August 4, 1854, reducing the price of public 
lands generally to as low as 12% cents in some instances. 
It was also stated that the government reserved alter- 
nate sections and that these lands held by the govern- 
ment five or ten years after the road was completed 
were worth $10 to $12 an acre—while those still owned 
by it at a distance of 100 miles had increased very 
little in value. 

According to the witness the Illinois Central had ex- 
pended up to December 30, 1854, $17,698,090 that was 
provided for by the original stockholders and by the 
sale of $16,197,000 worth of construction bonds; the 
bonds were sold at a discount and that up to that time 
the receipts from the sale of land were only $250,693. 
That up to June 30, 1903, the sale of government lands 
had netted the Illinois Central $27,130,771.30 of which 
amount $20,716,000 had been applied in the redemption 
of construction bonds $3,382,000 to the payment of in- 
terest and the remainder credited to the income account. 

Mr. Wallace was asked to prepare a statement and 
file it with the commission so as to show whether or 
not the stock of the Illinois Central railroad had been 
watered. 

He stated in answer to a question by Mr. Andrews 
that the Illinois Central had never been insolvent and 
had never been in the hands of a receiver and that the 
properties of the company could not at this time be 
duplicated for the amount of money represented by its 
eapital stock and bond issues. 


Regarding Increased Cost of Operation. 


He gave as a reason for the increase in freight 
charges the continued increase in the cost of opera- 
tion over the increase in gross receipts. As an in- 
stanee he said the cost of coal in September, 1903, was 
$71,500 more than it was for the same month of the 
nrevious year and that the average cost of coal July, 
1902, to June, 1903, was 99.73 cents, and from July, 
1899, to June, 1900, the average at the mines was 
85.36 cents; that the Illinois Central did not figure 
any freight for hauling its coal; that during the year 
1903 the Illinois Central had used approximately 3,786,- 
000 tons of coal on the entire system. 

In regard to other means by which the cost of oper- 
ation had increased, Mr. Wallace went into figures and 
estimates showing additional cost of locomotives, box 
and flat ears, labor ete. Asked if the company was 
still buying equipment he said that it was not and gave 
as the reason the fact that the officers apprehended a 
check in the business prosperity of the country. 


When Rates Should Be Advanced. 


Commissioner Prouty—Is that a reason why you should 
increase or advance your rates? A.—We shonld maintain 
them if our business falls off as we expect, and we are not 
able to reduce our expenses. 

Q.—I understand rates have been advanced because you 
have more business. If business falls off do you have to 
advance rates also? 


In answer Mr. Wallace stated that rates had been 
advanced because of the heavy increases in the price 
cf lumber and the fact that their customers. had ealled 
for heavy increases in equipment and they had been 
compelled to put a lot of money into rolling stock, 
side tracks and additional facilities of all kinds ard 
should business fall off it would be hard to earn divi- 
dends on this additional investment. 


The Ever Present Question of Labor. 


Mr. Wallace then detailed the attitude which labor 
had assumed toward the railroads and gave as an in- 
stance the organization of the order of telegraphers, 
which was one of the most recent organizations among 
railroad employees and the weakest. This organization 
sent a committee to the general offices and demanded 
shorter hours, pay for over time and relief from all 
sorts of duties and this necessitated the employment 
of other men and these demands alone as near as he 
could figure it out would increase the cost of labor for 
this class of work about $40,000 or $50,000 a year. Fur- 
ther in this *onnection he said a few years ago engi- 
neers used to take their engines to the road house but 
that now when they got to the terminal stations thev 
wanted a hostler there to take it for them and these 
and expenses of a similar nature had greatlv increased 
the cost of opeation and that the i crease did not end 
there but necessitated the employ nent of other men 
to keep track of the additional time and generally a 
greater amount of clerical work. 


Relation of Gross Receipts to Expenses. 


Mr. Andrews—Referring to your memorandum, you have 
some figures shcwing in dollars and cents how the gross 
receipts have increased, how operating expenses have been 
increased for a certain time—I wish you would state these 
things to the commission. A.—For the two months end- 
ing August 31, 1903, the gross receipts of the Illinois Cen- 
tral increased $1,044.066, but the net increase for these two 
months was only $266,916.71. The reason I give these two 
months in this way was the volume of business was un- 
usually heavy in those two months and conditions under 
which it was handled were unusually favorable for profit- 
able work. In September the gross receipts increased 
$269.570.30 and there was an increase of $386,288.28 in 
operating expenses. 

Commissioner Prouty—Was there any advance in wages 
during September? A.—No, sir, but earnings in August 
and September were abnormal. The first of September con- 
ditions had assumed by comparison with the year before 
what we may call more normal conditions. On the first 
of September we wound up our negotiations with labor. 

Further in this regard Mr. Wallace gave the compara- 
tive earnings and expenses for September and October. 
He said they had not been compiled for November but 
the approximate figures which had been made showed 
that there would probably be a decrease ir net earn- 
ings in the neighborhood of $150,000 compared with 
the year previous and that the proportion of the op- 
erating expenses for the fiscal year ending June 30, 
1903, to gross receipts was about 70 percent. Taking 
the tax account from this statement it would leave 
about 66 percent. In September, 1903, the operating 
expenses exclusive of tax account was 73 percent 
against 68 percent for the same month the year before. 
In October the proportion was 67 percent against 62 
percent the year previous, exclusive of taxes, 

Limit of Economy in Operating Expenses Reached. 


Mr. Andrews—What would you suggest as a means of 
meeting this increase in operating expenses where they 
are out of proportion to the increase in gross receipts? A.— 
From the standpoint of a manager, first from an increase in 
rates; second from an increase in tonnage of trains: third 
from an increase in density of traffic; fourth, in lower 
quality of service rendered the public. 

Q.—State whether or not the Illinois Central has reached 
a reasonable limit of economy in operations. A.—The onlv 
sources affecting practical economy are practically exhausted 
It has reached a reasonable limit compared to the density 
of traffic. 

Q.—You do not get proportionate results from the im- 
proved equipment? A.—TI will illustrate: Say you pur- 
chase an engine that has a theoretical 10 per cent increase 
in capacity on level track over the one it replaces. In the 
first place, in actual practice you only get the benefit of 
10 per cent if vou get the full theoretical benefit. But yeu 
do not get the full theoretical benefit for various reasons. In 
the first place you must, in order to get that actual in- 
crease. provide that engines with traffic to haul at its full 
capacity. You can only do that in hauling heavy traffic 
You don’t get it in transportation of light t?affic. 

It was further stated in this connection that full bene- 
fit could be secured only at certain seasons of the year 
and that at other times the movement was not heavy 
enough to secure the benefit of its full capacity; 
that the fuel does not work as efficiently and that there 
were a great many other practical elements that enter 
into consideration, but do not yield the same relative 
proportionate efficiency. 

At this point a recess until 7 p. m. was announced. 
During the evening Commissioner Yeomans left for 
Washington, and at the reconvention at 7 o’clock, Gom- 
missioner Prouty called for order. 

FRIDAY NIGHT’S SESSION. 

Commissioner Prouty—Gentlemen, what there is left of 
the commission is ready to proceed. 

Taking up the thread of his narrative where it was 
interrupted at the intermission at 5 o’clock, Mr. Wallace 
was asked regarding the relative economy in the trans- 
nortation of freight with the very large engines. Reply- 
ing to a question by Mr. Andrews Mr. Wallace said that 
he did not mean to state that there was no increase in 
the capacity of large engines, but nothing like a propor- 
tionate increase—that the theoretical increase was not 
borne out. , 

Reference was made to the size of the engines on the 
Illinois Central and in answer to a question by Com- 
missioner Prouty, witness stated that since January 1, 
1903, the Illinois Central had purchased sixty-five con- 
solidated engines with cylinders 20 x 28, four with 
cylinders 22 x 26, ten with cylinders 20 x 28 and ten 
with cylinders 22 x 30; that the locomotive equipment 
differed in size and efficiency. Asked as to the capacity 
in tons that these engines would be able to haul from 
McComb City to Cairo witness said that this informa- 
tion could be supplied, that he did not have the figures 
at hand. Mr. Wallace stated in a general way that such 
a statement would show that not more than 65 percent 
potential capacity of the engines was utilized. 

Details Regarding Labor Unions. 

With respect to the labor situation Mr. Wallace said 
that during the last eighteen months labor had proven 
more serious to employers, especially railroads and manu- 
facturers, than ever before in the history of the country. 
The movement toward unionization of labor started out 
with the federation of labor, since which time it has been 
expanded so as to include nearly all branches of railroad 
service. At the present time, according to the witness, 
they have a brotherhood of locomotive engineers, order 
of railway conductors, brotherhood of railway firemen, 
brotherhood of railway trainmen, order of railway teleg- 
raphers and an association among the freight handlers. 
In fact, that labor unions had invaded and included prac- 
tically every branch of railroad service. Take it in the 
ear workers, there was a car workers’ association, a 
boiler makers’ association, cabinet workers’, upholsterers’ 
ete.; that all told he supposed there were over forty 
different labor organizations formed within the last few 
years and that the majority of these organizations had 
sent committees up as high as the managers’ offices to 
negotiate for increased pay. And not only did they try 


to force wages up, but they adopted rules and regula- 


tions in regard to their rights and privileges ete. 


Mr. Wallace went into a somewhat lengthy discussion 
of the methods adopted by the various trade unions, dur- 
ing the course of which he stated that it is common prac- 
tice for them to go to one road, usually one of the weaker 
organized carriers, and secure from them a concession, 
then take it up with a stronger road and so on until they 
had secured the advance desired from practically all 
of the carriers. In this connection he said: 

By last year the Brotherhood of Railway Trainmen had 
reached the point where they had a comparatively uni 
form scale of rates of pay. They started in with a group 
of roads at St. Louis. They selected what they considere/ 
the weaker managed of that group of roads. It ran 
through a territory which in case of a strike would give 
them the support of the community, and they demanded an 
increase of 20 per cent they and the order of railway con- 
duetors combined. They got a concession on the basis of 1 
12 or 15 per cent advance and then they took the next strong- 
est road and worked around over the northwest and then 
came to the Illinois Central. We felt the necessity of mee'- 
ing their request, and gave them an advance of 15 per cert 
for freight men and 12 per cent for passenger men, and 1) 
per cent south of the Ohio river. 

In respect to labor conditions Mr. Wallace gave a 
comprehensive outline of the manner in which the roa 
was forced to deal with these organizations in all iis 
departments. 


Roads and Equipment Must Be Steadily Improved. 


Regarding the movement north and south Mr. Wai- 
lace said that it varied, sometimes the southbound 
movemert being heavier than the northbound and at 
others the contrary was true. He also stated that it 
was necessary for the road to steadily and continually 
improve its physical property in order to keep up to tlie 
standard requirements of the public; or, if this was nof 
done, it would only be a question of time when the 
road would be in the hands of a receiver. He said that 
in conducting a railroad business there was a constant 
process of elimination going on—removal of side tracks 
that had outlived their usefulness, stations, additions 
and yard facilities to meet sudden emergencies that en- 
tailed a considerable expense and lasted only for a 
short time, and other matter of a like nature, all of 
which figured in the eost of operation. 

In respect to improvements from which the eompanv 
could expect no returns an instance was given as to 
the cost of elevating the line into Chicago, on which 
they had expended $2,000,000 and had other improve- 
ments under way that would cost $500,000. 

Mr. Andrews—I wish you would state whether operat- 
ing expenses of the Illinois Central have been kept as low 
as possible, having due regard to maintaining harmony with 
vour labor and if the material has been procured as chean- 
Iv as possible having due regard for the necessary quality? 
A.—I consider that it has. 

Q.—Where the number of locomotives and cars have heen 
increased I wish vou would state whether said inereasos 
have been necessary in order to move the traffie that has 
heen offered to the company during the vear past? A 
Up to recently, by which T mean a few months ago, it has 
been impossible to secure the necessary number of ears and 
locomotives to properlv handle the traffic. There has heen 
a great deal of difficultv in meeting orders promptly 
until a few months ago. We now have outstanding old or- 
ders for seventv locomotives which will be delivered after 
January 1, 1904. and most of these orders were given over 
a year ago. but T presume they would not he met todav if 
we had anticipated conditions that exist today. hut we are 
under contract to receive seventy locomotives during the 
year 1904, 


A Comprehensive Statement Desired. 


Judge Baxter asked for a statement showing statistics 
for each year ending June 30. 1900, to 1903, inclusive. 
relative to that part of the Illinois Central known as 
the old main line, from Chicago to New Orleans, first as 
to cars’ earnings; second as to operating expenses; 
third as to net income from operations; fourth, net in- 
come from all sources; fifth, interest on bonded debt: 
sixth, rentals by such means; seventh, taxes: eighth, divi- 
dends; ninth, surplus; tenth, number of miles operated, 
amount expended in permanent improvements; twelfth, 
amount expended as above charged to construction ac- 
count; thirteenth, amount set aside out of the earnings 
for permanent improvements, but not expended; capital 
stock of the road per mile; the total capitalization of 
the road, and statistics of a similar character. This in- 
formation was promised. 

Commissioner Prouty asked for a statement showing 
the maximum grade by divisions from the Ohio river 
south which also was promised. 

This concluded the direct exumination. of Mr. Wallace 
and he was turned over to the tender mercies of the 
lumbermen’s attorneys. 

Cross-Examination Begins. 


The cross-examination of Mr. Wallace was conducted 
by Mr. Green, who, after some questions relative to the 
length of time Mr. Wallace had occupied an official no- 
sition with the Illinois Central, asked regarding the 
sources of his information with respect to the manner 
in which the railroad had been capitalized. In answer 
it was stated that this information had been obtained 
from the company’s books, and in reply to a request for 
a copy of that part of the books containing the records 
of the land grant sales, Mr. Wallace stated that he had 
aecess to such records in his official capacity, but that 
he supposed he would be able to furnish any informa- 
tion desired. 

Consider Guaranteed Stock Legitimate Liability. 

Mr. Wallace stated in a general way further with 
respect to purchase of this road that he eould not see 
where the cost would have varied had the road been 
vurchased outright—$10.000,000 paid in eash or the 
bonds agreed for a specified period. That it was true 
thev had to pay interest on this stock before payin? 
dividends on its own stock and it was also true tht 
if they did not pay this amount the earning capacity 
of the Illinois Central would have decreased. 

Commissioner Prouty—Supnose vou oneratetd all the 


rest of the system at a loss. or came out just even: do vou 
think you would have a right to earn enough on this line 
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to pay dividends on your whole stock? A.—lI do not see 
why not—it is part of our system. ‘ 

Q@—As Mr. Green said, this is a separate proposition, 
constructed under a separate charter. Now 1 can very 
readily understand you have the right to earn money enough 
to pay 4 percent on your guaranteed stock and to pay 6 per- 
cent on the additional amount you have put in here, but I 
cannot quite understand why you should have the right to 
tax the country down here to make up the loss on your 
other road. If it should turn out that you were earning 
25 to 30 percent down here that would not be a good reason 
why this lumber rate should be advanced, would it? A.—I 
follow that last reason, but the Illinois Central is made 
up of I do not know how many different corporations, some 
consolidated, some on lease, and it is very true that in 
order to best serve the public, to obtain the best results 
io the stockholders, it is necessary that the system be 
yperated as a whole. It may be true that a branch line in 
lowa, that may have its separate and distinct corporation, 
may not earn enough to pay a dividend but the next year 
t might be some other road. 


The System Operated as a Whole. 


Further along this line Mr. Wallace said that he 
ould see no injustice in applying the profits to the 
tock of an entire system made up of twenty-five to 
irty different lines regardless of by which particular 
line going to make up the system had earned the 
profit; that the public had been rendered service far 
ubove that which the lines operating independently 
liad been able to provide and he saw no reason why 
the public should not pay for thfs service. 

After a further discussion of the point involved ref- 
rence was made by Mr. Green to a copy of the re- 
iurns filed with the Mississippi Railroad Commission 
by the Illinois Central railroad which gave in detail 
the expenditures of the various divisions of that road 
and these returns Mr. Wallace said, were he supposed, 
correct, but that he could not say positively unless he 
checked them over. 


Capital Stock and Bonded Debt. 


With regard to the total stock and bonds for the 
road Mr. Green said the capital stock was $95,000,000, 
ihe total bond issue for the entire system $64,703,525, 
the aggregate being $159,743,525. That the total 
amount per mile of stock and bonds given at 
$83,772 ineluding the purchase to which reference has 
been made. The Illinois Central statement gave the 
cost per mile at $51,837.90 and Mr. Green stated that 
the stocks and bonds showed the above average— 
483,772 as against a total cost of construction and 
equipment of $51,772. He asked if this was true as 
between the actual cost of construction on the com- 
pany’s books and the stocks and bonds issued, the 
ritio being 51 to 83, and further if witness did not 
consider that an excessive issue of stock and bonds. 
In reply Mr. Wallace said that in the first place he dia 
not know anything about the report; that his testi- 
mony had been based upon his knowledge of the phys- 
ical condition of the property. 


Status of Purchased Lines. 

Mr. Green—tThe state of Mississippi Ly legislation sane- 
tioned this lease? A.—I understand it did. 

Mr. Green asked further questions along this line 
with the view of emphasizing the point that under the 
terms of this lease, the state had sanctioned the divi- 
dends upon the stock of the Chicago, St. Louis & New 
Orleans Railway Company to be paid by the Illinois 
Central at the rate of 4 percent. Replying Mr. Wal- 
luce said that that assumption was true but he did not 
sce how that stock which represented a certain amount 
of property is any different in any way from an income 
upor it or any other method that one railroad company 
might exercise in securing control of another. 

_ Mr. Green—--Now as I understand it, you have declared 
6 percent dividend on the whole capitalization of $95,000,000 
of the Illinois Central this year? A.—yYes, sir. 

(..—Before you declared that dividend you deducted from 
your earnings $400,000 to pay dividends on this $10,000,- 
00?) A.—Certainly. 

Q.—According to that you have required the public to 
pay on the basis of 6 percent earnings for the whole line, 
have you not? A.—Not on the basis of 6 percent earn- 
ings, though they have on a basis of 6 percent on the 
capital stock. 

Q.—That added to the rate to Cairo makes the sum of 
the through tariff? A.—yYes, generally speaking. ‘There are 
some cases where the rates are made lower on some other 
ombinations, 


Value of I. C. Line and Property. 


Mr, Green—What is the actual present value of the rail- 
road, its equipment and properties, including stocks and 
bonds, from your calculation? A.—That is set forth in the 
general balanve sheet in the last annual report of the 
stockholders in 1903. 

Q.—Kindly give us the amount according to your figures 
of the present value of the railroad equipment irrespective 
of the element of stocks and bonds. A.—The cost of the 
railroad equipment was $175,320,981; real estate is $312,- 
135; material and supplies, $2,208,096. 

Mr. Wallace said further that there were other items 
of wealth represented in the report which should be 
figured in the total and that the property of the Illi- 
uois Central today could not be replaced for the amount 
of money shown in its annual statement. 

_ After a somewhat lengthy discussion regarding the 
double tracking of the Mississippi lines, Mr. Green 
asked if the road was not in conditions so that eighty 
loaded cars could be hauled over it. In reply it was 
said that there were parts of it where that statement 
would hold true but not from Memphis to New Orleans. 
_ The trend of the cross examination continued in this 
line—the improvement of the Illinois Central and the 
Yazoo & Mississippi Valley tracks south of the Ohio 
tiver and the manner in which the heavy freight trains 
were hauled from New Orleans to Cairo. Mr. Miller 
then desired to know if the officials of these two roads 
were not the same and in reply Mr. Wallace said that 
he was general manager of both, but that some of the 
— connected with one road had no interest in the 
other. 

Working in Harmony with Connections. 

Commissioner Prouty—That road is ordinarily counted a 

Part of the Illinois Central system, is it not? A.—It is 





an entirely distinct and separate corporation Lut the two 
roads work together in harmony. 

Mr. Green—Do not they use the same engines out of 
Jackson, Mr. Wallace? A.—They are operated in absolute 
harmony with each other. At New Orleans we use the same 
terminal and at Memphis also and there we use the same 
ticket and station agents and the same terminals, 


Mr. Green asked what divisions were made, it hav- 
ing been admitted that part of the heavy lumber 
shipments went over the Yazoo & Mississippi Valley 
tracks between certain points and the reply was that 
witness knew nothing about that part of the business. 

Mr. Green—Do not you know that lumber hauled north 
from Jackson is hauled over the Yazoo & Mississippi Val- 


ley to Memphis and the lighter freights go via Grenada? 
A.—Not entirely. 

Further he stated that it was the intention of the 
railroad to so operate its trains that the heavy loads 
would go by low grade and the lighter trains go by the 
shorter if steeper grade lines. 

Regarding the Capital Stock of the I. C. 

Mr. Green—The original capital stock of the Illinois 
Central road from Cairo to Chicago was $15,000,000, was 
it not? A.—Yes, to December 31, 1854. 

Q.—Up to 1860? A.—In 1854 it was $27,690,000. 

_ Q.—Is it not a fact that up to 1860 the capital stock was 
$15,655,000 and the funded debt was $15,672,000, making 
total liabilities of $31,327,000. What would you say as to 
that? A. 1 would say that I do not know. 

_ Q.—Is it not a fact that in 1860 the railroad of the main 
line from Cairo to Chicago had cost $27,000,000? A.—I 
have no figures with me that show the cost and I do not 
know anything about that from my own knowledge, 


Early History of the Illinois Central. 


Further questioned regarding the early history of 
the Illinois Central railroad, Mr. Wallace said that not 
being officially connected with the system at that 
time he could not of his own knowledge deny or affirm 
statements or questions asked by Mr. Green and that in 
many instances he did not have the figures with him 
bearing on the points brought out. 

dn reply to a question by Mr. Green, it was said 
that for the year ending December 31, 1883, the cap- 
ital stock amounted to $29,000,000, which represented 
1,928 miles of operated road. For the year ending 
December 31, 1887, the capital stock had been increased 
to $40,000,000 and the mileage had increased up to 
that time to 2,355 miles. The year ending June 30, 
1891, the capital stock of the company was $45,000,000 
and the mileage at that time was 2,875 miles; the year 
ending June 30, 1893, the capital stock had been in- 
creased to $50,000,000 and the mileage had been in- 
creased to 2,888; the fiscal year ending June 30, 1896, 
the capital stock was $52,500,000 representing a total 
mileage of 3,067; the fiscal year ending June 30, 1900, 
the capital stock was $60,000,000 and the mileage 
3,845; in 1901 the capital stock was $66,000,000 repre- 
senting 4,215 miles; in June, 1902, the capital stock 
was $79,200,000 and the mileage was 4,276; for June 
30, 1903, the capital stock was $95,040,000 and mileage 
4,293 miles. 

Some attention was paid to the manner in which 
bonds were issued and the bearing the market price 
of stocks and bonds had upon the earning 
capacity of the railroad, it being stated by witnesses 
that should the bonds be at a low price, bearing inter- 
est at par, the issue of bonds to raise any specified 
amount of money would vary in accordance. 

Mr. Wallace said that part of the money realized 
from bond sales had been used in betterments of the 
physical properties of the railroad in reducing grades, 
eliminating curves and double tracking its lines. 


How Stock is Marketed. 


Referring to the manner in which the Illinois Cen- 
tral had disposed of $42,000,000 worth of stock at par, 
and to the answer made by him in his direct examina- 
tion, Mr. Wallace stated that this was done in order 
that the market value of the Illinois Central stock 
should not be depressed; asked what concern the pub- 
lie had in maintaining the value of the Illinois Central 
stock on the market or its financial position, he said 
he thought the affairs of the company should be con- 
ducted in a businesslike way. That the primary mo- 
tive had not been to maintain the position of the 
stock market but in the end to conserve the interest 
of the public. 

Mr. Green—Assuming that this stock could have Leen 
sold at a premium of say $40, was it not an injury to the 
traveling public who had to pay rates to maintain this 
company to have it issue more stock than at the market 
value was required to meet the exigencies and taise the 
necessary funds? A.—Of course it might not be pertinent 
for me to say so, but 1 consider that an unfair assump- 
tion. The men in charge of the property did not consider it 
possible to place’ that stock at the market value. There 
had been more or less ——, in marketing stock of the 
company and it was a difficult matter to figure out how 
to have the general market absorb this stock and cause 
no depression in the value of its securities. 

Further discussion of other issues of stock by the 
Illinois Central between witness and counsel resulted 
in the same general statements. In the end Mr. Wal- 
lace contended the public would secure the benefit of 
a fair, square, businesslike management of property 
of this kind. 

Pensioning Old Employees. 


Asked if he thought a railroad had any right to 
maintain a pension fund and require the public to cou- 
tribute thereto, Mr. Wallace said: 

I think it is an obligation of humanity. I do not care 
whether they work for railroad companies or whether they 
carry boards at a saw mill. 

Q.—You think then that the government of the state of 
Illinois would delegate you and your road to condemn and 
take over private property on the grounds of humanityt 
and sentiment? A.—There is an _ additional obligation. 
There is the voice of justice in it. I think if we had more 
humanity and more sentiment not only in our railroad cor- 
porations but in other lines of business we would be better 


off for it. 
In Which a Railroad Is Bought. 
Referring to the acquisition of the Chicago, St. 
Louis & New Orleans line, from Cairo to New Orleans, 





the manner in which this property was taken over and 
the obligations assumed by the Illinois Central Rail- 
road, as outlined in Mr. Wallace’s direct examination, 
was resumed and a further question asked in reply 
to which Mr. Wallace stated that this road had, he be- 
lieved, been in operation between New Orleans and 
what was known as East Cairo at the time it was 
acquired by the Illinois Central. 

Mr. Green—There is no provision in this lease whereby 
the Illinois Central Railroad Company was to receive any 
compensation in the way of interest or otherwise for such 
advancements of money as it chooses to make to the Chi- 
cago, St. Louis & New Orleans Company, is there? A.—I 
do not know—I understand the lease is on file. 

Q.—The Illinois Central Railroad Company is a mort- 
gagee creditor for the ae gg of interest under its con- 
tract and is making these large improvements upon the 
Chicago, St. Louis & New Orleans Company, is it not? 
A— That is as I understand it. 

Asked if under the arrangement by which the Chi- 
cago, St. Louis & New Orleans railway had been ac- 
quired, the public was not expected to pay a dividend 
not only on the stock of the railroad, but on the addi- 
tional bonds and stock that had been issued by the 
lessor, Mr. Wallace said that he could not see any dif- 
ference than if the Illinois Central Railway Company 
had built this line originally and had issued bonds and 
stocks for its improvement. 

Mr. Green—yYou have not completed all your improve- 
ments on the southern parts of this road as to double 
tracking, stations, facilities etc.? A.—I do not suppose we 
ever will. We have temporarily stopped them, as we 
not expect further increase in business will justify it for a 
few years to come. 

Reducing Operating Expenses. 

Q.—Did I understand you to say a while ago that you 
had reduced the cost of operation to its lowest common 
denominator? A.—No, I did not say that. 

Q.—What did you say in that regard? A.—I said that 
we had reached a reasonable limit of practical economy in 
regard to reduci operating expenses. I do not say that 
we may still be able to make economies but that we would 
not in the future be able to make the large economies that 
we had in the past. 

Q.—Don’t you think it would be a decided economy when 
you reach a development so that you can haul eighty loaded 
cars over your road? A.—We have reduced grades on the 
Illinois Central and the Yazoo & Mississippi Valley to the 
fullest extent we have ever-contemplated reducing them. 

Relative to the increase in the amount of tonnage to 
be hauled on one train, Mr. Wallace said that he would 
be unable to give percentages as to the maximum in- 
crease on account of the many different styles and 
classes of engines used and further said in this respect 
he reiterated the statement that a practical limit of 
economy in operation had been reached. 

Questioned by Commissioner Prouty on this matter, 
Mr. Wallace went somewhat into details regarding the 
many improvements that it would be necessary to make 
in order to haul a train of specified tonnage. In brief 
he said that it would be necessary to make cars strong- 
er, to put in heavier rail, better roadbed, to buy en- 
gines of greater capacity, increase the length of their 
sidings and similar improvements. 


Where Large Engines Can Be Used to Advantage. 


Commissioner Prouty—What is the sense of your railroad 
buying 75-ton engines if it is not for the purpose of utiliz- 
ing their capacity? A.—We use large engines on a portion 
of the road where the grades are steep and where it takes 
large engines to haul the trains. We do not consider it 
economy to use large engines where the grades are level. 

Q.—What is the size of the largest engine that you con- 
sider efficient? A.—That which we now consider our most 
efficient engines are the engines of 28x30 cylinder. Its 
weight is in the neighborhood of 100 tons. 

Q.—What is the size of the seventy engines that have 
been ordered and not delivered? A.—There are forty 20x28 
consolidated engines, ten passenger engines, of the Atlantic 
type, and the other twenty are switch engines. 

Q.—yYou consider 100-ton tngines efficient, do you? A.— 
For certain purposes of the road. 

Q.—For what purposes? A.—We use them between Chi- 
cago and Carbondale, and between Mounds and Memphis 
via Fulton, Ky. 

Q.—What is the character of the country from Cairo t 
Carbondale? A.—It is hilly and the maximum grades are 
thirty-eight feet to the mile. 

Q.—What is the maximum grade south of Memphis? 
A.— Twenty feet. 


Lumber and Coal Traffic Compared. 


After further questions on this matter reference was 
made to the lumber business being a constant business 
and it was suggested by Counsel Green that it was 
therefore a better business than either grain or cotton. 
In answer it was stated that it was necessary to con- 
sider the elements that surround a business. As an in- 
stance Mr. Wallace said his road had a great deal of 
lumber that was on ears for thirty-five days and that 
should the same cars be devoted to the cotton business 
frequent trips could be made and in the end a larger 
amount of tonnage could be handled which naturally 
would yield a larger revenue. 

Further regarding the profitable character of the 
lumber business, Mr. Wallace said that coal was per- 
haps the greatest revenue earning commodity handled. 
That it furnished a constant business and that it was 
not necessary for the road to send its cars to points off 
of its own line. In effect, that coal was delivered at 
its own terminals while a great deal of lumber went 
out to different parts of the country. 

Mr. Green—Does not the Illinois Central ch $2 a car 
for transferring lumber where a car is oyerloaded or that 
requires to be transferred in transit? A.—I do not know 
what our charge is. I believe we are in the habit of making 
a charge but what it is I do not recall. There is one =— 
I desire to say about the comparison of lumber and 
We do not get as much —- in lumber in one of our 
trains in paying freight as we do in coal. 


Regarding Increased Cost of Operating. 

The drift of the testimony then turned toward the 
manner in which the cost of improvements on the road 
were accounted for and the necessity for such im- 
provements which it was stated were demanded by 
the increased traffic and population. With respect to 
the increased cost of labor counsel endeavored to have 
Mr. Wallace admit that such increasing had included 
the lumber manufacturers. 
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Mr. Miller in his cross examination of Mr. Wallace 
stated that he had some figures which he had taken 
from Poor’s Manual which he said was the standard 
authority on such questions. Mr. Wallace said that 
he very seldom had oceasion to refer to the Manual 
and that he would not vouch for its authenticity. In 
reply to the statement made based on the reports in 
Poor’s Manual, Mr. Wallace said that such information 


was contained in the annual reports of the Illinois 
«Central. With respect to the net earnings per mile 
of the Illinois Central he gave for the year ending 
June 30, 1903, approximately $3,000 per mile, but 
stated that he did not know what the average was for 
group 5. 

This concluded Friday night’s session and adjourn- 


ment was taken until 9 o’clock Saturday morning. 








PROFITABLE USE OF SAW MILL REFUSE. 


PP PP PPPS 
The Subject Discussed by an Expert—J. D. Lacey, of New Orleans, Gives Results of Tests 
lMade—Installation of Scientific Treatment the Hope for 
Future Naval Supplies. 


At the meeting of the Southern Lumber Manufac- 
turers’ Association at New Orleans, La., two weeks ago, 
no one feature of its proceedings was of more interest 
to the delegates than the paper read by W. E. Barns, 
of St. Louis, which had been prepared by William Gray- 
son, jr., of the same city, entitled ‘‘ Waste Products.’’ 

The reading of this paper was followed by a prac- 
tical discussion of the subject by P. S. Gardiner, of 
Laurel, Miss., who has devoted considerable study and 
research to matters relating to the science of reducing 
mill waste and refuse to valuable products. 

At the conclusion of the discussion a motion was made 
and adopted, asking that J. D. Lacey, of the well 
known timber land firm of J. D. Lacey & Co., of New 
Orleans, La., be requested to prepare an article on the 
subject of destructive distillation and carbonization 
of pine wood for the production of pine tar, wood al- 
cohol, charcoal and similar commodities, in regard to 
which he had made considerable study at various times. 
This report was to be inserted into the records of the 
Southern Lumber Manufacturers’ Association as a part 
of its deliberations. 

It is presumed that Mr. Lacey has complied with 
this request, but incidentally while the editor of the 
AMERICAN LUMBERMAN was interviewing Mr. Lacey, 
accompanied by a staff stenographer, that gentleman, 
eminent in timber matters, discussed the question of 
the utilization of mill waste in an interesting interview. 
Other subjects of general nature have been eliminated 
from the interview from necessity and only those para- 
graphs bearing upon the reduction of waste timber and 
their conversion into valuable commodities is given, 
which were as follows: 

Interest in Utilization of Waste Awakened. 

‘“Considerable interest is being given to the matter 
of converting the waste products of the southern for- 
ests, by the destrtuctive distillation process, into valu- 
able commodities. The mill refuse and the parts of 
the tree now left in the woods can be utilized in this 
manner and the time will soon arrive when the by- 
product plant at the lumber mill will occupy the same 
relative position that the salt block did in Michigan,’’ 
said Mr. Lacey. 

‘«This must be for two reasons. The first is that but 
few owners of southern timber will now permit it to 
be boxed for turpentining. The older turpentine pro- 
ducing states of North and South Carolina and 
Georgia have been practically exhausted and Florida 
within the next few years will be boxed out. The sup- 
ply of turpentine must then be obtained by this de- 
structive method of distillation. The second reason is 
that these wood chemical plants will afford a profit 
on what is now waste product. 

‘There are several experimental plants already in 
operation, which are successful to a reasonable extent; 
and the attention of a great many chemists is being 
directed toward these operations, and in the course of 
time improved processes will be evolved and perfected, 
both chemically and from a mechanical standpoint, 
for the economical extraction of these by-products. 
When properly treated, wood produces at present mar- 
ket prices for the crude products a gross value of $15 
to $20 a cord; by converting these into certain ulti- 
mate commercial products a value of $40 and more a 
cord may be obtained. What the working cost per 
cord is it would be hard to say at present, widely 
varying as it does with the size of the operation and 
the methods employed. 

‘Bight or niné years ago I went into this matter 
thoroughly and made a considerable expenditure in 
experimental research, employing a German chemist 
who had already devoted considerable time to prac- 
tical work in this line of science. After he had 
been with me a year in this country he prepared a brief 
report whieh was fully confirmed by actual 
working tests, although of course the market values 
of the products have now materially altered. Turpen- 
tine, for instance, is quoted at 25 cents a gallon where 
it is now worth 55 cents. Here is the report he made 
me at that time (1894): 

Scientific Destructive Distillation. 

The destructive distillation and carbonization of 
pine wood for the production of turpentine, pine 
tar, wood alcohol, acetate of lime and chemical 
charcoal: 

Longleaf pine is considered the material par excellence 
for distilling purposes for the production of naval stores, ex- 
celling all other varieties of pine for its abundant yield 
of the aforesaid products, and for that reason we wish to 
confine ourselves to this variety exclusively in the following 
description. 

The only rational and the most economical way in this 
process is the employment of metallic retorts, thereby gain- 
ing and saving even the most volatile vapors produced dur- 
ing the operation, which is as follows: The material is 
taken on to cross cut circular saws and divided into pieces 

to 6 inches long, all hard knots being sawed into. It 
falls on an endless carrier delivering it into sheet iron cars, 
which when loaded are run on rails into the retorts. The 


doors of the retorts are then closed air tight and super- 
heated steam is turned in and also a fire is started in the fur- 
nace. ‘The combined action of fire and steam makes the con- 
tents expel their resinous substances, which rise in the shape 
of vapors and find passage through an opening provided in 
the retort, to a copper condenser, in which they are reduced 
to liquid form in the shape of crude turpentine, tar oil and 
heavy tar. In the latter part of the operation large quan- 
tities of gas are formed, which are automatically conducted 
to the furnace and used as fuel. ‘Lhe crude products are 
redistilled and refined into standard naval stores and the 
residue left in the retorts is a superior chemical charcoal. 

The quantities of product obtained from one cord cof 
wood vary according to its quality, and the fatter the wood 
the larger the yield. A safe average would be as fol- 
lows: 

Turpentine, 22 gallons at 25 Cents. .....cccccsnewess $ 5.5 

Vine tar, 75 gallons at 7 cents.. 

Wood alcohol, 2 gallons at 60 cents. .........ccsccsee 

Lime acetate, 40 pounds at.114 cents.........cecees 

Charcoal, 25 pnushels at. 9: Cents. .o.06sciaseccsvee veces 
$16.87 

Cont of labor, Wood, PACKABCEs occ ceciccccvccveevee 7.35 

Net profit per cord $ 9.52 

These results are very satisfactory in themselves, as far 
as our old procedure is concerned, in converting the raw 
material into the aforementioned commercial products. Low- 
ever, by recently instituted exhaustive chemical researches 
and analyses a large and new field has opened itself; for 
by new manipulations, distillations, compounding and fiac- 
tional redistillations it has been discovered that these 
products are eminently adapted for the manufacture of the 
following commercial standard commedities: Wood creosote 
oil, antiseptic liniment, sheep dip, spray and wash for fruit 
trees, fir oil (the best insecticide for flowers and hothouses), 
fir oil soap (for same purpose), medicated tar soap and a 
superior quality of asphalt axle grease. 

The value of these products obtained by this new meth d 
of manipulation and compounding ranges all the way from 
$40 to $140 a cord. 

The best raw material for the production of the above 
products is stumps, roots, knots, tree tops left over from 
longleaf pine saw logs—-in fact, any and all refuse, worth- 
less for any other purpose, lying about in the mill yard or 
in the woods can be profitably utilized in this industry. 

In order to show the lucrative character of converting the 
several by-products into staple commercial commodities I 
subjoin below a more detailed account relative to approxi- 
mate quantities obtained per cord, their cost to manufac- 
ture and also their wholesale selling value per gallon or 
pound: 

QUANTITY. Cost. VALUE. 
line oil (dead oil).. 
Antiseptic liniment.. 
Sheep dip 
Insecticide wash 

trees ete. 1: Y .20 
Tir oil 
Tir oil soap 120 Ibs. 

Medicated tar soap.. 600 Ibs. 
Asphalt axle grease.1,100 lbs. OL .02 ip 
Total value ... 144.90 

The last four items are obtained together from one cord. 
To each of the above results must be added the value of 
wood alcohol, lime acetate and charcoal, amounting to 
$6.12 a cord. 


How the Various Products Are Secured. 


In commenting upon the above report Mr. Lacey 
exhibited charcoal made by this process in 1888 which 
had been in his office ever since. He said that air 
burned chareoal would long ago have disintegrated; 
yet these pieces still showed perfectly every detail of 
the grain of the wood, and when struck together gave 
off a sound that was almost metallic in character, show- 
ing how firm the structure. He also showed six sam- 
ple botties of distillate taken from the working ex- 
periments of 1894: The wood alcohol derived from the 
pyroligneous acid, which is the first distillate, eom- 
ing off at about 300 degrees. This is treated with lime 
which combines with the acetic acid and is precipi- 
tated as lime acetate, the wood aleohol then being se- 
cured by redistillation. The second is the lighter tur- 
pentine, coming at 350 to 400 degrees; the sample had 
yellowed somewhat with age but was still perfectly 
fluid and shows no signs of the gumming which long 
before this would have been shown in the product of 
the usual turpentining process. A heavier turpentine 
comes between 400 and 450 degrees, and at about 600 
degrees red wood oil, or ‘‘dead oil,’’ is obtained. 
This is recognized as the best known preservative of 
wood and the foundation of the so called ecreosoting 
process. Other wood preservatives are more or less 
soluble in water and in time are washed out of the 
wood again; but this dead oil contains about 35 percent 
of paraffin, which its application while hot forces into 
the pores of the wood. Paraffin is impervious to decay 
or moisture and holds in stable chemical combination 
the insecticidal and g@crmicidal elements of the wood oil 
which protect the fibers of the treated wood from the 
germs of decay. At 700 degrees a heavy tar oil is se- 
cured, and at 800 degrees the last derivative, wood tar. 
This process under the experiments referred to took 
about eighteen hours of treatment with both live steam 
and furnace heat. The steam is then turned off and 
dry heat continued for eight hours longer. This com- 
pletes the carbonization of the residue into charcoal, and 
during this period considerable quantities of gas are 


Tora RECEIVED. 
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given off, which are utilized as furnace fuel, being in 
amount about one-third of the total fuel required in the 
process. 

Value of Some of the Products. 

Regarding the ultimate fir products of the higher 
manipulation referred to in the report, Mr. Lacey told 
some interesting things. Among other documents on his 
file was a United States consular report for 1895 on the 
use of sheep dips in the Argentine republic, giving 
among other statistics the following table showing value 
of importation by countries of sheep dips for the year 
1894 through the port of Buenos Ayres: 

Germany ... 

Belgium ...... 

United States ... 

BTANCE osccecss 
Great Britain ... 
1 er 
UCUseay ..ces 


ee: ca te 
All other countries. ......... 


10,488 


Total eR 

This was an increase from total importations of sheep 
dip in 1885 representing a value of $190,161. An analy- 
sis of all the varieties of sheep dip from Great Britain 
showed that nearly all of them were made from the by- 
products of pine wood obtained from Norway and 
Sweden and practically identical with the product se- 
cured from pitch pine in the above working tests. The 
importations from the other European countries were not 
investigated but it is believed that the same was largely 
true of them also, particularly those from Germany and 
Belgium. Tobacco formed the basis of most of the 
varieties of dip then sent from the United States. The 
writer, however, knows that at the present time at least 
one of our most prominent preparations of this sort is a 
wood derivative; and it may not be generally known that 
the resinous disinfectant in the patent toilet room disin- 
fecting apparatus in general use in public institutions is 
a product of the destructive distillation of wood. 

Use of Fir Oils and Soap. 


Fir oil and fir oil soap are well known to florists and 
gardeners as effective insecticides and not injurious to 
plant tissue as was the case with the coal tar derivatives 
of one sort or other formerly employed. These products, 
being of a saponaceous nature, readily emulsify in water 
and are usually sprayed in a dilute form. Of a similar 
character is the preparation for spraying fruit trees, a 
practice which is recommended for universal adoption by 
the agricultural department and all the state agricultural 
stations, and indeed the same practice is recommended 
for small fruits and for many kinds of vegetables as a 
protection against either insects, worms or fungus 
blights. Fir oil and the soap are both standard items in 
every seedman’s catalog, being at present imported from 
Kurope; and a gallon of the former purchased by Mr. 
Lacey of a New York seedman proved upon analysis to be 
a derivative, not of the balsam fir as its name is gen- 
erally supposed to indicate, but of the destructive distil- 
lation of pine, and in every respect identical with the 
product secured from longleaf pine in the above working 
tests. Mr. Lacey stated that he believed that the pro- 
ducing cost as given for these products was entirely re- 
liable for an operation of reasonable size, the figures ‘in 
each instance having been carefully demonstrated by 
actual work, while the additional outlay for plant in- 
volved in the higher manipulation was very small com- 
paratively, being merely a matter of more stills and 
auxiliary chemical apparatus of little cost as compared 
with the big retorts and their accessories which were 
the chief items of expense for installation. 

In the experimental plants erected by Mr. Lacey con- 
siderable trouble was encountered at first through buck- 
ling and warping of the plates of the retorts; but this 
difficulty was overcome to such a degree that it was 
found possible to produce a heat of as high as 1,800 de- 
grees in the retort, though 1,000 degrees is about the 
highest working temperature required. Another improve- 
ment which was found to work well was destined to do 
away with the alternate heating and cooling of the retort 
for each charge. The heated charcoal cannot be cooled 
in the open air, as it would catch fire spontaneously and 
be consumed; but Mr. Lacey’s system of retorts in- 
cluded auxiliary series which were used for cooling pur- 
poses only. The loaded cars of hot charcoal were run 
from the main retort directly into the auxiliary and there 
shut in from the air, and the main retort was at once 
recharged without being allowed to cool. This not only 
saved a considerable amount of fuel required to bring 
the retort up to working heat but also saved much in the 
life of the retort itself, as it is the heating and cooling 
of iron which cause its oxidation and scaling, and not its 
maintenance at a comparatively even temperature. 

‘Had I followed up my researches in this direction, ’’ 
said Mr. Lacey in closing, ‘‘it would have required not 
only a large investment but also the devotion of my entire 
time. I did not care to give up my other interests en- 
tirely for this purpose and so did not follow the matter 
beyond the two years devoted to this research with the 
assistance of the able chemist whose report I have here 
given out for the first time. I, however, by no means 
regret the cost of the information which JT obtained on 
the subject and hope it will be useful in some way to 
some of my lumbermen friends. The possibilities in this 
direction are worthy of their most careful attention.’?’ 

SAAPAAAAAAMAR 


It is estimated that 126,000,000 acres in Germany are 
devoted to agriculture and forestry, out of a total area 
of the empire of 135,000,000 acres. The remaining 
9,000,000 acres are waste and barren lands, although 
2,000,000 acres of these might be reclaimed for agri- 
cultural and forestry purposes by means of bog cultiva- 
tion and drainage. 
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HAWKEYE RETAILERS IN MEETING. 





Seventh Annual of the Southeastern lowa Retail Association—Recruiting the Burden of the 
Secretary’s Report—Officers for the New Fiscal Year—A Banquet and 
Theater Party—Those Who Were in Muscatine. 





MuscatTINE, Iowa, Feb. 2.—If the Southeastern Iowa 
ltetail Lumbermen’s Association had been born a trot- 
ting horse the nag would have come down near to the 

minute clip. 

The seventh annual meeting of the associatien was 

ld at Muscatine, Tuesday, February 2, and was called 
to order by President Stanley at 10 o’clock a. m., in 
the rooms of the Muscatine Club. In his address of wel- 
come Mayor Nutt, on looking the crowd over, was moved 
to say that he felt honored to speak to such a body of 
nen, and he felt so much confidence in them that the key 
to the city would be turned over to them. In response 
iilph Burnside told a Wagstaff story, and ended by 
most happily saying that it was hardly necessary for 
\iuseatine to express a welcome as all the visiting lum- 
bermen knew it was here. 

The Secretary’s Report. 
Secretary Porter read his report, which was as fol- 
we 

{ desire to congratulate the members of the Southeastern 
lowa Retail Lumbermen’s Association in this seventh annual 
neeting, not, perhaps, because there will be anything in 
tlils report that will be seaghen vaene 4 of value or of interest 
but rather because of the absence, during the past year, 
of any serious difficulty arising from local differences. 

I do not mean to intimate that the past year has been 
free from matters of an unpleasant nature, but such cases 
have been few and it is to be hoped that those not yet 
— may be arranged to the satisfaction of all con- 
cerned, 

The large and successful meeting last year at Rock Island 
was a subject of favorable comment among not only our 
own members but among many outside lumbermen and 
visitors, and we are led to believe that this association is 
one of the best of the local associations of the middle west. 

Yet I must repeat what has been said a number of times 
before, that we fall very much short of the membership 
that we should have from the territory we are supposed to 
cover, there being only about 40 percent of the dealers of 
southeastern Iowa who are members with us. It may be 
the fault of the secretary in that he has not been as active 
a missionary along this line as he should have been, but 
it also appears that a strong reason for the lack of a 
larger representation arises from the fact that so many 
dealers who are in sympathy with the association and its 
work fail to realize that they have a measure of responsi- 
bility for bringing about good results, and do not enlist as 
active members. 

| find a large number of dealers who cannot present any 
vaild excuse for not joining this association but who do 
not do so, and thereby weaken rather than strengthen a 
— which they agree is a thing that should be 
fostered, 

it has been the custom for some years at least to invite 
all the dealers within our territory to attend the annual 
meeting and it has been our pleasure to note from time to 
time that a considerable number have accepted the invita- 
tion. The association is glad to greet these non-members 
and the invitation goes out just as heartily as ever, but it 
looks just a little as though some of our friends were 
inclined to be a trifle selfish in that they are willing to 
reap any benefit that may accrue on account of associations 
of this character and yet do not feel inclined to get into 
the ranks of association members. 

1 do not refer particularly to the social part of these 
meetings, for it has been the wholesaler who has been your 
host and made such gatherings particularly pleasant, and 
he is as glad to welcome you here today as is the association 
whose existence has made such a_ gathering possible. I 
trust that you who are with us today may feel that it is 
your duty as well as your privilege to join with us and 
that you will not delay making your application when the 
opportunity for so doing is offered. 

Organizations of this character will not entirely revo- 
lutionize existing conditions, nor will they change a man’s 
nature so that he who has wanted the earth will be satis- 
fied with a cemetery lot, although he may sometime be 
obliged to, but there is not the least doubt but that they 
exercise a beneficent influence and are largely instrumental 


in making the rough road, of unreasonable competition into 
~ paved street of fair, square and legitimate business rela- 
ions, 


_ There have been a number of changes in our membership 
list during the past year and some few have been dropped 
from the roster because of persistent neglect of the annual 
dues. One of our number has answered the last call. I. S. 
Riggs, of Eddyville, passed away after an illness of but a 
hours, on the 15th day of last February, leaving a 
large circle of friends to mourn his loss. He had been 
an active member of the association since its beginning, 
having been the president of the county association which 
was the nucleus around which this association was formed. 
Ile later acted as your president and served as director 
for three years. Mr. Riggs was a thorough lumberman and 
a gentleman who merited the respect and honor that were 
accorded him by all who knew him. 
‘he matter of a change in the constitution which was 
for your secretary to arrange after consultation with 
other seeretaries of like organizations has been cared for 
and will be presented to you at a later meeting today. 
Which I trust you will all attend, as_ another matter of 
interest to all members will be presented also at that meet- 
ng. 


] 





In closing I wish to thank all of our members for the 
courtesy that has been accorded to the officers of the as- 
sociation and I trust that the year of 1904 will bring its 
full measure of prosperity to you all. 


Rambles by a Rambler. 


The yard men assembled next listened to a paper on 
‘‘Rambles,’’? by C. E. Greef, secretary of the Central 
Iowa Retail Lumbermen’s Association. Mr. Greef said 
in part: 


I came down here today as a representative of the Cen- 
tral Iowa Retail Lumbermen’s Association and came gladly 
because I knew I would have a good time. It is not my first 
visit to your annuals and I hope it won’t be my last. Your 
Members are many of them very good friends of mine, as 
I believe, and some of them I prize quite highly. I had 
the pleasure of helping at your “hatching out’ and I 
nave ever kept a warm spot in my heart for this healthy 
edgling. 

The aim of our “gatlings’ has ever been at the same 
target and as a sister association the Central Iowa Retail 
“Lumbermen’s Association has always looked upon our neigh- 
bor on the south as loyalty personified. 

Our next annual meeting is to be held at Marshalltown 
on Friday, February 5, and I am here to give you all a 
most cordial invitation to meet with us on that day. While 

came alone to represent our association I hope the in- 
Vitation will be considered ag strong and cordial as though 
it wae given by the Trinity, as it were, * * * 


While at Minneapolis at the last annual many of you 
heard the fluent repert of the secretary of the Northwestern 
Lumbermen’s Association about the doings of the Secre- 
taries’ Bureau of Information and no doubt it will be fully 
explained here today. As a member of the bureau several 
years ago I for one attended their meetings quite often, 
and my main thought and one object was to try to help 
to so arrange that the channels of trade should be freed 
of all snags possible; that the evil of- miscellaneous dis- 
tribution of price lists should be wiped out; that the 
unjust competition to which we country merchants as re- 
tail dealers were subjected, should be overcome, and that 
our labors and investments, on which we paid fully our 
proportionate share of all assessments, made for public 
benefits, be justly and fairly awarded. Now this we are 
entitled to, and it wrongs no one if we succeed in a fair 
way to get it. 

A stronger chain or a more perfect web than that now 
woven in the new compact has never yet been presented 
for application. ‘‘Loyalty’’ must, however, be ever perched 
on the extreme top of our banner, and possible personal 
sacrifices must be accepted by many of us. To those who 
persist in listening to the tempter in the belief that they 
ean paddle their own canoe, or look for help outside of 
the association through the wholesaler, let me apply the 
following Mohammedan Fable:—A certain sultan had a 
favored grand vizier who asked immediate permission to 
go to Smyrna, although a brilliant fete was then in prog- 
ress at the sultan’s harem. Upon being asked his rea- 
sons for such haste, the grand vizier replied, “Because I 
just saw the Angel of Death, yonder in the crowd. He 
looked at me so earnestly that I know he has come for me. 
I wish to escape him.” “Go, go at once!’ said the sultan, 
who then beckoned to the Angel of Death and asked him 
why he had looked so earnestly at the grand vizier. “I 
was wondering,” replied the Angel of Death. “why he was 
here, for I have orders to kill him in Smyrna.” 

Unfortunately for many of us, there “do be” in our 
ranks of trade real subjects of pessimism. Too many of 
the harbor masters who have the channels of trade in their 
charge are given to the above habit, and many times the 
announcement of such news leads on to dangerous outcomes. 
To many dealers are directly chargeable the conditions as 
they exist in their immediate territory. How pleasant it 
could be for all of us if the lane never turned, but how 
many less hard times there might be if we all acted and felt 
more cheerful, hopeful, and always looked forward to bet- 
ter results, with ou; energies ever on the increase and our 
actions of a steady wholesome nature. Trv it, all of 
you, and note the effect upon your daybook, and later on the 
dimensions of your bank account. 

What shall I say of the “bad man” in trade? To his 
door we track many sins of business irregularity, and often 
we make a raid on him. as it were, and try annihilation. 
Suecess in this way seldom comes to us. and scarcely ever 
at any other than at fearful cost. Moral suasion has 
been my theme for many years, and in most cases it ac- 
complishes the desired end, especially if I can first get 
the offender to attend a meeting of the association. Heroic 
treatment, however, is the only stimulant for some, and I 
have known good results to be obtained by its use. I fear 
from the actions of some tradesmen, who as yet neither 
respond to inquirles nor comply with kindly meant re- 
quests, that some examples will have to be made in order 
to bring all in line who should be. and I rather pity the 
party who will or does attempt to try the strength of 
the chain already alluded to by me in this ramble. 

And now I feel sure that you will all agree with me 
in thinking I have played on the “incoherent” string long 
enough, and will conclude with a few remarks on the line 
of “ramble—to rove.” 


Mr. Greef concluded with an entertaining account of 
a trip taken by himself and his wife through the south 
and Cuba. 

A. Hi. Huebner, a genteel appearing young man, with 
the Rand Lumber Company, Burlington, invited the asso- 
ciation to hold its eighth annual meeting in Burlington, 
an invitation that was referred to the board of directors, 
as was also one of a like nature from Harry V. Scott for 
the association to meet in Davenport. Mr. Scott said 
that should the board decide to choose Burlington on ac- 
count of priority of invitation he asked them to remem- 
ber Davenport in 1906. 

Following an intermission the meeting went into execu- » 
tive session. 

Election of Officers. 


The recommendations of the nominating committee 
were unanimously adopted, as follows: 

President—W. H. Jasner. Newton. 

Vice president—S. S. Wright. Keota. 

Secretary and treasurer—C, M. Porter, Oskaloosa. 

Directors for three yvears—Ralph Burnside, Oskaloosa ; 
George P. Anthes, Knoxville: M. C. Hall, Mt. Pleasant. 

Directors for two years—A. M. Neas, Sigourney; J. T. 
Emmons, West Branch: C. C. Gardner. Wellman. 

Directors for one yvear—C. A. Knunp. Westchester; A. J. 
Ditmar, West Liberty; H. E. Matthews, Marengo. 

Resolutions were passed thanking the manufacturers of 
Museatine for their kindness, and the lumber press for 
its favors. W. E. Barns presented the cause of the 
House of Hoo-Hoo. 


The Entertainment. 
The hosts were the 





Roach & Musser Sash and Door Company, 
South Muscatine Lumber Company, 
Huttig Manufacturing Company. 

Muscatine Lumber & Box Company, 
Musser Lumber Company. 


The entertainment committee was instructed to spare 
no expense to make the occasion one that the visiting 
lumbermen would remember. Bob Oliver, with the 
Roach & Musser Sash & Door Company, as chairman of 
that committee, worked overtime devising a way to spend 
judiciously the money that was at his call, and after the 
curtain had been rung down the decision was unanimous 
that the event had been conducted in a princely manner. 
The badges.were unique and expensive, consisting of a 
blue satin ribbon, a pearl button, indicative of the button 
industry of the town, attached to the lower end of it, 
while it was fastened to the lapel with a stick pin, the 
top of which was a Mississippi river pearl slug, a device 
that would sell in jewelry stores for several shillings, and 
possibly dollars, 


The tables 


The banquet was a most elegant affair. 
were trimmed with vine and flowers, the elaborate menu 
served by some of the leading ladies of the town, mem- 
bers of the auxiliary of the Y. M. C. A. The menu ecard 
was done up in satin ribbon, silk tissue paper and letters 


in gold. There were an orchestra of ten pieces, a ladies’ 
quartet that sang like so many birds, and a lady reader 
of rare ability. The toastmaster was J. L. Crisler, of the 
South Muscatine Lumber Company, and the speakers 
were Ralph Burnside, of Oskaloosa; C. E. Greef, of 
Eldora; W. E. Barns, of St. Louis, and Met L. Saley, 
of the AMERICAN LUMBERMAN. The tiresomeness of the 
usual banquet was lacking, as every speech was purely 
extempore and largely of a humorous character. One 
hundred and fifty sat at the tables, and when the last 
word had been spoken and the last cigar burned conven- 
tion followers pronounced it, in conception and execution, 
the most enjoyable banquet they had ever attended. 

In the evening the lumbermen were escorted to the 
Grand Opera house to see ‘‘The Prince of Pilsen,’’ a 
feature of the entertainment being a souvenir bill of the 
play that years hence will serve to remind the visiting 
yard men of the liberality and kindness of the Muscatine 
manufacturers. 


Those Who Attended. 


F. W. Mueller, Mueller Lumber Co., Davenport. 
William Glatley, Glatley, Ditmars & Myers, Mt. Pleasant. 
H. J. Ditmars, Ditmars & Myers, West Liberty. 
A. L. Dice, A. L. Dice & Co., West Liberty. 
H. Harrington, Home Lumber Co., North English. 
Ralph Burnside, Hawkeye Lumber Co., Orkaloosa. 
O. A. Vickery, Guernsey. 
G. E. Vickery, Guernsey. 
John Schafer, Grand View. 
W. F. Leinbauger, lowa City. 
H, B. Loring, E. W. Lee Lumber Co., Lone Tree. 
W. G. Bair, Bair & McKnight. Ladora. 
H. E. Mathews, J. M. Mathews & Son, Marengo. 
J. W. Kirkpatrick, Standard Lumber Co., Riverside. 
Cc. W, Burnham, Kalona. 
F. W. Smith, Richland. 
Charles Eliason, Reaney & Eliason, Columbus Junction. 
Fred Keck, Wappello Lumber Co., Wappello. 
Z. W. Hutchinson, Musser Lumber Co., Muscatine. 
Cc. W. Thornton, Lothman Cypress Co., St. Louis, Mo. 
Mayo Harris, T. Harris & Co., Montezuma. 
KF. M. Meyers, Solon Lumber Co., Solon. 
Cc. K. Lake, Fox, Hutchinson & Lake, Iowa City. 
H. A, Mellinger, Mellinger Lumber Co., Kalona. 
Edwin Knupp, Washington. 
M. Kinnarry, George W. Cable Lumber Co., Marengo. 
I’. A. Younkin, Barbour & Younkin, New Sharon. 
Rh. L. Oliver, Roach & Musser Sash & Door Co., Muscatine. 
Ix, M. Rugg, Barbour, Younkin & Rugg, Barnes City. 
H, V. Seott, U. N. Roberts Co., Davenport. 
Kk. H. Dalby, Shenandoah. 
David Fuller, U. N. Roberts Co., Davenport. 
Ek, W. McKnight, Nelson, Tuttle Co., Marengo. 
H, A. Pauls, Pauls Lumber Co., Pella. 
Rk. A. Schultz, Pauls Lumber Co., Pella. 
S. P. Stephenson, Stephenson Bros., Olds. 
D. Biowing, Gladwin. 
I. E. Wright, Roach & Musser Lumber Co., Keats. 
E. E. Collins, City Lumber Co.. Muscatine. 
John A. Baxter, Van Dyke & Baxter, Winfield. 
Il. W. Phillips, Huttig Mfg. Co., Muscatine. 
R. C. Cardell, Huttig Mfg. Co., Muscatine. 
T. E. Skeith, West Branch Lumber Co., West Branch. 
W. A. Kyle, S. C. & S. Carter Co., Keokuk. 
J. E. Claypool, Claypool & Richardson, Delta. 
Cc, L. Jones, Keswick. 
E. T. Kirkpatrick, Standard Lumber Co., Wellman. 
W. O. Riddle, Rand Lumber Co., Meadopolis. 
I. F. Snyder, Snyder & Law, Letts. 
Homer Richardson, Claypool & Richardson, Delta, 
J. T. Ingrim, Salem. 
Joseph R. Corbett, Lone Tree. 
H. C. France, Oskaloosa. 
Met L. Saley, AMERICAN LUMBERMAN, Chicago. 
Cc. M. Porter, Porter Lumber Co., Oskaloosa, 
W. E. Barns, St. Louis. 
F. E. Ayers, Ditman & Ayers, Iowa City. 
A. H. Huebrier, Rand Lumber Co., Burlington, 
J. M. Furlong, Rand Lumber Co., Burlington. 
J. E. Rhodes Rand Lumber Co., Hedrick. 
George M. Miller. Miller Lumber Co., Iowa City. 
B. F. Swickard, Nichols. 
A. U. Kuyper, Pella. 
B. L. Beckman, Chicago. 
George Anthes, Anthes Lumber Co., Knoxville. 
Charles Anthes, Anthes Lumber Co., Wintersett. 
Jake Swink, Anthes Lumber Co., Harvey. 
Henry Hughes. Williamsburg. 
Frank Witherill. Des Moines. 
George Kalbaugh, Oskaloosa. 
S. S. Wright, Keota. 
C. A. Knupp, West Chester. 
c. C. Gardner, Wellman. 
J. A. Yoader, Riverside Lumber Co., Riverside. 
Cc, E. Greef, Eldora. 
Will Jasper, Jasper & Sons, Newton. 
Mark Anson, Roach & Musser Sash & Door Co., Muscatine. 
Art. Lawrence, Hershey Lumber Co., Muscatine. 
W. W. McCambell. Huttig Mfg. Co., Oskaloosa. 
Willis Stanley, What Cheer. 
John A. Uhler, Burlington. 
Thom E. Cole, Reeves & Cole, Andalusia, III. 
J. W. Wilson, Wilson Lumber & Fuel Co., Milton. 
A. M. Tait, Allerton. 
W. K. Moore. E. D. Winters, Burlington. 
M. C. Hall, McCoy & Tate, Mt. Pleasant. 
Robert Reaney, Reaney & Eliason, Columbus Junction. 
N. Y. Stuchler. Standard Lumber Co., Dubuque, 
C. A. Riggs. G. S. Riggs, Eddyville. 
D. D. Babbit, Clinton. 
J. K. Duncan, A. b. Duncan & Co., Oakville. 
A W. Boysce, North Western Lumber Association, Minne- 
apolis. 
Charles Walford, Joseph R. Corbett. Lone Tree. 
F. L. Kelso, Gardner & Grassell, Wellman. 
0. K. Morrison, Home Lumber Co.. South English. 
Dave Cale, Crosset Lumber Co.. Crosset, Ark. 
C. H. Ainsworth, Dimock, Gould & Co., Moline, Ill. 
Cc. L. Shanafelt, Shanafelt & Knupp, Washington. 
Z. Yu. Hutchinson, Miss. Lumber & Box Co., Muscatine. 
H. W. Huttig, Huttig Mfg. Co., Muscatine. 
Charles L. Lindner, Le Mars Lumber Co., Muscatine. 
Charles J. Lillibridge Huttig Mfg. Co., Muscatine. 
Arthur McTavic, U. N. Roberts Lumber Co., Daverport. 
Nick Bart. Huttig Mfg. Co., Muscatine. 
J. L. Geisler. South Muscatine Lumber Co., Muscatine. 
John Moler, Moler & Clark, Montezuma. 
John H. Kaiser, South Muscatine Lumber Co., Muscatine. 
J. B. Chapelin, Roach & Musser Sash & Door Co., Mus- 
eatine. 
L. E. Clark, Roach & Musser Sash & Door Co., Muscatine. 
Jack Knight, Roach & Musser Sash & Door Co., Muscatine, 
Fred Wyman, Lindsay & Phelps Co., Davenport, 
FE. C. Simpson, M. A. Disbrow & Ca,, Lyona. 
Fred Schott, Thornburg. 
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WOLVERINE RETAILERS HOLD THEIR FIFTEENTH ANNUAL. 


Michigan Retailers in Two Days’ Session at Detroit—Treasurer’s Report Shows Prosperous Year—Interesting 
Addresses by Visitors—Executive Session of an Unusually Interesting Character—Large At- 
tendance and Earnest Work Accomplished—The Banquet a Fitting Finale—A Feast 
of Viands, Prose and Poetry—Excursion to the North Woods. 


Detroit, MicH., Feb. 2.—As is usually the case 
with the annual conventions held by the Michigan Re- 
tail Lumber Dealers’ Association, the present one, the 


fifteenth annual, now in progress at the Russell house, 
Detroit, is well attended. The attendance is a repre- 
sentative one, not only of retailers but also of the 
wholesalers and those whose lines are closely allied with 
the lumber interests, and the ‘‘third house’’ entered 
largely in the entertaining of the visiting retailers, 
aiding materially in the success of the convention. 


TUESDAY MORNING’S SESSION. 
The convention was called to order at 10:30 with Vice 
President Jackson, of Flint, in the chair. Mr. Jackson 


announced that owing to an unforeseen contingency 
President Arthur J. Kraft, who had been in Detroit the 
day before, and who expected to preside, had been sud- 
denly called awav. Mr. Jackson then introduced the 
Hon. William C. Maybury, mayor of Detroit, who made 
the address of welcome. The mayor’s welcome was a 
warm and cordial one. Response was made by Vice 


President Jackson, who thanked the mayor and through 
him the citizens of Detroit for the hospitality which had 
been extended at this and previous conventions. 
The President’s Address. 
The president’s address was then read by Mr. Jack- 
son, as follows: 


Brother Lumbermen: It affords me much pleasure to 
more meet with you in this, our annual meeting. 
From a crude association formed years ago we have 
grown to a strong organization backed up by similar asso- 
ciations all over the country. It is not entirely the finan- 
cial support and backing we derive from these meetings 
but the brotherly feeling that joins us all. Where you find 
a successful lumberman, either retailer or wholesaler, you 
find a broad gage man, one who is always ready to give or 
take, especially take. Nothing can tend to make a man of 
these requirements better than to be an active member of 
a live, up-to-date association. 

For the past few years we have tried to formulate some 
new plan to get new members, but it has always failed. 
We lost a few members during last vear on account of 
the raise in dues, but give me 100 live members at $10 
each than 200 dead members at $5 each. We certainly 
cannot run this association on credit and without funds. 
Our secretary’s report will show you that we are in the 
best condition financially of at any time since organiza- 
tion, 

But the idea of our only having 150 members in all this 
great state of ours. It shows that all of us to a man are 


once 





not doing our duty to our fellow lumbermen in not showing ~ 


them the error of their ways. Get out and bring them 
into the fold and after you get them in hold them there. 
I sincerely hope that before the close of this convention 
something definite will be done toward doubling our men.- 
bership. We today are the smallest in membership of 
any association of retail dealers in the country. There is 
plenty of room to work and a large field to work on. 

I would advise the members of a locality or communitv 
to get together and quit their fool play. Just because 
vour neighbor is in the same line of business that you are 
it is no sign that he is your personal enemy. He has just 
as much right to sell lumber as you have and perhaps a 
better one. Go to him, give him the glad hand and ar- 
range your trade and prices to suit and stick to it. Quit 
doing business for fun and settle down to give yourself 
and family a decent living. It is not necessary to rob the 
consumer, but get a good legitimate n.argin for what you 
I believe I am safe in saying that if you give it a 
fair trial money would not induce you to give it up. It 
affords a better protection against the poacher or whole- 
saler shipping into your territory. It will make a stronger 
bond between yourselves and the association. 

I wish to thank the officers and directors of this associa- 
tion for their untiring zeal in looking after the best in- 
terests of this work. I also wish to thank the members 
for their unselfish devotion to the good of the association 
in leaving their business and making this the most en- 
thusiastic and instructive meeting we have ever had. 

The most expensive trips taken this vear have been by 
our secretary to the meetings of the Secretaries’ Bureau 
of Information at Washington and Chicago. But it is 
money well spent and invested, as will be shown you at 
the meeting at the executive session. 

It seems too bad that the majority of the complaints 
that have come into the office of the secretary are caused 
by retailers shipping into the territory of each other. The 
wholesaler respects our by-laws more than our members 
do. Nothing will tend to demoralize our organization 
more than this method. We all have plenty of room in 
our own territory without reaching out after our brother 
lumberman’s business. He is entitled to it and there is 
no plausible excuse for it. In the future let us not be 
so greedy but be fellow men and do as we wish to be 
done by. 

As regards shipments by wholesalers into protected 
territory, think that it is better to establish our principle 
than to ask for a money settlement. as we do not wish 
to put ourselves on record as a set of grafters. What 
we want is the practice stopped both by wholesalers and 
retailers. 

I really believe it better where we find a retailer who 
will not join with us to run in a few cars on his terri- 
tory and then show him where his benefits would come 
in if he was with us. A force policy is a mean club to 
use, but sometimes best when necessary. 

In closing, gentlemen, I wish to thank you for the 
confidence you have placed with the officers and di- 
rectors of this association. 


Report of the Secretary. 


This was followed by Secretary-Treasurer Holmes’ re- 
port, as follows: 


Another year has rolled around and this association has 
kept its place shoulder to shoulder with the magnificent 
work performed by all sister associations. For the first 
time in the history of this association the board of di- 
rectors, through your secretary, are prepared to say to 
you that you are now upon a healthy basis and that by 
careful management there is no question of the magnifi- 
cent work possible through the functions of this asso- 
ciation. For the first time in its history the association 
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its annual convention without a dollar 
of debt, likewise without a single liability except the 
few details necessary to prepare for this convention, 
which as a matter of fact naturally belong to the busi- 
ness of 1904. Your secretary’s salary has been paid. 
The board of directors have also been paid. The treas- 
urer’s report will show a creditable balance and if this 
good work may be kept up for another year in the same 
splendid manner of the past twelve months there is 
no reason why we cannot have enrolled under the ban- 
ner of the Michigan Retail Lumber Dealers’ Association 
every legitimate dealer in the state. 

Plans have been practically completed by which a 
co-operation of the work between the two branches of 
the trade will be brought about and the united result 
will be of great benefit to all and the membership must 
increase. The details of these plans will be submitted 
to you at the executive session and you are earnestly 
requested under no circumstances either to miss the 
executive session or be tardy in arriving. We have had 
important and vital meetings, but none so important 
as the matters that will be submitted to you at the 
executive session. 

Your secretary has attended the meetings of the Secre- 
taries’ Bureau of Information, has also made several 
trips throughout the state with a view of securing mem- 
bers, with some degree of success. 

There have been some protests because of the increase 
in dues, but in the main the increase has been cheer- 
fully paid. 

Would report that for various reasons seventeen active 
members have dropped their membership; eleven new 
members have been taken in, leaving a net loss of six 
active members. Thirteen honorary members have also 
withdrawn their membership and one new honorary mem- 


stands before 





H,. J. JACKSON, OF FLINT, MICH., 
President-Elect Michigan Retail Lumber Dealers’ Association. 


ber has been taken in, leaving a net loss of twelve hon- 
orary members. Our total membership to date is 150 
active members and 71 honorary members. 

We have handled from the secretary’s office 103 re- 
ports of illegitimate shipments of various kinds and 
natures and it is painful to report in the majority of 
cases the initial cause of these complaints was some 
retail dealer. During the executive session correspond- 
ence will undoubtedly be called for that will perhaps 
be something of an eye-opener of the methods of some 
members. Of these all but twenty-one have been satis- 
factorily adjusted and we have hopes of attaining like 
results in others. 

Your officers cannot speak tco strongly of the vicious 
practice of ordering lumber shipped into the territory 
of a brother member upon whatever pretext that may 
be advanced and which in the end works utter demor- 
alization and in all honor, one to another, this should 
be condemned on every hand as it is in every other 
association. 

During the convention your attention will be called to 
the efficiency and splendid results produced by local 
and district associations working in harmony and co- 
operation with the state association. Your secretary 
has started this work already in this state and the mem- 
bers have already organized and are enthusiastic in their 
reports of the results obtained thus far. 

The membership should add this next year a splendid 
increase and no other, better method of increasing the 
membership and thereby the effectiveness of this asso- 
ciation together with its increased protection to each 
and every one of us than to put a competent man into 
those parts of this state where the membership is not 
as it should be. If, as has been stated elsewhere in this 
report, the good work of last year can be continued 
this association will be in such a condition financially 
that it can afford to go on and’ take up the business of 
increasing the organization by sending some enthusiastic 
and competent man to solicit memberships. This can be 
aided and abetted on your part in no better way than 
promptly sending in your dues so that the directors may 
be in a position to know positively what they may de- 
— upon to carry on this and other work of the asso- 
ciation. 

You will also receive from the secretary’s office, under 
the new plan of operation, some circulars asking for 
information for the good of all, the nature of which 
will be explained to you in the executive session. You 
are urged at this time in this report to give those circu- 
lars your immediate attention, as much will depend upon 
their coming to the secretary’s office promptly. 

This year because of the diligent work of your excur- 


sion committee we have been enabled to charter a train 
to take advantage of the very kindly invitation of the 
Haak Lumber Company to visit its lumber manufacturing 
institution and be its guests, as well as a similar invi- 
tation from Salling, Hanson & Co., of Grayling. ‘This excur- 
sion could not be run except by the co-operation of the 
railroads—Pere Marquette and Michigan Central rail- 
roads. Your committee has been notified that hence- 
forth this will be impossible. Therefore if our associa- 
tion is to have an excursion for the year 1904 it becomes 
manifestly necessary to take some action at this meet- 
ing and not leave the entire detail work with another 
committee. Initial movement should start with this com- 
mittee as to when, where and how the next excursion 
should be run. 

Cannot close this report without saying that through- 
out the past year’s work have met with a hearty co- 
operation at the hands of the officers and members in 
earrying out the duties of this office and desire to 
tender my heartfelt thanks not only for the assistance 
rendered but because of the evidence so often ex- 
hibited when trying to do the best we knew how for 
the good of all of our members. 

We lost one member by death, the late L. B. Clapp. 
of Battle Creek, who was for many years an active 
member of this association. 

You are most earnestly enjoined to come promptly 
to the meeting at the hour set in the program. It is 
distracting and disrespectful to the attending members 
if we do not show this courtesy by promptly coming 
into the convention hall and taking up the business of 
the convention. : 

We are under many compliments to the firm of Salling. 
Hanson & Co., of Grayling, Mich., who furnished the 
badges for use of the convention for 1903 and this year 
to the Curtis & Yale Manufacturing Company, who have 
furnished the badges for this convention. The efforts 
of these two firms should be heartily reciprocated when 
oceasion offers. 


On motion the reading of the minutes of the previous 
meeting was dispensed with and the report of the treas- 
urer accepted for auditing by the finance committee, 


Committees Appointed. 


The chair then appointed the following committees: 


Finance—W. A. C. Miller, Detroit; E. P. Keep, Tekonsha ; 
S. M. Armstrong, Howell, 

'Nominations—Joseph Myles, Detroit; S. B. Gorham, 
Ionia; D. M. Baker, Adrian. 

Resolutions—W, T. Jones, Big Rapids; F. J. Cook, Fow 
lersville; C. W. Restrick, Detroit. 

Constitution and by-laws—W. T. Jones, Big Rapids; Fred 
J. Cook, Fowlersville: D, C. Thickstun, Cassopolis ; V 
ae pen Detroit; C. W. Gill, Ann Arbor; G. 
Bellevue. 


M. Mulvaney, 


Some Addresses. 


Secretary Holmes introduced the Hon. H. 8. Earle, of 
Detroit, who made a few remarks on the work he is 
doing in the state for good roads. He said public sen- 
timent was changing and the time was rapidly ap- 
proaching when Michigan would have as good roads if 
not better than any other state in the Union. 

Senator Earle was followed by Sam Walter Foss, of 
Somerville, Mass., the author of ‘‘Back Country 
Poems,’’ who recited one of his own, entitled ‘‘Busi- 
ness,’? as follows: 


“Hiow is business?” says the young man to the Spirit of the 
ears, Z 
“And what great concerns are doing in the factories of 


fate 
And what jobs are waiting for me—waiting for me and my 


peers 

What's the prospect? Note the outlook? Are the wages 
small or great?” 

“Business rushing! More men needed!” said the Spirit of the 


ears, 
“Jobs are waiting for right workmen—and I hope you are 
the men— 
Grand, hard work and good-enough wages—work piled up 
in great arrears— 
‘Don’t see any job particular? Listen and I’ll tell you 
then. 


“There are commonwealths to govern, there are senates to 
be swayed, 
There are new states yet undreamed of to be founded; 
New empires in far islands to be moulded—who’s afraid ?— 
And a couple of polar oceans to be sounded. 
Get to work, you world-repairers, steer the age and guide 
the years; 
Shame the antique men with figures of your own ;— 
Grow you larger men than Plutarch’s and the old 
whiskered seers,— 
Show the world a million kings—without a throne. 
What’s your business? Empire-building, founding hiera- 
chies for the soul, 
Principalities and powers for the mind; 
Bringing ever-narrowing chaos under cosmical control, 
Building highways through its marsh-lands for mankind. 


long- 


Sow the lonely plains with cities, thread the flowerless lands 
with streams,— 
Go to thinking thoughts unthought of—following where 
your genius leads; 
Shaping shapes, and seeing visions, following stars and 
dreaming dreams,— 
And then let your dreams and visions bloom and flower 
into deeds. 


“Business rushing?’ Something doing. You’ve a world to 
clean and sweep, 
Cluttered up with wars and armies, 'tis your work to 
brush ’em out; 
Bid fierce clinch-fisted nations to clasp hands across the 


eep. 
Sweep the tired world of armies—’tis a fair day’s work, 
no doubt. 


“Business rushing?’ 
on your hands, 
To wipe out the world’s distinctions, country, color, caste 
and birth 
And to make one human family of a hundred alien lands, 
Nourishing a billion brothers with no foreigner on earth. 


Something doing. You've a contract 
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“What’s your business?” Finding out things that no other 
man can find; 
Things concealed by jealous nature, under bolts, behind 
the bars; 
Building paved and guttered highways for the onward march 
of mind, 
Through the planets, ’twixt the spaces to the secret of 
the stars. 


“What’s your business?’ Think like Plato—he did not ex- 
haust all thought,— 

Preach _ old Savonarola, rule like Alfred—do not 
Paint like Raphael and Titian, build like Angelo—why not? 

Sing like Shakespeare—how is business ?—rather lively! 

Get to work, 

Chairman Jackson then called upon George W. Hotch- 
kiss, of Chicago, the well known and venerable secretary 
of the Illinois Retail Lumbermen’s Association and 
president of the Secretaries’ Bureau of Information. 
Michigan was years ago the scene of Mr. Hotchkiss’ 
operations in the lumber business and his remarks were 
chiefly of a reminiscent character, taking his listeners 
hack to the old days of lumbering, showing the dif- 
ference between then and now. His remarks were par- 
icularly interesting and were listened to with close at- 
tention. 

Samuel McFeeley, of Streator, Ill., president of the 
Illinois Retail Lumber Dealers’ Association, was called 
ipon to address the convention. Mr. McFeeley snot 
mainly on association work and the benefits thereof, not 
only to the retail trade but also the manufacturer and 
wholesaler. He reviewed some of the work done and 
said that members should give their hearty, earnest co- 
operation to the officers of the associations, as the bene- 
fits were not individual but were felt by all alike. 

A recess was then taken until 2 p. m. when an exee- 
utive session would be held. 


THE EXECUTIVE SESSION. 


The proceedings of the session called at 2 p. m. were 
held behind closed doors. Various matters of interest 
only to association members were discussed. Addresses 
were made by George W. Hotchkiss, of Chicago, and 
others, on association work and the new bureau of in- 
formation, its progress and aims. 


WEDNESDAY MORNING’S SESSION. 


It was 11 o’clock when Chairman Jackson called the 
convention. 

Secretary Holmes read a letter from Secretary Gor- 
such, of the Southwestern Association, asking that the 
juestion of holding a meeting at some day to be set 
apart, during the World’s Fair, to be known as ‘‘ Lumber 
\ssociation Day,’’ be put before the convention for ac- 
ion. Secretary Gorsuch suggested that the date be 
made during the annual concatenation of Hoo-Hoo, when 
there would be a large attendance of Iumbermen. This 
meeting, he thought, would result in more firmly fixing 
the association idea in the minds of the retailers and 
he of benefit to both the individual and the associations. 

On motion the secretary was instructed to notify the 
members that they could take advantage of the invitation 
if so desired and to notify him of what their ideas of 
holding this meeting were. 

S. D. Pine, of the AMERICAN LUMBERMEN staff, was 
called upon to speak on the House of Hoo-Hoo, which 
he did in a brief manner, explaining its objects and the 
progress that had been made thus far, calling particular 
attention to the fact that it was not necessary to be a 
member of the order of Hoo-Hoo, simply a lumberman, 
which made them eligible to membership. 


Demurrage. 


The draft of ‘‘A bill to compel and regulate the car- 
riage of interstate freight on all railroads engaged in 
interstate transportation’? was read. 

This bill has been presented to the various associations 
throughout the country, appearing in the LUMBERMAN 
several times, and has received favorable consideration. 
On motion it was referred to the committee on resolu- 
tions for action. 

In Executive Session. 


F. M. Smith, of Newark, Ohio, was called upon to ad- 
dress the meeting on local and state association work. 
This being a subject of vital importance and of interest 
only to retail members, on motion the convention went 
into executive session, during which both Messrs. Smith 
and Hotchkiss spoke at length on the subject. 

At the conclusion of their remarks a recess was taken 
until 2 p. m. 


WEDNESDAY AFTERNOON’S SESSION. 

At 3 o’clock the convention was called to order and 
Chairman Jackson introduced E. 8. Nail, of Mansfield, 
Ohio, president of the Lumbermen’s Mutual Insurance 
Company, who went into the benefits to be derived from 
mutual insurance and the general stability of companies 
which made a practice of writing class insurance. Mr. 
Nail said that the primary object of his visit was to 
learn whether or no the amount of insurance which 
could be written in Michigan would warrant his company 
coming into the state and from what he had observed he 
thought that within the coming year the Lumbermen’s 
Mutual Isnurance Company would be established on a 
firm basis in the state. 

FE. P. Keep then offered the following resolution: 

Resolved, That the Michigan Association of Retail Lum- 
ber Dealers hereby express its condemnation of a growing 
custom on the part of some shingle manufacturers, espe- 
cially on the Pacific coast in the packing and shipment of 
shingles off in grade and particularly in the packing of 
shims or feather edge stock, and this association pledges 
its supnort to all retail dealers who resist the imposition of 
such off grade shipments and will render all the aid in our 


power to such members who may justly complain of and 
resist such imposition. 


On motion the resolution was declared adopted. 








Resolutions. 


The next order of business was the reading of the 
report of the committee on resolutions, which was as fol- 
lows: 


Your committee on resolutions begs to report as fol- 


ows: 

: We hereby tender our thanks to George W. Hotchkiss, 
Frank M. Smith and Samuel McFeeley for their careful and 
explicit explanations of the matters discussed in the execu- 
tive session. 

We also desire to tender a vote of thanks to the Hon. 
H. S. rl for his kindness and courtesy in presenting 
the idea of state and government aid for good highways 
and heartily indorse the movement, and instruct the 
secretary to have suitable memorial prepared and for- 
warded to the members of the next legislature. 

We also wish to tender a vote of thanks to the Michi- 
gan Central and Pere Marquette railroads, for the cour- 
tesy and kindness in furnishing facilities for our excur- 
sion to the north woods. 

Also our appreciation of the courtesies extended by 
the proprietors of the Russell House. 

_Also a vote of thanks to the retiring officers in appre- 
ciation of the excellent work done during the year. 

_We also favor the formation of local associations in the 
different retail districts of this state. And favor the 
employment of a competent man to travel throughout the 
state with a view of increasing the membership of the 
association and promote its general welfare. 

Also a vote of thanks to the members of the Detroit 
Association for their untiring efforts in behalf of the 
convention. 

We also tender a vote of thanks to the Curtis & Yale 
Manufacturing Company for the beautiful badges. 

Also extend a vote of thanks to Salling, Hanson & Co., 
of Grayling, and the Haak Lumber Company, of Haak- 
wood, for the opportunity afforded us to visit, their res- 
pective operations, and for the magnificent entertain- 
ment and unbounded hospitality extended to the associa- 
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ion. 

The Michigan Association of Retail Lumbermen as- 
sembled in_ annual convention from year to year is more 
and more deeply impressed with the fact that our timber 
areas which give us our raw material are being rapidly 
depleted, and no attempt to either husband our _re- 
sources or replace by any method the rapidly diminish- 
ing forests. We appreciate the difficulties attending any 
attempt to interest private capital in growing forests, 
because of the long deferred dividends from such invest- 
ments. We see greater promise in awakening activity on 
the part of the state in this tremendously important en- 
terprise. ‘Therefore, be it 

Resolved, That we extend to the Michigan Forestry 
Commission our cordial and active assistance in its worthy 
endeavor to secure the necessary legislation which has 
for its object the development of a rational and effective 
system of forestry on the vast areas of lands belonging to 
the state which are not adapted to successful agriculture, 
and pledge the commission that we will bring to bear 
all the influence we can control to impress our represen- 
tatives at Lansing with the importance .of this matter 
and necessity of immediate action. 

e also extend our thanks to the AMERICAN LUMBER- 
MAN for having its representatives present at our annual 
meetings and giving space in its valuable publication for 
a report of our deliberations. 

It is also resolved to make Sam Walter Foss and 
Douglas Mallock official poets of our association. 

During the past year an all-wise Providence has re- 
moved from our midst L. B. Clapp, of Battle Creek, 
who during his life was an untiring worker in association 
matters, and his loss is deeply felt by the association, 
which extends to his bereaved family heartfelt sympathy ; 
and therefore be it 

Resolved, That a copy of this resolution be spread upon 
the minutes of these deliberations and a copy forwarded 
to the family of the deceased. 

Whereas, The Michigan Association of Retail Lumber 
Dealers has learned with great satisfaction of the intro- 
duction in the national congress of the United States of a 
bill known as ‘“ A bill to compel and regulate the car- 
riage of interstate freight on all railroads engaged in 
interstate transportation.” Be it : 

Resolved, By the Michigan Association of Retail Lum- 
ber Dealers in annual convention assembled that the gen- 
eral principles of said bill meet with the hearty approval 
of the lumber dealers of the state of Michigan, and we 
urge upon the senators and representatives of the state 
of Michigan in the national congress their hearty and 
unqualified support of the measure in question, as being 
the only judicious means of correcting one of the most 
oppressive abuses. which confront the inland freightage 
of the nation: and be it further 

Resolved, That our secretary be instructed to forward 
a copy of these resolutions to the senators and represen- 
tatives of the state of Michigan in the national legis- 
lature. ba 

The following supplementary resolution was then 
offered, which on a rising vote was unanimously adopted: 

Your committee on resolutions also desire to offer a sup- 
plementary resolution as follows: ; 

Whereas, It is apparent to all that the duties devolving 
upon the secretary from year to year show that the work 
of that office is largely on the increase, and in view of the 
manner in which the var‘ous duties have been attended to 
by the present incumbent; therefore be it 

Resolved, That this association in fifteenth annual con- 
vention assembled, in appreciation of the excellent services 
rendered this association in the past hereby tender to 
Arthur L. Holmes the unanimous vote of thanks of this 
association and assure him of our best wishes and earnest 
co-operation in all matters looking toward the advancement 
of association work. 

Secretary Holmes balked somewhat at being made 
the recipient of such a laudatory resolution and said 
that there was one man in the association who had 
never held an office and had always remained in the 
backeround, but to whom was largely due the efficient 
work that had been done, and that was Joseph Myles, 
and offered a motion that a vote of thanks should be 
given that gentleman. A committee of two was ap- 
pointed by the chair to escort Mr. Myles to the conven- 
tion hall and on his appearance he was greeted with 
cheers. 

President Jackson in a neat speech on behalf of the 
association thanked Mr. Myles for his untiring efforts 


for the association’s good and told how deeply appre-. 


ciated it was. 
Election of Officers. 


Chairman Baker of the nominating committee pre- 
sented the following ticket for the consideration of the 
convention: 

President—Hugh J, Jackson, Flint. 

Vice president—W. I. Jones, Big Rapids. 

Secretary-treasurer—Arthur L. Holmes, Detroit. 

Directors for three years—F. J. Cook, Fowlersville; J. W. 
Ferdon, Grand Rapids. 

On motion the ticket was unanimously adopted. 

In his speech of acceptance Mr. Jackson thanked the 
members for their confidence in his ability to preside 


over the deliberations of the association and to take 
eare of the matters which would come beforehim. He 
pledged his earnest and untiring zeal in the associa- 
tion’s behalf and said that he would at all times be 
ready to take up any matters that might come to 
him in association work. 


Next Year’s Excursion Program. 


During the executive session of the morning power 
had been given to the board of directors to select Cad- 
illac as the next point to run an excursion, but Secretary 
Holmes thought that possibly that would not meet with 
the approval of all of the members and made a motion 
that the question be reconsidered, which was done. It 
was then moved and carried that the matter be left 
entirely in the hands of the board of directors to choose 
whatever point it thought best and not to bind it down 
to one place. 

George W. Hotchkiss extended an invitation on behalf 
of the Illinois association to attend the annual meeting 
at Chicago, February 13-14. 

The order of business was to have closed with an 
address on reforestation by the Forestry Commission 
ef Michigan, composed of Hon. Arthur Hill, of Saginaw, 
Hon. Charles W. Garfield, Grand Rapids, and Hon. 
Edwin A. Wildey, Lansing, but owing to the storm and 
the uncertainty of trains they telegraphed they would 
not be present, but had sent in their stead Prof. Roth, 
of the University of Michigan. Prof. Roth was also 
late and did not reach the convention hall until near 
the time of adjournment. He, however, made a very 
capable address, giving some idea of what was being 
done in the reforestation of the pine barrens of Michi- 
gan and the manner in which the young trees were 
raised and planted. He briefly reviewed the work of the 
forestry commission and urged upon his audience the 
necessity for co-operation in getting the legislators to 
give their support to the various bills which might come 
up for the benefit of the industry in the state. 

At the conclusion of Prof. Roth’s remarks there being 
no further business the convention was adjourned sine 
die. 





THE BANQUET. 


The usual and closing feature of the Michigan re- 
tailers’ convention was the annual banquet, which was 
held in the main dining hall of the Russell House on 
the evening of February 3. Covers were laid for 225 
guests and that number sat down to the following 
sumptuous menu: 

The Menu. 
Blue Points. 


Olives 
Puree of Tomatoes 


Celery 
Broiled Whitefish, Vert-pre 
Potatoes, Julienne 
Filet of Beef, with Mushrooms 
Champagne Punch 
Wafers. 
Roast Turkey, with Dressing, Cranberry Sauce 
Mashed Potatoes 
Strawberry Ice Cream Assorted Cake 
Coffee Cigars 


After the inner man had been satisfied Toastmaster W. 
A. C. Miller said: 


It is my pleasure to welcome the members of the Michi- 
gan Retail Lumber Dealers’ Association to the fifteenth 
annual banquet. During the past fifteen years we have 
made many very pleasant acquaintances and we have ac- 
complished a great deal toward putting the two branches 
of the industry on a firmer and friendly basis, and I trust 
you have all enjoyed your visit to Detroit this year. We 
I am sure have enjoyed it and are glad to be with you. An 
association that has lived fifteen years and can get together 
as representative and as fine a looking body of men as we 
have here this evening surely must have work to do and 
have done it well. [Applause.] If the small boys will put 
away their whistles we will be greatly obliged to you. 

I am going to ask Senator Earle to talk to you on the 
subject of good roads and then introduce Sam Walter Foss, 
of Somerville, Mass. 


Mr. Earle in his usual happy vein recounted several 
good stories, each of which had a telling point, that 
point being the necessity for good roads, of which it 
might be said he is the father, having devoted many 
years to the furthering of the project, and at last was 
meeting with the success his crusade deserved. He then 
introduced Sam Walter Foss, the back country poet, 
who delighted his audience with selections from his 
poems. 

Toastmaster Miller then introduced the Rev. Samuel 
M. Marquis, who responded to the toast “Labor Prob- 
lems from a Minister’s Point of View.’’ That gentle- 
man handled his subject in a very forceful manner and 
from a middle ground standpoint and his points were 
well taken. 

The next toast was “Labor Problems from a Labor- 
ingman’s Point of View,’’ by Henry C. Barter. Mr. 
Barter touched upon the subject in a scholarly manner 
and was frequently applauded. 


**Retail Pleasures and Profits.’’ 


E. L. Thompson, an old resident of Detroit, and one 
of the oldest mill men and retail lumbermen in the 
state, was sponsor to the toast “Retail Pleasures and 
Frofits.” - Mr. Thompson said: 


Mr. Toastmaster and gentlemen of the Michigan Retail 
Lumber Dealers’ Association: + 

_In the fall of 1866 I began to manufacture and deal in 
pine lumber in Michigan and never since that time have I 
not had a saw mill to engage my attention. In those earlier 
days our production was small compared with the ’80s 
and since and much was disposed of by barter for farm 
produce. A custom was for the Oakland county farmers 
to load up their sleighs with such produce as they thought 
adapted to the vigorous appetites of the woodsmen and 
drive north to the pineries, calling at a mill; if they did 
not find the kind of lumber they sought or the mill man 
could not see the value in the “bull beef” or “salt hog” 
the farmer brought for exchange the produce was hauled 
further in the hope of a better market. Usually the farmer 
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Special Notice. 


‘here will be no delay in filling 





our orders for Yellow Pine on 
account of the appointment of 


receivers for the 
KIRBY LUSIBER CO. 


for whose stock we are central 
states sales agents. 

We shall continue to fill all 
orders with our customary 
promptness. Send them along 


and have no fear of delay. 


Schultz Bros. & Benedict, 


1445-1455 Old Colony Building, 


CHICAGO. 











MANHATTAN BUILDING 


Home of the American Lumberman 











Bl Deed Ped ea! 


fer 


WING to the removal of the “ Lumber- 

man” to more spacious offices on the 
eighth floor of this building May 1st, the space 
now occupied by it is for rent, also the entire 
tenth floor, as well as other smaller offices. 
Rents, are reasonable and accommodations 
first-class. It will pay you to call and inspect 
our offices before leasing elsewhere. 
GEO, H. HOLT, 


Owner. 





IRA L. PARKER, 


Supt. 








brought a barn bill along and having made his deal there- 
fore made many succeeding trips to the mill, laden each 
way. ‘Thus but little money was passed in the transaction. 
At this period ‘‘shaved shingles’ were legal tender for 
all merchandise from stores. Many before me, I venture to 
say, are able to recall the manner in which these shingles 
were put up; a most unsymmetrical bundle with eight 
projections, due to the system of bundling them. 

Mill cull pine was then of a grade that would now be 
placed in the category of ‘‘cut-ups’ and sold for $4 or $5 
a thousand, a liberal measure being given; in fact, a com- 
mon practice was to sell this in pile without bothering to 
measure it at all. <A load of hay would usually buy 
about two loads of this lumber. Twelve to sixteen hours 
comprised the usual day’s' work. Had all lumbermen 
been less energetic and realized more the value of their 
trees we today would be better off in every respect. 

As has been intimated by those who have preceded me, 
many great questions are now pressing upon the public 
mind and conscience. Every industry is confronted thereby 
in some form, Their application to the particular branch 
of commercial industry with which it is our good fortune 
to be allied seems prominent in the methods pursued in its 
prosecution. Formerly dealers were but agents of some 
saw mill concern and carried the goods produced therein, 
with possibly a few side lines, as doors, window sash and 
moldings. Stock would usually be found in random piles 
along the side of a railway switch or on a‘ vacant lot in 
the village, exposed to the elements, including the indi- 
vidual whose idea of ownership was possession. 

liven today too many such yards are to be found in use. 
Great credit for improved methods of handling is due to 
our great friend and wise counselor, Mr. Met L. Saley, of 
the AMERICAN LUMBERMAN, who has traveled up and down 
the land, in byways and highways, proclaiming the message 
of sheds, to protect and care for our merchandise, giving 
us illustrations of what he has found worthy and praise to 
their builders. and urged others to go and do likewise. 
Would that this message might so impress itself that no 
dealer would rest until ample housing for all of his stock 
in trade was provided. Anything less than this will not 
answer. All praise to the AMERICAN LUMBERMAN for its 
enterprise and for its push. 

Formerly but two. possibly three, kinds of wood would 
be found represented in the usual yard, while teday their 
variety is four, five or six, and the same is true of shingles. 
While white pine is no longer ‘‘king,’’ no one of these new 
varieties can compare with that royal gift of a bountiful 
Providence that once clothed our fair state. 

That we have been profligate of it will not be ques- 
tioned. The remaining native woods are being depleted at 
a tremendous rate and our sources of stock becoming more 
and more remote. ‘TPhis enhances cost to us by reason of 
long haul, charges ete. For the same reason more capital 
is demanded with which to carry on our trade. The con- 
sumer is obliged to pay what seems an excessive price in 
order to obtain what to him seems a most ordinary article. 
lor this reason also he shops about, hoping to cut the 
cost down, and unfortunately he is not infrequently enabled 
to accomplish this to some extent, due primarily to a lack 
of confidence among dealers. The cost of our merchandise 
laid down cannot vary to any large extent and yet not in- 
frequently as much as 10 to 20 percent difference is found 
to exist between rival dealers when a so called desirable 
customer or bill is in the field. Upon what hypothesis 
such estimates are based is past finding out, but it is cer- 
tain some one must suffer. 

The successful retailer must have a fertile brain. He 
must be able to tell how much a house, barn or shed will 
cost from the size of the customer’s lot. He must be able 


to give legal advice, to draw up contracts ete. He must 
be able to make No. 1 siding from No. 38. He must he 


honest with his customer 
atle to fool him 
fool you. 

A suggestion in the line of lessening expenses has been 
offered. viz.. ample sheds. <A further one would be the 
specialization of stocks carried. This would apply more 
especially to towns in which but two to four yards are 
maintained. It is this: 

Suppose an agreement be arranged by which one certain 
yard carries all southern pine flooring finish, moldings ete. : 
another all the coast shingles, bevel siding (other than 
pine), maple and oak flooring; a third yard specializes 
timbers of all sorts. long joists, good lumber for patterns, 
finish ete. A fourth might carry sash. doors, building 
papers, frames, cement. sewer crocks ete. When a requisition 
is in the market each dealer would no doubt be offered 
an opportunity to bid thereon, but if not so the one who 
was offered it would call upon each for his figure for the 
portion of the order contained in his especial line. In 
the event of the bids varying. as might he the case. the 
lowest making the sale, each dealer would be allowed his 
bid as embraced in the successful tender and to supply 
that portion. Experience would develop the weak points 
of such a scheme, which could then be remedied. Certainly 
the amount of capital necessary. as well as yard room for 
each to acquire and maintain a full line of the several 
sorts. would be obviated and a good profit realized where 
now a bare existence is possible. This is but one outline 
of the idea. 

While the rapid depletion of our forest area 
on we here present will not likely experience the incon- 
venience due to its exhaustion. but such must be the 
inevitable result of the prevalent methods. In our state 
some reforestation is now being tried experimentally. If 
some variety of quick growing and at the same time use- 
ful tree. such as the catalpa. adapted to our climate can 
be introduced this should be done. It is the worth of the 
timber and its marvelously quick growth that are destined 
to solve the problem of future railroad building and furnish 
a supply of lumber for all purposes, 

In the World’s Fair exhibit a section of a railrcad will 
be built showing the adaptability of cataloa timber for 
ties. Old ties that have been in use for thirty-two years 
and have not yet shown any signs of decav will be ex- 
hibited. When it is shown that the average life of an oak 
tie is seven years the catalpa’s value on this line is demon- 
strated. There will be telegranh and telephone poles that 
have been in use as long and fence posts will be exhibited 
that can be proved to have been in use for one hundred 
years. 

Not alone for these purposes is the wood of the catalpa 
valuable. A prominent Dayton (Ohio) car building plant 
will exhibit a section of a palace car. all of the timbers 
of which, inside and out, are of catalna wood. The timber 
possesses all of the requirements for such work. being 
strong and susceptible of fine finish. After it has been 
placed in the finish of a palace car it is often mistaken 
for oak. chestnut or cherry. Furniture factories will also 


at all times, for you 


may ho 
twice but in 


once or the end he will 


is going 


exhibit fine chairs, desks and other furniture made from 
this wood. 

The growth is exceedingly rapid. being uniformly one 
inch in diameter for each year. and at the end of the 


sixth year the trees have attained a diameter of six inches. 
Then it is best for the trees to thin them out. cutting 
down each alternate row and then each alternate tree 
in the rows that remain. This leaves the trees standing 
sixteen feet apart. 4 
The retail lumber dealer is in too many instances practi- 
eally a co-partner with the building eontractor. being 
obliged to depend upon the sueeessful preseeution to com 
pletion by the eontractor of his undertaking ord in the 
event of his failure either be a loser or possibly to step 
in and complete the structure to save the valne of his 
eontribution. While the lien law as it now stands affords 


a measure of protection, much uncertainty as to its “hold: 


ing’’ qualities exist.- Therefore we should stand most firmly 
against any legislation tending In any manner to reduce 
our protection thereunder and rather If possible broaden 


its scope. Ours is an industry of no mean dimensions, 
measured by any standard of comparison. From the com- 
pilation of Lusiness for 1903, made by the AMERICAN LuM- 
BERMAN, it is found that the pine, hemlock and hardwood 
production had a value of at least $32,000,000 at point of 
manufacture. No doubt several million dollars might be 
added for production not reported—the cut of small portable 
plants. stave and heading mills, railroad ties and other 
products. 

From these facts a good idea of the rapid denudation in 
operation is obtained. Lumbering is unlike most any other 
operation on nature’s stores in that but one crop is har- 
vested from the soil; therefore the more important that 
full value be had therefrom. 

For the same reason, why should a high protective duty 
be levied upon forest products of foreign lands? ‘To accel- 
erate the denudation of our own? 

Have we attained the full measure of possibilities for 
good in this organization? Unless we are advancing we 
are surely failing in our purpose. No middle course is a 
healthy one. 

State and district associations are a good thing. Every 
time «# retailer rubs ayainst one in his line he learns 
something. He begins to realize that his neighbor is not 
such a bad fellow after all. The state association of re- 
tailers has done much for the business and can do much 
more. We should make ourselves a committee of one to 
get our neighbor to join and in this way help the cause 
along. 

That the season upon which we are now entering may 
be one of the highest attainments in the history of this 
association as well as of the history of the building trade, 
is fondly hoped. ; 

Parodying a Parody. 


“What is the greatest lumber paper in the world?” 
asked Toastmaster Miller. After many cries of “Tne 
AMERICAN LUMBERMAN,” he introduced Douglas Mal- 
loch, “the lumberman poet,’ of the AMERICAN LuUM- 
RERMAN, Who read the following parody: 


By the Way. 


Up the dusty road from Jackson town 
To where the water boodlers hide, 

The road is long, more up than down, 
More hills to climb than slopes to slide. 


Along this road one summer day 
There slowly toiled a tired-out man 

Regrimed with dust, the weary way 
He cussed as lumber cusses can. 


The traveler hailed a passing team 
That slowly dragged its load in view 
And roused the traveler from his dream— 
For the ancient driver was loaded, too. 


“Say, stranger,” the driver heard him ask 
“Can I walk a spell behind your load?” 

The driver passed him a brandy flask 
And said, “You can have the whole darned road. Bx 





“But you don't need waik, get on the seat, 
And we’ll talk awhile if vou have the mind,” 
But the stranger murmured, ‘‘The dust and heat 
Is what I desarve and I’ll trudge behind.” 


“Wall,” said the driver, “then I don’t keer, 

Do what you please, I don’t own the road, 
But I guess you rather would be up here 

If you had to carry half my load. 


“Git up, g'lang,” the driver said. 

The equine boneyards pulled once more 
And up the way that the wagon led 

The stranger followed and gently swore. 


The teamster heard the stranger talk 
As if two traveled behind his van, 

Yet looking ’round threngh dust like chalk 
Spied only a solitary man, 


Yet heard the teamster words like these 
Come from the dust as from a cloud, 

Heard the footman speak and the footman sneeze, 
And these were the thoughts he spoke aloud, 


Like the youth who cried “Excelsior,” 
This was the burden of his talk, 

This was the text that he gently swore: 
“Walk, you darned old fool, you, walk! 


“Owned a lumber yard, made your stake, 
Some forty thousand, you mossback gawk, 
Enough to feed you on angel cake. 
Walk, you darned old fool, you, walk. 


“Dust in your eyes and dust in your nose, 
But don’t you never dare to balk, 

Dust down your throat and on your clothes; 
But walk, you darned old fool, you, walk! 


“What did you do when you had your tin, 
Spend like a prince or clutch like a hawk? 

Ilow much of your money did you blow in? 
Walk, you darned old fool, you, walk! 


“What did you do for a needy friend 
When you had the stuff, the stuff’ll talk? 
What did you spend or what did you lend? 
Walk, you darned old fool, you, walk! 


“You had a cool forty thous’ or so, 
How much lumber now can you chalk? 

And when you had coin how much did you blow? 
Walk, you darned old fool, you, walk! 


“All you cared was that business growed, 
‘Now you needn’t holler, you needn’t balk, 

You didn’t ride when you could have rode. 
Now walk, you darned old fool, you, walk! 


“If ever again you find coin around 
Enjoy your money, you verdant gawk, 
Spend some money and salt some down, 
Ride when you can ride and don’t walk.” 


MORAL. 

They don’t all go to boodle town, 

Nor do they all from the yards come down. 
Nearly all of us have had our chance 

To wear big diamonds and white duck pants. 
As you go through life don’t be money-tights— 
Let loose your silver and see the sights. 

Here’s a mighty good rule ’most any day. 

As you go through life, live by the way. 

Then if things go wrong and your yard goes broke, 
And you have to walk in the dust and choke, 
You have no regrets your soul to goad " 
That “you didn’t ride when you might have rode, 
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This concluded the banquet and succeeding it there 
was a vaudeville program which greatly delighted the 
The following were the performers: 


George Leipsieger.......-.ee eee e cece ere eeees Black face 
Harrison [. DavieS........eee eee rece ceeeeeee - Magician 
Blanche Samter ......+eee eee ee eee eee eeees we . Whistler 
Miss Edna Varney.........-eeee cece eee eees Popular songs 
Vises: TOMO scsce ce ccvss se hese Cras aa ee mes Hebrew comedian 
Ethel Robinson 


audience. 


(Pocket edition of May Irwin.) 


Joe Reilly... .cvcccccscveccccsecs The Irish washerwoman 
The Excursion. 
At 2 a. m. Thursday most of the members of the 


association boarded a special train of Pullman sleepers 

to travel via the Pere Marquette to Bay City and then 

via the Michigan Centrai to Haakwood, where they were 
o be the guests of the Haak Lumber Company. The 

vlan was, after a day spent at Haakwood, to return to 

Crayling, where the hosts were to be Salling, Hanson 
Co. The special expects to return to Detroit Satur- 
iy at 7:50 a. m. 


NOTES. 


C. C. Hale, treasurer of the Foster-Munger Company, 
Chicago, manufacturer of mill work, was in attend- 
nee, This was Mr. Hale’s first visit to the Michigan 
etailers and he was kept busy meeting the company’s 
any friends, 
The ‘*Flintkote’’ folks, otherwise J. A. & W. Bird & 
., were present in the person of F. S. Howard, resident 
anager of the Chicago office. Mr. Howard was dis- 
iributing a very neat souvenir, a clothes brush, which 
. said could also be used to brush up the memory when 
vthing in the roofing line was wanted. 
\llen A. Smith, of Toledo, Ohio, made his debut 
th a new eard, that of the Goodsell Manufacturing 
mpany, of Toledo, manufacturer of sash and doors, 
which company he is secretary. — 
(George F. Massmann represented the Farrin-Korn 
mber Company, of Cincinnati, and was kept busy 
eting his many friends. = 
the badges this year were presented by the Curtis & 
Yale Company, of Milwaukee, Wis., and were very beau- 
tiful. They were made 
of gilt metal with a 
wolverine as a crest, un- 
derneath which appeared 
the word ‘‘Detroit’’ on 
the bar. The pendant 
was attached by a blue 
silk ribbon and was also 
of gilt metal, inlaid with 
the seal of the state in 


aluminum. 
1904 The Curtis & Yale 
Manufacturing Company, 
(Sth ANS y of Milwaukee, whole- 


CONVENTION 


saler of hardwood floor- 
ing, sash and doors ete., 
was represented by A. L. 
and E. A. Ames and A. 
A. Carson. They held 
forth on the parlor floor 
of the Russell house, 
where their room was 
constantly thronged by 
visiting retailers. 

C. L. Cross, the Chi- 
cago representative of 
the Southern Cypress 
Lumber Selling Company, 
Limited, was in atten- 
dance at the convention. 
Mr. Cross said he was 
well pleased with the 
outlook for his line dur- 
ing 1904. 

Wiborg, Hanna & Co., of Cincinnati, dealers in poplar 
vid hardwoods, were represented by James C. Cowen, 
George C, Pratt, E. P. Ransom and CG. W. Blair, who 
Were handing out a reminder in the shape of a set of 
cominoes, 

O. 8. Hawes, representative of Salling, Hanson & Co., 
Grayling, Mich., who manufacture the well known brand 
of **Shoppenagons’’ Michigan cork pine, was a very 
popular member of the ‘‘third house,’’ not only on ac- 
count of his own personality but for the fact that he 
Was presenting souvenir scarf pins of oxidized metal, 
designed with the head of his firm’s Indian mascot 
‘* Shoppenagons. ’’ 

Knowing that money can be saved by giving a por- 
‘ion of business to them, Bury & Noble, of Detroit, 
\holesalers in lumber, were presenting their many 
friends with a seal coin case in which to deposit loose 
change. . 

Among the new faces in the rotunda of the Russell 
louse was that of E. H. Lewis, senior member of Lewis 
« Hughes, wholesalers of Washington fir, with headquar- 
icrs at Seattle, Wash. Mr. Lewis made many acquaint- 
ances and no doubt in the near future Washington fir 
will be found largely in the yards of the Michigan 
retailers, 

R. Kleinpell, the affable representative of the Morgan 
Sash & Door Company, of Chicago, was seen circulating 
around and about the convention and just before the 
banquet was pulled off presented each guest with a box 
of toothpicks, bearing the imprint of his company’s 
hame, 

Carl E. Sanborn, of Grand Rapids, Mich., looking 
after the interests of the Rockwell Manufacturing Com- 
pany, of Milwaukee, Wis., was in attendance and made 
many friends for his house. 

E. C. Atkins & Co.’s representative, A. J. Carson, of 








Kalamazoo, Mich., was kept fully occupied in looking 
after the welfare of the conventionists and leaving a 
memento of the meeting with each in the shape of a hand- 
some watch fob, calling attention to the fact that the 
Atkins saws were always ahead. 

H. W. Reeves, of E. B. Foss & Co., of Bay City, manu- 
facturers and wholesalers of white and norway pine, had 
a parlor to himself on the second floor of the Russel 
House where he held all day sessions with the many 
friends of his principals. 

J. C. Ahrens and Irwin Earl, True & True Company’s 
representatives, were on hand as usual this year, telling 
the retailers about the ‘‘good’’ doors their company 
makes and presenting neat vest pocket card cases and 
memorandums. 

Frank Spangler, of Toledo, Ohio, was not recognized 
at first by his many friends owing to the fact that he 
had his winter ‘‘furs’’ on, but just as soon as he began 
to talk about cypress doors his incognito was divulged. 

The Kentucky Lumber Company, manufacturers of 
hardwood lumber, with mills at Burnside and Williams- 
burg, Ky., was represented by R. T. MeKeen, who made 
many friends during the convention. 

The Summit Lumber Company, of St. Louis, Mo., has 
always been wise in the choice of its representatives and 
no exception was made in the case of its Detroit office. 
A. T. Allen is also one of the city council and stood 
ready to ‘‘go good’’ for any of the visitors should the 
occasion require it, which fortunately, however, was not 
the case. 

Mershon, Schuette, Parker & Co., of Saginaw, had 
their interests looked after by W. B. Knapp, who was a 
prominent figure around the lobby of the Russel House. 

It took three to attend to the friends of the Stearns 
Company, of Grand Rapids, W. M. Thomas, E. C. and 
A. B. Groesbeck, who kept open house on the parlor floor 
of the convention headquarters. 

R. W. Boyd, of the Booth & Boyd Lumber Company, 
of Saginaw, the well known manufacturer of northern 
pine products, was in attendance at the convention and 
materially assisted in the entertainment of the visitors. 

Messrs. E. D. and F. J. Ellis, of the Eagle Mills Lum- 
ber Company, Eagle Mills, Ark., were on hand and made 
many friends for the southern brother of Michigan’s 
principal wood—yellow pine. 

The R. H. Jenks Lumber Company, of Cleveland, 
Ohio, was taken care of by John Jenks and F. S. Mickey, 
who did their share of the entertaining. 

If there was any use to which poplar could not be put 
to A. Weber, of the William Ritter Lumber Company, of 
Columbus, Ohio, did not know it, and when he finished 
explaining its many merits the Michigan retailers were 
thoroughly convinced of its value as an item to carry 
in their yards. 

Among the Chicago contingent present was E. J. 
Robinson, who looks after the Michigan territory for 
Francis Beidler & Co., wholesalers of northern and 
yellow pine and hardwoods. 

Those Present. 
Joseph Myles. Hunton, Myles H. W. Reeves, E. B. Foss & 

& Weeks, Detroit. Co., Bay City. 

I’, J. Robinson, Lowrie & Rob- W. H. Chase, ‘Delton. 

inson, Detroit. J. P. Panganetti, Mt. Clemens. 
Hugh Jackson, Randall Lbr. F. J. Weber, J. F. Weber & 

& Coal Co., Flint. Co., Detroit. 

G. W. Nichols, Nichols Bros., A. A. Corwin, Pontiac. 

_ Stockbridge. A. B. Lowrie, Lowrie & Rob- 

W. H. Marsh, Gregory. inson, Detroit. 
G. H. Shepard, E. 8. Harris ER. P. Keep, Tekonsha. 
& Co., Dimondale. D, J. Peterson, Toledo, Ohio. 


A. J, Bell, John Bell & Son, W. S. Stephenson, Gulf Coast 
Pontiac ; 


, ac. Lbr. Co., Toledo, Ohio. 

Fr. R. Eckr, Lowell. t. M. Boyd, Booth & Boyd 

O. Eddy, Eddy & Allen, Ply-  Lbr. Co., Saginaw. * 
mouth. y Ellis, Eagle Lbr. Co., 


Ae 
George W. Hotchkiss, Chi- Eagle Mills, Ark 
eS 


. Ellis, Eagle Lbr. Co., 


cago. . 

Samuel McFeeley, Streator, Ypsilanti. 
Ill. J. H. Cruse, Hudson. 

C. L. Cross, Southern Cypress A. P. Irish, Fuller & Rice 
Lumber Selling Co., Chi- Lbr._Co.. Grand Rapids. 


we John Wood, Fuller & Rice 


‘ . & Mille, W. A. C. Lbr. Co., Grand Rapids. 
Miller Lbr. Co., Detroit. H. W. Rickerd, Rickerd Lbr. 
lL. M. Mulvany. Bellevue. Co., Lansing. 
Elmer Ripley, Linden. W. H. Jones, North & Coon 
G. L. Whitney. Bad Axe Lbr. Lbr. Co., Kalamazoo. 
Co., Bad Axe. W. B. Tomlinson, Colon. 
D. S. Williams, Morenci. 


F. M. Case, F. M. Case & Co., 

Ss. on eet . * Mead & hn tee 
o.. Battle Creek. . H. H. Crappo Smith, De- 
A. W. Willis, Alexander & _ troit. wes wi ‘ 
Edgar Lbr. Co., Iron Riv- J. J. Comerford, Detroit Lbr. 

er, Wis. Co., Detroit. 
A. Gordon, Fuller & Rice W. C. Brown, Brown Lbr. Co., 

ise. & M. Co., Grand Rap- . isaaee. 

8. A. J. Brown, Brown Lbr. Co., 
A. Weber, W. M. Ritter Lbr. 1 apsing. , = 
a a? ° 


FP. 


Co., Detroit - Hall, Hall Lbr. Co., 
John R. Shaw, Detroit. Lansing. 
Frank Metzger, Yellow Pop- B. F. Hall, Hall Lbr. Co., 
lar Lbr. Co., Coal Grove, O. Lansing. 
Bruce Odell, Cummer, Dig- William Burns, George Burns 


gins & Co., Cadillac. 4 

ll, The Stearns Co., F. 

Grand _ Rapids, 

C. Wilkinson, Perry. 

H. Lewis, Lewis & 
Hughes, Seattle, Wash. 

oO . Weis, Bury & Noble, 


Son, Fremont. 

C, Cobb, Webster, Cobb & 
_Co., Charlotte. 

W. k Stiles Bros., 
Grand_ Rapids. 
Weston. Richmond. 


G. W. 
R. Kleinpell, Morgan S. & PD. 


“Detroit. Co., Chicago. 
R. H. Stilwell, Stilwell & John Carson, Hastings. 
Co., Detroit. A. Noble, Noble & Co., 


D. J. McCarley, D. J. Me- 
Carley & Co.. Fenton. 
. D. Flanner, Toledo, O. don, Grand Rapids. 
W. H. Morse, Rib River Lbr.A. J. Wilder, S. A. 


Detroit. 
J. W. Ferdon, Mercer & Fer- 


Wilder & 

Co., Flint. Son, Albion, 

J. F. Deacon, Rib River Lbr. H. P. Webster, Webster, Cobb 
Co., Detroit. & Co.. Eaton Rapids. 

E. F, Jenks, Henry Stephens P. S. McLurg, Kneeland-Bige- 
& Co.. Detroit. ow Co., Bay City. 

A. §. Dennis, Dennis Lbr. C. L. eeks. Hunton, Myles 
Co., Detroit. & Weeks. Detroit. 


Cc. W. Gill, Ann Arbor. €, P Avery, — Miller & 
‘0 e. 


KE. A. Sanderson, Stilwell & .. Ann Arbo 
Co., Detroit. Charles Pohlman, Detroit, 
FE. P. Ransom, Wilborg, Han-E. W. Hammond, Crapo Lbr. 
na & Co., Cincinnati, O. Co., Williamston. 
George T. Mickle, Chicago. ..B. Knowles. A. Teachout 
G. F. Massmann, Farrin- Co., Cleveland, O. 
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x Special Prices to g 
Move Quickly ... s 
. The following No. ! Norway Piece Stuff from our % 
s Wisconsin mill: mo 
x 25,000 ft. 2x 4- 6 30,000 ft. 2x12-24 
FR 25,000 ft. 2x 4-8 15,000 ft. 2x12-26 * 
s 35,000 ft. 2x 4-10 15,000 ft. 3x12-12 x 
bh 20,000 ft, 2x 6- 8 20,000 ft. 3x12-14 3 
* 20,000 ft. 2x 6-10 30,000 ft. 3x12-18 = 
x 15,000 ft, 2x 8-10 15,000 ft. 3x12-20 4 
x 25,000 ft. 2x 8-14 25,000 ft. 3x12-24 x 
* 50,000 ft. 2x10-18 10,000 ft. 6x 6-24 . 
x 50,000 ft. 2x10-20 15,000 ft. 6x 8-20 + 
. 40,000 ft. 2x10-22 15,000 ft, 6x 8-22 3 
x 30,000 ft. 2x10-24 20,000 ft. 6x 8-24 * 
x 30.000 ft, 2x12-12 10,000 ft. 6x 8-26 xX 
& 25,000 ft, 2x12-14 10,000 ft. 6x 8-28 oH 
x 40,000 ft. 2x12-18 10,000 ft .6x 8-32 x 
» 40,000 ft. 2x12-20 15,000 ft. 8x 8-24 s 
s 30,000 ft. 2x12-22 5,000 ft. 8x 8-32 4 
x x 
s x 
Hy WOOD LUMBER CO., ¢ 
a . s *5 x 
S x 
3 135 Adams Street, x 
x 

. CHICAGO. x 
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CYPRESS 
FENCE LATH 


6-8 in.—4 ft 


H. F. CADY LUMBER CO. 
OMAHA, NEB. 


CYPRESS 
TANKS 








The Knowing Dealer 


understanding the absolute 
SUPERIORITY of 


WHITE PINE 
SASH AND 
DOORS 


goes to the old house of 


Schroth & Ahrens Co. 


WINONA, MINN., 1865. CHICAGO, 3383. 








DO YOU KNOW ABOUT 


“ANTI-STAIN?2?” 


Don’t stain your Saps. Don’t use Dry Kilns. 
Fully protected by patent, any infringement will be prosecuted. 
For information write THE LUMBE® ANTI-STAIN CO., Bay Millis, Michigan, 
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PITTSBURC. 


WHOLESALE 
LUMBER 


YELLOW PINE —(Long and Short Leaf) 
WHITE PINE 
NORWAY PINE 
HEMLOCK and 
POPLAR. 


MAPLE FLOORING. 


E. V. Babcock & Co, 


PITTSBURG, PA. 


TELECODE. 


Quick 
SHIPMENTS. 





CCCCCECCCCECE CECE CECE 


Oak, Cherry, Mahogany 


Finest Assortment Hardwoods. 
ALL LUMBER UNDER SHEDS. 


R. J. MUNHALL LUMBER CO. 


22nd St., South Side - ~- PITTSBURG, PA. 








QOCCCCECECECECECE DOCS 


CECCCCECCCCCECECECECCECECE 





see 





HIGH GRADE 
200,000 FEET 
(xl2 16-Foot 


sec WHITE 
No. 3 PINE . 


ROUGH OR DRESSED, 
ON CUR CLEVELAND YARD. 








If you want something fine send your 
order quick, for this lot will be ‘‘snapped 
up” inahurry. Satisfaction guaranteed. 


The Nicola Bros. Gompany, 


PITTSBURG, PENN. 








es; 














Wholesale Lumber 


NORWAY, WHITE 
AND YELLOW 


PINE 


OUR SPECIALTY—HEMLOCK. 
HEMLOCK MILLS, LAMONA, LA. 


LAMONA LVMBER CO., Pittsburg, Pa, 
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— WE MUST MOVE QUICKLY — 
WE SOLICIT SZ yu out 10,000 m ft. HEMLOCK 


“ 3,000 M “ WHITE PINE 
YOUR BUSINESS. 3,000 M “ YELLOW PINE 
NORWAY. 


RED CEDAR SHINGLES. 
; OAK. 








MAPLE FLOORING. 


{ FOREST LUMBER C0., tt 
S aenenanieieibinaaahnamennaniill 





Qharles W. Blair, Wiborg, W. L. Atwood, Mann, Watson 
Hanna & Co., Cincinnati, & Co., Detroit. 

Ohio. E. Darling, jr.. Mann, Watson 

W. A. Drake, Dayton, Ohio. & Co., Elkhart, Ind, 

Korn Lbr. Co., Cincinnati, W. W._ Kelley, Brownlee & 
Ohio. Co., Detroit. 
. McKeen, Kentucky Lbr. H. L. Wilton, Grace Harbor 
. Burnside, Ky. Lbr. Co,., Detroit. 
*. Sanborn, Rockwell M. M. Whipel, Whipel Lbr. Co., 
Grand Rapids. Buffalo, N. Y. 
Carson, E. C, Atkins W. F. Judd, M. Judd & Son, 
& Co., Kalamazoo. Dowagiac. 

James C€. Cowan, Wiborg, George Morley, George Mor- 
Hanna & Co., Cincinnati, ley & Co., Detroit. 

Ohio. J. M. Hammond, Flint Lbr. 

Charles J. Barns, Toledo, O. Co., Flint. 

Floyd Carten, Hillsdale. I._S. Mickey, 'R. H. Jenks 

W. E. Heyser, T. B. Stone Lbr. Co., Detroit, 

Lbr. Co., Detroit. Hi. K. Follansbee, R. H, Jenks 

M. L. Strickler, J. A. Gauger _ Lbr. Co., Detroit, 

& Co., Chicago. E. C. Godfrey, R. H. Jenks 
c. Ahrens, True & True Lbr. Co., Albion. 
Co., Chicago. H. L. Melton, Henry Stephens 

G. W. Atwood, Mann, Watson  & Co., Detroit. 

& Co., Muskegon. F. R. Cutting, _Papeer. 

Cc. N. Hathaway, Paw Paw. C. R. Smith, Niles. 

A. K. Hunton, Hunton, Myles D. A. Ross, jr., Michigan Lbr. 
& Weeks, Detroit. Co., Detroit. 

Oo. S. Hawes, Salling, John Hickey, Toledo, O. 
son & Co., Detroit. Frank Spangler, Toledo, O. 

Albert T. Allen, Summitt Cc. H, Reiser, Carleton. 

Lbr. Co., Detroit. A. D. Hensell, Mershon Schu- 

*, S. Howard, J. A. & W. ette Parker & Co., Lansing. 

& Co., Chicago. BH, Bi. Corwin, Pontiac, 
. Bury, Bury & Noble, W. A. C. Miller, jr., W. A. C. 
Detroit. Miller Lbr. Co., Detroit. 

M. A. Noble, Bury & Noble, G. H. Haak, Haak Lbr. Co., 
Detroit. Haakwood. ; 

A. Montgomery, Detroit. Fred J. Cook, Fowlersville. 

W. Mayer, Mayer & Mont- J. G. Lefevre, Detroit. 
gomery, Detroit. Frank Goodnow, Detroit. 

M. A. Hayward, C. H. & D. A. -J.. Summerville, Lumber- 
Ry., Cincinnati. men’s Mutual Ins. Co., 
C. White, Saginaw. Mansfield, O. 

B. Gorham, S. B. Gorham M. McKeustry, Jackson Lbr. 

& Co., Lonia. Co., Jackson, § 

C. Pratt, Wilborg, Hannal’. IF. Winters, Sebawing Lbr. 

& Co., Indianapolis, Ind. Co., Sebawing. 

L. Ames, Curtis & Yale Albert Hartley, Pigeon. 

Co., Milwaukee, Wis. c. R. Brown, Battle Creek 
A, Carson, Curtis & Yale Lbr. Co., Battle Creek. 
Co., Grand Rapids. L. P. Hoag, R. B. Hoag Son, 

A. Dewey, Armada. Dowagiac. 

R. Evarts, Detroit Col- 

& Mfg. Co., 


J. A. Lindsley, Dowagiac. 
umn Detroit. J. KE. Price, Otisville. 

c. Cc. Hale, Foster-Munger 

Co., Chicago W.. & 


Cc. W. Kotcher, Detroit, 
: : Smith, Stearns Co., 

J. G. Shortall, Foster-Mun- Grand Rapids. : 

ger Co., Chicago. A. M. Salliotte, Salliotte & 
O. R. Decker, Foster-Munger Ferguson, Ecorse. 

Co., Chicago. I’. M. Smith, Newark, Ohio. 
Allen A. Smith, Goodsell Adam Saur, C, A. Saur & Co., 

Toledo, O. 


Mfg. Co., Ann Arbor. 
Cc. W. Beck, Monroe, A. Reiser, jr., Wayne. 
Cc. C. Aiken. Edwardsburg. J. T. Phillips, Phillips & 
Holmes, H. H. H. Seeley, Saginaw. 


Han- 


A. 
S. 
G. 
A. 
A. 
G. 


John F., 
Crapo Smith, Detroit. Henry J. Adams, Jackson. 
Dainger, Monroe. Gottleib Luich, Ann Arbor. 
. Dare, BE. B. Foss & C. L. Monger, Elkhart, Ind. 
Toledo, Ohio. H. P. Wiborg, Wiborg, Hanna 
J. Higgins, Vinton &  & Co., Cincinnati. 
Detroit. xeorge Holbrook, Ft. 
W. B. Knapp, Mershon, Ind. 
Schuette, Packer & Co., E. 8S. 
Detroit. 
G. J. McClure, McClure Lbr. 
Co., Detroit. 


Wayne, 


Nail, Mansfield, Ohio. 
George W. Campbell, Camp- 
bell Co., Toledo, O. 
; James R. Taylor, Kingsley & 
W. M. Thomas, Stearns Co., Co., Romulus. 
Detroit. George D. King, Bradley, Mil- 
E. C. Groesbeck, Stearns Co., ler & Co., Detroit. 
Cincinnati, O. John M. Miller, Bradley, 
. B. Groesbeck, Stearns Co., Miller & Co., Bay City. 
Cincinnati, O. G, A. Stone, Petersburg. 
x W. Ross. Michigan Lbr. E, W. Chambers, Michigan 
Co.. Detroit. City Sash & Door Co., To- 
W. T. Jones, Jones & Green, ledo, O. 
Rapids. _ W. L. Horlacher, Pigeon. 
A. Annes, Curtis & Yale W. A. Maus, Trenton. 
Co., Jackson. . M. Diver, Cleveland, Sar- 
J. H. Jenks, R. Hi. Jenks nin Co., Sarnia, Ont, 
Lbr, Co., Cleveland, O. I’. D, Hammond, Lenawee 
M. E. Miller, Miller & Ham- Lbr. Co., Tecumseh. 
ilton, Charlotte. EF. C. Burden, H. C., 
F. H. Riebenack, Alpena. Detroit. 
H. S. Earle. Detroit. Ae Walker, Charles W. 
Sam Walter Foss, Somerville, Restrick, Detroit. 
_Mass. __ D. Traxier, Port. Huron. 
W._N. Kelley, Kelley Lbr. & H. W. Dakin, Spalding, Da- 
Shingle Co., Traverse City. kin & Co., Detroit. 
S. E. Kirk, Detroit. ’. A, Spalding, Spalding, Da- 
Irwin Earl, True & True Co.,_ kin & Co., Detroit. 
Detroit. W. Thuleman, jr., Grand 
E._J._ Robinson, Francis Haven, 


Biedler_& Co., Detroit. C. B. Dudley, Dudley & Dan- 
Charles W. Restrick, Detroit. iels, Grand Haven. 

D. M. Baker, Adrian. L. C. Hanbury, Forman Co., 
L. C. Stevens, Haynes Bros, _ Detroit. 

Cadillac. Thomas Forman, Forman Co., 
F. D. Jenks, Jenks, Taylor, Detroit. 

Howard & Co., Port Huron. 

BABA LALD DDD DP 
EASTERN TENNESSEE NOTES. 

BRISTOL, TENN., Feb. 2.—A company composed of 
R. F. McConnell, I. P. Kane, of Gate City; John W. 
Stephenson, John and James Church, of Speers Ferry, 
Va., has just bought about 14,000 acres of fine timber 
land in Lee county, Kentucky. This land lies on the 
Kentucky river and is penetrated by the Louisville & 
Atlantic railroad and is covered with a heavy growth 
of fine timber. It is the intention of the new company 
to cut the timber and put it on the market. 

W. 8S. Whiting and R. V. Fine have organized what 
will be known as the Beaver Creek Lumber Company, to 
operate a large lumber plant at Fish Springs, in Carter 
county, Tennessee, on the Virginia & Southwestern 
railway. The new company is capitalized at $25,000 
and will begin operating at once. 

PAPA PPP LDL ALD 

Colby Bros. & Co., retail dealers of Decatur, Ill., have 
sold out to E. C. Dermott and James A: Wilson, of 
Chicago. A new company will be organized by the 
purchasers, probably named the Illinois Lumber Com- 
pany, which will take over the Decatur yard and prob- 
ably other yards controlled by James A. Wilson in that 
territory. Mr. Dermott was formerly connected with 
the Missouri Lumber & Mining Company, of Grandin, 
Mo., and is well known in the yellow pine trade. James 
A. Wilson, it is needless to say, is also well known in 
both the northern and southern pine trades, having for 
years been a wheel horse, so to speak, in the H. Wit- 
beck Company’s Chicago wholesale business, and during 
late years the main owner in a system of Illinois yards 
as well as a wholesale dealer. 


<a Coons 
Epr. Co., 


THE RECORD. 


ODD IDI I DID 


Alabama. 

Enterprise—W. J. Faulkner has been succeeded by the 
Enterprise Variety Works. 

Mobile—W. W. Herron has purchased the interests of his 
partners, G. W. Robinson, G. M., Luce and others, in the 
W. W. Herron Lumber Company. A portion of the stock has 
been sold to W. B. Paterson, of A. J. Paterson & Son, Mobile. 

Opelika—Clift & Barnes have recently engaged in the 
planing mill business here. 

Selma—-The Schuh-Miller Lumber Company has increased 
its capital stock from $24,000 to $80,000, 


Arkansas. 

Beaver—The Swope & Hinchman Lumber Company is re- 
ported to have dissolved. M. W. Swope will continue the 
business. 

liamburg—C. J. Julien has been succeeded by the Ham- 
burg Lumber Company. 

Kingsland—The Kingsland Lumber Company is reported 
to have been dissolved. The Paragould Lumber Company 
has recently been organized here. die 

Pinnacle—J, I. Haizlip has been succeeded by the Haizlip 
Lumber Company, which has been incorporated with capital 
stock $25,000. ‘The officers are J. T. Haizlip, president and 
treasurer; M. H. Haizlip, vice president, and R. F. Haizlip, 
secretary. ; 

Warren—H. P. Bulter has discontinued his shingle busi- 
ness, 


California. 


Corona—tThe Pacific Lumber Company has been 
porated with capital stock $25,000. 

Riverside—A charter has been granted to the Cresmer & 
Ward Company with capital stock $30,000. 

San Jose—The San Jose Box & Lumber Company has 
been incorporated with capital stock $100,000. 

Connecticut. 

Wallingford—Todd & Son have changed style to the Wal- 
lingford Lumber Company. : 

Newport—Cranston & Justis have dissolved partnership. 
J. S. Justis will continue the business. 


District of Columbia. 


Washington—The Remsen Lumber & Timber Company 
has filed articles of incorporation, giving capital stock as 


$50,000. 
Florida. 
Branford—tThe partnership existing in the Branford Lum. 
ber Company is reported to have been dissolved. 


Georgia. 

Gainesville—It is reported that J. B. Mundy, R. C. Strick- 
land and W. P. Gilstrap have bought out the Queen City 
Vianing Mill and will continue the business. 

Quitman—The Quitman Cooperage Company has been in- 
corporated with capital stock $8,000. The incorporators are 
J. L. Reischmidt, of Tifton; S. S. Roundtree, J. I’. Oglesby 
and others. 

Savannah—The Charles D. Heard Lumber Company has 
recently begun business in this city. 


Tiinois. 

Assumption—Stapleton & Mitchell have been succeeded by 
Mitchell & Walker. The Lacharite-Jacobs Grain & Lumber 
Company has disposed of its lumber interests to the O. H. 
Paddock Lumber Company, of Pana, 

Benson—Eckhart Bros. have been succeeded by J. EB. Eck- 
hart & Co. 

Decatur—Colby Bros. & Co. have sold out to E. C. Der 
mott and James A. Wilson, of Chicago. The business will 
probably be continued under the name of the Illinois Lumber 
Company, 

IFreeburg—Edward A, Classen has bought the lumber busi- 
ness of his father, C, A. Classen. 

Geneseo—I*, L. Winsor is reported to have sold his lumber 
yard to Victor Hedman, 

Pekin—-J. E. Hill is dead. 
tinued, 

Stockton—The Hollister Lumber Company and the Stock 
ton Lumber Company havé been merged. The business will 
be continued under the style of the Stockton Lumber Com 
pany, 

Rock Island—Arthur Sater has been succeeded by Magers 
& Kassel. 

Waldron—H. H. Troup & Co. have engaged in the retail 

lumber and coal business. 


Indiana. 


Akron—Love & Haldeman have been succeeded by Love 
& Whitcomb. 

Dugger—The Claud Hill Company is selling out to the 
New Union Lumber Company. 

Jasonville—The Union Lumber Company is closing out 
to the New Union Lumber Company. 

Martinsville—The Southern Indiana Lumber Company has 
succeeded the Goss-Woods Lumber Company. 

_ Richmond—Articles of incorporation have been filed by the 

Kramer Manufacturing Company, giving capital stock as 
$25,000. The officers are Horace M. Kramer, president ; 
William F. Hendrix, vice president; H. F. Smith, secretary, 
and Clarence H, Kramer, treasurer. 

Seymour- -William Howard and Charles Ambruster have 
incorporated the Kurtz Slack Stave Company with capital 
stock $10,000. 

Tipton—The Tipton Lumber Company has increased its 
capital stock from $20,000 to $30,000. 

_Zionsville—B. E. Gregory has been succeeded by the Zions 
ville Lumber Company. 


Indiana Territory. 


Chickasaw—The Stephenson-Brown Lumber Company has 
increased its capital stock from $25,000 to $100,000, 


Towa. 

Cascade—Dorchester, Hughey & Dodd have been succeeded 
by W. H. Dodd. 

Conway—C. D. Hanson has been succeeded by E. B. Cook. 

Council Bluffs—The Iowa Lumber & Box Factory has 
been incorporated with capital stock $125,000. 

Elgin—Benson Bros. have dissolved partnership. 

Goodell- -Cashman & Finn have dissolved partnership. 

Forest City—The H. C. Behrens Lumber Company has 
moved its headquarters to Minneapolis. 

Harris—Morrow Reds. have recently commenced business 
at this place. 

lowa City—Articles of incorporation have been filed by 
the Miller Lumber Company, giving capital stock as $15,000 
The incorporators are C. E. Pickering and George R. Miller. 

Lake Mills—J. H. Queal & Co. have sold their yard to 
A. - a P 

vVew Market—Jay M. Parsons has recently begun a re- 
tail lumber business at this point. ans 

North English—The O. M. Worrell Lumber Company has 
been succeeded by the Home Lumber Company. 


Kansas. 


Waterville—The J. G. Nider Lumber Company has re- 
cently begun business at this place. 


Kentucky. 
Clay City—The Climax Stave & Tie Company is selling 
out to Loveland-Garrett Company, and its offices will be 
moved to Winchester. 


Hartford—J. C. Riley, C. J. Rhoads, G. B. Likens and 


incor- 


His business will be discon- 
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ethers will shortly incorporate a company to conduct a 
planing mill business at this place. 

Louisville—Hilton Collins has been succeeded by the 
Ililton Collins Company.——The capital stock of the Bell & 
Coggeshail Lumber Company has been increased from $100,- 
ove te $150,000 

Paducah—The Craig Lumber Company has recently be- 
gun business. 

Louisiana. 

Westlake—Rudolph Krause and W. H. Managan are no 
longer connected with the Perkins & Miller Lumber Com- 
pany, Limited. 

Maine. 


Kittery—The Spurr Veneer Company has filed articles of 
incorporation, giving capital stock as $200,000. The officers 
are Charles C. Smith, president, and Vercy L. Andrews, 
treasurer, 

Portland—A charter has been granted to the West Ameri- 
can Lumber Company with capital stock $50,000, 0 Arthur 
ilarrington is the incorporator. 

Maine. 


Shawmut—Lawrence, Newhall & Page Company's saw mill 
oF 


was damaged by fire to the extent of $5,000 on January 27. 
Massachusetts. 

severtly—The Frost Box Company has succeeded D. A. 

Kilham & Co, sa 
Michigan. 

Renton Harbor—-The W. C. 
he incorporated. 

Cross Village—A receiver is reported to have been ap- 
pointed for the Stevens-Litchfield Lumber Company; lia- 
bilities are $150,000, and assets $300,000, 

Detroit—The Marten Cigar Box Company has been incor- 
porated with capital stock $25,000, 

Grand Rapids—The National Woodenware Company. Lim- 
ited, has increased its capital stock from $10,000 to $30,000, 

Kalamazoo—A charter has been granted to the North & 
Coon Lumber Company with capital stock $50,000. 

Petoskey—W. A. Blakely has sold his planing mill to J. B. 
Ifoffer, who will continue the business, 

Sault Ste. Marie—C, W. Casky & Son are reported closing 
out 

Traverse City—John F. Ott & Co. have been succeeded by 
the John F, Ott Lumber Company, which has been incorpo- 
rated with capital stock $50,000. 

Minnesota. 

Anonka—The Reed & Sherwood Manufacturing Company 
has been incorporated with capital stock $40,000, 9 The 
officers are G. W. Sherwood, president: C. EK. Chase, vice 
president; James I. Berry, secretary and treasurer, 

srownton—The North Star Lumber Company has been 
succeeded by the Interior Lumber Company. 

Cambridge—The Lundberg & Peterson Lumber Company 
lias been sueceeded by the Lundberg-Peterson Lumber & 
Hardware Corapany. 

Duluth—Richardson & Avery have closed their office in 
his city————The Day Lumber Company has increased its 
capital stock from $50,000 to $200,000, 

Grandy—The WLundberg-Peterson Lumber & Hardware 
Company has succeeded the Lundberg & Peterson Lumber 
Company, 

Isanti—The Lundberg & Peterson Lumber Company has 
heen sueceeded by the Lundberg-Veterson Lumber & Ilard- 
ware Company. 

Minneapolis—The If. ©, Behrens Lumber Company has 
recently established headquarters in this city at 927 and 928 
Andrus building, instead of Forest City, Iowa.——C. F. 
Ifepburn, formerly of Hepburn-Jaynes Lumber Company, has 
purchased a third interest in the Bovey-Shute Lumber Com- 
pany, and becomes its treasurer. The capital stock has been 
increased to $75,000, 


Hovey Company will shortly 





Mississippi. 
Meridian—The Frost-Trigg 
move to Shreveport, La. 
Merigold—Taylor & Crate are closing out their saw mill 
business here and will establish a saw mill at Tudor. 
Missouri. 
Blake & Colman have been succeeded by 


Lumber Company will re- 


Hickory ill 
Blake & Sanders. 

St. Louis—Articles of incorporation have been filed by 
ihe Sicher-Ileinmann Manufacturing Company. The _ incor- 
porators are Morris Sicher, Ilugo T[elmann, Walter Baack 
and Albert Arnstein, 

Vanduser—L. Butler & Co. are reported to have dissolved 
partnersbip. 

Montana. 

Pleasant Valley—A receiver is reported to have been 
appointed for the firm of Bowlby Bros. The liabilities are 
7.452.011, with assets scheduled at $11,165. 

Hlavre—The Ilavre Lumber Company has Leen succeeded 
by the John O’Brien Lumber Company. 


Nebraska. 


I'ranklin—Morrow Bros. have beea sueceeded by 
wood Bros. 


Chit- 
New Jersey. 


Camden—James Strong & Co. have been incorporated with 
capital stock $20,000. The incorporators are James Strong. 
M. If. Valentine and Joseph F. C. Cotter. 

_ Trenton—Andrew TD. Simanton, of Warren county, has 
liled a petition in bankruptey. 

Westville—The Colonial Charcoal & Kindling Wood Com- 
pany has been granted a charter with capital stock $50,000. 
ti. incorporators are W. IT. Morrison, H. I. Harris and 
’ 


C. Reynolds. 
New York. 


Adams—W. I. Pratt has sold his planing mill and lumber 
vard to O. D. Greene. 

Albany—C,. L. Blakeslee & Son are reported to have made 
in assignment. 
mee Flierl & Reimann have been succeeded by C. 
Plierl,. 

New York City—The Pitt Balance Door Company has been 
meorporated with capital stock $250 000. The directors 
are W. R. Pitt. Rafford Pitt and IT, W. Coomes. 

Stamford—C,. L. Murdock has sold out to Cook & Hazard. 


North Carolina. 


Ashboro—If. J. Scarborough and W. C. Hammer have in- 
corporated the Piedmont Furniture & Manufacturing Com- 
pany with capital stock $30,000. 

_ Lenoir—W. M. Ritter is reported to have purchased the 
timber properties of the Penncarden Lumber & Manufactur 
ing Company. 

_Murphy—The J. IL, Smathers Company has filed articles 
of incorporation, giving capital stock as $40,000. The in- 
corporators are J. L. Smathers. C. E. Wood and A. 8. Miller. 

Saginaw R. i. Pendleton, James I.. Hamill. of Columbus. 
Ohio, and others have incorporated the Hazel Creek Lumber 
Company with capital stock $175,000. 

Winston—Articles of incorporation have been filed by 
the Huntley-Hill-Stockton Company, giving eapital stock as 
$125,006. The ineorporators are B. F. Huntley, W. P. Hill. 
M. TD. Stoekton and others, 


North Dakota. 


Balfour—The T. P. Kulaas Company has sold out at this 
Place and at Caprio, Velva and Williston. to the Bovey- 
Shute Lumber Company, of Minneapolis. Minn. 

Minot—T. P. Kulaas has sold out to the 


sjovey-Shute 
Timber Company, of Minneapolis. 


Ohio. 


Carrollton—Enoch Hemming is dead. 
_ Columbus—The Shaw Manufacturing Company has been 
incorporated with capital stock $10,000. x 
Ironton—The Clarke Tie & Lumber Company has filed 
articles of incorporation, giving capital stock as $10,000. 
The incorporators are Alcie L. Clarke, Florence R. Clarke, 
Mary L. Clarke, Edith C. Clarke and E. F. Meyers. 
Malinta—Charles Burr has .been succeeded by 
Jaekle. : 
Oak Warbor—Articles of incorporation have been filed 
by the Northern Cooperage & Lumber Company, giving cap- 
ital stock as, $75,000, 


Oklahoma Territory. 


_ Oklahoma City—The Standard Lumber Company has been 
incorporated with capital stock $20,000. The incorporators 
are L. F. Lee, Elizabeth Lee and Frank I. Evely. 

Oregon. 

Echo—The Wind River Lumber Company has purchased 
the interest of Mr, Ripper in the Echo Land & Lumber Com- 
pany, and the company will be reorganized under the name 
of the Echo Lumber Company. 

Leona—J. J. Kenny has bought the interests of J. A. 
Black and T. E. Bledsoe in the Leona Mills Lumber Com- 
pany. 





Burr & 


Pennsylvania. 

Abondale—W. J. Pussey & Co. have been succeeded by 
Pennock & Brosius. 

Philadelphia—E. B. Nettleton has been succeeded by Net- 
tleton & Miller, with offices at 1109 Real Estate Trust 
building. 

Pittsburg—The Erie Box & Lumber Company has filed a 
petition in bankruptcy, giving liabilities as $12,146 and 
assets $4,684——-D. M. Fair, I], M. Fair, Paul M. Fair 
and B. C, Keator, under the firm name of Fair & Keator, 
will conduct a wholesale business at S02 Ilome Trust build- 
ing.——-Zahniser & Clark have dissolved parnership. W. W 
Clark will continue the business. 

Scranton—The Scranton & Tennessee Lumber Company 
has been incorporated with capital stock $75,000. 

Tennessee, 

Jones—The F. J. Blackwell Company is reported out of 
business. 

Nashville—Graves, Sutherland & Co. have been succeeded 
by the Standard Lumber & Box Company, which has _ re- 
cently been incorporated with capital stock $50,000. 
Jacobs & Drews have been succeeded by the Jacobs & Drews 
Lumber Company. 

Nashville—Articles of incorporation have been filed by 
the Central Lumber Company, giving capital stock as $25.- 
000. The incorporators are W. M. Farris, H. J. Shafer, M. 
(, Ewing and G. W. Gilliard. 

Texas. 
Sammons has sold out his lumber busi- 





Corsicana—C,. <A, 
ness, 

Trawick—W, T. Whiteman, M. Schluter, E. M. Decker and 
others have incorporated the Whiteman-Decker Lumber Com- 
pany with capital stock $100,000, 


Utah. 

Uphriam—aA. Johnson has been succeeded by the Union 
Lumber Company. 

Virginia. 

Norfolk—Duke & Smith Lumber Company has been incor- 
porated with capital stock not less than $10,000 and not 
more than $250,000.— Cockey & Co. have just been granted 
a charter with capital stock from $500 to $10,000. 

Warrenton—The Warrenton Planing Mill Company has 
been granted a charter with capital stock $10,000, 

Washington. 


Napavine—Arthur Brown has been appointed 
for the business of Brautigan Bros. 

Wisconsin. 

Ashland—The G. F. Sanborn Company has incorporated 
with capital stock $300,000. The officers are G. F. San- 
born, president, and J. Hl. Meer, secretary and treasurer. 

La Crosse—Joseph Clarke, secretary of the La Crosse 
low Company, is dead. 

Lancaster—The Lancaster Northern Land Company has 
filed articles of incorporation, giving capital stock as $24,- 
ooo, The incorporators are Richard Meyer, jr., T. F. Orton 
and L. B. Ruka. 

Milwaukee—The Southern Land & Lumber Company has 
moved its general offices to Baskin, La. 

Rice Lake—C. S. Crisler, J, B. Kelty, Charles Tremper 
and E. L. Everts have incorporated the Crisler-Tremper 
Lumber & Supply Company with capital stock $20,000, 

Whitewater—E. Bonnett has sold out to the Whitewater 
Lumber Company. 

British North America. 

Goderich, Ont.—A Provincial charter has been g¥anted 
to the Goderich Planing Mill Company, Limited, with cap- 
ital stock $40,000. The provisional directors are Joseph 
T. Goldthorpe, John Lawson and James Buchanan. 

Woodstock, Ont.—The style of the Leshman-Maundrell 
Company, Limited, has been changed to the Woodstock Lum- 
ber & Manufacturing Company, Limited. 
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NEW MILLS. 
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Alabama. 
Decatur—The Cathcart Lumber Company will rebuild its 
large mills which were destroyed by fire recently. 
Mexia—.J. T. Newberry has erected a new saw mill here. 
Selma—The Schuh-Miller Lumber Company will erect a 
planing mill and dry kiln in connection with its plant at 


this place. 
Arkansas. 
Lansing—A saw mill with a daily capacity of 35,000 feet 
has been erected near here by the Edwards-Fair Lumber 


Company. P 
Florida. 


Gainesville—The Jetton-Dekle Company, of Tampa, is 


contemplating establishing a large cypress mill in this 
vicinity. 9 
Louisiana. 


Franklin—The Kyle Lumber Company will rebuild on a 
large scale its mill recently destroyed by fire at this place. 

New Orleans—It is reported that the Louisiana Cypress 
Lumber Company will erect at Harvey Canal in Jefferson 
parish a modern saw mill, the estimated cost of which will 
be about $125,000. 

Michigan. 

Roe Lake—A saw and shingle mill will be built at this 

point by the Alcona Land Company. 
North Carolina 

Wallace—The Betts Lumber Company will erect a saw 

mill with a daily capacity of 40,000 feet near here. 
Oregon. 

The new saw mill of the Sutter Mill Company 
It will have a capacity of 100,000 feet 


St. Johns 
is nearly completed. 
daily. a ; : 

Ranier—Nordby & Wilson are putting in a saw mill near 
here with a daily capacity of 30,000 feet. 

Washington. 

Tacoma—The Washington Lumber Company has increased 

the daily capacity of its mill to 75,000 feet. 











PITTSBURG. 








 plaenaaenenenanananenenee, | 
% 

x 

% 

% 

x 

Long Leaf Yellow Pine 
% 

ae: 

Construction Timbers up to 70 feet x 
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Oak Construction Timbers. :::: 
WE SELL “ANYTHING IN LUMBER.” 
WRITE FOR DELIVERED PRICE. 


American Lumber 


®@ Mfg. Co., 


Pit TS BURG, PA. 





Exclusive sales agent Florala Saw Mill 
Company, Florala, Ala., manufacturers 
of Long Leaf Yellow Pine. Agents tor 
Lumber Manufacturers’ Agency, Central- 
ia, Wash., manufacturers of Oregon Fir, 
capacity one million feet per day. - 
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61,427 CODE WORDS 


Arranged alphabetically, are included in the American 
Lumberman Telecode. EACH size of EACH grade of EACH 
article of lumber is represented by a single word. Send for 





descriptive circular and sample pages. 


AMERICAN LUMBERIMAN 





315 Dearborn Street :: :: CHICAGO 
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FOR QUICK SHIPMENTS. 





400,000 ft. 14, 14 & 2 inch Select & Better. 
500,000 ft. 14, 14 & 2 inch No. 1 & 2 Shop. 
200,000 ft. 14, 14 & 2 inch No, 3 Shop. 
200,000 tt. 1 inch Shop Boards. 

400,000 ft. Select Boards. 


c 
500.000 ft. 2 inch Tank Plank, 2x6, 2x8, 
2x10 & 2x12. 


TA NVQ 


TELECODE USED. 


JOHNSON LUMBER Co., 
Office, Room 18 Loan & Trust Bldg. 


Milwaukee, Wis. (2 


Long Distance ’Phone, 
Main 355, 





To the Trade: 





WE ARE THE PEOPLE FOR 


WHITE PINE 


LUMBER, LATH AND SHINGLES 





We carry a well assorted stock of Boards, 
Strips and Siding, with some Dimension. 


Send us your orders including some items 
you particularly need, such as : 
Wide B, C&D Select; | 10-In. 10-Ft. No. 2; 


14-In. C & B Select; | 12-In. 18-Ft. No, 2. 


WE SOLICIT YOUR ORDERS. 


Rice Lake Lumber Co. 


RICE LAKE, WIS. 
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# We can Rush 


your orders out in short notice, as 
we have every facility and a con- 
stant stock of well assorted 


Lumber, Lath and Shingles. 


We solicit a trial. 
C. A. PALTZER LUMBER CO., 


Office and Yard: ° 
Archer Ave. and Quarry 8t. Chicago. 
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L AW BOILED DOW In Law for Lumbermen 





«. Write for Particulars .. 


American Lumberman, 315 Dearborn St., Chicage ; 











~ SOUTHERN ILLINOIS RETAILERS’ ANNUAL MEETING. 





Amity and Singleness of Purpose Mark the Proceedings—Review of the Year and Plans for 
the Future—Interesting Topics Interestingly Discussed—New Officers, 
Resolutions and Reports—Delegates to the Convention. 





Murpuyssoro, ILL, Jan, 29.—This year the Southern 
Illinois Lumber Dealers’ Association held its annual con- 
vention at Murphysboro and in consequence dealers from 
all the towns in the southern territory, together with 
traveling men and representatives of other lumber asso- 
ciations, poured into the town with the Irish name on 
each train arriving Wednesday morning. By noon the 
Logan hotel was crowded to the doors and the stranger 
had to push his way through a throng of beribboned, 
bebuttoned lumbermen, while the Great Black Cat, 
guardian of the famous band of Hoo-Hoo, frowned 
down upon him from the four walls. 

The convention was held in the court house and the 
first session was called at 2:30 p. m., sharp. President 
Charles a. Glore occupied the chair and faced a gather- 
ing of about sixty. 


Welcome to Murphysboro. 


Mayor I. W. Ellis was to have given the address of 
welcome, but was unable to be present. This, while a 
matter of regret, was in part at least compensated for 
by the very clever as well as cordial speech made by his 
representative, Judge Richard Deason. That gentleman 
began by presenting the mayor’s excuses for not in per- 
son making the lumbermen welcome to Murphysboro. 
He said, however, that Mayor Ellis had commissioned 
him to assure the association that the city was entirely 
at its disposal. Mr. Deason said he had watched very 
carefully the lumbermen as they filed into the conven- 
tion hall, endeavoring to recognize some friends among 
them. He had found one, he said—at least he thought 
that with the forgiveness which comes with years he 
could call him a friend, although time was when he could 
not have found it in his truthful heart to make the ad- 
mission. He referred to E. M. Stotlar, of the Stotlar- 
Herrin Lumber Company, who, he said, used to teach him 
as to the upward course of knowledge and, incidentally, 
give him a practical demonstration of the elasticity of a 
birch sapling by wrapping it around various sections of 
his young anatomy. He closed by reiterating the hearty 
weleome which Murphysboro wished to extend to the visi- 
tors, and stated that, as he presided over the police 
court, if the city could not take care of the delegates 
he would do his best to supply any deficiencies. 

Mr. Deason’s remarks were warmly received. 
were followed by the president’s annual address. 


The President’s Address. 


President C. A. Glore prefaced his speech by saying 
that precedent had firmly established the necessity of an 
annual address by the official head of the association, and 
that therefore, while he did not pretend to be an orator, 
he would do his best to give the members a few thoughts 
for reflection and discussion. In the first place, he con- 
gratulated the members upon the results of the year’s 
work and the benefits it had conferred upon all interest- 
ed. He said the interest now manifested in the work 
promised well for the future; that the large percentage 
of membership present showed a healthy realization of 
the importance of the work and that the members were 
determined to get all the good possible out of their asso- 
ciation. President Glore said the year had been a good 
one in volume of business, with a record of but few com- 
plaints reported to the officers of grievances against the 
wholesalers or manufacturers. 

The president expressed it as his opinion that the only 
solution of the demurrage question must be sought in 
the legislature and even its decrees passed upon by the 
supreme court. Therefore he considered this question 
outside of the business of the vonvention. 

Next Mr. Glore put in a strong plea for affiliation with 
the state association. He said he did not agree with the 
views held by many of the members of the local organiza- 
tion. He had a presentiment that the protection which 
the association had somewhat illegitimately enjoyed at 
the expense of the state association would be removed in 
the near future, to be renewed only by joining forces 
with the parent body. 

The president then referred briefly to the objects of 
the association, saying it was formed to bring about a 
better understanding between its members, and between 
them and their wholesale brethren and members of the 
manufacturing end of the lumber trade. This he said it 
had accomplished in its territory, but that territory was 
necessarily limited. Mr. Glore mentioned that it had 
been suggested that each county in the association’s 
country have a district organization, which could meet 
oftener than they could as a whole. He approved of 
the plan and said he understood it was in successful 
operation in Ohio. 

In closing the president called attention to the execu- 
tive meeting to be held Thursday morning at 9:30, for 
the election of officers and transaction of other business 
of importance to retail members, and urged promptness 
in attendance. 


They 


The Secretary’s Report. 


Next in order Secretary Charles W. Hall read his re- 
port. 

The report of the secretary passed in review the 
growth of the association from its inception seven years 
ago and traced its spread from the small beginning then 
made to the present time. The past year, he said, had 
been a prosperous one and encouraging in every way, 


And the record of the past augured well for the future. 

The membership to date was given as 80 active and 
64 associate, an increase for the year of 16 active mem- 
bers and 18 associate members. The loss during the year 
from going out of business and othcr causes totaled 13 
active and 2 associate members. ‘The secretary also re- 
gretfully reported the loss of 3 members by death— 
Sigmund Brinkmann, of Chester; Henry Dillman, of 
Aviston, and William P. Merck, of the Monarch Lumber 
Company and vice president of the Saginaw Lumber 
Company, Belleville. 

Secretary Hall remarked upon the rather astonishing 
fact that it was harder to secure active members than 
associate members, and urged all who were not now en- 
rolled to come forward at once. He also mentioned that 
George W. Hotchkiss, secretary of the Illinois associa- 
tion, was present and would be glad to talk with any one 
desirous of entering the state association. 

Mr. Hall said that in conjunction with the other busi- 
ness to come before the association in its executive ses- 
sion would be the consideration of a new constitution and 
by-laws. 

He mentioned that an effort had been made to secure 
a reduced rate to the convention, but that it had failed. 
He closed by thanking the officers and directors for their 
hearty co-operation in the work during the year. 


The Treasurer’s Report. 


Secretary Hall then read the treasurer’s report, which 
showed receipts of $229.20 and disbursements of $93.94, 
leaving a balance on hand of $135.26. 

E. W. Peters, of Mt. Vernon, said he understood that 
at the last meeting, held at Cairo, it had been decided to 
fix a salary for the secretary, and asked why this salary 
was not included in the disbursements. The president in- 
formed Mr. Peters that his supposition in regard to the 
secretary ’s salary was correct; but that the fixing of this 
salary had been left to the directors, who had not as 
yet attended to this duty: 

A motion was passed that the reports made by the 
seerctary be accepted. 


From the State Association President. 


Samuel McFeeley, of Streator, president of the [Ili- 
nois Lumber Dealers’ Association, was called upon by 
President Glore, and arose amid loud applause. 

Mr. McFeeley made a few joking remarks about the 
police department of Murphysboro and Kankakee, but 
pledged all present not to say anything about these ex- 
periences to his wife, and they are consequently not for 
publication. He said he was sorry to know that at the 
meeting of the Illinois association he would not see all 
the faces he saw before him; that there was no question 
that if the membership of the Illinois association was 
doubled it would have double the power against the 
wholesale poacher that it had at present. He had no 
doubt that all the members of the Southern association 
intended to be fair, but that they could hardly be said 
to be acting fairly when they consented to accept the 
benefits conferred upon them by the state association 
while doing nothing in support or furtherance of those 
efforts. Mr. McFreeley mentioned especially the work 
done by the Illinois association in support of the me- 
chanies’ lien law and against the iniquitous demurrage 
bill, and said that all retailers were beneficiaries by 
these acts, although contributing nothing toward their ac- 
complishment. 

Mutual Insurance. 


‘*Mutual Insurance’’ was to have been discussed by 
I’. H. Osborn, of Chicago, secretary of the Lumberman’s 
Mutual Insurance Company, but as he was unable to be 
present the subject was taken up and ably discussed by 
his representative, Albert C. Benson, also of Chicago. 
Mr. Benson explained clearly yet briefly the advantages 
accruing from the mutual form of insurance. He stated 
that the scheme might be said to be this: Suppose 100 
men get together for mutual protection and agree to in- 
sure themselves. Each man puts in $10, and they issue a 
policy calling for $1,000. In the event of fire occurring 
the owner of the property receives $1,000, and is consid- 
erably relieved, while the others are not embarassed by 
the comparatively small loss of $10 apiece. 

Mr. Benson then proceeded to expatiate upon the small 
premiums which mutual insurance entailed and the very 
large percentage of paid losses as compared with premi- 
ums. At his conclusion he was loudly applauded. 

E. M. Stotlar supported Mr. Benson in his contention, 
as did J. B. B. Broadway, of Cobden, and Secretary Hall 
declared his desire to go on record as in favor of mutual 
insurance. 


The Dean of Lumber Secretaries. 


George W. Hotchkiss, secretary of the Illinois Lumber 
Dealers’ Association, was greeted with a storm of ap- 
plause when he arose to respond to the subject assigned 
him—‘‘ Trade Ethics and the General Outlook.’’ Mr. 
Hotchkiss confined himself to the first section of his sub- 
ject, speaking at some length and in his usual interesting 
style. He reviewed the relations of the wholesaler and 
the retailer. He said the latter was as necessary to the 


former as the pine tree from which he manufactures his 


lumber is to the manufacturer. Without the tree the 
manufacturer would not be able to sell any goods, and 
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without the retailer the wholesaler would be in practically 
the same fix, and, that, therefore they should practice 
shat disposition and friendliness, each to the other, which 
‘nds expression in the words, ‘‘ You respect my interests 
and L will respect yours.’’? He said that instead of 
watching his neighbor and striving to take his customer 
from him the retgiler should rejoice in that neighbor’s 
inevease in trade; not from purely philanthropic reason- 
ine but’ from the knowledge that the prosperity of his 
neighbor meant a corresponding prosperity for him. 

-“There are two ways of doing business,’’ said the 
<pouker. ‘One to make money, the other for one’s 

ith. If you have all the money you want it might be 
policy for you to work for your health—nevertheless it 
is going to break up the health of your neighbor in the 
ir ie. And the prosperity of your neighbor is your 
perity. The De Kalb dealers confessed to having 
meade all the way up to $4 a thousand more on their 
lumber since the formation of their association than 
they made before. ’’ 

le popular secretary of the state association called 
attention to the mechanics’ lien law, which he said the 
jssociation influence had pushed on to success, and to the 
demurrage bill, which these same influences had defeated. 
ile declared the lien law had been passed upon by over 
fifty competent lawyers, all of whom had pronounced it 
absolutely valid. 

r. Hotchkiss appealed to the members of the state 
association and to all association members for more ac- 
tive co-operation with the officers of their organizations, 
ting that the secretaries were very much handicapped 
by the indifference with which members received their 
best efforts. 

‘!he speaker then spoke in strong terms of the power 
| scope of the state association appealing to the mem- 
; of the local association to take advantage of the 
immense benefit it afforded when compared with the 
| expense represented by dues. He urged the import- 
ance of the Secretaries’ Bureau of Information, which 
could foree its desires with the weight of nearly 10,000 
mbers, 

President Glore indorsed the masterful speech of Mr. 
Hotchkiss. He then introduced J. L. Lane, secretary of 
the East St. Louis Walnut Company, who was prominent 
in the work of the Southern Lumbermen’s Association. 

Sentiment from the Southern. 

lr. Lane expressed his pleasure in being present to 

dvess the convention, but said he would expect B. W. 
Zimmerman, former president of the Southern associa- 
tion, to fill in any weak spots he might leave. Mr. Lane 
in lis happy style described the birth and growth of his 
‘sociation and the benefits it had conferred upon its 
He said that at its first banquet the organiza- 
tion had only thirty-five or forty dealers present. This 
increased to 100 the following year, and through the 
dark days in the early ’90s continued to thrive in spite 
of difficulties. Mr. Lane thought traveling men could 
and did help association work materially. He said that 
in his day they used to carry a bunch of applications in 
their pockets and that the members they brought in were 
usually good ones. 

\Ir. Zimmerman next spoke much along the lines of 
\ir. Lane’s address. He described the struggles of the 
retailers for what they considered their rights against 

strong opposition sometimes brought against them. 
Yet Mr. Zimmerman did not wish to be understood as 

ining that all wholesalers were in opposition to the 
cllorts of the retail trade. On the other hand, he de- 
clared they often received encouragement from the 
Wholesale ranks, All that was necessary was to show 
t were in the right. Mr. Zimmerman closed with a 
plea for the state association and for the district orga- 
nivations, 
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members, 


Appointment of Committees. 


'he president then appointed the following commit- 
tees: 

esolutions—B. W. Zimmerman, East St. Louis; Myron D. 
Smith Nashville; W. G. Cochran, Marion. 

\uditing—W. O. Weihe, Nashville; Charles E, Sloan, 
: Constitution and by-laws—-W. E. Beal, Vienna; C. C. Stot- 
lav, Johnson City; M. G. Frank, Okawville. 

‘vedentials—E. M. Stotlar, Marion; James F, White, 


le rissa. 


a) 





\ resolution was carried providing for the appoint- 
ment of a committee, of which Mr. Grear was made 
chairman, fittingly to express the sorrow of the asso- 
ciation at the death of the three members already men- 
tioned. 

\Ir. Lane expressed the wish to have his company en- 
ter the association on the associate basis. 

\fter some general discussion by Messrs. Beal, Peters 
and Broadway on their various methods of conducting 
« retail lumber business, which provoked much laughter 
and applause, Mr. Cochran moved that the meeting be 
declared adjourned, which was carried unanimously. 

Thursday’s Sessions. 

The morning session was executive. It was called at 
9:30 sharp and lasted until noon. The matters taken 
up were, as usual, strictly in line of association policy, 
the only innovation being the election of officers for the 
Cusuing year. These were as follows: 

Election of Officers. 

President—W. E. Beal, Vienna. 

Vice president—C. C. Stotlar. Johnson City. 

Secretary-treasurer—Charles W. Hall, Sandoval. 

The directorate, in addition to the above officers, was 
made up of the following: 

Fred Stotlar, Marion, one year; James F. White, Marissa, 
two years; J. W. Tate, Centralia, three years. 

The last session of the convention was opened promptly 
at 2 o’elock Thursday afternoon. ‘The attendance was 
hot as large at this session as it had been the day be- 





fore, some of the dealers having to return to their yards 
on early trains. Among this number was W. O. Weihe, 
of Nashville. Mr. Weihe was to deliver an address on 
‘*Business Systems’? which was second on the afternoon 
program. In order that he might make his train, how- 
ever, the order of events was changed and Mr. Weihe 
read his paper as the opener of the afternoon’s proceed- 
ings. 
Business Systems. 


Mr. Weihe started out by saying that business system 
or, in other words, a systematic way of transacting one’s 
business, was the foundation upon which success must 
be builded. He cited the great corporations whose in- 
terests stretch from ocean to ocean and plainly showed 
that without painstaking, systematic business methods 
they could not exist. ‘‘But,’’? said Mr. Weihe, ‘‘it is 
not only in large enterprises that system is essential to 
successful operation. It plays just as important a part, 
relatively, in the affairs of the smaller concerns. Sys- 
tem and promptness are the watch words. There is 
nothing so aggravating to a business man as to write for 
information upon a subject in which he is interested 
and then be forced to wait, possibly weeks, before re- 
ceiving a reply.’’ Mr. Weihe said that the retail lum- 
ber business entailed intricate figuring and should there- 
fore be conducted by means of careful bookkeeping. 
He said he believed in never letting a letter go out of 
the office without retaining a copy of it to aid in the 
settlement of possible disputes. He thought bills should 
be paid.promptly that one’s credit might remain good, 
and collections made with equal promptitude in order 
that cne should establish himself as a man of good 
business methods. 


Mr. Weihe’s speech was received with much applause. 
The Proper Use of Paint. 


Following Mr. Weihe,, E. M. Morris, of Chicago, 
responded to a request made by Secretary Hall for an 
address upon ‘‘The Proper Use of Paint,’’ the subject 
having particular reference to the best method of 
making it stick to yellow pine and cypress. Mr. Mor- 
ris is an authority upon paints, and the subject is one 
which should interest all lumber dealers, retail and 
wholesale. He spoke from the standpoint of practical 
experience and his remarks merited the attention and 
applause that they received. Mr. Morris’ speech fol- 
lows in full: 


A few days since I was the recipient of an invitation from 
your efficient secretary to read a paper during this meet- 
ing on “The Proper Use of Paint,’’ with the foot note, ‘Tell 
us how to make it stick to yellow pine and cypress.” As 
this will shorten the range of the subject considerably I 
will devote the major portion of my paper to this head; 
for the full range of the title is so broad and would neces- 
sarily have to deal with the “Abuses of Paint” that I hardly 
feel competent to do the subject full justice except in a gen- 
eral way. 

One of the most important things to insure good results 
in painting is that the surface—the foundation—should be 
in a condition to receive paint. This means, to put it more 
plainly, that the lumber should be good; it should be dry, 
free from pitch, sap and moisture. But here again we en- 
counter a condition that confronts every lumber dealer who 
sells paint. 

A great deal of lumber that is used is dry and does not 
contain moisture of any kind. I refer now to such lumber 
as poplar, white pine ete. But on the other hand there is 
a vast amount of lumber being used every day that does 
contain pitch, namely, yellow pine, cypress ete. To put 
the matter plainly, this is not good lumber to apply paint 
over “in the good old fashioned way,’ for the simple reason 
that the heat of the sun will soften up the pitch and draw 
it out of the lumber and of necessity loosen up any paint 
applied over it. 

As a pair of candle snuffers would be of little use in an 
electrically lighted town (of course we are all from “elec- 
trie light” towns) so are the old methods of paint applica- 
tions out of place in treating yellow pine and cypress qgand 
as the sale of yellow pine for weather boarding is rapidly 
increasing it behooves a man in my business to investigate 
the proper use of paint, particularly on this kind of a 
surface. Some years ago I asked a very intelligent and 
prominent painter how to get a good job of paint over 
yellow pine. His answer was a quotation from London 
Punch of many years ago—‘‘Advice to people about to 
marry: don’t.” I took it he meant “Don’t try.” Well, 
while it is a very hard undertaking to get a perfectly satis- 
factory job of painting over lumber that contains pitch. 
still it is not impossible, for if the proper care is exercised I 
think the house owner would be justified in expecting reas- 
onably good results. The treatment suggested is as fol- 
lows : 

Where yellow pine or cypress weather boarding is used. 
do not apply any paint on the lumber until it has had 
three months’ exposure to the sun. This does not mean 
three months of winter weather; it means three months of 
summer weather. The heat of the sun will cause the lumber 
to be more or less weatherbeaten and will draw out a good 
deal of pitch. 

After this has happened I would recommend that the 
building be primed with a thin coat of paint containing a 
pretty large percentage of turpentine. 

I do not wish to appear before this convention as talk- 
ing “shop” or attempting to advertise the particular brand 
of paint that I am interested in, but in order to give some 
idea of the proportions that should be used for a primer in 
a case of this kind I would state that to every gallon of 
good paint, similar to the one I am selling (for I am 
compelled to admit that our paint is good) there should be 
added about three pints of turpentine and three pints of 
raw linseed oil. This will make a pretty thin primer, as 
turpentine reduces the consistency of paint to a marked 
degree, but the turpentine is necessary, as it is a solvent for 
resinous gums and will thus mix more or less with the pitchy 
substance left on the lumber, after it has been exposed to 
the weather. f 

I am suggesting these proportions as I think they are 
about right, but I would rather see more turpentine applied 
and less oil, if any change was made. The reason for this 
is that oil and rosin do not go together. Linseed oil never 
gets thoroughly hard if there is any rosin in it. 

And now that we have the building primed I would sug- 
gest that it be allowed to stand a few weeks longer before 
applying the second coat. The second coat is not so im- 
portant, but it would be better to select some shade that 
possesses good body and that will cover the surface, as I 
would prefer to see pine or cypress weather boarding re- 
ceive two coats in place of three, on the general principle 
that where there is pitch or rosin in the lumber there is 
less danger in a little paint than in a great deal, and the 
property owner can allow his house to stand for a year 
or two with two coats of paint on it, and when he wishes 
to apply more it will be all the better for having stood that 
jength of time, as the chance of getting bad Lad results on 
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85.000 Ft. 4-4 Shop & Better. 
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REMEMBER, there is no pine so soft as ‘“Shoppena- 
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manufacturers. 
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account of the presence of rosin will be less; so that to 
sum the matter up, we have several points that should not 
be lost sight of. 

The first is allowing the lumber to be 
weather, before applying any paint at all. 

The second is, after it has had this exposure, to apply a 
thin primer containing a liberal supply of turpentine, in 
about the proportions that I have already given. 

The third is to finish the house with some color that will 
cover, by applying one coat over the primer. 

I know of no better way to guard against the trouble 
that is liable to ensue from the use of any lumber contain- 
ing pitch. 

Of course, it would be unreasonable to expect two coats 
of paint applied in this way to wear for any great length 
ot time, but it will form a better foundation for future 
work than anything else I know of, and that is about all 
that can be done with any degree of satisfaction. If these 
two coats are allowed to stand for a year or two, the house 
will be in a condition to receive more paint, and it will 
be reasonable to expect that after that time there would not 
be any great amount of pitch come through, and this be- 
ing the case of course the paint would have a foundation 

a reasonably good surface to adhere to. 

IL trust none will misunderstand my recommendation of 
the “liberal use of turpentine except for the undercoat over 
this kind of surface.” am sure all manufacturers of 
paint advise against its use in the final or last coat, and in 
connection with this IT have never felt easy over the use of 
boiled linseed oil in paint over any outside surface; I am a 
firm believer in raw for exterior work. 

As a few side lights on the proper use of paint on lum- 
ber entirely suited for paints, it is well to bear in mind 
that good paint is not alone required but that there must be 
an avoidance of applying it over damp and greasy surfaces 
of bad lumber that in some manner works itself into a bill 
of siding, or of hurrying the work, the use of suspicious 
oils in priming or priming with any kind of ochres, of apply 
ing paint too thick, of cheap driers, of the too liberal and 
wholly ignorant use of inert extenders with the pigment of 
the paint. It is quite the common thing—the rule rather 
than the exception—for painters to tamper with whatever 
material is furnished them, and this invariably gets some 
one into more trouble than poor old “ITappy Hooligan” ever 
dreamed of, 

In conclusion, with your permission T will digress a little, 
for L have never been able to understand why lumber deal- 
ers as a class do not handle paints, as it is in my opinion 
a part of their business, for every bill of lumber that is 
sold means that a certain amount of paint must go with it 
to cover it, and some one has to furnish the paint, and 
surely this some one can just as well be the lumber merchant 
as any one else. To those who are not handling paints at 
present IT wish to state that there is no other business in the 
country today that has been so greatly abused; no business 
that stands so much in need of common honesty and com- 
mon sense business methods as the mixed paint business. 
All kinds of materials have been sold and used. All kinds 
of absurd representations and guaranties have been offered, 
and to state the matter frankly, the avernge man regards 
paint with a good deal of suspicion. 

Any lumber merchant who expects to go into the paint 
business I would advise, first, to carry a paint that, in his 
opinion, is the best in the market. He should not aceept 
any one’s say so for this. Ile should give the matter care- 
ful consideration, and if he does not possess a suflicient 
amount of knowledge of paints to justify him in forming 
an opinion he should call in some one who knows. In short 
he should take all the necessary steps to satisfy himself 
that the paint he is purchasing is the best. 

A great many people buy inferior lumber with their eyes 

open, but in my opinion no one will deliberately, cold 
bloodedly and wilfully buy an inferior paint. This being the 
case, it is plainly to be seen that the paint dealer owes it to 
himself and his customers to handle nothing but the best 
that money can buy, and after deciding what paint to han 
dle there are still some things that must not be forgotten: 
first, that the paint business is not an exact science. The 
best of it will sometimes give bad results, through no fault 
of the paint itself, and this being the case a careful con- 
servative business man should regulate his business accord 
ingly. 
Ifis customer, the property owner, has a right to expect 
good results from good paint providing the conditions are 
all right, but these conditions are so varied and sometimes 
unfavorable it is plain to be seen that it is never wise to 
expect too much from any paint, for after all is said the 
best of paint is nothing more than a mixture of some kind 
of coloring pigment with linseed oil. It is applied on all 
kinds of surfaces, in all kinds of weather and by all kinds 
of people, and in the nature of things it is not wise to expect 
miracles, Consequently it devolves upon the paint dealer 
to give these conditions the proper consideration to the end 
that his customer, the house owner, may also understand 
“the proper use of paint.” 


exposed to the 


J. A. Freeman, of St. Louis, Mo.. who has been ae- 
corded the high and honorable title of official orator of 
the Southern Lumber Manufacturers’ Association, was to 
have been present to deliver an address. Circumstances 
were unkind enough to make Mr. Freeman’s coming to 
Murphysboro impossible, however, and therefore the last 
subject upon the official program, ‘‘ Troubles of a Travel- 
ing Man’’ was taken up by E. B. Eckhard, of the Mon- 
arch Lumber Company, St. Louis, Mo. 

The Woes of a Traveler. 

Mr. Eckhard is a traveling lumber scller and also 
hails from St. Louis. In the face of these facts it 
would appear almost beyond belief that he should be of 
a modest, retiring disposition. Yet if one is to belicve 
the gentleman’s own statement such is the ease. He 
said his knees were knocking together so hard that he 
was not sure whether he was in a lumber convention or a 
crap game. 

The traveling man, whatever his line may he, is by 
tradition and preeedent a story teller, Mr. Mcekhard told 
a number of laughable stories illustrative of the many 
troubles and occasional glints of sunshine whieh serve to 
relieve the tedium of life on the road. After he had 
had his laugh out he paid a neat compliment to the deal- 
ers present for the uniform courtesy they had always 
extended to him, and said that as relations hetween the 
traveling man and the retailer must be maintained upon 
some basis he thought it much better all around and 
more satisfactory to all parties when’they were made as 
friendly as possible. 

For the Lumberman’s Club at the World’s Fair. 

C. D. Rourke, the popular funny man of the southern 
lumber dealers, spoke a few words for the great House 
of Hoo-Hoo, on behalf of George Watson, assistant see- 
retary of that project. Mr. Rourke said the house was 
under roof and the work going on in good shape; that 
a cafe was to be added, for which most advantageous 
terms had been made, and that all that the promotors 
of the TTouse had promised would be fulfilled and more. 
Ife said he thonght it worth the $9.99 which a member- 


ship cost to have a place of this sort to leave one’s wife, 
sister or sweetheart when visiting the fair, and that he 
would cheerfully have given that sum for such a place 
to leave his womentolk during the heat of the day at the 
World’s Fair in 1902. It is impossible for Mr, Rourke 
to make a speech without ringing in a funny story, and 
he wound up his Hoo-Hoo talk with the story of a Ger- 
man doctor, which was very much to the point. 
Reports of the Committees. 

The auditing committee’s review of the secretary ‘s 
books showed a balance in the treasury of $135.26. The 
president stated in connection with this report that the 
salary of the secretary had been fixed at $75 a year and 
that last year’s compensation had been paid. 

Resolutions and Miscellaneous Action. 

The committee which had been appointed to take ac- 
tion in regard to the sad deaths which the year had 
recorded, presented for the association’s action, a reso- 
lution of regret, with the proposal that copies be sent 
to the families of the deceased. The vote was taken 
standing, the entire audience joining in singing ‘‘ Nearer, 
My God, to Thee.” The beautiful old song was rendered 
with surprising strength and unison for a body of men 
unused to singing togcther, and through the melody 
there rang a true note of sorrow for the absent ones. 

There was much discussion as to the advisability ot 
the members forming small local associations which 
could mect at frequent intervals. The proposition was 
made that an effort be made to get all the dealers of 
each county together. This was overthrown by Mr. 
Peters, of Mc. Vernon, who said that there was only one 
other dealer in Washington county, and he was located in 
Mt. Vernon also. He did not see that much was to be 
gained by bringing two dealers together, and this view 
was taken by the association. The proposal was made 
by Mr. Hotehkiss that the dealers naturally tributary to 
a certain point come together, without regard to county 
lines. This suggestion met with more favor, but no of 
ficial action was taken. 

The committee on resolutions presented for action a 
resolution thanking the mayor, citizens, the local dealers 
and the entertainment committee for the parts they had 
taken in making the visit of the association both pleasant 
and comfortable. The motion was carried. A resolution 
was then offered thanking the AMERICAN LUMBERMAN for 
sending a special representative to report the proceedings 
of the convention, which was carried by acclamation, 

A resolution was brought before the convention that a 
vote of thanks be extended to Hon. W. A. Rodenburg 
for introducing into congress a bill to compel the regula 
tion of interstate traffic. The bill provides that in the 
event of the road failing to accept freight five days after 
application is made by the shipper a penalty of $10 a 
day for cach car is to be exacted; also each car must 
travel at least fifty miles a day or, in default, a de- 
murrage charge of $160 a day will be ineurred by the 
road. Lack of equipment is to be no excuse for failure 
to fulfill the requirements of the bill, The resolution 
also provided that a copy thereof be sent to each senator 
and representative in order to show the feeling enter- 
tained in regard to the measure by the lumber dealers 
of southern [linois. 

Mr. Hotchkiss discussed the bill. Tle said that it would 
come up for similar action before the Tlinois Lumber 
Dealers’ Association during its convention in Chicago, 
February 10 and 11.) In his opinion it was a wise meas 
ure and deserving of all support. 

The resolution was then put to vote and carried unani 
mously. 


Inauguration and Plans for the Next Annual. 

Mr. Glore then resigned the chair in favor of the in 
coming president. Tle did so in a neat speech in: which 
he thanked the officers and members for the help they 
had given him during his term of oftice, assuring them 
that as the most active workers among the membership 
were ex-officers he hoped his days of usefulness in their 
body were by no means over. 

Mr. Beal was then called to assume the duties of presi 
dent. He thanked the members for the honor they had 
bestowed upon him and promised that to the limit of his 
ability their trust would not prove to have been falsely 
placed. 

The closing discussion was to decide the place for the 
next annual meeting, and this brought out considerable 
argument. Mr. Peters had the advantage of being first 
on the ground with an offer of the hospitality of Mt. 
Vernon. Mr. Langan proposed Cairo, and for a_ time 
Cairo had a considerable following. President Beal, how 
ever, stated his reasons for being in favor of Mt. Vernon 
and this turned the tide, with the result that a’ standing 
vote returned an overwhelming majority for that city. 

A theater party had been arranged for the entertain 
ment of those of the delegates who were to remain it 
Murphysboro over night, and with the distribution of the 
tickets to the opera house the convention dispersed, al! 
expressing themselves as well satisfied with the results 
of the two days’ work. 


The Delegates to the Convention. 


All the dealers were not present at the first session: 
the following, which is given as the attendance at this 
session, does not fairly represent the number presen! 
during the convention. They continued to arrive al! 
the following day: 

W. E. 

A. 


Vienna. } 
Insurance Co., Chicaze 


Seal, Vienna Lumber Co.., 
C. Benson, Lumbermen’s Mutual 

J.B. B. Broadway, J. B. B. Broadway, Cobden. 

O. KE. Baldwin, Freeman-Smith Lumber Co... St. Louis, Me 
Ik. L. Bledsoe, Huttig Sash & Door Co., St. Lou's, Mo. 

W. ©. Bright, Kirby Lumber Co., St. Louis, Mo. 

T. C. Bledsoe, Swartz Lumber Co., St. Louis, Mo. 

L. M. Bostwick, Fordyce Lamber Co.. Fordyce, Ark. 

I. D. Blackwood, Big Muddy Lumber Co., Murphysboro. 
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EF. D. Carey, Carey-Holliday Lumber Co., Cairo. 

Hf. W. Clark, St. Louis, Mo. 

W. G. Cochran, W. G. Cochran & Co., Marion. 

John Cooper, Southern Product Co., Indianapolis, Ind. 

c. M. Catheart, Salina & American Cement Plaster Co., 
Lawrence, Kan. 

William R. Cornelius, Cairo Mill & Lumber Co., Cairo. 

A. J. Dillman, Dillman Planing Mill Co., Kennett, Mo. 

W. C. Davis, jr.. W. C. Davis, jr., Percy. 

E. B. Eckhard, Monarch Lumber Co., St. Louis, Mo. 

If. D. Evans, H. D, Evans Company, Salem. 

MI. G. Frank, John F. Frank, Okawville. 

Charles A. Glore, Charles A. Glore, Centralia. 

Walter Grear, Anna Lumber & Manufacturing Co., Anna, 

George W. Hotchkiss, secretary Illinois Lumber Dealers’ 
Association, Chicago. 

Charles W. Hall, H. R. Hall, Sandoval. 

I. Ik. Heiss, Foster-Munger Co., Latham Cypress Co., Chi- 
ago-St, Louis. 

Thomas Hanford, Estate of IF. If. Markham, Chicago. 

it. (. Imse, St. Louis Sash & Door Works, St. Louis, Mo. 

Perl Jones, Chicago Lumber & Coal Co., St. Louis, Mo. 

J. N. Kelly, Kelly & Wisley, Toledo. 

ll. J. Kauffeld, jr., St. Louis Sash & Door Works, St. 








Louis, Mo. : 
Charles B. Kittredge, Harris & Cole Bros., Cedar Falls, 
Towa. 


i. . Kean, United States Gypsum Co., Chicago. 

J. lL. Lane. East St. Louis Walnut Co., East St. Louis. 
*T. Langan, P. T. Langan, Cairo, Ill 

Jake Laufman, Gates Lumber Co., Wilmar, Ark. 





Ava Lumbey Co., Ava. 

S. McFeeley, J. C. Ames Lumber Co., Streator, 

I, A. McKenzie, Allen-Wadley Lumber Co., St. Louis, Mo. 

lL. W. Miller, Anna Lumber & Manufacturing Co., DuQuoin. 

Ss. P. Matthews, American Lumber & Ex. Co., Indian- 
apolis, Ind. 

‘rank Metzger, Yellow Poplar Lumber Co., Coa! Grove, 





hk. W. Peters, Haywood Lumber Co.. Mount Vernon. 

C. D. Rourke, E. L. Roberts & Co., Chicago. 

W. H. Rolff, Peoria. 

Cc. E. Rittenhouse, Edward Hines Lumber Co., Chicago. 

Myron D. Smith, Smith & Duecker, Nashville. 

Charles IE. Sloan, A. M. Woodward Co., Odin. 

Ii. M. Stotlar, Stotlar-Herrin Lumber Co., Marion. 

Ilarry Stotlar, Stotlar-Herrin Lumber Co., Herrin. 

W. G. Shipse, Marshall. 

«, A. Shelley, Harris & Cole Bros., Cedar Falls, Iowa. 

J. B. Samuel, J. B. Samuel, Carterville. 

Edwin Schilling, St. Louis Sash & Door Works, St. Louis, 
MO~” 

C. C, Stotlar, Stotlar-Herrin Lumber Co., Johnson City. 

C. H. West, West & Shriver, Kinmundy. 

J. D. Waters, Barrett Manufacturing Co., St. Louis, Mo. 

Charles H. Wiley, Ruddock Orleans Cypress Co., New 
Orleans, La, 

I’. W. Weinel, William Buchanan, St. Louis, Mo. 

James F. White, Lyons & White, Marissa. 

W. O. Weihe, W. O. Weihe, Nashville. 

B. W. Zimmerman, Missouri Central Lumber Co., 
St. Louis. 


East 
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First Annual Banquet Held at Pittsburg, Pa.—President’s and Secretary’s Reports—The Aims 
and Obiects of the Association—Benefits Had and to be Derived. 


PirrspurG, Pa., Jan, 30.—The first annual banquet of 
the Retail Lumber Dealers’ Credit Association of Alle- 
eheny County, held at Hotel Lincoln, January 28, was 
attended by the leading retail dealers of the county, 
there being covers laid for forty. 

The toastmaster for the evening was the president of 
the association, J. J. Munn, of the Munn Lumber Com- 
pany, Allegheny, Pa., who acquitted himself in a cred- 
ituble manner, keeping every one in good humor with his 
witty stories. He explained that the association had a 
two-fold object, first, for the collection of all delin- 
quent aeeounts, which has already demonstrated its mer- 
its after a period of twenty days’ operation; second, to 
form a wall of protection around its members that will 
guard them against the extension of any further credit 
to delinquents without first making a satisfactory set- 
tlement of their old accounts. 

After the inner man had been satisfied, the evening 
Was given over to speech making and hearing reports 
from the various members of the association. 


President’s Report. 


rhe Retail Lumber Dealers’ Credit Association of Alle- 
gheny county wase organized December 4, 19038, and began 
operations January 1, 1904, u 

The association, as its name implies, is strictly a credit 
affair, organized for the protection of the retail trade of 
this county. 

fhe association has already demonstrated beyond the 
shadow of a doubt that it is a success financially. The 
inembership has collected over $2,600 since the 4th of Janu- 
i and considering the fact that the secretary did not get 
all the notices out to the delinquents until the Sth inst. 
and January being the worst month in the year for collee- 
tions, I consider this a very fine showing and one which 
fur surpasses the expectations of the members. The collec- 
tions are not all; the members are surrounded with a wall 

protection, 

In addition to our present delinquent list we are going 
io have a “permanent cash list,’ composed of parties who 
have taken the bankrupt law with a view of defrauding and 
i who have owed accounts for a long time which 
had to be collected by suit or through a collecting 









iyency, 

We will also have a “new customers’ list’? of parties who 
have just entered the field, and by asking the secretary 
over the phone you can get a history of any one on this 


rhe retail dealer has two classes of people who cause him 
to lose money, namely, the “dead beat’? and the “incapable 
arpenter and contractor.” Some dealers might think it is 
unfair to refuse to sell a man because he has made a 
mistake and lost money. I do not look at it in this light 
but rather the reverse, for I think the members are doing 
these fellows a favor by refusing to Sell them from the fact 
that it will foree them to go to work for some one who is 
capable of figuring a job and in this way they can make 
an honest living for themselves and their families, whereas 
under present conditions if they manage to live it is not 

n their own money but money which rightfully belongs to 
he lumberman who has furnished the lumber and who, nine 
times out of ten, has to “hold the bag,’ and if you don’t 
believe it just ask P. J. Rodgers or W. L. Tomlinson, who 
ire authority on the subject. 

It is the intention of the association to communicate with 

imber associations, exchanges etc. in all the leading cities 
and try to arrange for an exchange of information in regard 
to carpenters and contractors leaving their cities and com- 
ing into our territory and those leaving here and going into 
their territory. In this way when a men leaves one point 
and goes to another his history goes with him. 

The secretary will endeavor to have retail lumber dealers’ 
credit associations organized in all the principal cities in 
the United States and if it can be accomplished it will be a 
sreat help to them as well as ourselves by arranging for an 
«xchange of information, as previously stated. 

The secretary will do all in his power to make the work 
of the associations as far reaching and the plan of protec- 
lion as near perfect as possible. 


The Secretary’s Report. 








Secretary A. C. Righton offered the following report: 

Reports were heard from the following firms, who ex- 
pressed themselves highly satisfied with benefits derived. 
One firm reported $1,100 collected out of $1,500 of de- 
linquent accounts: 


Munn Lumber Co., Allegheny. Smoky City Lumber & Mfg. 
Bruckman Lumber Co.,, Alle-  Co., Millvale. 


gheny, J. W. Gallagher Lumber & I. 
M. Simon Sons, Allegheny. M. Co., Pittsburg. 
Carnegie Mill & Lumber Co., Diebold Lumber & Mfg. Co., 

Carnegie, Pittsburg. 

Brushton Lumber Co., Brush- If. Murphy Mill & Lumber Co., 
ton, Pittsburg. 





Daniel Whitmore & Co., Wil- Keystone Lumber Co., South 
kinsburg. Pittsburg. 

Bennett Lumber & Mfg. Co., Breitwieser Bros. Co., South 
Millvale. Pittsburg. 


E. R. Dowler, of Braddock, also made a few remarks, 
speaking very highly of the merits of the association. 


Commendation from a Wholesaler. 


The speaker of the evening was D. L. Gillespie, known 
as the lumber orator of Pittsburg, who was introduced in 
a neat little speech by Toastmaster Munn, who referred 
to the miracle of turning water into wine after all the 
wine had become exhausted, thereby keeping the best 
until the last. Mr. Gillespie said: 


Mr. Chairman and gentiemen, embers of the Retail Lum- 
ber Dealers’ Credit Association of Allegheny County: I 
would indeed be ungrateful if 1 did not express my pleasure 
on an occasion of this character, more particularly when 
I realize that I am without the fold (literally speaking) of 
the retail dealers. One of your honored members mentioned 
to me that 1 was down for a short address, and I wish to 
say it gives me great pleasure to greet an assemblage of 
this character, coming together for so important a purpose 
as the consideration of the credit question. It is my ex- 
perience that the subject of credits, while it is uppermost 
in all lines of trade, does not otherwise receive the attention 
to which it is entitled. Poets and sages give it a wide 
berth. Perhaps this is because poets and sages, as a gen- 
eral rule, have a hard time getting credit, and when they 
do get it are apt to fall into a fit of literary abstraction and 
forget to settle, after which, of course, they cannot be ex- 
pected to allude to the circumstances. Anyhow, it is the 
cold fact that in fable and song and story the credit system. 
which is the foundation of all business, cuts a mighty small 
figure. I do not mean to suggest that you should undertake 
to have this state of things amended, but I do confess that 
I should like to see justice done, if only to the extent of 
revising some of the numerous old saws and modern in- 
stances wherein it is made to appear that ready cash is the 
whole thing, An illustration or two would be apropos: 

The proverb “Money makes the mare go” might be al- 
tered to read “Fair credits and prompt settlements make 
the mare go.” ‘Put money in the purse,” says Shakespeare. 
“Go get thee a line of credit’’ would be a much more salu- 
tary piece of advice. “Out of debt, out of danger” is an- 
other bit of wisdom gone wrong, “Out of debt, out of busi- 
ness” is a more logical version. ‘tHe who goes a borwewing 
goes a sorrowing,”” says another Solon. If that wiseacre 
had his way there would be an end to the banking business. 
1 could cite thousands of similar examples, all telling the 
same old story to the effect that cash transactions are the 
normal rule of life, whereas every man here knows that 
credit is the life of trade. This is the sort of thing that 
shakes one’s faith in booklore and academic wisdom. I 
believe if the seven wise men of Greece were to set up busi- 
ness in Pittsburg today there would be a sheriff's sign on 
their place inside of six months. 

Fortunately, we practical American business men know 
better. We know the value of the credit system, of debt con- 
tracted for convenience and not for downright necessity, of 
the broader opportunities afforded thereby to the merchant 
or the contractor who discounts the future, and must him- 
self depend to a large extent upon deferred payments from 
others. 

The cornerstone of this system, I need hardly remind you, 
is mutual confidence—confidence based on the knowledge that 
a man’s reputation for honesty is a considerable part of his 
capital stock. There are times when this may be shaken: 
times when general depression and general loss drive the 
most honest men into a corner and destroy the common 
feeling of security. Certain prophets of calamity tell us 
that we are on the verge of such a time now. I, for my 
part, do not see it and do not believe it. Because Wail 
street gamblers get their necks into a noose it does not 
follow that the rest of us must sympathetically die of 
strangulation. Not by a long shot, Let the dead of Wall 
street bury their dead. The funeral is none of ours, is it? 
When I hear these gloomy prophecies I am reminded of 
Ren King’s famous nonsense poem on “The Pessimist.” It 
conveys my idea so exactly that I may as well let you have it. 








Nothing to do but work, 
Nothing to eat but food, 

Nothing to wear but clothes, 
To keep us from going nude. 


Nothing to breathe but air, 
Quick as a flash ‘tis gone, 

Nowhere to fall but off, 
Nowhere to stand but on. 


Nothing to comb but hair, 
Nowhere to sleep but in bed, 

Nothing to weep but tears, 
Nothing to bury but dead. 


Nothing to sing but songs, 
Ah, well, alas! alack! 

Nowhere to go but out, 
Nowhere to come but back. 
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ee” WHITE PINE 


t inch stock of all grades and sizes. Can ship 
worked as desired, in full car loads or mixed 
with Hemlock. 


LAMAR SEXMITH, Wausau, Wis. 











SHINGLES. 
CEDAR YARDS at 
Cardigan Jct., Minn., Spalding, Mich., SaultSteMarie,Mich, 


‘ SHINGLE MILLS at 
Spalding, Mich., Rex, Mich., Sault Ste, Marie, Mich 


Bradley-Watkins Company, 


729 Lumber Exchange, MINNEAPOLIS, MINN. 


_ ~~ ~~ 











Before Placing Spring Orders 


Obtain Our Quotations on 


White Cedar Posts and Shingles 


Can Make Prompt Shipment. 
We may be of Benefit to You. 


Ghe White Marble Lime Company, 


MANISTIQUE, MICH. 
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Duluth Log Company, 


W bolesale Dealers and 
Prouucers of 


CEDAR TIES. POLES, POSTS. 
PILING and SHINGLES 
Yards at Duluth, Minn. and throughout the northwest, giving 


excellent shipping facilities, first class stock. prompt ship- 
ments and low prices 
WRITE US 


DULUTH, MINNESOTA. 
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Fowler-Jacobs 
Company. 


POSTS. POLES, 
SHINGLES, 
PILING, TIES, 


Send Inquiries to Chicago Office, 





Branch Office and Yards, 
WASHBURN, WIS. 


Gen’! Office, Fisher Bidg., 
CHICAGO, ILL. 

















= Large Assortment . 
{ ra a ar Quick Shipments. 
SALT BARREL STAVES, HEADING ROCK ELM 


HOOPS, ROCK ELM PILING, HEMLOCK AND 
ROCK ELM RAILROAD TIES. :: :: ft: ¢#: 33 


Wisconsin Timber & Land Co. 


MATTOON, WIS. 
























































































AMERICAN LUMBERMAN. 


FEBRUARY 6, 1904. 





A Pointer 


WE ARE 
MANUFACTURERS 


NORWAY PINE, WHITE PINE 
and HEMLOCK LUMBER 


SHINGLES and LATH 
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Merrill Lumber Company 


MERRILL, WIS. 














WE HAVE A WELL ASSORTED STOCK OF 


Hemlock, 
Basswood Siding 
« Ceiling 


READY FOR IMMEDIATE SHIPMENT IN 
MIXED CARS. 





HEINEMAN LUMBER Co., 


HEINEMANN, WIS. 
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«1 HEMLOCK cine, 


Quart 


“t SHINGLES *** 
GEO. H. MELL, 


KANE, - - - PENNSYLVANIA 
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’ Hardwood, Pine and 
Hemlock. 


WHITE CEDAR SHINGLES, 
PINE AND HEMLOCK LATH ) 


Je A. PORTER, Hatley, Wis. } 
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awyer- Goodman Gompany |: 
WHITE PINE AND HEMLOCK : 
LUMBER... LATH, SHINGLES. 2 
Also CEDAR POSTS in Carload Lots. 4 
MARINETTE, - - WISCONSIN. $ 














Nothing to see but sights, 
r Nothing to quench but thirst, 
Nothing to have but what we've got; 
Thus through life we are cursed. 


Nothing to strike but a gait, 
Everything moves that goes, 
Nothing at all but common sense 

Can ever withstand these woes. 


Now that is just about where the country finds itself at 
present. 

It takes the chronic kicker to see cause for putting on 
sackcloth and ashes, Let us be thankful that we have none 
of this tribe among us today. I know we haven't, for on 
every face here I see only the signs of contentment, hope- 
fulness and good feeling as well. 

Whether the times be good or bad, it is advisable, of 
course, that confidence should not be carried to excess. In 
every line of business there are men who will bear watching. 
You know the type. Most of you, no doubt, have had ex- 
perience with irresponsible contractors which was very dearly 
bought. ‘These sharpers, or incompetents as the case may 
be, should be rigorously dealt with, and in order to_limit 
their opportunities for mischief the dealers should fre. 
quently confer, compare notes and arrive at an intelligent 
understanding as to the lines of credit to be extended to 
buyers. Worthless buyers are entitled to no mercy. Cut 
them out. Once rid of this element you will be all the better 
qualified to encourage and foster the trade of responsible 
customers. 

I have said that I take no stock in current calamity pre- 
dictions, Still, the fact remains that such predictions are 
abroad and that they have, for the time being. an unsettling 
effect. It doesn’t take much to produce a little scare, you 
know, and when in prospect it is advisable for all hands to 
draw the lines tight on all credits, and make buyers toe the 
mark as far as possible as regards statements and condi- 
tions. In time of peace prepare for war, especially if any 
semblance of a war cloud happens to show above the hori- 
zon. To make assurance doubly sure, I would counsel you 
to keep a vigilant eye on principals; that is to say, on the 
owners of buildings in process of construction. As you 
are well aware, the promptitude of these men in paying their 
centractors is the chief guaranty of promptitude on the 
parr of the contractors in paying their own bills for ma- 
terials 

Then again, you must keep watch on your stock of ma- 
terial. In dull times you do not want stock to accumulate. 
You do not want it to accumulate execessively at any time. 
in fact, but now it is of more than ordinary moment to see 
that you cut your coat according to your cloth. I recom- 
mend no cheese-paring policy but a policy of simple caution 
and foresight, and I think that you will all agree with me 
as to the prudence of adopting it at a period when no man 
is warranted in running risks. 

The maintenance of an organization such as yours is 
most beneficial to the trade. If you would derive the maxi- 
mum of benefit from it, however, you must cultivate the 
social feature for all there is in it. The closer you get 
together and the more sympathetic your relations among 
yourselves, the greater will be your joint capacity for good. 
Fraternalism works wonders among men who have business 
interests in common. ‘Try it in large doses and some of 
these days every man of you will be wanting to write a testi- 
monial to the efficacy of this great specific. 

I would advise you further to keep in close harmony with 
the wholesale dealers. There are many good lessons to be 
learned in that quarter and there is certainly nothing to be 
lost by making the connections intimate and amicable. 
3esides, the wholesalers are. like yourselves, a set of right 
good fellows and always ripe for communion of kindred 
spirits, 

But I don’t need to tell you these things. The atmosphere 
of this meeting place is so heavily charged with the spirit 
of good fellowship that I am afraid even to hint at an in- 
crease would be to invite an explosion. There could be 
10 better omen than this. It means unity of purpose, unity 
of effort, unity of thought. It means the whole-souled, earn- 
est co-operation which is the sure guaranty of success to 
your undertakings. Let me in conclusion express the hope 
that the measure of success achieved by your association may 
increase steadily and that its good influence may serve as 
a permanent and shining example to all other organized 
bodies of American business men. 

The menu card was a strip of beech, nine by five 
inches in length, on which was printed the following 
appetizing banquet: 

Blue Points. 
Salted Almonds. 
Consomme a Ja Royal. 
Filet of Mignons a la Bernaise. 
String Beans. Spinach with Egg. 
Roman Punch. 
Roast Young Turkey, Cranberry Sauce. 

Combination Salad. 

Assorted Cake, 
Cheese and Crackers. 
Coffee. 

The menu card, which was greatly admired and taken 
home by many as a souvenir of the occasion, was the 
idea of President Munn and Secretary Rightor. The 
tables were decorated with flowers and candelabra, and 
the pleasure of the evening was hightened by the short, 
clever speeches from rpresentatives of every firm pres- 


HYMENEAL. 


Houston—Halla. 


Invitations were issued this week for the marriage of J. 
Sherman Houston, of the wholesale lumber and cooperage 
firm of Houston & Curtis, Marquette building, this city, to 
Miss Grace Genevieve Halla. of 466 Fifty-sixth street, on 
Tuesday evening, February 16. The ceremony will be per- 
formed at the Kenwood Evangelical Church, Greenwood 
avenue and Forty-sixth street, at 8 o'clock in the evening. 
Mr. and Mrs. Houston will be at home to their friends after 
March 15, at the Chicago Beach hotel, 


Celery. 


Ice Cream. 











Westmorland—Grunewald. 


Erdley Graham Westmorland, vice president and manager 
of the Des Allemands Lumber Company, limited, of Alle- 
mands, La., was married at New Orleans, Saturday, January 
23, to Miss Marie Louise Grunewald, daughter of Mr. and 
Mrs. W. N. Grunewald, of that city. The ceremony was 
solemnized at the residence of the bride’s parents, 4817 St. 
Charles avenue, and was a society event. The bride is a 
social favorite in New Orleans and universally esteemed. 
Mr. and Mrs. Westmorland have the best wishes of a large 
circle of friends for a happy married life. 





Fox-Cohn. 


Charles E. Fox, one of the popular members of the 
Muscatine Lumber & Box Company, of Muscatine, Iowa, 
and who is also extensively interested in various other 
lumbering enterprises, married on Tuesday of this week 
Miss Stella Cohn, a leader in Muscatine society and a 
highly talented young lady. The ceremony was per- 


formed by the Rev. W. H. Feinschrieber, of Davenport, 
at the home of the bride’s parents, Mr and Mrs. Louis 
Cohn, of 115 West Fifth street. The beautiful home was 
handsomely and artistically decorated and only the imme- 
diate relatives of the contracting parties were present. 
The groom is the son of the late C. R. Fox, and is an 
industrious and energetic young man standing high in the 
business circles of the city. Mr. Fox’s many friends 
throughout the middle west join with the LUMBERMAN 
in wishing the couple all the felicity that life affords. 





Nettleton-Carpenter. 


MINNEAPOLIS, MINN., Feb. 4.—Simple services at the 
home of the bride’s parents, Mr, and Mrs. Adelbert Carpen- 
ter, 1352 Vine place, solemnized the marriage of Walter 
B. Nettleton, of Seattle, and Miss Emma Carpenter, of 
this city, on Wednesday evening. Mr. Nettleton is well 
known as a member of the wholesale lumber firm of 
Schwager & Nettleton, and before going to the coast was 
a Minneapolis boy. He attended the state university here, 
and his bride was a member of the same class. 

The wedding took place at 8 o’clock and was a quiet home 
event. The service was read by Rey. O. A. Williams, of this 
city, northwestern superintendent of Baptist home mis- 
sion work. Morris Stratton, of Minneapolis, was best man, 





W. B. NETTLETON, OF SEATTLE, WASIL., 
A benedict of three days. 


and Mrs. W. M. Horner, sister of the bride, was matron 
of honor. The beautiful home was decorated in a unique 
fashion, with colonial candlesticks and white candles lit in 
every room, with Easter lilies hung from the chandeliers. 
The reception room was decorated with American beauty 
roses. 

The bridal couple left immediately for an eastern trip. 
They will be at home after March 15 at The Summit, 


OBITUARY. 
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George R. Arnold. 


On Wednesday, January 27, George R, Arnold, manager 
of the C. H. Worcester Lumber Company, of this city, was 
stricken with apoplexy at L’Anse, Mich. Mr, Arnold’s decease 
came as a great shock to his many friends, as he was in 
excellent health up to the day of his death. 

George R. Arnold was a Pennsylvanian by birth, and had 
he lived until July of this year would have been 47 years of 
age. He entered the lumber industry about fifteen years 
ago, becoming connected at that time with his uncle, Ed- 
ward Scofield, ex-governor of Wisconsin, who was at that 
time engaged in the trade at Marinette. Mr. Arnold was 
for some years manager of the mill at Marinette, the firm 
being Scofield & Arnold, After severing his connection 
with his interests at Oconto Mr. Arnold went west for a 
short time, and upon his return to Marinette was connected 
for a time with the Kirby-Dennis Company. From the 
Kirby-Dennis Company Mr. Arnold came into the employ 
of C. H. Worcester & Co., taking the position of manager 
of the saw mill at Fisher. Some time after this fire de- 
stroyed the mill at Fisher, and upon its being rebuilt the 
firm became incorporated as the C, H. Worcester Lumber 
Company, and Mr. Arnold was made vice president, which 
position he occupied at the time of his death. He was also 
vice president of the Worcester Lumber Company, Limited, 
Chassell, Mich., and had charge of all its northern opera- 
tions. 

Mr. Arnold was widely and favorably known throughout 
the northern country. He was an authority upon saw mills 
and their management and also upon cedar products and 
various other woods. 

Mr. Arnold leaves a wife and one daughter. 








James B. Rees. 


Keyser, W. VA., Feb. 1.—James B. Rees, one of the lead- 
ing citizens of Mineral county, West Virginia, is dead, aged 
67. He was in the coal and lumber business and was promi- 
nent in the M. E. church and in the National Union. 





Mrs. L. B. Babcock. 


PITTSBURG, Pa., Feb. 2.—Harriet Vose Babcock, wife of 
L.. B. Babcock and mother of Edward V., Fred R., Oscar H. 
and Charles Babcock, died suddenly at the family home in 
Fulton, N. Y., aged 65 years. Mrs. Babcock had been an 
invalid for several years, but her death was unexpected. 
She was a woman of most estimable character, with a large 
circle of friends who join with the bereaved family in their 
sorrow. 





Egbert C. Bradford. 

_ Derroit, Micu., Jan. 30.—Egbert C. Bradford, a prom- 
inent lumber dealer of this city, died here on January 27 
from a third stroke of paralysis. ‘The deceased was born 
in Barrow, Somersetshire, England, and was 74 years old. 
He came to this country with his parents in 1837, settling in 
New York. In 1879 he came to Detroit with his brother, C. 
C. Bradford, and formed a partnership under the style of 
KE. C. Bradford & Bro., engaging in the manufacture of staves 
and headings, and later they erected a saw mill and manu- 
factured hardwood lumber. Mr. Bradford is survived by his 
widow and four children. 
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ON THE UPPER: MISSISSIPPI. 


THE MINNESOTA LUMBER CENTER. 


MINNEAPOLIS, MINN., Feb. 2.—Cold and _ stormy 
weather all over the northwest has put business at some- 
what of a standstill. Some scattering orders are com- 

yg in, but for the most part retailers prefer to wait for 

vns of spring before stocking up, and even the bright 

1 which shone on the recent snowfall today did not 

ve encouragement, for it was ‘‘ground hog day.’’ 
anufaeturers are not at all worried, however, for they 

ow that retail stocks are light, and they are confident 

a good, early demand for lumber, which will take 

etty good care of all their dry stock. 

January shipments were somewhat in excess of De- 
ember, from Minneapolis. The total reported from 

re was 15,568,000 feet. Receipts were lighter than 

ial, only 10,208,000. The light receipts of coast 
igles during the month are keld responsible for tais 
all showing. 


A Minneapolis-Canadian Project. 


rhe new mill of the Rainy River Lumber Company that 
being built by Minneapolis lumbermen at Rainy 
er, Ont., will soon be completed and will begin saw- 
: as soon as the ice shall be out of Rainy river in the 
ring. This company, by the way, is composed of the 
nembers of the Backus-Brooks Company, and T. H. 
vlin and EK. L. Carpenter of the Shevlin-Carpenter 
Company of Minneapolis. T. H. Shevlin is president 
the company; W, F. Brooks, vice president; George 
». Parker, treasurer; E. L. Carpenter, secretary; George 
dy, assistant secretary and treasurer, and James A. 
lathieu, managing director. Messrs. Mathieu and Par- 
ker reside at Rainy River, while the others are Minne- 
olis men. The company is incorporated for $1,000,000, 
er the Ontario companies act. 
lteference has been made to this company and its 
operations in a brief way in the AMERICAN LUMBERMAN, 
hut the subject is one worthy of more extensive notice. 
lhe town of Rainy River is on the Canadian side of the 
r of that name and is situated on the Canadian & 
Northern railway. It is seventy miles west of Inter- 
ional Falls, where the Koochiching Company, of 
Which the Backus-Brooks Company are large owners, has 
xicnsive water power interests. Beaudett is the village 
ihe Minnesota side across from Rainy River. 
'he new plant, which is now nearly completed, is one 
the most up-to-date mills in the northwest. It is 
being equipped with two double cutting band mills and 
i 52-inch gang, with a capacity of 50,000,000 feet a 
season and running days only. <A large planing mill is 
also being built in connection with the plant and a 
large and well planned office is being constructed, and 
sleeping rooms and club rooms on the second floor for 
the office employes. The Rainy River Lumber Company 
hought limits at the last timber sale at Toronto and in 
dition the stockholders also own large pieces of tim- 
ler on both the Canadian and American sides, which 
| go to the mill to be sawed. This gives the plant 
ficient timber at present to run at least fifteen yeurs. 
The members of the company have organized the 
Niumakan Lumber Company under the laws of Minne- 
i, to buy and hold timber tributary to the mill on 
» Minnesota side and to do the logging on that side. 
is company is putting in the Big Fork river, a tribu- 
ry of the Rainy, upwards of 50,000,000 feet of logs 
; winter for the coming season’s sawing. The finan- 
| officers of the Rainy River Company are in Mip- 
neapolis, while the operating officers are at Rainy River, 
Ont 


. 


Mr. Mathieu, the managing director, has charge of 
matters at Rainy River. He was formerly with the 
Crookston Lumber Company. Mr. Parker, the treasurer 
‘nd office manager, who also resides at Rainy River, was 
formerly with the J. Neils Lumber Company, Cass Lake. 
The product of the new plant will be marketed entirely 
in Canada, principally in Manitoba and the Northwest 
Territory, where settlers have recently gone in large 
numbers and which has, within the last year, grown to 
a great consuming territory. The outlook for the 
v company is exceedingly bright. 


Minor Mention. 


Harry S. Osgood, who has been in Minneapolis several 
months as representative of the Wheeler, Osgood Cont# 
pany, of Tacoma, has gone to Omaha and will make his 
\eadquarters in that city, succeeding Reed S. Edgerton. 
‘Thomas F, Ripley, vice president of the company, was 
back in this city on Monday after a short trip to Chi- 
cago, a left here for Omaha to confer with Mr. 
Osgood. 

I'rank C. Risselt, with Joshua Oldham & Sons, the saw 
manufacturers, spent some time in Minneapolis last week. 
lt is his first trip in this territory, which he will look 
after henceforth. He has been located in Canada. 

Maj. M. H. McCarthy, manager of the Standard Lum- 
ber Company, of Dubuque, has been in northern Minne- 
sota looking after its logging operations. The company 
hopes to get out some of its logs from the Chippewa res- 
es bought at the late sale, in time for next season’s 
cut, 

C. A, Smith has returned from an extended trip in 
northern Minnesota, where he went in the private car 
wilight with members of his family and associates in 
the C. A. Smith Timber Company. They inspected the 
camps of Powers & Simpson at Hibbing, and drove 
cross country from Grand Rapids to Frazer’s headquar- 
ters camp. The car also visited Cass Lake and Bemidji, 
where Mr, Smith was surprised at the evidences of 
progress, 

The H. C. Behrens Lumber Company has moved its 





headquarters from Forest City, Iowa, to Minneapolis, 
and occupies rooms at 927-28 Andrus building. The 
company operates line yards in Iowa and Minnesota. 

The Bovey-Shute Lumber Company has bought retail 
yards in North Dakota from the T. P. Kulass Company 
of Minot, the yards being located at Minot, Velva, 
Caprio, Williston and Balfour. C. F. Hepburn, formerly 
of the Hepburn-Jaynes Lumber Company, has purchased 
a third interest in the Bovey-Shute Company, and be- 
comes its treasurer. The capital stock has been in- 
creased to $75,000. 

H. B. Waite, of the H. B. Waite Lumber Company, 
has returned from an extended trip to the west coast. 
He says that he has contracts with mills for supply of 
shingles and yard stock much larger than last year, and 
that he will have no difficulty in supplying their eus- 
tomers this season. There are few shingles to be mar- 
keted now, owing to the general shut down of the mills, 
but most of the mills will resume sawing this week and 
will have stock on the market by about February 15. 

D. H. MeMullen, assistant to the second vice president 
of the St. Paul & Tacoma Lumber Company, arrived 
from Tacoma yesterday and will spend several days 
here consulting an oculist. He has been having annoy- 
ing trouble with his eyes, and wanted to have them 
attended to by a specialist he had formerly consulted. 
He has many friends here who are glad of an oppor- 
tunity to see him again. 

E. Payson Smith, jr., the local wholesaler in southern 
hardwoods, has returned from an extended trip in the 
south, where he was looking over some of his stocks and 
picking up new ones. He says manufacturers there have 
very little stock on hand and are holding it at faney 
prices. 





A NEW COAST REPRESENTATION IN MINNEAP- 
OLIS. 


MINNEAPOLIS, MINN., Feb. 2.—Another prominent 


west coast lumber company has entered the northwestern 
a personal representative in 


field with Minneapolis. 





FRANK W. SHEPARD, OF MINNEAPOLIS, MINN., 
Eastern Manager, Carstens & FEarles, of Seattle, Wash. 


Frank W. Shepard opened an office this week at™1101 
Lumber Exchange as eastern manager for Carstens & 
Earles, Incorporated, of Seattle. He will offer to the 
trade of the middle west a full stock of fir, spruce and 
cedar lumber and red cedar shingles. 

Carstens & Earles have never marketed much of their 
stock in the northwest. They have a good trade in the 
east, and also have built up a good line in the south- 
west. Mr. Shepard will work up business in the north- 
west, where he is well acquainted with the retail trade 
and its wants, and will also handle the Carstens & Earles 
business in the southwestern territory from here. He is 
well prepared to handle general yard trade and any 
kind of mixed car orders from the coast. Carstens & 
Earles have good facilities for getting out special 
orders and welcome that line of business. They handle 
a manufacturing capacity of eight cars a day. 

F. W. Shepard is a Wisconsin product and was located 
in the Badger state until the fall of 1902, when he re- 
moved to Minneapolis. He has traveled the whole 
northwestern territory, however, and has a wide acquaint- 
ance with dealers. He began the lumber business at 
Stevens Point, in the office of Vaughn & Co. After a 
few years he went to Wausau and worked there in the 
offices of Palmer, Fuller & Co. and Day Bros. Then for 
a few years he was connected with Fox & Pfiffer, of 
Stevens Point, as a traveling salesman. He then helped 
organize the Hunner Lumber Company. of Madison, and 
began the manufacture of hemlock lumber. The com- 
pany’s name was later changed to the Rousseau & Shep- 
ard Company and located at Chelsea, Wis., where the 
mill was situated. In the summer of 1902 that company 
sold out its plant and business to the Westboro Lumber 
Company, and Mr. Shepard moved to Minneapolis, where 
he engaged in the business of handling west coast lum- 
ber. He went out to Seattle soon after the holidays and 
spent a week looking over the situation; then came on 
to Minneapolis in his present capacity. 


THE BLACK RIVER DISTRICT. 


La Crosse, Wis., Feb. 1—With ten days of 10 to 35 
degrees below zero we have not had sufficient snow for 
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John R. Davis Lumber Co. 
PHILLIPS, WIS. 
PINE, SASSWOOD, HARDWOODS, Mixed Cars. 





















WhiteCedar Shingles 
and Hemlock Lath. 


Mixed Cars with Hemlock 
and Basswood Lumber 


Write us for Special Prices. 


FOSTER-LATIMER LUMBER CO. 


MELLEN, WISCONSIN. 
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Hemlock and Nick, DAY STOCK. 
White Pine Lumber 


BASSWOOD SPECIALTIES 
Including Siding, Ceiling, Casing, Base 


JOHN WEEK LUMBER CO. stevens Point,Wis. 
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HEMLOCK 


We also have a limited amount of 
4, 5, and 6 inch Basswood Siding 
and Ceiling in mixed cars. Write 
~we would like to tell you about it. 


B. F. McMillan & Bro. 


McMILLAN, WIS. 











‘Lackawanna Lumber Co. 





SCRANTON, PA. 
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IN THE TELECODE 


FLYNET means, No. 1 split white oak posts 12 to 15 inches eircam- 


GOMUMADE thenre. "Stock % of an inch thick, tn sesorted 
means, an Cc. ic. rt 
and asscsted lengths.” witte 


American Lumberman, 315 Dearborn St.. Chicago. 
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We have a complete stock ready 
for immediate shipment. Write 


for delivered prices. 


THE SHEVLIN-CARPENTER CO. 
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Mills at Brainerd, Minn. 
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Carpenter-Lamb Co. 


MANUFACTURERS AND 
WHOLESALERS OF 


: 
i 
{| PINE LUMBER |} 
> —COMPLETE ASSORTMENTS— 
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Special Attention given mail orders from the trade. 


MILL YARD—30th Ave. & Marshall St. N.E, 
GENERAL OFFICE—712 Andrus Building, 





MINNEAPOLIS, - - MINNESOTA. 











C. A. Smith Lumber Co., & 





sleighing. The ice in the Mississippi is more than two 
feet. thick. Lumber business here is quiet. All plants 
have a fairly good assortment of lumber on hand. 

H. Pinkert, of the Holway Estate, is out on the 
Pacitic coast looking up a mill site and a large tract of 
timber for the estate, which desires to operate there if 
a favorable location can be secured, 

Ernest Horner, who has been confined to his house for 
several weeks, expects to be out this week and to start 
for the south to spend the winter. 

W. W. Schall, of the C. H. Nichols Lumber Company, 
will leave tomorrow for Seattle, where he will inspect 
the company’s shingle mills and may decide to purchase 
others. He will be absent several weeks. 

W. W. Cargill, who has been sick for some time, is 
recovering fast and expects to start for California next 
week, to spend the winter. 

A. W. Pettibone, accompanied by his wife and son, 
W. B. Pettibone. of Hannibal, Mo., are at Ormond, Fla., 
for the winter. 

J. D. Young has just returned from his camps on 
the Brule river. He reports good work doing there with 
prospects of banking about 4,000,000 feet, to be sawed at 
the mill there. 


LAKE SUPERIOR PORTS. 





PAPAL PLS 
AT THE HEAD OF THE LAKES. 
DuLUTH, MINN., Feb. 2.—Figures given last week 


of selling price of a lot of Nos. 3 and 4 boards were 
wrongly stated as $12 and $6.50; these were the quota- 
tions for 4s and 5s and the prices should have been just 
one notch higher, at, say, $15 and $12. Just now the 
market for No. 3, 6 inches and wider, is $15. The last 
sale noted, and the largest for some weeks, is the en- 
tire winter cut of white pine and norway of the Tower 
Lumber Company, about 15,000,000 feet, presumably to 
the Soper Lumber Company, Chicago. The price is not 
stated. The Merrill-Ring Lumber Company has closed 
out the last of its dry stock, 5,500,000 feet log run, to 
White, Gratwick & Co. This leaves just about one stock 
of dry lumber unsold in this center. Buyers have been 
rather few the past week or so, largely, no doubt, on 
account of the cold weather, for they seem anxious to 
get in when they do arrive here. The demand is espe- 
cially good for lower grades, particularly by box makers. 

The Tower Lumber Company has sold its season’s cut 
of No. 4 boards, about 4,000,000 feet, and is said to be 
negotiating for other sales of both dry and summer 
cut stock. Sales amounting to 3,000,000 or 4,000,000 
high grade lumber are pending and should be closed in 
a day or two. It is reported that the Edward Hines 
Lumber Company has made some new sales of a con- 
siderable amount of stock to be eut at the new Murray- 
McCann mill at Superior. 

The weather has been so cold of late that the opera- 
tion of saw mills has been very difficult and expensive. 
The Tower Lumber Company has been running its mill 
with the thermometer varying from 50 to 55 below 
zero, morning after morning mercury thermometers have 
been frozen up tight, and only the spirit instruments 
were reliable. 

William O’Brien, who has large holdings in this 
vicinity, has been buying southern pine, and he and as- 
sociates now hold about 1,500,000,000 feet of longleaf 
pine in Florida and South Carolina. 

Charles Edgar, of Alexander & Edgar, this city, has 
left Duluth with his family and is moving to one of the 
old historic places of Virginia, where they will reside. 
The lumbering of the firm ceases the coming summer, 
its pine about Iron River having been cut off. The place 
bought by Mr. Edgar is being repaired and added to 
and will make an ideal home for a retired lumberman. 

The mill of Nolan Bros. & Laird, at Skibo, north of 
here, was started up last week when the thermometer was 
at 36 below. The mill will saw about 20,000,000 feet 
this season. 

Reports of the Duluth & Northern Minnesota railroad, 
Alger, Smith & Co’s, line, show it to have earned gross 
in 1903, $193,391, compared with $145,689 the preceding 
year. Its taxes are $3,888 on the 2 percent gross earn- 
ings basis. 





UPPER PENINSULA NEWS. 
CALUMET, Micu., Feb. 2.—The St. Mary’s Mineral 
Land Company. of Boston, Mass., has sold to William 
J. Ladd, trustee, of Boston, 6,000 acres of mixed timber 


land in Ontonagon county. It lies between Greenland 
and the Parker road and extends to the Flint Steel 
river in 51-39 and 52-39. The purchase price is under- 


stood to have been $11 and $12 an acre. It is under- 
stood that Mr. Ladd acted for the Tamarack Mining 
Company, of Calumet, of which he is the secretary and 
treasurer, and that the timber will be manufactured 
into square stuff for use underground at the mine. 

Charles Thorsen has started his saw mill at Stoning- 
ton. It will be operated for several weeks sawing tim- 
ber being put in there by farmers and small jobbers. 

The saw mill of the J. W. Wells Lumber Company 
is operating day and night and turning out 150,000 feet 
daily. Twenty-five carloads of pine and hardwood logs 
are arriving daily. A contract has been signed with 
the Davis & Stitt Company of Marinette to saw 2,500,000 
feet of the latter’s cut. 

The new planing mill of the Cedar River Land Com- 
pany at Powers is completed and ready for operation. 
The plant represents the investment of $10,000. 

H. L. Cox, of Cheboygan, has purchased from the 
estate of the late Edmund Hall, of Detroit, 1,320 acres 
of timber land in Baraga county, south of here. 


CHEQUAMEGON BAY NOTES. 


ASHLAND, WIS., Feb. 2.—It is estimated that 10 per- 
cent of the probable cut of Chequamegon bay for the 
coming season has been sold. The demand for lumber 
has been largely confined to box lumber, of which nearly 
every foot has been sold. It is said that the demand 
is due to some extent to the World’s Fair at St. Louis, 
and also to the fact that no substitute has been found 
for the cheap lumber of the Lake Superior region for 
box stuff. Boards have been sold this winter in No, 6 
stuff that two or three years ago would .have been 
burned in the refuse burners of the mills. For years 
No. 6 boards have been burned, but the demand for box 
lumber has been so great that all of this lumber has 
been sold this winter, including everything in the 4’s, 
5’s and 6’s, short norway sides and cull norway pine 
stuff. Other small sales have been made but the trade 
at Chequamegon bay ports has been practically confined 
to this cheap lumber. The big sales will likely not 
begin for some weeks. 

It is understood that a considerable quantity of logs 
on the south shore east of Ashland will be sawed on 
Chequamegon bay during the coming season, possibly a 
portion of it at Mowatt’s mill at Ashland, and the 
Stearns Lumber Company, it is said, will bring con- 
siderable of its logs to Chequamegon bay from the vi- 
cinity of Little Girls Point for sawing here. . Prepara- 
tions are reported to be under way to run the new stave 
factory next summer. 

D. L. Wiggins has just returned from an extended 
trip into British Columbia, where he has been looking 
into the timber prospects. He took the trip for the pur- 
pose of investing in western timber and found a num- 
ber of very desirable openings. A number of Ashland 
people are interested in timber in the vicinity of that 
which was looked over by Mr. Wiggins, among them 
being A. F, Dudgeon & Co., who have a tract estimated 
at 4,000,000 feet. Harry Parks of this city is also in- 
terested in this timber and it is the intention to start 
sawing in the spring. 

Seott & Taylor, of Ashland, have recently bought ad- 
ditional cedar lands near Mellen, Wis., and will begin 
operating at once, 

Over 1,200 feet of Wisconsin lumber, polished to the 
highest finish, is ready at Chippewa Falls for shipment 
to St. Louis as part of Wisconsin’s forestry exhibit at 
the Louisiana Purchase Exposition. Each piece is six- 
teen feet in length. T. J. Cunningham, of Chippewa 
Falls, is in charge of the exhibit. 

The Ross Lumber Company’s mills, at Arbor Vitae, 
are sawing day and night. From fifty to sixty carloads 
of logs, mainly pine, are brought to the mills daily over 
the company’s logging roads. 





LAKE MICHIGAN PORTS. 


PPP LI IIIS 
CREAM CITY TRADE NOTES. 


MILWAUKEE, WIs., Feb. 3.—The plans for forming 
an organization to have in charge the selling of hem- 
lock have developed so far that it was announced that 
articles of incorporation have been drawn up and will 
be filed at Madison within a short time. The company 
is capitalized at $100,000. Another meeting of the 
committee of the Hemlock Manufacturers’ Association 
is to be held in this city on Thursday of this week, at 
which further plans will be developed. 

M. C. Bruce, of Antigo, has been in Milwaukee this 
week. For many years he has been engaged in lumber 
business and selling tracts of land for lumber com- 
panies and has tramped and driven through nearly 
every county in Wisconsin where there is timber to any 
great extent. He states that the cut-over lands are 
destined to be excellent farming property in years to 
come. , 

During the past week there was shipped from the 
Milwaukee plants of the Allis-Chalmers Company a 
large engine for a gold mine in South Africa. A week 
ago the company sent a carload of mining machinery 
to Siberia, and a shipment of five or six cars of ma- 
chinery was recently sent to Peru. General Manager 
Allan, of the company, says that the business thus far 
during the year is considerably better than was gener- 
ally looked for during the decline of October and No- 
vember of last year. 

Eltinge Elmore, of the Elmore-Fowler-Jacobs Com- 
pany, has just returned from a stay of some time at 
the company’s mill at Vanbuskirk on the North- 
Western road, where the company is engaged in cutting 
cedar, spruce and pulp wood, He was there during 
the recent cold snap when the thermometer registered 
from 30 to 40 degrees below zero for several days at 
a time. The company has a modern mill, a general 
store and is also the post-office for the entire settle- 
ment. 

_—oowrv7— “~~ 
ON THE MENOMINEE. 

MENOMINEE, MICH., Feb. 3.—Practically all of the 
hardwood being sawed in the mills on the Menominee 
river is now sold. There are about 13,500,000 feet 
in the runs of the mills now operating and when the A. 
Spies Lumber Company’s and the N. Ludington Com- 
pany’s mills get to runinng this amount will be brought 
up to about March 1. There is, however, a little rock 
elm in the twin city yards which is still unsold. 

Hardwood is bringing the highest prices this winter 
in this vicinity that it has ever brought and the market 
could not be better. Basswood, log run, brings $25 a 
thousand feet, soft elm $22, birch $21 and maple $15. 
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The demand, even at these prices, is better than it was 
ever before known. ; 

Hardwood and hemlock logs are being shipped into 
the twin cities by rail faster this winter than during 
any winter preceding. The logs are coming so fast that 
in nearly every case the mills are unable to take care 
of them and they are being piled up. The J. W. Wells 
Company, Sawyer-Goodman company and Marinette Lum- 
ber Company, are all spending large amounts of money 
in having their surplus of logs piled up in the yards. 
The Bay Shore Lumber Company, however, seems to be 
able to care for nearly all the logs it is receiving. 

Fully 500,000 feet of lumber is being sawed every day 
this winter in the twin city mills. About 40 percent 
of it is hardwood and the remainder hemlock and pine, 
although pine cuts a very small figure at present. There 
is practically no pine market. There are no inquiries 
for it and there is very little being offered for sale, al- 
though the Spies company, the J. W. Wells company and 
the Sawyer, Goodman company have a little for sale. 

The I. Stephenson Company’s two mills at Wells are 
running day and night. The new mill is cutting hard- 
wood altogether and the other is running on pine and 
hemlock. This company has sold its winter’s cut of bass- 
wood, birch and elm, and got the top prices for it. Re- 
building of the new mill of the N. Ludington Lumber 
Company is progressing rapidly and a large crew of 
men is employed. 

Weidemann & Clough, of this city, have -ontracted for 
the season’s cut of the Sagola Lumber Company, of Sa- 
gola, about 750,006 feet. It will be shipped direct from 
Sagola to the purchasers. 

The Sawyer, Goodman Lumber Company has sold its 
cut of basswood, about 1,500,000 feet, and also its cut 
of birch, to the Keith Lumber Compzny, of Chicago. 

The strife between the shingle manufacturers and the 
members of the shingle weavers’ union was ended last 
week and the men agreed to go back to work at the scale 
of wages adopted by the Northwestern Shingle Manufae- 
turers’ Association, which was a reduction of the wages 
they were formerly getting. The decision of the weav- 
ers went into effect the first of this week and some of 
the mills then started up, after having been shut down 
for three months. The Bay Shore Lumber Company ’s 
shingle mill started operations Monday and others are 
preparing to start. 

The management of the Escanaba & Lake Superior 
railroad is considering plans for the extension of the 
road from Gleason to Austin, a distance of twelve miles, 
this extension will penetrate a large tract of timber. 





ON MICHIGAN’S WEST SHORE. 
_ MuskrGon, Micu., Feb. 4.-—C. H. Hills has returned 
from a business trip to Mobile, Ala., and other southern 
cities. 

I’, Alberts & Sons have purchased a stand of hemlock 
near Thompsonville and will manufacture it at that 
point, It is stated that their Muskegon mill will be op- 
erated for at least three months next season. 

Mr. and Mrs. George A. Hume have returned from 
their wedding trip to New Orleans. 

Hf. N. Hovey, of Detroit, was in Muskegon today on 
his way home from Chicago. 


WISCONSIN. 
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Feb. 2.—Despite the cold 
lumbermen report a reasonably good demand. New 
lists have been issued in accordance with the recom- 
inendations of the price list committee, adopted at the 
last meeting. 

The Worden Lumber Company is making notable im- 
provements at the mill at Jeffris and has also changed 
the name of the place to Bundy, in honor of George 
Bundy, secretary of the company. 

A post office has been established at Alder lake, the 
scene of the operations of J. N. Cotter, of this city, 
and it has been named Cotter after Mr. Cotter, who 
owns the plant and the townsite. 

The new mill of the Hurlbutt & Huntley Lumber 
Company, at Elm City, erected on the site of the mill 
recently burned, is completed and the machinery arrived 
last week. The company has a good stock of logs on 
hand ready to begin operations. 

C. D. Clark, of this city, has a contract to put in 
200,000 ties for the Chicago, Milwaukee & St. Paul 
railway this winter, to be delivered along the railroad 
between Starlake and Wausau. 

_ Foss’ mill, at Foss Spur, is running full time, employ- 
ing thirty-five men. ‘ 

James Hurley and James Leary are logging up near 
Irma. 

The Medford Manufacturing Company, at Medford, 
Wis., is putting in an increased cut this season, amount- 
ing to 8,000,000 feet of hemlock and over 2,000,000 feet 
of hardwoods. It is sawing daily an extra good sized 
quality of logs, the best the company has had so far, 
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VIEWS OF AN OPTIMIST. 

It would be hard to discover a tonic that produces 
such a pleasing effect as a few moments’ conversation 
with an energetic and up-to-date business man like H. 
1. Heineman, of the Heineman Lumber Company, of 
Heineman, Wis. Optimism is good when it is backed by 
experience and the close observation of a man who has 
done and is continuing to do things. 

In speaking of last year’s business Mr. Heineman 
frankly admitted that the trade accorded his company 


far exceeded its expectations and stated that it was 


looking forward to fully as great a demand for building 
material this year. “In fact,” he said, “we are rapidly 
increasing our facilities so as readily to meet every 
demand. At the present time we estimate our output 
of hemlock will be from 8,000,000 to 10,000,000 feet, 
about 5,000,000 feet of hardwood and a considerable 
quantity of pine and basswood, which will be used in 
manufacturing, and small shipments in mixed ears of 
hemlock. In addition to this we now have a nice stock 
of lath and are putting in a machine for the manufac- 
ture of shingles. Thus you see we are going to be in 
a most enviable position for caring for all the needs of 
our customers.” 

Although Mr. Heineman is a young man he has shown 
business sagacity that would do credit to one many years 
his senior and one cannot resist predicting a most re- 
markable career for him and the company with which he 
is connected. For a case of the blues might well be 
prescribed a little more “Heineman.” 
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VESSEL RATES FOR 1904. 


Derroit, Micu., Feb. 3.—The first maritime labor 
contract for the season of 1904 was made yesterday, 
when C. W. Koteher and H. L. Wilton, the unloading 
committee of the Lumber Carriers’ Association for 
the port of Detroit, entered into an agreement with 
the International Longshoremen, Marine & Transport 
Workers’ Association for the unloading of boats at 
this port by local unions. The agreement varies very 
little from that of last year, except that the original 
inspection bill and bill of lading must be shown before 
a cargo will be unloaded. 

Following is the agreement and scale: 

It is distinctly understood that all boats or vessels en- 
rolled in the Lumber Carriers’ Association shall be unloaded 
in the port of Detroit by locals Nos, 10 and 185. 








Per M. 
White pine, No. 4 and better, 1 and 2 inches........ $0.30 
White pine, 4 and 6 inches, strips......---+-+-++++ 38 
White pine, 8 and 4 inches thick 40 
White pine, culls snd No. 5 boards 38 


White pine, No. 6, scoots and shorts.....-..+-+--+-: 45 
Norway and hemlock, 1, 2 and 3 inches, 4x4 and 


GE Soc sted eds ckdnd ene ee Reset CAee CE ESCECRCGES 38 
Norway, hemlock and pine timber, 6x6 to 8x10..... 00 
Norway, hemlock and pine timber, over 8x10...... 50 
Soft elm and basSwood .........ceceececeeceeees 40 
Hardwood and rock elm, 1 to 2 inches............ 50 
Hardwood, 3 and 4 inches, planks and timbers..... .60 
Timber in hold, extra. ..... 2.0.2 cece cece reece eeeee 10 
Lath, all kinds, on deck ....... 0.0 e cece cece rece 05 
Lath, all kinds, im hold .....ccccccccccccccsceses 10 
Shingles, all kinds, on deck. ....ccccccccccccccees 05 
Shingles. all kinds, im hold .......ccccccscccceces 10 
lies, hemlock and tamarack, each...........-.+-. v3 
"SICG, COGME. CRON ciccc ct ccevecncsncdeedanenswnes 1%, 
Posts, cedar, peeled, per cord .........-cccccccece 45 
l’osts, cedar, unpeeled, per cord. ......6.....eeeee. 0 
losts, cedar, grape, under 4 inches, per hundred... .G0 
HLouse blocks, 5 and 6 inches long, on deck, each... .02 
House blocks, 5 and 6 inches long, in hold, each....  .04 
Ifouse blocks, 8 inches long, on deck, each........ 3 
llouse blocks, 8 inches long, in hold, each.......... 06 
All lumber over 18 inches in length, extra......... 05 
All boats over 11 feet in depth, per inch extra...... 0 


or $5 per full foot, government measure. 

All boats over 13 feet in depth, government measure, $1 
per inch extra. 

Boats with deck loads reduced, 5 cents per M extra. 

Double deckers, 12%e per M extra. 

All boats with beam in hold, 3 cents per 
entire cargo. 

Boats with archway, 3 cents per M extra for entire cargo. 

Boats loaded by non-union men, 5 cents per M extra. 

Original inspection bills and bills of lading must be shown 
before the cargo is unloaded. 

In case of dispute as to the question of cargo, the matter 
is to be referred to a representative of the longshoremen 
and representative of the Lumber Carriers’ committee.ewho 
shall choose a third party if unable to agree. ‘Their de- 
cision shall be final and binding on all parties, 


M extra for 





THE TWO TONAWANDAS. 


NortH TONAWANDA, N. Y., Feb, 2.—The big fire that 
started in White, Rider & Frost’s yard on Tonawanda 
island, Wednesday night, consumed all of the stock of 
the company with the exception of about 2,000,000 feet. 
The yards of W. W. Tyler & Son and William E. Leé 
on the north side of the burned yard caught fire on 
numerous occasions, but were not perceptibly damaged. 
Although the office of White, Rider & Frost was de- 
stroyed, most of the fixtures and valuable papers were 
saved. The company has taken temporary quarters in 
the office formerly occupied by the H. M. Tyler Lumber 
Company on Tonawanda island. Largely through the 
assistance of the recently organized white pine associa- 
tion it will be able to continue its business until arrival 
of stock which will be brought down the lakes next sea- 
son shall begin. 

The lumber dealers and others interested in the com- 
mercial welfate of the city are thoroughly aroused over 
the fire, the third that was set in North Tonawanda last 
month, and stringent measures are being adopted to 
prevent a recurrence of last week’s conflagration. The 
local board of police commissioners and board of alder- 
men met in special session Thursday evening and joint- 
ly offered a reward of $500 for information leading to 
the arrest and conviction of the person or persons who 
set fire to the yard destroyed. A number of lumber 
dealers met at the office of the R. T. Jones Lumber 
Company in the afternoon of the same day and dis- 
cussed the advisability of offering a reward. While no 
conclusion was reached, it is expected that decisive and 
favorable action will be taken at another meeting which 
is expected to be held in a few days. Seventeen extra 
watchmen for the yards on Tonawanda island were de- 
cided on at the same meeting and last night the police 
commissioners made them special patrolmen. 

Edward Hines and Isaac Baker, of the Edward Hines 
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to he moved hefore car shortage begins. 
Make your wants and wishes known. 


SPECIAL 


1x4—6 ft. C, 35,000. 

1x4—6 ft. D, 80,000. 

1x4—6 No. 1 75,000. 

1x4—6 No. 2 55,000. 

1x6—6 C, 15,000. 

1x6—6 D, 35,000. 

1x6—6 No. 1 63,000. 

1x6—6 No. 2 105,000. 

1x6—6 No. 3 14,000. 

1x8 and wdr—6 ft. D & C, 3,350. 
1x8 and wdr—6 ft. No. 1 1,000. 
1x8 and wdr—6 No. 2 9,760. 
1x4—8 C, 25,000. 

1x4—8 D, 65,000. 

1x4—8 No. 1, 90,000. 

1x4—8 No. 2, 125,000. 

1x4—8 No. 3, 50,000. 

1x6—8 ©, 15,000. 

1x6—8 D, 30,000. 

1x6—8 No. 1, 145,000. 

1x6—8 No. 2, 177,000. 
1x12—16 No. 2, 1,600,000. 

No. 2 Mixed Lath, 1,000,000. 
Std *A* W. P. Shgies., 3,000,000. 


WRITE US FOR SPECIAL DELIVERED PRICES. 


SCANLON-GIPSON ; 
LUMBER Co. ij 


{ 


° 


General Offices: 
LUMBER EXCHANGE, 


Minneapolis. 


MILLS: MINNEAPOLIS and NICKERSON. 

















White Pine and Hemlock Lumber 


WHITE CEDAR 
POSTS, POLES and SHINGLES. 


We Are the Quick Shippers. 


A. E. WHITMORE, interes. Minneapolis, Minn, 














MODER 
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cGGING 


LOGGING BY STEAM is an engineering proposition. We 
send our logging engineers all over che United States to specify 
the proper equipment to meet the conditions which are present 
in each case. 


SEND FULL PARTICULARS OF YOUR PROBLEM TO US. 


Lidgerwood Mfg. Co., 


Lumber Exchg., SEATTLE, wash. 9° Liberty Street, 


Empire Bidg., ATLANTA, GA. NEW YORK. 




















AMERICAN LUMBERMAN. 





FEBRUARY 6, 1904 








CATALOGUE 
FREE 


ee ae ee i aa 
re Be 2253 eo 2 

= ot = 

PF amt f252 © 6 

coo 2 atu-n ~ 

= S mw PR Ss35 6 

. =. Se 222° Msc 
oad S23: 6 ESE: Bele 
—) £20 Be=S Szs 
s > . Pee, te 
—a 2 = aes? s 
‘of Ss 358 € 35 
nL) 2% —g*t2, &3 8a 
_— ; 3 22272 Zs ss 
noe - = 2x5=2% <€ 3 ge 
a) = 22 52 
Ss = mis 
A. S i i= 
= = <> 33 
Yo & & = 
=z 
a= & iS <3 
p= 2 x 


Methods 


i 
| 





| 


MUP UMIMUMINLNLNUNUNUMLNLTUMU NUM 





Seve Your Money! 
byuswe RED BOOK 


It contains a carefully prepared list of the buye 
ers of lumber in car lots, both among the dealers 
and manufacturers. 


The book indicates their financial standing and 
manner of meeting obligations. Covers the 
UNITED STATES and MANITOBA, 

Published semi-annuallyin JANUARY & JULY. 
The trade recognize this book as the authority 
on the lines it covers, 

A well organized Collection Department is also 
operated and the same is open to you. Write 
for terms. 


Lumbermen’s Credit Association, 


ESTABLISHED 1876. 
Sulte 91!, 133 La Salle St., CHICAGO. 
16 Beaver St., NEW YORK CITY. 
Mention this paper. 
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Wisconsin Cork Pine 


CUT FULL WIDTH 
AND THICKNESS. 


OUR SPECIALTIES :—Pattern Lumber, 
Box Material, Factory Stock 
and Beveled Siding. 


RUST-OWEN LUMBER CO., Drummond, Wis. 


MANUFACTURERS ano WHOLESALERS. 4 
& 
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Mixed Car Lots to Retail Trade. We carry alarge stock & complete assortment. 
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Lumber Company, have been in the Tonawandas and 
other eastern markets during the past two weeks closing 
contracts for the shipment of large quantities of white 
pine as soon as navigation shall open. 

The Retail Lumber Dealers’ Association of Niagara 
County met at Lockport Saturday and decided to submit 
a proposition to a Pennsylvania manufacturer for a 
large block of hemlock, which has been inspected by 
Edward Hubman, of North Tonawanda, president of the 
association. The association, although organized less 
than a year, is in a most prosperous condition, the mem- 
bers being highly pleased with the excellent results ob- 
tained and the prospects of the organization in the 
future. 

Pendennis White and W. H. Gratwick, of White, 
Gratwick & Mitchell, have returned from a_ business 
trip in the west, during which they attended the annual 
meeting and election of the Split Rock Lumber Company 
at Duluth, Minn. 

L. S. DeGraff, of A. Weston & Son, and wife will 
leave tomorrow for a pleasure trip of several months to 
California and other points along the Pacifie coast. 

A. ©. Tuxbury, of the W. H. Sawyer Lumber Com- 
pany, accompanied his daughters, Alice and Luna, to 
Boston, Thursday, from where the Misses Tuxbury de- 
parted with a party of friends for a Mediterranean trip 
of two months’ duration. 

John W. Robinson, of Robinson Bros., and family left 
Saturday for Florida, where they will spend two months 
of pleasure. 

Theedore §S. 
family left 
California, 

R. T. Jones, of the R. T. Jones Lumber Company, is 
in the west looking after lumber interests. 


MICHIGAN. 


THE SAGINAW VALLEY. 

Bay City AND Sacinaw, Micu., Feb. 2.—The weather 
has virtually cooped up the lumber business. Railroads 
have been terribly handicapped and shipment ef lumber 
cut of the vards and factories has been interfered with 
materially. It is difficult to handle lumber to advan- 
tage with the temperature ranging around the zero 
mark, and trains are greatly delayed after the lumber 
has been loaded and started forward to destination. 

A dispatch last night from Campbellton, N. B., states 
that the “Chapin-Bearinger syndicate,” of Saginaw, 
Mich., has bought the mill and timber limits of W. 8. 
Montgomery, of Dalhousie, the consideration being $100,- 
000. No syndicate of that character is known in Sagi- 


Fassett, of Smith, Fassett & Co., and 
Monday on an extended pleasure trip to 








naw. Isaac Bearinger was for many years in the lum- 
ber business, but he retired several years ago, and 


while it is barely possible that he may have associated 
with other parties and made the investment noted it 
is doubtful if he has done so. 

Peter Corcoran, of A. F. Wilson & Co., left Friday 
for Jacksonville, Fla. He will visit the Wilson people 
at Palatka, with whom he is associated in business. 
The Wilson Cypress Lumber Company there is operat- 
ing a fine plant and cutting 20,000,000 feet of lumber 
annually. 

Henry A. Batchelor returned Saturday from Florida, 
where he has been a month looking after his lumbering 
interests at Pensauffkee. He is greatly improved in 
health. 

The site of the F. E. Bradley mill has been sold 
to the Bay City Gas Company and new gas works are 
to be erected there, thus eliminating one of the old 
saw mill plants from the river outfit. It is said that 
the Edmund Hall mill at Bay City is also to be dis- 
posed of, the estate closing out the property as rapidly 
as circumstances will permit. 

The machinery in the Charles Merrill & Co. mil] is 
being taken out by Wickes Bros., to whom it was 
sold. The mill site has not yet been disposed of. 
The timber on 30,000 acres of land owned by the firm 
in Gladwin county has been sold to the Maltby Lum- 
ber Company, which is cutting the cedar and shingle 
timber. F. E. Bradley bought the hemlock and is 
having 6,000,000 feet of it put in. The Maltby Lumber 
Company is operating five small mills on the land. The 
logs cut for Bradley will be railed to Bay City to be 
manufactured. There is enough cedar and other timber 
on the lands to keep the plants operating five years. 

300th & Boyd have been doing a very good business 
despite the unfavorable weather conditions, They have 
a large stock of lumber in their yards and enough pur- 
chased to carry them through the year, although they 
buy whenever anything good offers. 

The production of lumber on the Lake Huron shore 
held its own last year as compared with the previous 
year. The output of all kinds last year was 115,001,- 
000 feet, against 115,100,000 feet in 1902. <A lot of 
timber of all kinds is being put in on the shore and 
along the Detroit & Mackinac road, which traverses the 
shore and is now within seven miles of Cheboygan, 
and the current year ought to make a good showing. 





LUMBER TRAFFIC OF A MICHIGAN CARRIER. 

Sacinaw, Micu., Feb. 2.—The Mackinaw division of 
the Michigan Central railroad and its branches are the 
heaviest producers of lumber products in the lower 
peninsula, and have been so for some years. For more 
than twenty-five years this line of road has been pro- 
ducing not only hundreds of millions of feet of logs to 
Saginaw river mills but millions of fect of lumber have 
been manufactured at mills on the line of the road. 
Last year this road produced 182,099,000 feet of lumber 


of all kinds, 70,869,000 feet of hemlock, 69,803,000 feet 
of pine and 41,427,000 feet of hardwood lumber, This 
was manufactured along the road. Besides 75,000,000 
feet of logs were hauled by the road to the Saginaw 
river and manufactured there. In 1902 there was man- 
ufactured along the line of this road 186,237,000 feet 
ot lumber of all kinds, pine and hemlock in close com- 
petition, This winter the railroad company is bringing 
down to the Saginaw river 5,000,000 or 6,000,000 feet of 
logs every month, and the mills on the road are all 
being stocked for another season. 

Since 1880 more than 2,000,000 feet of saw logs have 
been hauled over this road to the Saginaw river, and 
fully as great a quantity of lumber has been manu- 
factured in addition along the line of the road and its 
branches, This does not include the output of the 
Saginaw river and Cheboygan, both being touched by 
the road. 

Twelve miles above Port Huron, on Black river, a 
territory practically abandoned over a quarter of a 
century ago, lumbering will be resumed the coming sea- 
son for a short time, when a virgin tract of 3,000,000 
feet, one-fourth hardwoods and the rest cork pine, the 
last of its kind in all that territory, will be lIumbered 
and 2,500,000 feet of it sold through the Detroit Lumber 
Company, of Detroit, Mich. The tract has been held 
untouched by three generations of the same family of 
owners. Cutting has already begun and the logs will 
be floated down Black river this spring. 





WESTERN MICHIGAN NEWS. 


GRAND Rapips, Mici., Feb. 1.—Haakwood now has a 
permanent population of about 250 people and it has 
been built up in the past four years by the Haak Lum- 
ber Company. The company has built forty-five houses 
and a fine school building, costing $4,000. From 400 
to 600 hands are employed in the six camps and sixty 
teams the year round. The mills are equipped with 
two resaws and five engines, one of which is a new Cor- 
liss of 500 horsepower. The saw mills cut 100,000 feet 
and the planing mill dresses 75,000 feet daily. Lath, 
chair stock, stove wood ete. are also manufactured. A 
shingle mill will be added to the equipment in the 
spring. 

Logging operations are seriously interfered with by 
the depth of the snow. Some of the camps have sus- 
pended work entirely. 

There are 125 men employed in the Stearns logging 
camps in Victory township, Mason county, this winter 
and one or two train loads of logs are sent out each 
day. The deep snow has made the moving of trains 
difficult. 

The Hall & Munson plant, recently burned at Bay 
Mills, will not be rebuilt. The saw mill escaped the 
fire and it will be, operated. It is proposed also to 
erect a veneer plant, converting a large portion of the 
hardwood into veneer stock. 

All signs now indicate that Justus S. Stearns will be 
the next governor of Michigan. Mr. Stearns will an- 
nounce his candidacy this month, making primary re- 
form one of the main issues. 

Ira Hay, of Hay, Schelter & Co., lumber dealers at 
Woodbury, has sold his interests to John Schelter, and 
the firm name is changed to John Schelter & Co. 

Jacob Cummer is reported to be lying in an uncon- 
scious condition from a stroke of apoplexy at his home 
in Cadillac. He is 78 years old and has been in fail- 
ing health for some time. 

The Boyne Citizen urges Boyne City to pay a inini- 
mum sum of $15,000 toward the proposed extension of 
the White logging road from Boyne City eastward to 
Alpena, a distance of 100 miles. 

The Harvey Lumber Company, of South Boardman, 
is planning to remove its mill to Excelsior. 

Dean & Anderson will start their new saw and 
shingle mill at Sherman soon. They are putting in a 
large stock of logs. 

The Hon. Peter White, of Marquette, has the dis- 
tinction of being the oldest banker in point of service 
in the state. He has just been elected a director of 
the First National bank of Marquette for the fortieth 
consecutive year, and as president for the thirty-fifth 
term. 

The Litchfield interests of the Litchfield-Stevens Lum- 
ber Company, at Petoskey, desiring to retire from the 
lumber business, have secured the appointment of the 
Union Trust Company, of Detroit, as receiver. Stock 
in the company was held equally by William Stevens 
and Lucius Litchfield of Petoskey, Harrison Bedford 
of Charlevoix and Dr. Lawrence Litchfield of Pittsburg. 
The Cadillac Handle Company has first option on the 
property and the price offered is in the neighborhood 
of $85,000. If the sale shall be consummated the plant 
at Cross Village will probably be discontinued and the 
logs shipped to Cadillac for cutting. 





THE BUSINESS ADVANTAGES OF BOYNE CITY. 


Boyne City, Micu., Feb. 1.—Following the popular 
aphorism, William H. White may be said to have made 
Boyne City famous. When he came here, comparatively 
but a few years ago, and established his big hardwood 
industry, it was a struggling hamlet, but is to-day a 
thriving city, with a population of 3,000 local enthusi- 
asts. It is only within the past few months, however, 


that the people of Boyne City have absorbed the idea 
that they are bound to grow in population and in 
wealth, and to that end they have organized the Boyne 
City Board of Trade, which at its first meeting, held 
January 22, had seventy-five members and at its sec- 
ond meeting, held last week, fully 100 members. 


Of- 
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ficers of the Boyne City Board of Trade have been 
elected as follows: 
President—William II. White, of the William H. White 
Lumber Company, 
Vice president-—W. 8S. 
nery. 
Second 
Tlaten. 
Third vice president—-P. F. McIntyre, hardware merchant. 
Fourth vice president—Judge J. M. Harris, of the Probate 
court. 
Secretary—R., F. 
‘Treasurer—S. C. 


Shaw, proprietor of the Shaw tan- 


vice president—Casper Ramsby, with G. Von 


Knowles, attorney at law. 
Smith, cashier Boyne City State Bank. 

The other members and directors of the association 
ure prominent and active business men, who believe that 
the time is ripe for the exploitation of the natural ad- 
vantages of Boyne City. 

In referring to Boyne City as a manufacturing and 
shipping point, its excellent water outlet at once at- 
tracts much attention. The climate is healthy, and 
bracing in winter as in summer and the water is pure 
and wholewome. In a manufacturing way, the city al- 
ready has a number of live institutions, some of which 
do an extensive business. Among them are the various 
saw mills which have an aggregate yearly capacity of 
60,000,000 feet of lumber and within the coming season 
it is proposed to erect another saw mill, with an annual 
cupacity of 20,000,000 feet. There is here an extensive 
cooperage plant, manufacturing hoops, staves, headings 
ete. which works up about 5,000,000 feet of elm and 
kindred woods a vear. There is also a tannery cutting 
up from 5,000 to 8,000 cords of bark a year and a chem- 
ical plant charring sixty-four cords ef wood a day, the 
capacity of which will be increased by midsummer to 
100 cords a day. A new charcoal iron furnace is under 
construction and will turn out eighty tons of pig iron 
daily. The city is lighted by electricity, the electric 
light plant having been recently completed and is now 
in operation, 


Among some of the industries that President White 





WILLIAM H. WHITE, 
President Boyne City Board of Trade. 


indicates the city needs and which the Board of Trade 
\ill strive to obtain are a good flouring mill to grind 
ihe large anrount of grain grown contiguous to this 
center; a new hardwood flooring plant could not fail to 
le a winner; and in view of the fact that there is an 
abundanee of bark in the neighborhood, another tan- 
nery for upper leather would, in his opinion, be a prof- 
ituble undertaking; a pulp mill erected here would be 
ible to utilize an immense amount of waste lumber and 
small woods, for which there is now no use; a veneer 
iuill would do much to utilize the fine maple, birch and 
lasswood which would be worked into thin stock; plan- 
ing mill for dressing hemlock and an interior finish fac- 
lory for furnishing the residents of the city with good 
mill work; a box shook factory; and all would help 
out materially in utilizing the splendid resources of the 
surrounding territory. 

As the agricultural interest in this section is now quite 
prominent, a canning factory and a starch factory could 
he easily supplied with raw material. There is no bet- 
ter place in the country for fruit, beans, peas, potatoes 
and the like and industries that can utilize those prod- 
ucts will find no more favorable location than this por- 
tion of the country. 

Boyne City has recently completed a .$25,000 high 
school building and has an excellent school system. 
There are three churches, all prosperous, viz: Methodist, 
Presbyterian, and German Lutheran, and from a relig- 
lous as well as an educational standpoint, there is noth- 
mg wanting. 

Within the next few months it is expected that the 
Boyne City & South Eastern railroad will be extended 
into the interior quite a distance which will bring tribu- 
tary to this market fully 2,000,000,000 feet of hardwood 
timber for manufacture within the next fifteen to 
twenty years. This extension cannot but result in a 
great growth for the city in both influence and wealth, 
4s well as population. 

Those who are at the head of the Boyne City Board 
of Trade are aggressively setting forth our advantages 
to the public, and without doubt a pronounced change 





for the better will be witnessed within the coming few 
months in the growth of this thriving and progressive 
center. 


DETROIT YELLOW PINE HEADQUARTERS. 

A new wholesale lumber institution has just started 
in business at Detroit, Mich., under the firm style of 
Spaulding, Dakin & Co., with temporary offices at No. 
12 Moffat building. The component factors of this firm 
are not at all unknown to the lumber buyers of the 
north. Clayton A. Spalding was for seven years the 
representative in Michigan for the Natalbany Lumber 
Company, Limited, of Natalbany, La., of which con- 
cern Henry W. Dakin was treasurer until he and his 
partners sold their southern interests last spring. Pre- 
vious to 1896 Mr. Spalding was with Brownlee & Co., 
extensive wholesalers of lumber at Detroit. Henry W. 
Dakin is well known to yellow pine buyers in the north. 
He is a Chicago man originally and has made his resi- 








CLAYTON W. SPAULDING, OF DETROIT, MICH. 


dence at Evanston, a suburb of Chicago, whence he ex- 
pects to shortly remove to Detroit to take an active 
interest in the business of the new concern. Spalding, 
Dakin & Co. will have the exclusive territory, includ- 
ing Michigan, Ohio and the Dominion of Canada, for 
the following yellow pine manufacturing concerns; 
Natalbany Lumber Company, Limited, Natalbany, La.; 
Moreton & Helms Lumber Company, Brookhaven, Miss.; 
Easterling Lumber Company, Ora, Miss.; Pine Lumber 
Company, Mish, Miss., and Tallahala Lumber Company, 
Ellisville, Miss. They are therefore well equipped to 
supply anything wanted in the shape of yellow pine. 
The new firm will also do considerable business in 
Pacifie coast products, having the agency for Michigan 





HENRY W. DAKIN, OF DETROIT, MICH. 


and Canada of the California White & Sugar Pine 
Agency, of San Francisco, of which Louis Wuichet, of 
Chicago, is the general eastern representative. They 
will furthermore eventually establish large cypress and 
northern pine connections, being amply provided with 
both capital and ability to transact a large wholesale 
business. 

Mr. Spalding’s experience in this territory as a rep- 
resentative of important yellow pine mills during the 
past several years has given him a thorough acquain- 
tance with the territory and the needs of the dealers in 
that section; which with Mr. Dakin’s practical knowl- 
edge of manufacturing conditions will make the asso- 
ciation of these two gentlemen a preassured success, 





aS PACIFIC 





COAS7. 








FIR TIMBERS, SHIP BUILDING and 
RAILROAD MATERIAL. 


Trade Mark 
Big M 
We are also manufacturers.of Fir 
Lumber, Lath, Flooring, Ceiling, 


etc., for the Eastern Trade. 


MUTUAL LUMBER CoO., 


(Successors to BYCODA LUMBER CO.) 


SAW MILL CAPACITY 100,000 FT. : 
DRY KILN 50,000 FT. Bucoda, wash. 



































R. J. MENZ, Pres. 
G.W. DULANY. V.- Pres, & Treas. 
JNO. McDONNELL, Sec. 


The Menz 
Lumber Ca., 


ried via all east- WHOLESALE DEALERS AND MANUFACTURERS 


ern and western WASHINGTON SHINCLES 


routes. RED CEDAR 


Everything in Pacific Coast Lumber. %x4 & 6-In. Bevel Siding our 
Specialty. Direct from Mill to Retail Lumbermen. 


EASTERN and MAIN OFFICE—333-4-5-6-7 Lumber Exchange, MINNEAPOLIS, MINN. 
WESTERN OFFICE—501 Lumber Exchange, SEATTLE, WASH. 


¢@ Address all correspondence to Minneapolis office. 


Complete transit 
lines of 16 and 18- 
In Shingles car- 





Fir Spruce and 


Cedar Lumber. 
RED CEDAR SHINGLES. 


Persistent 


Pushers Business 


MANUFACTURERS—WHOLESALERS. 


Shipments, 6,000 cars annually. 
Write for prices. 


MACVAY-BOLCOM LUMBER CO., Ballard, Wash. 
Sales Office for ~ BOLCOM BARTLETTIMILL CO., Machias, Wash, 
BOLCOM VANDERHOFF CO,, Sumas, Wash. 


BUYING OFFICES, Seattle and Whatcom. Wash. 
STORAGE HOUSES, Minneapolis, Winona and Kansas City. 


H. C, BOLCOM LUMBER CO, 


Winona, Minn. 
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GET OUR PRICES 








BEFORE BUYING 


Fir Spruce or 


Cedar 


WE CARRY A LARGE STOCK HERE FOR 





Don’t miss buying some of our SPRUCE 
SIDING and finest original Coast grades. 
We donot resort. ; : 3; : 3: 333 


Transfer Lumber Go. 


Rooms 430-3!-32 Lumber E 
MINNEAPOLIS, MINN, 
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SIERRA 


Sugar LUMBER  & 
COMPANY 


Pine Manufacturers, 
Doors. eo our, . cat 
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WE ARE EXTENSIVE 
MANUFACTURERS OF 


SOFT WHITE AND 
IDAHO PINE 


Our White Pine is the same as the 
Michigan and Wisconsin White 
Pine; Our Idaho Pine is similar 
in character but more yellow, but 
when finished in natural color cannot 
be distinguished from White Pine. 








We also have a large and 
complete stock of Michigan 
White Cedar Posts. Can ship 
promptly. < x“ “<=  %& 


Send all Orders for Lumber 
and Posts to 


MacGillis & Gibbs Lumber Co, 


517-519 Wells Bidg. 
MILWAUKEE, WIS. 


Our Mills are at Post Falls, Idaho. 
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Anything You Want 
ce Pacific Coast Stocks 


Fir 
Spruce 
Cedar 
Redwood 
Western White Pine 











Redwood Shingles 
A 
Specialty 
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sz McKee-Flack Lumber Co. 


(Successors to W. 1. McKee & Co.) 


Mills at Tacoma, Wash. QUINCY, ILL. 
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RED CEDAR SHINGLES 


(Stars, Clears, Perfectlons and Eurekas.) 


FIR AND CEDAR LUMBER 
Mills at Everett and Olympia, Wash. 


LEA LUMBER COMPANY, Tacoma, Wash. 








mpolehilt Hholesalers A 


Mills 0 on ibreet Northern and Northern Pacific 
“TACOMA, WASH. 























From the Convention of the Southwestern. 


With nearly 1,700 members, ranking second in size 
among the many retail associations, the Southwestern 


holds a great meeting. This year the dealers came 
toward a thousand strong, and went away feeling thaf 
it was the meeting that the association has ever 
held. The business of the convention was never befere 
so smoothly conducted. The associations are learning 
that the committee rooms are the places to transact the 
main business of the organizations instead of having 
every matter that comes up batted here and there in the 
convention hall. The Northwestern showed the way in 
this respect, and the others are falling in line. There 


best 


is always pleasure for the visiting yard men at these 
meetings. The association devotes $1,000 of its own 
money to entertainment and the wholesale dealers of 
Kansas City add to this amount lavishly. The purse 














EX-PRESIDENT EF. M. 
of Mound City, 


ADAMS, 
Kan 


strings of the wholesale 
loosely tied when the 


dealers of the city are 
yard men of the territory 


always 
covered 


by the association come to town, and if a yard man 
goes home feeling that he had not been rightly treated 
he must be an ungrateful wretch. The cogs of these 


Wholesale dealers and ours mesh at tnese times; we go 
in and enjoy life together and part with kindly feelings 


one toward the other, and what’s better than that? 
Some of us convention trotters came near solidiy con- 
gealing coming down from the Northwestern, Minne- 


apolis and Kansas City are twenty-two hours apart, and 
When we left the Minnesota city the mercury was 36 
below; in fact, it was reported in some sections of the 
city that it had entirely disappeared. That night the 
luck of the Great Black Cat did not stand by me; I was 
on the side of the car that was raked by the wind, and 
having collected at least my share of the blankets 1 
covered up my head and shivered in the blamed oid 
Pullman until daylight. From Omaha we rode with 
overcoats and gloves on, At noon when we left the car 
to get a lunch the thermometer marked 10 below, and on 
reaching City, where they would have you be- 
lieve the nest the vear round, the mercury was 
still ‘way below. The cold in my head was four times 
as big as my head itself, and any trotting horse that 
Was as stiff in the joints as Il was couldn’t go a 10-min- 
ute clip. This recital is of littie importance except to 
let you know that with the rest of you I take the bitter 
With the sweet, and glad to do it. Of course when I can 
do so I carelessly lounge in the parlor car in slippers 
vnd smoking jacket, eat frogs’ legs in the diner, read 
the Jatest novel and get sight of your yards as the 
train speeds past. But no man should expect all the 
good of life to come his way, or rather that which he 
may call good—for I believe that all is good. In our 
short sightedness we do not see it in this light, but let's 
trust these things to the Maker of all. As we say in 
Hoo-Hoo, we are only purblind kittens, only tots in 
swaddling clothes; but by and by let us hope we shall 
be full grown cats and, more than that, little gods as 
compared with what we are today. Then I trust we 
will cease to question the wisdom of the Almighty, 
now do. 
There was 
entertainment 


Kansas 
robins 


as we 


around town, but the 
the association and Kansas 


fun going on all 
furnished by 


City wholesale dealers this year was confined to the 
theaters. Heretofore it has been banquets, smokers, 
rides, and so on, but they thought a change in the pro- 


gram would be grateful, and it so proved. At the Willis 
Wood theater $1,700 was paid into the box office that 
we might see Mrs. Leslie Carter in ‘‘Du Barry.’’ This 
is a high priced show, Mrs. Carter without question lead- 
ing the emotional actresses of the day, but it was none 
too good for us, notwithstanding we didn’t all acknowl- 
edge a liking for it. The play is pitched in a long ago 
French period, and of course—. Several of the highly 





moral dealers from the rural districts came back to the 


hotel and objected strenuously, One of them said ) 
didn’t like Mrs. Carter in bed right on the stage. 
1 believe, though, it was all talk. IL noticed that not one 
of us went out, and L doubt if with a traction engine 
you could have drawn the ones who after the perform- 


to see 


ance registered their objections. 1 don’t doubt for a 
minute but they would as soon see Mrs, Carter in bed 


twice. The next night we enjoyed vaudeville at the 
Orpheum, and, after the performance, retired feeling 
that we had been filled to overflowing with theatricals, 
a thing that our hosts had undoubtedly aimed to do. 


For several years at these conventions L have met 
that quiet man, J. EK. Waddill, Kirksville, Mo., and 
today when halting on the marble stairway he tells 
me that he has sold six of his retail yards aud is now 


one, this 


interested in only one at Miland. lis old 
yards will be operated by the Adair Lumber Company, 
composed of B. M. Nelson, W. O. Creason and J. 'T. 
Mdwards, with headquarters at Kirksville. Mr. Waddill 
has been largely interested in town sites along a new line 


of road, and in addition has now dipped into southern 
timber. He regards with little favor those young men 


who are complaining that these days there is no oppor- 


tunity, in his opinion there being more opportunities 
than ever, the trouble lying with the young men who 
fail to see and take advantage of them. ‘‘I see open- 
ings every week,’’ said Mr. Waddill. He has got rid 
of a pretty good trotter and now owns Oaksey r., with 
a mark otf 2:1744. If vou know me you know that in 
due time I expect to climb up behind this horse. 
Secretary Carl Drake of the Texas association was 


shaking hands with his friends, which is saying that he 
was shaking with all of us. If there is a universal 
favorite this Carl Drake is he. He is always the same 
quiet, kind soul. Educated at Yale, he studied law, but 
drifted into the lumber business, and to add to his other 
CALE been secretary of the Texas association sinc 
its organization, and will so continue. Just for the fun 
of the thing I should like to some dealer in the 
lexas convention propose some other man for secretary. 
Why, those long geared Texans, with guns and bowie 
knives swinging at their hips, would carve him into 
pieces and chuck him through the cracks of the floor. 
Mr. Drake owns a line of seven yards, and is econtem 
plating adding several more to it. The Texas conven 
tion will be held in Orange the second Tuesday in April 

the date it is held every year. I asked Mr. Drake if 
the hotels of Orange would be able to take care of us 


‘'s has 


see 


all, and he said that with the addition of the new hotel 
that can accommodate about 250 he thought they would. 
If only we get enough to eat we will be all right. The 








H. By, 
A Pair of Welcome 


HART, o. a2. F. 


SMITH. 
Convention Attenders. 
bed question will cut no figure, for at the Texas conven- 
tion we never go to bed anyhow. 

Ed S. Lindas, of the Lindas Lumber Company, head 
quarters at Larned, Kan., reports that at his nine yards 
trade was — up to the cold weather. The wheat crop 
was good, but the hard rains which prevented threshing 
made collections a little slow. Mr. Lindas was here with 
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his bride, consequently he was not thinking about the 
lumber business as hard as he might. 

N. O. Waymire, Garfield-on-the-Arkansas, Kan., has 
an intellect that is as spry as a cricket. Take a slow 
tongued fellow like myself and he anticipates him right 
along. If all dealers were the friends of the lumber 
journals that Mr. Waymire is prosperity would be no 
name for us. He uses these papers as tools in his trade. 
At one time he read in these columns that shingles 
would probably be higher, laid in a stock and saved $30 
thereby. ‘‘I may read a trade paper for a long time 
without receiving any particular financial benefit from 
it, and then I take advantage of a suggestion that evens 
the whole thing up,’’ said he. 

S. M. Calbert, Warsaw, Mo., is a man of excellent 
taste, as evidenced by the fact that the pattern of cloth 
selected by him from which his clothes were made is 
identical to that of mine. 

N. A. Mathias, Newton, Kan., who has never forgiven 
me for telling that he patronized a lady barber, says 
that trade in his section is poor owing to short crops. 

[’ll bet $4 that a stranger would say that Bob Oliver 
was either a tragedian or minister, Mr, Oliver’s ecard 
is so elegant that I hied myself to a corner and looked 
at it long and long. That other Oliver, called Ray, did 
me a service at the Orpheum. My lot was first cast down 





DRAKE, 
Texas. 


SECRETARY CART F. 
Lumbermen’s Association ot 
in the corner where James Costello and his party sat, 
next door to the base drums, but Mr. Oliver motioned 
me back and divided his seat with me, One of the sing- 
ing girls got off a joke on Mr. Costello and he was sit- 
ting where we all could see him blush. By the way, at 
the opening of the meeting Mr. Costello, in the name of 
the city, presented me with a large steel key that was 
supposed to unlock any in Kansas City, hence 
vherever you may have seen me it was because L carried 
this key. As it dangled from my bejeweled breast it 
was the most coveted object at the convention. 

R. M. Mudgett, Blythedale, Mo., expressed deep inter- 
est in my old black did at least half a hun- 
lred others. [ wish I was as popular as she is. 

Edwin wl. Crossan, Betheny, Mo., is Ed Miner’s son- 
in-law, and he is so frank and genteel in appearance that 
if | were a woman L know I should have fallen in love 
vith him, For three years he says he kept a_trotter 
i purpose to give me a spin should I come that way, 
ind now has sold him. Ex-President Miner has been 
fighing some co-operative yards for two or three years. 
These vards are increasing in number in the Southwestern 
as well as in the Northwestern territory, and as hun- 
dreds of us have reason to know they are thorns in the 


door 


COW, as 


flesh. 

G. W. Dulany, jr., Minneapolis, struck out for Cali- 
fornia, where he is to meet his father, and together they 
will look along the coast, and possibly pick up a few saw 
mills if they can do so to advantage. Mr. Dulany’s 
srandfather was a ‘49er and the young gentleman will 
where that grandfather struggled for gold. Mr. 
Dulany is associated with Bobby Menz, and for goorl 
fellowship you would look long for a pair that would 
heat them. 

S. C. Kellenberger, whom I am glad to number with 
my friends, was on hand, but with his mustache off and 
dressed so like a Scotchman I hardly knew him. There 
is a lot of the boys of whom [ think that if I didn’t 
have their friendship as they have mine it would leave 
a hole that you could haul logs through. 

J. E, Evans, Emporia, Kan., who was president of 
the association the past year, is interested in four 
ards and says that trade was never so good as in 1905. 
Mr. Evans broke into the legislature last year by a 
Inajority of he that as he is out 
if office of kind he will attend to his knitfing. 
His town has voted $25,000 which will be for 
sinking wells, hoping to strike either oil or gas. Fone 
wells will he put down, and if necessary the drills will 
2.500 feet. If oil or gas is struck there is no telling 
What airs Emporia will put on. 

IT have thought very highly of J. R. Moorehead and 
was glad to see him elected president. Alert and intel- 
ligent, T am mistaken if he does not make a good pre- 
siding officer. After the election of Mr. Moorehead 
Judge Cunningham, Humboldt, Kan., said it; might have 
been politic to retain Mr. Evans another year, yet he 
Was satisfied that the change was for the best as there 


three, and now says 
every 
used 


Was now more head to lead the association, Some of 
the audience caught on, others looked at Mr. Evans 


he 


though ought to lay off his coat and lick the 


as 





judge, 





No doubt by this time some of the latter are 
getting the joke through their heads. 

In the convention hall the incidental mention of Mark 
Hanna’s name called forth applause. 

Weldon Cotton, Shelbina, Mo., briefly said that 1903 
was his best year in twenty of them. 

The attendance was large from Missouri, but they 
didn’t all have to be shown. 

W. I. Carpenter, Minneapolis, slept on the bedstead 
that was once occupied by Grover Cleveland when at this 
house. We all said, though, that just as big a man as 
Cleveland crushed the springs together when Mr. Car- 


penter rested his weight upon it. The bedstead is an 
elaborately earved affair. 

To see the vases of carnations at Dan Saunders’ 
headquarters one would know the fine fiber that is in 
his make up. Others gave to their friends punch, 
cigars, lead pencils and other mementoes, but on the 


lapels of the coats of his callers Dan pinned beautiful 
an act that [ believe was appreciated by 
Mr. Saunders’ temperament is such that had 

born a man I know would have been 


carnations, 
every one, 
he not been 
a woman, 

Off hand, without knowing a thing about me, I was 
taken by one of the cement men for a wholesaler. When 
a fellow wears good clothes, patent leather boots, big 
diamonds, and carries himself as graceful as a goose he 
is bound to make an impression. 

W. A. Prunty lives in Wamego, Kan., on the Kaw 
river. The flood on Decoration day did not reach up to 
the town. Business has been good, and largely in the 
country. The land on the Kaw bottoms is rieh, worth 
65 an acre if unimproved, and up to $100 if improved. 
It is there as it is elsewhere—if the farmer is pros- 
perous he is a lumber buyer. 

R. E. Rogers, who now represents the Southern Pine 
Lumber Company and lives in Lincoln, Neb., says that 
as yet he has not decided how he will punish me for 
picturing a cat crawling through a knot hole in the nem- 
lock lumber he was selling. For this he he was 
obliged to forsake hemlock, but he appears to be getting 
along well selling yellow pine. 

Ifenry Wildgen, Hoisington, 


Savs 


Kan., gives his daugh- 


ter, Agnes, the credit of conducting his lumber busi- 
ness, while he has paid attention to his grain trade, 


The young lady does all the estimating, buying, collect 
ing, having been actively engaged in this capacity for 
six years. So far as Mr. Wildgren knows his daughter 
is the only woman who is practically running a retail 
vard. No complaint is made of the winter’s trade in 
Hoisington. 

R. F. Lilley, Wilsey, Kan., has had a good trade right 
through the year. The little town in which he lives has 
a population of 400 and is growing. 

The lock step of the: line to the registration desk 
was equal to anything of the kind seen in a penitentiary. 
The yard men were in line for hours, and when onee out 
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of it the relief was such that they would rush off to the 
annex. 
Of course O. C. Stubbs, Wichita, Kan., was on hand 
usual. Those beautiful crow’s feet have appeared 
around the eyes of Mr Stubbs and myself since we first 
attended conventions together. 

John W. Martin, jr., Chanute, Kan., is something of a 
scribbler himself, and when we came together we looked 
admiringly at each other’s high brow. Mr. Martin is 


as 


manager of the Dubach Lumber Company’s yard. Of 
course he is manager—that goes without saying, fe~ 


scribblers always manage something tor somebotiy *-jae. 

When a yard man says he has two trotters he wins 
my admiration twice. That is the number that Charles 
Lyon, Palmyra, Mo., owns and when I go there he will 
get up behind one of them, I the other, and the noble 
animals will earn their oats. Mr. Lyon has built a new 
shed, 100x100 feet, in which he stands all finish and 
moldings on end. For eight feet up the sides the shed 
is slatted with 4-inch fencing. In the shed there is a 
timber carrier, Mr. Lyon agreeing with me that the 
physical organization of the yard man is too valuable 
to be rent asunder lifting heavy timbers. Nearly any 
of us is worth more than a stick of timber. E 
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MIXED CARS OF 


Fir, Spruce an Cedar 


We can give you the service you have 
been looking for in mixed shipments, 
All Enquiries Given Careful Attention. 


FOSTER LUMBER CO., 


TELECODE 


WESTERN UNION UNIVERSALED Tacoma, Wash. 











Red Cedar fjoors 


ONT SWELL! WON'T WARP!” for 
fifteen years-and we have got some 
people so that they believe it. These 
people are now making money handling 
Cedar Doors. 

Others said, “there aint any CALL for 
Cedar Doors in our town ” 

No, and there won't be “Any Call,” 
until some bright fellow, more energetic than his neigh- 
bors, puts them in his stock and then there WILL be a 
call—and the bright fellow will have the call—and he will 
find out that they WON’T Shrink! WON'T Swell! and 
WON'T Warp! His trade will find it out too, and he will 
be the door man in his town. Bye and bye, he will put in 
Cedar Sash, too, and Cedar Mouldings and Finish, and 
all the rest of the Cedar things we make, even Siding and 
Shingles. 

That’s what happened down Boston way ten years ago,and 
the fellow that lets Boston get ahead of him isslow indeed. 

You can write us direct for prices, or, to our nearest 
representatives: 

Reed S. Edgerton is at Council Bluffs, Ia, P O. Box 298, 

Harry S. Osgood can be reached at 100 Lumber Ex- 
change, Minneapolis, Minn. 

Langdon & Palmer at 66-68 Broad St., New York City, 
attend to Atlantic Coast points. 


The Wheeler, Osgood Co, 


TACOMA, WASHINGTON. 
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DAILY CAPACITY: 
didn unde <cuauas 400,000 Feet 
Shingles..............400,000 Pieces 
Dry Kilns...............150,000 Feet 






If you deal directly with us we 
can save you money. We make 
prices delivered at any station in 
the United States. 


EASTERN OFFICE, 
109 Lbr. Exchange, MINNEAPOLIS. 



















Send for Price List, Most 
Complete Ever Issued, 










C. W. GRIGGS, Pres’t. 
A. G. FOSTER, Vice-Pres’t. 
E.G. GRIGGS, 2nd Vice-Pres’t. 
GEO. BROWNE, Sec’y & Treas, 


Address all 
correspondence to 
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When Frank G. Austin, Sylvia, Kan., said that he sold 
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Pacific Fir Company, 


54 Dexter Horton Bank Bldg, SEATTLE, WASH. 
Minneapolis Office, 731 Lumber Exchange. 
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“Maltese Cross’’ Eurekas, 
Clears, Perfections, 


LUMBER 6wiee ana ciear. 
SHINCLES | 


Washington Red Cedar | 


Complete Stock of Porch Columns and Siding. 
Write, Wire or ’Phone. 


SEATTLE CEDAR LUMBER MFG. CO. 
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Eastern Car Trade 
a Specialty, 


We have an equipment that 
places us among the foremost 
for prompt shipments of 


Yellow Fir 


of a high grade. Our lumber 
is all band sawed and care- 
fully graded. We are the sole 
manufacturers on the coast of 


Sanded Fir Flooring 


Can’t we send you a trial car ? 




















ov The Seattle Lumber Co. 


SEATTLE, WASH. 





N. W. HAMILTON, Pres’, 
&. A. STUART, Treas, 





We use the Telecode, 











largely to Germans, I offered to bet him that he sold 
high grade stuff, and he said I would win. Mr. Austin 
is also in the grain business, which he says helps him out 
in his collections as well as in sales. The wheat crop 
in his section of country was good, and as a result his 
lumber sales have been excellent. 

Oklahoma has jumped forward, lumber almost without 
end has been consumed, but Harry Bullen, Stillwater, 
says the trade is overdone. There are too many yards, 
too much competition, all over the territory. Every line 
of trade is overdone, he says. 

George C. May, Orange City, Kan., who last year elec- 
trified the gathering at the Northwestern convention in 
Minneapolis, is not looking for a big trade the present 
season. His is a cattle country and feeding has not been 
a profitable industry of late, there being cattlemen who 
have lost as much as $12.50 per head. 

There is a man named Ridgeway in my own town, 
hence when Frank Ridgeway, Glenwood, Iowa, told me 
his name I asked him if I had the honor of borrowing 
money at the bank of his brother or cousin. Mr. Ridge- 
way has four yards, and has been having a good trade. 
He says he never has caught the high shed fever; that he 
wants the piles of a kind that one man can get at their 
contents. I like to hear a man talk like this, for then 
I know he has been doing som’ thinking. The latter part 
of last summer I visited a yard in a town of a couple of 
thousand where land is cheap and the shed recently 
erected by one of the dealers had the third deck, and 
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this when there was no lack of land and when one man 
would largely take care of the trade. I kept mum, for 
the mischief had been done, and I had no desire to 
hurt the man’s feelings. I might properly have asked, 
Handling your lumber largely alone as you expect to, 
why on earth didn’t you so arrange your shed that you 
could easily get at the stuff? I could see that one of his 
ideas was to have a big shed as an advertisement. He 
wanted the building to show up so it would be talked 
about. Which was legitimate enougnu. If he had asked 
my advice in the matter I should have told him to run 
the shed as high as the meeting house steeple opposite 
if he wanted to, but that in order that he might not 
constantly have that sarsaparilla feelhug; that he might 
escape the saduess of his customers having the same teel- 
ing when he was loading their teams from the second 
and third decks, to keep all his lumber on the ground. 
That is where the lumber in a one man yard should be 
every time, provided always, of course, there is plenty of 
room for it, as there was in this instance. 

Miss M. J. Beall, Hutchinson, Kan., was mixing with 
the lumbermen in the lobby, talking lumber with the 
rest of us. Miss Beall does a commission business, and 
it was remarked by several that she is probably the only 
woman commission lumber merchant, but such is not the 
ease, there being a lady in the same line in Cincinnati. 
Miss Beall’s stepfather, J. K. Boyles, became an in- 
valid, and the young lady took up his work and is ecarry- 
ing it on satisfactorily, according to reports. She thinks 
that few of her customers know they are doing business 
with a woman. Four years ago she was practically 
ignorant of the lumber business, but it is her testimony 
that her customers, as well as the traveling men with 
whom she has come in contact, have been kindness itself, 
instructing and assisting her in every possible way. 

The only woman who, so far as is known, ever 
attempted to take care of the hats of a big crowd failed 
miserably at the Coates. She triea to remember our 
sweet faces for a while, and then gave it up in dis- 
gust and checked our headgear. 

I was so fortunate as to have H. H. Hemenway, Col- 
orado Springs, Col., for a roommate. Mr. Hemenway 1s 
retailing lumber in Colorado Springs and Cripple Creek 
and says that trade does not lack much of being flat in 
both places. 

Wm. Cameron & Co., Incorporated, Waco, Tex., have 
twenty-seven yards, and C. R. Ball, representing the 
company, says that at times they have been unable to 
get lumber as fast as wanted. According to all accounts 
trade in Texas has been excellent. 

E. S. Crull, with the Grays Harbor Commercial Com- 
pany, Cosmopolis, Wash., has had considerable experi- 


ence as a retailer, and says that every time, in his opin- 
ion, the best way is to quote lumber by the hundred iv- 
stead of by the thousand. I believe that to a large 
extent Mr. Crull is right in this regard. In ease there 
is an advance it sounds smaller to the prospective pur- 
chaser to divide it into ten parts than to hand it out to 
him in a chunk. Low piles is another theme on which 
Mr. Crull dwells. He agrees with me that it costs money 
to put lumber into the air, and to do away with this 
expense he would have the piles low where there is 
sufficient piling room. 

Never at a convention was the lobby of a hotel more 
thickly hung with cards than was that of the Coates on 
this occasion. I said to the manager of the house that 
his lobby was well decorated. ‘‘ What in blank 1s a 
hotel for, if not for the use of tue people who attend 
these conventions?’’ he asked. I had just come from a 
convention where the hotel proprietor objected to the 
hanging of cards in the lobby and halls. There came 
near being a little row over it, as the boys said they 
would hang the cards and they wanted to see the man 
who was big enough to pull them down, but fortunately 
the hotel manager was taken sick and the cards went 
up without friction. At the Coates a wagon load of 
cards must have been taken down Thursday morning. 

Springfield, Mo., was not represented as it has been in 
former years, a year ago the proprietor of every yard 
in that city being on hand. C. F. Hatten, Springfield, 
reports that trade has been good, and that largely it 
has been in town. 

The badges made us look like so many gold bugs. 

On Monday it was whispered tnat the cold weather 
might keep some of the yard men away from the meet- 
ing, but that was crossing a bridge that was never 
built, as they came in such numbers as were never known 
before. That is the way we often get fooled when we 
go to borrowing trouble. 

Kk. C. Robinson, St. Louis, brought in eleven new mem- 
berships from that city, which leaves only two or three 
out in the cold. Mr. Robinson should be awarded a 
chromo, as nothing like such a getting into the associa- 
tion band wagon was ever before known in one of pur 
large cities. 

Jack Hughes and I have run up against each other at 
many a convention and I was surprised to see him here 
all the way from the Pacific coast, where he now lives. 
He says he has not quite got the hang of things out 
there, but that it is a great country and he thinks he will 
like it first rate. I believe that I can saiely speak in 
advanee and say that they will like Jack. 

Ed Hogg sat on a writing desk, Louis L. Ott in a 
chair, while I was warming another chair close by lis- 
tening to Mr. Ott relating some of his advertising ex- 
perience. He hails from Jefferson City, Mo., where the 
state penitentiary is located, he was ecar.ful to inform 
me, with a knowing wink at Mr. Hogg. Mr. Hogg for- 
merly ran the yard now presided over bv Mr. Ott, and 
the latter acknowledged .nat were it not for his prede- 
cessor he would now be plugging along in the rut oceu- 
pied by so many of us in regard to advertising. When 
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Mr. Hogg took up his abode in Jefferson City he fairly 
turned things upside down. No aealer in the town had 
ever advertised before, and they called Mr. Hogg as 
erazy asa loon. Mr..Ott gives entertainments around 
in the various school houses, the features consisting of 
moving pictures, songs, banjo play.ng, and so on. He 
has given these entertainments in fourteen school houses, 
and cemented the children to him, and through the 
children their parents. Mr. Ott said enough about the 
unique ways of advertising to convince me that he is 
a thoroughbred, particularly so when he confessed that 
he wouldn’t think of doing a retail business and not 
advertise. When once he gets into it that is the way 
an advertiser feels. He would no more think of giving 
it up than he would think of not eating a good beef- 
steak when the opportunity offers. 

W. D. Gault, Oklahoma City, Okla., says that neither 
business nor the prospects for business amount to any 
great sum. Oklahoma City has perhaps 25,000 inhabit- 
ants, there are sixteen yards, and another is expected 
to go in. Still I notice that Mr. Gault wears a good 
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sized diamond, and then again I know from experience 
that a man can wear a big diamond and at the same 
time not be getting exceedingly rich. . 

There was no special entertainment for the visiting 
ladies this year, but they were there in force, the 
theater audiences being liberally sprinkled with them. 
There are yard men who attend the Southwestern con- 
vention who have to behave themselves. They are in 
their rooms and the key turned on them just at the 
time when some of the rest of us get ready to prowl. 

I can certify that Secretary Gorsuch did his work 
well at this meeting. The prominent members of the 
association think that Mr. Gorsuch comes near being 
It. With intelligence back of his efforts he industri- 
ously pegs along, and has not failed to push the asso- 
ciation one rung higher every year. Then he looks 
out for the newspaper men, and for a man of that 
kind I am always ready to hurrah! 

Frank CGoepel, treasurer of the Chicago Lumber & 
Coal Company, St. Louis, and manager of the retail 
vards of that company, says that trade in northern 
KXansas, where principally the yards of the company are 

eated, has been good for the past season, and that col- 
iections are better than they were a year ago. The 
bulk of the material sold, however, has been coarse 
stuff; that 1s, for sheds and barns instead of for houses. 
Ir. Goepel started in with the company when it had 
one retail yard, and now it has sixty. 

Not until the representatives of the lumber papers 
legan to talk in Casino hall, Wednesday morning, did 
the oratorical vibrations cause the city to shake like 
a reed in the wind. 

(. E. DeMund was formerly in the retail trade ir 
King City, Mo., and moved to Arizona nine years agon 
Ife is of the DeMund Lumber Company, with head 
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DIRECTOR E, C. ROBINSON, 
of St. Louis, Mo. 


quarters at Phoenix, retail yards at Phoenix and Pres- 
coll, and saw mill at Rhodes. He is also interested 
in a flouring mill. Phoenix has 15,000 people, Pres- 
colt 6,000, the former being in an agricultural country 

the latter in a mining district. The company has 
planing mills connected with both of its retail yards. 
Arizona pine is manufactured at the saw mill, the 
produet sold at the retail yards largely being this 
native wood and Pacific coast stuff. Phoenix, owing to 
its desirability as a health resort, doubles its popula- 
tion in the winter. Mr. DeMund says there is less 
dickering when consumers are buying lumber there 
than there is farther east. : 

Reeause E. M. Adams, Mound City, Kan., is posted 
recarding the fate of the average bill that in con- 
gress, or the senate, goes into the hands of the com- 
miitees there were those in the convention who were 
disposed to knock him. For pity sake, beloved, if 
we must knock a man let’s not-do it because his bump 
of wisdom is larger than ours. ae 

Peru, Kan., is in the oil and gas field, and William 
MeDanald says that much of the land thereabouts is 
good for no other purpose. Peru is a little burg of 
600, has doubled its population in six months, and_has 
three retail yards. Mr. MeDanald has lived in Peru 
three years, and land that at the time of his moving 
there was worth $10 an acre is now worth $100. In 
December twenty-six wells were put down inthe vicin- 
ity of Peru, two of which proved dry and two produce 
gas. There are sixty wells in Peru township, and not 
a dry hole among them. The cost of putting down a 
well is about $1,400, and they produce from five to 
fifty barrels a day, a ten-barrel well being considered 
a fair business proposition. All the oil is handled by 
the Standard Oil Company. I was in the Ohio oil dis- 
trict a few weeks ago, and the talk I heard about this 
southeastern Kansas field would fill a book. I heard 
them saying in Ohio that Kansas is today the most 
promising oil field in the country. ; 

I wish I could think of all I want to say about this 
meeting and the men who attended it. 








LITIGATION. 


Settling the Janes & Co. Failure. 

BurraLo, N. Y.—Another step in the settlement of the 
esiate of H. S. Janes & Co. was taken in district court last 
week. The firm was thrown into bankruptcy last fall on 
account of southern lumber deals. Before the referee in 
bankruptcy it was found that Ezra S. Janes had property 
and this was sold for $6,000. ‘The question then arose 
whether this fund should be used to pay claims against 
Janes as an individual or as member of the firm. The ref- 
eree decided that an equal division of the assets should be 
made between the two. From this decision the bank of 
Le Roy, which the firm owed $20,000, has appealed and the 
arguments have been made, awaiting the decision of the 
United States district court. This is a strictly test case 
and illustrates the fact that the bankruptcy court, being 
without history, has had to make many arbitrary rulings, 
which need the scrutiny of a higher court. 

eeororoerrr—rrn" 





Indians Suing for Land Values. 
WASHINGTON, D. C., Jan. 30.—Hearing was begun yester- 
day before Justice Anderson in the case of the Indian chief 
Joseph Nagonah against the secretary of the interior. The 
controversy involves 300,000 acres of land and timber rights 
in Minnesota and other adjoining states, which are said to 
be worth $10,000,000. The complainant contends that the 
act of congress which took the Indians’ lands without their 
consent, without consulting them and without any payment 
or provision for payment is unconstitutional and void as 
taking property without just compensation and without due 
process of law. The Indians also claim that by an earlier 
act of congress a contract was made with the United States 
by which these lands were conveyed to the United States in 

trust, and that the latter act violates this trust. 





Disputes in the Old Dominion. 

‘NORFOLK, VA., Feb. 3.—Judge Purnell, in the federal 
court of North Carolina, recently filed his decision in the 
ease of W. E. Trenchard and C. P. Westcott against F. 
Kell, involving timber lands and a railway in Northampton 
county, North Carolina. The plaintiffs bought land guaran- 
teed to contain not less than 35,000,000 feet of lumber, 
while it is alleged there was really only 8,500,000 feet. 
The suit was based on allegations of fraud and for the 
difference between the real value of the property and the 
alleged value, this difference being computed at about 
$40,000. 

A case of more than ordinary interest in maritime circles 
was recently tried in the United States court before Judge 
Waddill. It was that of F. W. McCullough against a cargo 
of lumber which contained 350,000 feet and which was taken 
out of the schooner E. H. Weaver. wrecked last July off 
Ifog Island on the Virginia coast. The suit was for $1,800 
for services claimed to have been rendered after the vessel 
went ashore. The suit is a triangular one, since there were 
three parties to it, and the testimony was voluminous. After 
the Weaver went ashore McCullough claimed that he was 
directed by the underwriters’ agent to go to the assistance 
of the vessel, which he did. The Merritt & Chapman Wreck- 
ing Company also claimed its steamer was sent to the scene 
by the insurance companies’ representatives and the Merritt’s 
boat beat McCullough’s vessel to the stranded schooner. The 
schooner proved a loss and the cargo was sold for the 
benefit of all concerned. It was at this juncture that 
I’. W, McCullough entered suit against the cargo and claime¢ 
$1,500 for the part he played in the marine drama. F. W. 
McCullough, the Merritt & Chapman Wrecking Company and 
the Boston Insurance Company are all mixed up in the 
sult. 

—eaeaensrn—— 
Asking Damages for Logs Carried to Sea. 

Bancor, MeE., Feb. 1.—One of the most important cases 
ever tried in a Maine court, and one of great interest to 
lumbermen, was begun in the supreme judicial court in 
Bangor on January 29, the action of Herbert W. Marsh, of 
Oldtown, and Fred W. Ayer, of Bangor, against the Great 
Northern Paper Company to recover $20,000 for the loss of 
a quantity of logs which were carried to sea in the freshet 
of the spring of 1902. it being claimed that the loss re- 
sulted directly from the negligence of the Great Northern 
Paper Company in driving the West branch logs, of which 
those lost were a part, in the season of 1901. The trial of 
the case will occupy about ten days and the court room is 
crowded with lumbermen from all over the state and a 
great number of witnesses, one of the latter having come 
from Seattle, Wash., to testify. Upon the outcome of this 
action depend six other suits, the aggregate of damages 
claimed being about $200,000. 

Plaintiffs contracted with the Penobscot Log Driving Com- 
pany to have their logs driven down the river to the Penobscot 
boom. Three years ago the defendant corporation went™to 
the legislature and got a charter to drive all the logs on 
the West branch, having arranged to take over the business 
and property of the Penobscot Log Driving Company, which 
had done the driving on the river for many years. 

Plaintiffs state that on June 20, 1901, they delivered to 
the defendant corporation 4,330,860 feet of spruce logs at 
the head of Chesuncook lake to be driven into the Penobscot 
boom during the season of 1901. It is alleged that, although 
frequent complaints were made, defendant ignored the terms 
of the contract, holding back the Water in Chesuncook lake 
in order that it might have sufficient head for the operation 
of its pulp and paper mills at Millinocket and to drive its 
own logs, thereby neglecting and delaying the progress of 
plaintiffs’ logs, so that they were not delivered in or near the 
Penobscot boom until November 13, too late for them to be 
properly cared for, to insure their safety during the winter 
and spring. In consequence of the late delivery the logs 
were frozen in the river, outside the boom limits, and in the 
freshet of the spring of 1902, 1,149,330 feet were carried 
to sea and were lost. The value of these logs is alleged to 
have been $17,239.95. 

Forty-nine witnesses have been called and sworn for the 
plaintiffs, and the taking of testimony is now in progress. 
It is expected that the case will be given to the jury on 
February 8. 





A Pennsylvania Disagreement. 

PITTSBURG, Pa., Feb. 2.—In the United States circuit 
court a suit has been entered by E. M. Preston against R. 
I. Wilcox, D. E., Hewit and L. M. Hewit as individuals 
and as partners in the firm of R. F. Wilcox & Co., of Con- 
neautville, Pa.. to recover $10,000. The plaintiff alleges 
that the defendants are partners in the firm of R. F’. Wilcox 
& Co.. and are also interested in the Keystone Hiardwood 
Lumber Company, of Conneautville, and that they maintain 
an office in Buffalo, N. Y., under the management of L. M. 
Hewit. About September 1, 1903, the defendants, it is 
rlaimed, became interested in the formation of the American 
Cabinet Company, a combination of a number of firms in 
the lumber and hardwood business, and that they planned 
to purchase a plot of land near Buffalo, at Elmerton, on 
which a large plant was to have been erected by the Ameri- 
can Cabinet Company, after the company had been organ- 
ized and the site for the plant sold to it. For this purpose 
they formed the Elmerton Land Company. Preston says 
he was approached by L. M. Hewit and persuaded to take a 
portion of the stock of the proposed concern and that he 
advanced $2,000 ir cash, bonds of the New York Central 
railroad to the amount of $8,000, and a note for $4,000. 
These were to be returned to him in case the company was 
not organized within ten days after September 1, and he 
was secured by a note for $10,000 signed by all the defend- 
ants. The company was not formed within the required 
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Weare Manufacturers and: Wholesalers: of 


Fir, Cedar and Spruce Lumber 
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MIXED CARS A SPECIALTY 


John W. Palmer Co., 
Sales Office, 430-43! Lumber Exchange, SEATTLE, WASH. 
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We manufacture more thant 


13,000,000 A WEEK! 


Dry Kiln Capacity, 18,500,000 


SHINGLE MILLS: Whatcom, Wash.; 
Sumas, Wash.; Nooksack, Wash.; Carroll 
Siding, Wash.; No. |, Vancouver, B. C.; 
No. 2, Vancouver, 

= Mill and Planing Mill, Vancouver. 


The Hastings Shingle Co. 


LIMITED. 
Head Office, VANCOUVER, B. C. 


RED CEDAR. 
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HIGH GRADE 


Red Cedar 
Shingles 


Correspondence solicited from dealers 
having a select trade. We use only live green 
logs and manufacture on upright machines. 
Make 16, 18 and 24 inch. 








HAVE A CAPACITY OF 
300 M. PER 10 HOURS. 


Pacific Coast Lumber Co, 


LIMITED. 
VANCOUVER, B.C. 
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FIR. TIMBERS 


TO 100 FEET. 
CHEHALIS LVMBER CO., Littell, Wash. 


JRE SOUTHWEST WASHINGTON. a) 
Notice to Jobbers 


We want to call attention to a six-cross 
panel, high-grade O.G."B” door that we call 


The KLICKITAT DOOR. 


We do not grade them, but we guarantee 
that 30 per cent. of them will grade “A” 
and the balance No. 1-"B” doors. Our 
trade says this is a good aed and prac- 
tically a tirst-class door at “B” door price. 
The lumber in this door aes es the same 
treatment as in our high-grade doors. 


Our High-Grade Soft Fir Doors. 


Little needs to be said about them — they 
speak for themselves. If you have not 
tried them, we advise you to send for our 
delivered price atonce. :: :: t: 3: 


Chehalis Fir Door Co. 


CHEHALIS, WASH. 
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FIR TIMBERS, 
FIR CAR SILLS, 
FIR CROSS ARMS 
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We make a specialty of manufacturing large & ‘4 

and long timbers.car sills and cross arms Out oe 

of choice fir timber, growing within one mile = x 

of our mill, which we log by our own rail- O¢ 

road, and can ship on short notice. Our oe 

capacity is 100,000 feet daily. .« « « « « OY 

o¢ 

RAILROAD, BRIDGE, DOCK AND CAR MATERIAL, 23 

TELECODE nex 

Eastern Office, 740 Marquette Bidg.,CHICAGO. § ©% 

FRANCIS J. PIKE, Representative. OO 

Og Telephone, Central 3728. o¢ 
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3$ DOTY LUMBER CO., Doty, Wash, 23 
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ES 
eS . s =) 
= up to 100 feet in = 
Long Fit Timbers length are gotten = 
= out quickly at our =<) 
= mills from the finest YELLOW FIR 7 
= timber that grows, for which the = 
ae South Bend branch of the N. P. Ry. =, 
is famous. We log by railroad close S 
= tothe mills. Our capacity is 150,000 = 
=" feet daily. et 
= . 

5 Fir Cross AMS, wenavetnetarget €& 
5 Cross Arm factory = 
in thecountry, and = 

make them out of choice YELLOW = 

FIR. Cross arms, long and large = 
=< fir timbers, and railroad, dock and = 
= bridge building material are our spe SF 
cialties. Let us hear from you. Fz 
= =) 
e H. McCormick Lumber Go, & 
=> We use the Telecode. McCORMICK, WASH. Pa 
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We are And all kinds 
cal of 
LONG FIR ‘a FIR LUMBER. 


TIMBERS, 
MASTS. 


“NO SAG” LYONS 
CROWNED JOISTS. 





We use the Telecode. 

















time, and the.plaintiff says that he has demanded pay- 
ynent on the note several times, but has been refused. There- 
fore he asks the court for redress. 


TROUBLE. 


Some Particulars in the Greenwood Failure. 

Several weeks ago the LUMBERMAN announced the failure 
of W. IL. IL. Greenwood & Co., exporters of yellow pine, at 
Mobile, Ala. The difficulty is an exasperating one in that 
when the affairs of the firm are examined it is found that 
the assets are almost nothing, while the liabilities approxi- 
mate $155,000. The clear assets are put at $50 worth of 
office furniture, The individual schedules of W. IL. Hi. 
Greenwood and W. I. Greenwood, the members of the firm, 
show that they have no assets, with personal liabilities of 
perhaps $2,000 altogether. It may be that a further ex- 
amination by creditors will disclose assets not set out in 








the schedules, but it takes a rather vivid imagination to 
anticipate such a result. The larger items on the schedule 


are given herewith, with approximate totals for the amounts 


not itemized : 


James 'T. Dolan, Mobile (wages as bookkeeper). .$ 180.00 
sohn Burge, Mobile (clerk) .......secssecs omens 60.00 
People’s bank, Mobile (security—mortgage on 

RE ARTO. | ico: ae 5 wie 66k oo oe i we ora ae ores D2.579.67 
James MeVhillips (lien on boom property), un- 

I fo oS cn Cea ire bese een So meen ews 3. 100.00 
I I. GAs seg dw eG a os Bre ote Row 
ge eer re ee 
Dunlap Mercantile Company...........c.-ee00% 
til i SA |S rr 
Cunningham Ilardware Company.............. 
lienkauf Banking Company.......cccsssesces 
CxeOtRR) POUR TONDORY . oc kaccs kee eee ced ewe 
SEANAD: PMU AN ADELINE Sc 16:5 toons: lbs 6 ev sshcene piu horn 6 
Oe URNS REDUI,cc a vrs la. ap ho’ 3lcaca7 Wer rei aw ie ae Tale tae 
isregory Ts. Bimith (ORice TENT)... <2 ko scsce ews tes 
Alabama Lanmber COmMpPany « <...0 6600 ssccac ewes 


Robert Coltart & Co., Liverpool, England....... 





Falcon Steamship Company, Newcastle-on-Tyne, 
PE nips WKS SO SERD SCD KER SO ORR ERRR OS EOS 
Total of greater Hablilities.........cc.00004 S15 
Small accounts not mentioned above........... 
Grand total of labilities..................81091,129.43 
Personal liabilities of W. HL. ID. Green- 
wood, of the firm of W. IL. If. Green- 


WOOG Be Bis co vio cvarcacnocebatlponce eee tho gunctas 
Personal liabilities of W. DD. Greenwood, 


of the firm of W. IL. HL. Greenwood & 


RR Sica ane 5c aw ow aL ele eel a SRS ee lee 1,183.45 (no assets) 
i | eee meni ee 
ASSETS, 
Two thousand acres of land in Clarke county. 


Alabama, held by People’s bank (therefore not 
RT GROG) ons 0s. 5 6 06 ON 2S OS OS oe 
chains, boom property, held by MePhillips 
Grocery Company (therefore not an asset)..... 
Miscellaneous e cimut feeee eiaee eh RTT Gaerne wh eg el We elle cmtnr ainda 
J. Thornton & Co,. secured by land, trans- 


ferred to Leople's bank BO GOCWTUG «6 5 068660 ces 


$40,000.00 
Dogs, 
1,.100,00 

50.00 


5,384.15 


TRUER TENCE ee ee - 16,534.13 


that the assets are practically held) by 
banks which are creditors for more than $100,000, 0 The 
People’s bank, Mobile, $52,579,67: J. M. Ackley & Co., bank- 
ers. Mobile, $41,107.45: ‘the Lienkauff sanking Company. 
Mobile, $12,456.90, and the Liverpool (IEng.) timber broker- 
age house of Robert Coltart & Co., 2,450.48. 


Total 
It will be seen 


the sum of S32 





Petitioning for Involuntary Bankruptcy. 
PHILADELPHIA, Pa.. Feb, 1.—Creditors have filed a_peti- 
tion in the United States district court asking that Samuel 
Tentield, a lumber dealer of Emaus, Lehigh county, be ad- 
judged an involuntary bankrupt. These are the creditors and 


the amounts claimed to be due: Lehigh Trust & Safe De- 
posit Company, on a note, $550; Second National bank, of 
Allentown, note, $450; Jeremiah Roth, note, $870, 





A Pittsburg Assignment. 

W. LL. Enos, who recently embarked in the 
-_ at Pittsburg, Va.. under the style of W. B. Enos & Co.. 
of which he was the “Co.,” called a meeting of the creditors 
of that concern on December 8 and presented a statement 
of his affairs. W, BB. Enos, father of W. L. Enos, was pres- 
ent at the meeting but absolutely refused to have anything 
to do with his son's affairs, although it was suggested to 
him that he accept the trusteeship. The matter dragged 
along for some time and several propositions were made by 
W. B. Enos & Co., and by the creditors but nothing re- 
sulted. Two weeks ago W. L. Enos made an assignment. 

It is understood that at no time was W. B. Enos con- 
nected with the company, although the son had stated to 
creditors, it is said, that is to those from whom he _ pur- 
chased stock, that the father would join the concern Janu- 
ary 1 and would contribute sufficient funds to the firm to 
enable it to pay all its indebtedness. Among the creditors 
of the concern are the following: 

Yellow Poplar Lumber Co, R. M. Smith & Co. 
Vansant, Kitchen & Co, Schofield Bros, 
| & Curll Lumber Co. Crescent Lumber Co, 

P, Brown. «. LL. Ritter Lumber Co, 


lumber busi- 


ET sib Door & Sash Co. Bt ‘right & Brewster. 

Yough Manor Lumber Co. F. P. McNulty. 

Wheeler & Holden. L.. S. Lincoln. 

Silverthorne & Co. Biscoe Lumber Co. 

Hall & Kaul. Bear Creek Lumber Co, 
yers-Allen Lumber Co, C. If. Schroeder Lumber Co. 


Pennsylvania Lumber Co, 
Brooks-Seanlon Lumber C Commercial Sash & Door Co. 
Reynolds Lumber Co. Cherry River Boom & Lumber 
Elk River Stave Co. Co. 

Smoot Lumber Co, 


LUMBER AUCTIONED BY ORDER OF THE COURT. 

Readers of the AMERICAN LUMBERMAN are familiar with 
the course of events in the George E. White & Co. failure. 

According to previous announcement thee lumber at the 
firm's yard on West Lake street was sold at auction on 
Thursday of this week by S. L. Winternitz, the court aue- 
tioneer.’ Hon. Oliver Il. Horton, the receiver, was present 
at the sale. 


Wm. Schuette & Co. 





This is the first positive action which has taken place 
in the affairs of George E. White & Co. since the concern 
went into bankruptcy and the receiver was appointed, The 


has been hanging fire for quite a while and it was 
thought that the firm would be given time to right 
its fortunes by putting its affairs in the hands of trustees 
and continuing the business. This, however. was not the 
case, for some of the creditors became dissatisfied and forced 
the concern into involuntary bankruptcy. 
There were 210 piles of lumber to be 
morning, and an estimate of 815,000 
amount which probably would be realized from the sale. 
The outstanding accounts due the firm are said to Le in 
the neighborhood of $12,000, making an estimated total of 
assets trom the lumber in the West Lake street yard of 
$27.000. The liabilities, as previously stated, are some- 
where between $200,000 and $250,000, George F. White is 
credited with owning property on the Calumet river which 
is valued at from $100,000 to $500,000, 


matter 
at first 


sold on Thursday 
was made as the 








HO0-HOO DOINGS. 


At Buffalo, N. Y., January 26. 


Vicegerent Snark I. N. Stewart, for the western district 





of New York, held a concatenation at Buffalo on Tuesday 
evening, January 26. « Owing to the inclement weather the 
attendance was light of both members and initiates, although 
the evening was passed most enjoyably. Those who were 
initiated were as follows: 

Bernard B. Brady, Brady Bros., Buffalo. 

Charles O. Burner, Standard Lumber Company, Buffalo. 

John F. Knox, Buffalo. 

Edwin TT. Kreinheder, Standard Lumber Company, Buffalo 

Harry L. Stokes, Stokes Bros., Buffalo. 

George W. Jones, secretary of retail lumber dealers’ asso 
ciation, Utica, N. 

William M. -atterson, Penn Yan, N. 

An enjoyable banquet was held in the Builders’ Exchange 


Speeches were 
and others, 


the made by 


John 


after 
Colonel 


ceremonies were over. 
Feist, I. N. Stewart 





Next Week’s Chicago Concatenation. 
Vicegerent Snark Fuller is meeting with good success in 
securing candidates for the concatenation which he expects 
to hold at the Sherman house, in this city, on Wednesday 


evening, February 10, during the session of the Illinois 
Lumber Dealers’ Association. According to present plans, 


the session will be called to order promptly at 9:09 p. m. 
in the ladies’ ordinary, on the second floor of the hotel. 
The early part of the evening will be devoted to a banquet 
given by the wholesalers, traveling men and sash and door 
men to the retailers, which will be in the main dining room 


at 6:30. Vicegerent Snark Fuller says that he will have 
from twelve to twenty candidates and possibly there will 
be more, depending to some extent upon the weather, 





At New York January 27. 
Feb. 1. 
and 

was 

supper 


Successful) concatenations are a 
last Wednesday night there was 
followed by an enjoyable “on the 
and vaudeville entertainment at 


York, 
craze about Gotham 
another one, which 
roof,” including a 


NEW 


Reisenweber’s, No, 987 Eighth avenue. 

The following officers officiated: Snark. A, R. Carr: 
Senior Hoo-Hoo, J. R. Silliman: Junior IHoo-Ioo, J. W 
Long: Bojum, Albert Steinbach; Scrivenoter, F. I. Doyle: 
Jabberwock, W. C. Thompson: Arcanoper, W. S. Tarris ; 
Custocatian, W. EK. Carver, and Gurdon, Ilenry Cape. 


The candidates initiated were: 

Creorge M. Stevens. Stevens, Katon & Co. 
George IL, Storm, George II, Storm & Co, 
Frank B, Roylance, George IL, Storm & Co. 
A. C. Crombie, W. M. Crombie & Co, 
Thomas B. Gray, J. C. Turner Cypress 
John M. Bond, Wood, Barker & Co. 
Geerge W, Britton, Haviland Lumber Co. 
W. L. Timpone, R, Hoe & Co. 

A. B. Marshall, R. Hoe & Co. 

Edwin L. Shattuck, R. Hoe & Co. 


Lumber Co. 








Captain Meginn at Work. 


concatenation of Ifoo-Iloo ever 
City was held under the auspices of Capt. J. Ib. Meginn, of 
that city, who enjoys the distinction of being Vicegerent 
Snark for the republic. on Tuesday evening, January 26. 
At that time quite a number of prominent lumbermen from 
the United States were in Mexico, and many of them were 


The -first held in Mexico 





members of Hoo-Iloo, so that Captain Meginn had some 
competent coadjuters to assist him. There were eight in 
itiates. but the names of the candidates as well as of the 
officers have not yet reached us. 
At Muscatine, Iowa, February 1. 

The following are the officers at the coneatenation held 
in Muscatine, lowa. February 1, 1904° 

Officers: Snark, E. Hl, Dalbey: Senior Hoo-Iloo, W. bk. 


jarns: Junior Hoo-Hoo, R. LL. Oliver: Bojum, Hl. A. Mel 


lenger; Scrivenoter, W. If. Jobe: Jabberwock, Harry V. 
Seott; Custocatian, Mark Anson; Arcanoper, J. M. Furlong ; 


Gurdon, W. Hl, Jasper. 
The initiates : 


I), A, Cale, Crossett Lumber Company, Davenport. 


A. C. Steuernagel, Roach & Musser Sash & Door Com- 
pany, Muscatine. 

J. W. Jones, Roach & Musser Sash & Door Company. 
Muscatine. 

J. T. Knight, Roach & Musser Sash & Door Company, 
Muscatine. 

KF. EK. Wright, Roach & Musser Sash & Door Company. 
Muscatine, 

A, A. Haussner, Roach & Musser Sash & Door Company, 
Muscatine. 

W. K. Moore, EF. D. Winter & Co., Burlington. 


Kk. bk, Terrell, U. N. Roberts. 
David Rush Fuller, U. N. Roberts, 
Ik. W. Smith, Smith & Brady, 
I. L. Kirkpatrick. W. H. Day, jr., Wellman. 
C. W. Burnham, Standard Lumber Company, 
Il. ©. France, South Muscatine Lumber 
catine, 
John 
Bk; 
Albert 
mm. C: 
EK. I. 


Davenport. 
Galesburg, Ill. 
Richland. 


Kalona. 
Company, 


Ifedrick. 


Mus 


Smith Rhodes, Rand Lumber Company, 
Swickard, B. F. Swickard, Nichols. 
Tee Dice, Albert Lee Dice, West Liberty. 
Hall, M. C, Hall, Mt. Pleasant. 

Kelso, Gardner & Grassell, Wellman. 

I. F. Snyder, Snyder & Son, Letts. 

Joseph Corbett. Joseph Corbett, Lone 

If. P. Loring, EK. 'N, Lee, Lone Tree. 

PAP PPP IP PPI PID 
RECENT ORDERS FOR WOODWORKING MaA- 
ERY. 

The following orders have recently been received by 
the Hartford Blower Company, Incorporated, 114 Suf- 
field street, Hartford, Conn.: <A large shaving exhaust 
system for the Aeolian Company. Meriden, Conn., con- 
sisting of a double 60-inch Hartford patent adjusta)le 
exhaust fan, one large Hartford patent dust collector, 
ripping hoods ete., connecting each woodworking “ee 
chine, removing the shavings, sawdust, ¢ hips ete., as fa 
as made and automatically feeding them into the fur- 


Tree. 


nace. The C. T. Warner Manufacturing Company. of 
New Haven, Conn.. has purchased an exhaust system 


for removing the dust from tumbling barrels, which is 
practically a duplicate of the one installed in its plant 
some time ago, with the additon of a Hartford dust col- 
lector to be worked with two 52-inch exhaust fans. 
PPO 


Col, Seymour W. Tlollister, of the Hollister-Amos 
Lumber Company, Oshkosh, Wis., has recently become 
interested in a Mexican plantation company, which was 
organized at Milwaukee a few weeks ago with a eapiti al 
of $100,000. H. W. Baldwin, of Green Bay, Wis.. iS 
president of the company and. William Ringsdorf, also 
of Green Bay, treasurer. 
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THE EMPIRE STATE. 


BPP IDI IIL 
THE METROPOLITAN DISTRICT. 


New York, Feb. 1—The only satisfactory phase of 
the market is the prices of every one of the commodities 
the lumber dealer handles. They are all high and 
firm and there is no effort made to bear them down. 

Only a slight improvement is to be noted in the 
amount and value of the transcripts filed last week. 
In Manhattan and the Bronx there were 30 new struc- 
tures, to cost $754,100; while the alterations amounted 
to $36,375. In Brooklyn 76 new structures are planned, 
to cost $284,800, and the alterations there amount to 
$11,480. 

Among visitors here during the week were N. Shuman 
Lee, of Mixer & Co., Buffalo; Carlton M. Smith, of 
Smith, Fassett & Co., North Tonawanda; J. 8S. Millard, 
New Hamburg, N. Y., and Earl A. Gillespie, Ozone 
Park, b. 2, N. ¥. 

Albert R. Sax, of the Norden & Sax Lumber Com- 
pany, is down with an attack of the grip. 

Two New Yorkers were present and distinguished 
themselves at the fire at White, Rider & Frost’s, North 
Tonawanda. The vaudeville show following the dinner 
of the Retail Lumber Dealers’ Association of the State 
of New York had just began when word was received 
over the ’phone that there was a big fire on Tona- 
wanda island. Guy White did not know at the time 
that it was his yard, but he and Ralph McKelvey, who 
has charge of the Lumber Underwriters at No. 66 
Broadway, this city, hurried up in all their “glad 
clcthes” to the scene of the conflagration. Of course 
they soon learned tiat Mr. White was the principal 
mourner, and with him they worked like ‘Trojans all 
night helping the firemen to keep the flames under 
control. 

C. E. Kennedy, New York representative of the 
Shepherd & Morse Lumber Company, has started on his 
extended western and southern trip. 

H. R. Duniway, of No. 18 Broadway, agent for Pa- 
cific coast woods, sold 150 carloads of white and sugar 
pine in this market last year, and in Philadelphia placed 
1,500,000 feet, mostly fir, 350,000 of it being decking. 

W. E. McClennen, of Marsh & McClennen, who has 
been spending a portion of each year at Emigrant Gap, 
Cal., has returned from the Pacific coast. 

C. W. Copp, of Flushing and Port Washington, L. 
I., has purchased the. plant. of the American Patent 
Portable: House Company, of Sorona, L. I. 

George D. Burgess, of Russe & Burgess, Memphis, 
sailed for Europe last week, accompanied by his son 
and Mrs. Burgess. After the pleasure trip Mr. Burgess 
will devote his stay to the large foreign business of the 
firm. 





FROM WESTERN NEW YORK. 


BuFFaLo, N. Y., Feb. 2.—A. J. Elias, who attended 
the banquet of the state retail association last Wednes- 
day night, went home to his elegant house and was 
burned out before morning. The family was given to 
making collections of rarities, which with such things 
as family portraits, cannot be replaced. The fire broke 
out about 4 a. m. and drove the family half dressed 
into the street. The house is estimated to be worth 
$25,000 and the contents $50,000, the present value of 
which appears to be small. But for smelling smoke be- 
fore the flames burst out it is quite possible that the 
family would not all have escaped, as they spread very 
fast. Not one of them saved a full suit of clothes. The 
house was insured for $19,000 and the contents for only 
$8,000, so that the personal loss is heavy. 

The Iroquois Door Company, a branch of the Cream 
City Sash & Door Company, Milwaukee, has opened 
an office in the Law Exchange and rented a large ware- 
room in the mill of the Montgomery Door & Box Com- 
pany. A building is being erected for the company, 
when it will settle down as the eastern distributing 
house of the Milwaukee concern. It is the present 
intention ‘not to manufacture anything of account here, 
but merely to look after the sash and door trade of the 
old eompany, which appears to have discovered that 
it has need of a base of supplies in the east and has 
chosen Buffalo. The new company is in charge of A. J. 
Phinney, who has for some time been connected with 
the business. 

The New York Central railroad has a permit calling 
for an outlay of $150,000 to rebuild the burned sheep 
sheds at the East Buffalo stock yards. The supplies 
include several million feet of hemlock, as well as con- 
siderable southern pine and other lumber. It is said 
that the contract for the lumber is let, supposedly to 
the Goodyear Lumber Company. It seems that the 
rebuilt sheds are to be considerably more elaborate than 
the old sheds were. . * 

There were 31 building permits for the week, all for 
small structures except the above, the aggregate esti- 
mated cost of them being $46,508. The list included 
nothing but frame buildings, of which there were fifteen 
dwellings. 

Christian Flierl, of the former planing mill firm of 
Flierl & Reimann, appears to have made further con- 
nections since his partner went into the Queen City 
Lumber Company, as it is announced that he has bought 
the old driving park and is preparing to fill it full 
of workingmen’s houses. : 

The organization of the firm of Hurd & Hauenstein is 
still under way, but has not yet been accomplished. 
Mr. Hauenstein has returned from a trip to the Jersey 
coast, 

Frank H. Reilley has gone on a three months’ trip 
to the Mediterranean. W. W. Reilley, head of the 





firm, went to New York to see him off. He is the entire 
firm for a while. 

Buffalo white pine dealers have been showing their 
sympathy for White, Rider & Frost, of North ‘lona- 
wanda, in the loss of all their lumber by offering them 
anything they had that might be wanted. It is felt 
that the sudden withdrawal of 19,000,000 feet of lumber 
from the white pine trade will make a difference in 
the price. 

C. W. Betts has returned from his trip to the south- 
ern lumber interests of C. M. Betts & Co. more than 
pleased with the appearance of things down there. Sev- 
eral stops were made as far south as Sumter county, 
South Carolina, where the principal mill is located. It 
is expected that the holdings of the firm will be in- 
creased considerably before long, as the prospects are cf 
the best. 

Holland, Graves, Manbert & George think of setting 
up a box factory, as there is so much lumber at the 
Canadian mills that could be worked up best in that 
way. The idea may not materialize this year, though it 
seems to be nearer accomplishment than it has been 
in former years. 

H. E. Montgomery and M. S. Tremaine, of Montgom- 
ery Bros., are both east this week. 


THE KEYSTONE STATE. 


PHILADELPHIA BUILDING IN JANUARY. 

PHILADELPHIA, Pa., Feb. 1—The extremely cold 
weather prevailing all of last month is held responsible 
for the decrease in the volume of work authorized by 
the bureau of building inspection during January. 
Builders have postponed taking out permits and going 
ahead with operations until the weather shall moderate. 
Only 306 permits, covering 324 operations, estimated to 
cost $813,445, were issued. In January, 1903, 315 per- 
mits for 500 operations were given out, and the cost of 
the work was $1,147,705. 

Below appears a detailed tabulation of the figures for 
the month: 








CHARACTER. Permits. Operations. Est. cost. 
DWelimGe, ZRtOLY . wc cccccccccccs 3 9 10,400 
DO AC re 3 10 45,100 
Alterations and additions......... 116 118 152,265 
pO AS Ore eT 85 87 40,170 
MEN Cb dead as va gnaderdacecewad 34 35 16,930 
A eaiada aa cue nena sa uwa dene 4 4 28,250 
ERP OC 3 3 90,000 
MT Kétecccacocedcceadesaa 2 2 42,500 
CL OGNIIE, wadcdawecenideccant 1 1 50 
PRE SHAKER GKKG Ceadacadaraavadé 3 3 14,300 
WEIS en cedecudeceecedcdacacae 1 I 2,500 
SU I nc ceudwadeae Caenes 1 1 500 
We III ci cacccdwcccscesc 1 1 1,200 
a iee ccacxdaduewnca ceeds 3 3 350,000 
EOD i'n 6 as ncsuedeaded wade 45 45 14,830 
RO MINED ccccnneecenceccacdes 1 1 ,000 

UNMET Ve diame dedednchenaeees 306 324 $813,445 





QUAKER CITY NEWS. 


PHILADELPHIA, PA., Feb. 1.—Strictly local business 
is dull in nearly all lines, though out in the country 
districts some business is stirring. The inquiries out 
are limited and not nearly as numerous as they were 
three weeks ago. Ths does not argue much in itself, 
as everything in a building way is tied up on account 
of the severity of the weather. There is trade ahead, 
everybody realizes it, and the confidence of the lumber- 
men cannot be shaken by what is transpiring now. The 
yards are buying sparingly, for their needs are few and 
easily met. Some of the wiser ones are placing orders 
for spring stock, as in these days of congested railroad 
movement there is no telling when a delivery wM be 
made. Even with the inactivity observable but few al- 
terations in prices have followed. White pine in par- 
ticular is reported stronger, and a slight advance has 
been made in North Carolina box owing to inability to 
replenish the supply sent here by barge, such vessels 
being unable to get through the canal. 

Charles K. Parry, who was formerly in business with 
Edwin P. Slocomb, has engaged in the wholesale busi- 
ness for himself, opening an office in the new Land Title 
building, Broad and Sansom streets. He has formed 
some excellent connections in white pine and yellow 
pine and placed himself in a position to fill the wants 
of his customers. He has been away in the south mak- 
ing some contracts for the year, and is now home looking 
after trade. Harry Hough, of Wilmington, who has be- 
come well acquainted with the trade in his fifteen years 
in this territory, is on the road for the new firm. 

Four schooners are under charter for E. P. Burton & 
Co. to carry the North Carolina pine of the company 
to this port from Charleston, S. C. One of these ves- 
sels, chartered over a month ago, succeeded in getting 
out of the ice in the Delaware only last week. T. A. 
Langstroth reports some inquiry out, and he believes 
the outlook is bright for a good spring trade. The firm 
has gotten two of its dry kilns in working order at the 
mill which was damaged by fire. 

J. Randall Williams, of J. Randall Williams & Co., 
has been south for a month looking after business of 
the house. He is expected home this week. Mr. Wil- 
liams says business is fair for this season and on the 
increase as the season wears on. He reports some de- 
mand for white pine in the lower grade and a better 
feeling prevailing in the market. 

Another steamer being made ready for the season’s 
activity in the North Carolina pine trade is the steamer 
David, which has been undergoing an extensive over- 
hauling ‘to fit her as a lumber carrier. She will be 
put in service between Philadelphia and Georgetown, 
8. C 


"RR. Rumbarger, of the Rumbarger Lumber Company, 
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SPRUCE and FIR 
LUMBER, 


ROUGH OR FINISHED, 
CAR OR CARGO. 


PANEL @ FOLDING 
BOX CO. 


Mills and Factories, 


Hoquiam, - Washington. 





H. W. Anderson, A. W. Middleton, $. M. Anderson, 
Pres, Vice-Pres, & Sec’y, Treas, 


FIR, CEDAR : SPRUCE 


LUMBER 


FIR TIMBERS 


Eastern Rail Trade Solicited. Cargo shipments to 
all parts of the world. 


Modern Methods of Manufacturing. 


Planing Mill facilties unexcelled. We make Prompt 
Shipments. Correspondence Solicited. 


Anderson & Middleton 
Lumber Co., 


ABERDEEN, 








HOQUIAM, 
WASHINGTON. 











Write us about the Pacific coast lumber 
you want, or may want, or think you may 


want. Our typewriter girl needs work. 











Bringing the Hide into Account 


You get the first 
clew to the differ- @ 
ence in belts and are 
able to understand 
why 


SCHIEREN 
BELTING 


is so superior to all 
other belting. The 
difference starts 
with the hide, but 
continues in tan- 
ning and every other 
step of its manufac- 
" ture, from hide to , 

Ss pulley. 
P f Get our “Dixie Belt 
Leather Book.”’ 


CHAS. A. SCHIEREN & CO., 43 Ferry St., New York. 








; Chicago: 90 Franklin St. Denver: 1524 Sixteenth 8t. 
New York: 43 Ferry 8t. Hamburg, Germany: ) 
Pittsburg: 242 Third Ave. Pickhuden 4. 
@ Boston: 19C Lincoln 8t. Oak Leather Tanneries: 
Philadelphia: 224 No. Third 8t. Bristol, Tenn. 


Louis P. Rice & Co., New Orleans, La., Southern Agents. 
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BAKER 
LUMBER CO. 


Your Mixed Car Orders are Solicited. 


OUR SPECIALTY 


Strictly Air-Dried Red Cedar Siding 


Delivered Prices Quoted to any Point. 


WE SHIP OUR OWN PRODUCT EXCLUSIVELY. 





























has been up from the company’s mill at Elkins, W. Va., 
for a week. 

Among visitors last week were: Richard P, Bear, of 
R. P. Bear & Co., Baltimore; W. G. Offuth, of the 
Bluefield Lumber Company, Bluefield, W. Va., and Ed- 
ward H. Quinby, a wholesaler, of New York. 

J. Kemp Tunis, of Baltimore, has joined the sales 
force of the Wiley, Harker & Camp Co. Sales Manager 
George H. Huganir reports business as looming up nice- 
ly, with considerable inquiry out for North Carolina 
pine and some orders being placed. Mr. Tunis has had 
much experience in the operating end of the business. 

M. D. White has located here permanently to repre- 
sent Mead & Spear, of Pittsburg, hardwood dealers. 





SMOKY CITY TRADE NOTES. 


PirrspurG, Pa., Feb. 2.—The report for the week 
just finished is much more cheerful in tone, trade every- 
where showing a tendency toward improvement. The 
building aspect is more promising, architects looking 
for an impetus in this line now that the strike situation 
has been settled. Prices on all lumber are firm and 
very little shading is noticed. Renewals are not so 
numerous, showing a loosening in the financial circles. 
Better weather means better conditions, the existing 
hard winter having been a drawback. 

By far the largest retail yard in this section is that 
of the Breitwieser Bros. Company between Eighteenth 
and Nineteenth streets, south side. The yards and 
offices cover the block between these two streets, and 
both are well quipped, up-to-date, splendid illustrations 
of progression in the lumber business. The yards are 
kept in fine condition, well stocked and their shipments 
are expedited by reason of sidings to the Pittsburg & 
Lake Erie and Pennsylvania railroads. The blackboard 
bulletins kept daily in the offices show the amount of 
stocks on hand and facilitate prompt replies to in- 
quiries. Seven offices in a building 30 feet wide by 
80 feet long are handsomely furnished and contain a 
large clerical force. The Breitwieser Bros. Company has 
taken up the wholesale end of the lumber business and 
will make this branch a paying feature. It lately ac- 
cepted the exclusive agency in western Pennsylvania for 
the hardwood flooring output—maple, beech, birch and 
oak—of Cobbs & Mitchell, Cadillac, Mich. This com- 
pany can cover the western part of the state in carload 
shipments from the yard from heavy timbers to com- 
plete bills for a house. West Virginia spruce is being 
handled specially. The pattern lumber trade, which is 
a feature, has grown largely. W. Wilson, jr., and F. K. 
Montgomery represent the Breitwieser Bros. Company on 
the road. _The Breitwiesers are interested in the Mc- 
Clure Timber Company as well as several financial in- 
stitutions of high standing, and are reckoned among 
the leading young men of this city. 

Among visitors to the trade from nearby and other 
lumber sections were J. L. Henry, of the J. L. Henry 
Lumber Company, Buckhannon, W. Va.; H. C. Bemis, a 
prominent hemlock manufacturer of Bradford, Pa.; 
C. C. Curry, vice president of the Valley Lumber Com- 
pany, St. Louis; G. R. Proudfoot, a hardwood dealer 
of Buckhannon, W. Va., and C. A. Breed, of the Union 
Lumber Company, Jamestown, N. Y. 

D. M. Fair, H. M. Fair, Paul W. Fair and Benjamin 
C. Keator have formed a partnership under the firm name 
of Fair & Keator, to engage in the wholesale lumber busi- 
ness. The new firm is located in the Home Trust building, 
where it will handle a full line of white and yellow 
pine, hemlock, all hardwoods as well as Pacific coast 
products. 

The Retail Lumber Dealers’ Credit Association, of 
Allegheny County, which has headquarters at 617 Fer- 
guson building, is doing excellent work for its member- 
ship and would like to see other cities co-operate with 
it along its line of effort. Its first banquet, held on 
the evening of January 28, was a most enjoyable affair, 
particulars of which are given in another column. 

Fires have been drawn at the window glass factories 
of the D. O. Cunningham Glass Company and Cunning- 
ham & Co. on the south side, and for the first time in 
108 years no window glass will be made in Pittsburg 
this season unless some arrangement may be made be- 
ween the manufacturers and their workers. The firms 
mentioned proposed to start on a reduction of about 43 
percent from the Philadelphia scale and the men refused 
to consider the proposition. With the going into bank- 
ruptcy of the firm of S. McKee & Co. last week, and the 
previous closing of its plants on the south side by the 
American Window Glass Company, the industry which 
had made that district famous for more than a century 
practically ceases to exist. 





ON THE BANKS OF THE SUSQUEHANNA. 

WILLIAMSPORT, Pa., Jan. 31.—The statistics of lumber 
shipments from Williamsport for 1903 show a falling off 
as compared with 1902 of 13,896,000 feet. There was 
a total shipment of all grades aggregating 149,094,000, 
compared with 162,990,000 for the preceding year. The 
several railroads handled 8,283 carloads during 1903, a 
decrease of 772 cars. These figures represent the ship- 
ments from Williamsport alone, where the industry for 
the past few years has been showing a steady decline, 
owing to the manufacturers gradually transferring their 
operations ‘to the sources of supply in the woods. Wil- 
liamsport has thus lost the manufacture of many mil- 
lions of feet annually. Instead of concentration of 
manufacture in large mills at this point there is more 
cutting on smaller mills at the headwaters of the 
streams in the interior, the railroad facilities being such 
that shipments can be made direct, thus avoiding the 
dangers of putting logs into the West Branch and its 
tributaries to be floated to the boom at this city. Scores 





of small mills are now cutting the stock that formerly 
came to the mills at Williamsport. 

Within a radius of fifty miles of Williamsport during 
1903 there were shipped from West Branch points 3,943 
cars, carrying 70,974,000 feet, and from northern central 
points there were 2,620 cars, representing 47,160,000 
feet. These figures added to the total shipments from 
Williamsport show that during the year there were 
shipped from this immediate district 14,846 carloads, 
aggregating a grand total of 267,328,000 feet. This 
total property belongs to the Williamsport district, as it 
represents the operations of the Williamsport lumbermen 
and does not include the cutting by the small mills re- 
ferred to above. 


DOORS AND MILLWORK. 


~_—rreereeeeaea 


The demand for doors and mill work has been ma- 
terially restricted since the first of the year by inclem- 
ent weather. Wholesalers say, however, that whenever 
there is any letup in the weather embargo they note 
an increased frequency of orders and inquiries and the 
general impression obtains that the spring trade will 
be of substantial proportions. Conditions in manufac- 
turing are materially improved by the recently formed 
organization of manufacturers and the latter are look- 
ing forward to a much more profitable year than 1903, 
when because of the high price of lumber and the free 
for all rush to sell much of the business was transacted 
at a loss. Under improved conditions, therefore, the 
manufacturers have much to look forward to of an en- 
couraging character. Reports from the retail field are 
invariably promising, projected building operations be- 
ing numerous and the outlook for a steady advance in 
lumber consumption being generally favorable. 

* * * 


The large wholesale concerns in Chicago are now doing 
an average winter business and as the year advances 
the prospects for an ordinary spring trade are steadily 
improving. There is a growing inquiry for odd work 
and many concerns are booking a fair amount of spe- 
cial orders for spring delivery. Stocks in the ware- 
houses are getting in the best of assortment, buyers 
being much more liberal in their purchases than they 
have been for several months, feeling that the market 
henceforth will be on a steadier basis. Prices have 
steadied up materially on both small lots and car loads 
during the month. 





There has been no particular change in the window 
glass situation during the week, prices being still ir- 
regular and decidedly low. Quite a number of glass 
factories have not been in operation because of the 
disagreement of workmen and their employers on the 
wage question, and in the gas district many establish- 
ments have been obliged to close down on account of 
the shortage of gas, as a result of the zero weather. 

* * * 


There are rumors that prices on sash and doors will 
be advanced in the near future, although there is nothi- 
ing definite on this point as yet. It will not create 
any surprise at Kansas City, however, as prices in the 
southwest have been very low through the winter, ani 
it was felt that the organization of the manufacturers, 
which was recently perfected at Chicago, would be cer- 
tain to result in higher prices in that territory. The 
demand from the country is dull at this time, but the 
prospects for trade are considered excellent, and a busy 
spring season is expected. The Kansas City mills are 
running steadily and there is a large volume of mill 
work trade in sight. 

* * * 

There is little activity in the situation at Minneapolis, 
Minn., and salesmen are not attempting to interest the 
trade in buying for a while. Occasional car orders are 
coming in, but no real brisk business is expected for 
another month. Nearly all the factories are running 2s 
usual to prepare for the spring trade. 

* * * 

There is plenty to do at the door factories of Buf- 
falo, N. Y., some of them having eastern orders enough 
to enable them to run overtime. Where they are looking 
for local business only, they are necessarily rather slack 
but it is claimed that it pays better than anything out- 
side. There is a continuation of the strong western com- 


- petition in doors, so that it will be necessary to handle 


stock as closely as ever. 
* * * 

One of the regular meetings of the Eastern Sash, 
Door & Blind Association was held last week at the 
Park Avenue hotel, New York. There was a long busi- 
ness session, but nothing was disclosed to the trade. 
Prices and the outlook were the subjects under discus- 
sion. 

* * * 

Business in the door and sash line around New York 
city has picked up a little during the past week. At 
any rate, a number of big inquiries are floating about, 
which shows that orders ought to be following. Prices 
have stiffened up a bit lately and there is a tendency to 
hold firm. 

* * * 

From the Pacific coast comes the news that local 
business is quiet according to the season. The new 
factory at Los Medanos will soon be prepared to turn out 
1,000 doors a day. The new one at Eureka is steadily 
at work. The demand for door stock from the east is 
large for the season. The export movement to -Aus- 
tralia seems to have revived, as the Alcinous for Sydney 
recently took out 3,584 doors valued at $8,376, and the 
Sonoma 850 doors valued at $1,550. 
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THE PACIFIC NORTHWEST. 


WESTERN WASHINGTON NEWS. 

Tacoma, WaAsH, Jan. 29.—Robert L. McCormick, sec- 
retary of the Weyerhaeuser Timber Company, was this 
week elected president of the Lumbermen’s National 
bank, of Tacoma, at its annual meeting, succeeding R. 
D. Musser, who resigned to make room for a local man, 
the growing business of the bank demanding that a 
resident director be at its head. Mr. Musser becomes a 
vice president. The capital stock of the bank was in- 
creased by $100,000. George S. Long, resident agent 
of the Weyerhaeuser Timber Company, was also elected 
a vice president. The board of directors consists of 
Mr. McCormick, Mr. Musser, Mr. Long and William C. 
Wheeler, of the Wheeler-Osgood Company; George M. 
Heller, Charles S. Fogg and W. E. Bliven. Although he 
has been a resident of Tacoma and the Pacific coast 
but a few months Mr. McCormick has become an influ- 
ential and distinguished factor in business and social 
cireles and is one of the most esteemed men in this state, 
holding many positions of trust. He has won hundreds 
of friends during his residence in Tacoma who regard 
his becoming an active citizen of the rapidly growing 
city as one of the most important commercial events of 
1903 looking to the city’s future welfare. 

wo prominent Canadian lumbermen were here this 
week on business. They are Alexander Black, of the 
Alexander Black Lumber Company, Winnepeg, and W. 
T. Creighton, a prominent Winnepeg wholesaler of 
lumber, lath and shingles. 

The United States quartermaster’s department on 
Wednesday issued a call for bids for supplying 2,410,- 
000 feet of lumber, delivery at Tacoma or Seattle or 
other Puget sound deep water port, for shipment to the 
Philippines. Bids will be opened Wednesday, February 
3. The specifications state that all lumber must be of 
the best quality of Washington or Oregon fir and that 
time of delivery will be an important factor in deter- 
mining the award of the contract. The call is for 200,- 
000 feet of 1x3 strips, assorted lengths; 100,000 feet 
of 2x6, 44 feet long; 10,000 feet of 8x8, 30 feet long; 
100,000 feet of 2x4, 12 to 30 feet long; 600,000 feet of 
2x8, 12 to 30 feet long; 500,000 feet of 2x10, 12 to 30 
feet long; 500,000 feet of 2x12, 12 to 30 feet long; 
200,000 feet of matched ceiling, 14 to 24 feet long; 
200,000 feet of matched flooring, 14 to 24 feet long. 

‘¢While the shingle trade is quiet and eastern buyers 
indicate a disposition to hold off for prices to adjust 
themselves permanently, we are nevertheless getting 
business enough to take care of our entire output,’’ 
said Kay Smith, secretary of the Lea Lumber Company, 
today. ‘‘There is no indication that prices will go 
lower, for stocks are greatly depleted owing to the fact 
that 50 percent of the mills have been shut down this 
month. They will start in February but at that there 
will scarcely be more than enough shingles to care for 
spring trade.’? 

C. F. Allen, president of the Valley Lumber & Manu- 
facturing Company and president of the First National 
bank, of Clarkson, Asotin county, was here this week 
on a business trip. 

The St. Paul & Tacoma Lumber Company has six 
vessels at its docks loading for California and Australia 
and, as usual, is getting its good share of the rail and 
shingle trade. Both mills are running. 

The British ship Crown of Scotland was towed to sea 
today with 1,093,616 feet of lumber and 678,240 lath 
for Sydney, Australia, and the schooner Alice Me- 
Donald sailed Thursday with 650,000 feet for southern 
California. 

The Larkin Logging Company, of Aberdeen, capital- 
ized at $30,000, filed articles of incorporation this week. 

Advices from Elma state that the White Star Lum- 
ber Company, of that city, has increased its capital 
stock to $75,000. The mill started operations Monday 
after having been shut down for extensive improve- 
ments in the way of new machinery. The company is 
to add a shingle mill shortly. 

_Tacoma shingle manufacturers are advised from Olym- 
pia that all of the shingle mills of that city and of 
Thurston county will resume operations Monday after 
having been shut down for from one to four months. 

An interesting shipment of timbers passed through 
this city this week en route to Camden, N. J. They 
were shipped by Chris Endersen & Son, of Hoquiam, 
and included two sticks 120 feet long, two 90-foot sticks 
and one 91-foot stick, to be used as masts for vessels. 

_ The Lucas Lumber Company has just completed load- 
ing the fovr masted schooner William Nottingham for 
San Pedro, Cal. The cargo consists of 1,125,000 feet 
of lumber and box shooks and 1,150,000 lath. 








PUGET SOUND NOTES. 

SEATTLE, Wasu., Jan. 30.—Both E. H. Lewis and J. 
A. Hughes, of Lewis & Hughes, were in Chicago for 
a few days this week. During their absence the business 
of the firm in the local home office is being looked 
after by C. D. Lewis. Mr. Hughes will be home shortly, 
while Mr, Lewis may be absent another three months, it 
being his program to visit the firm’s customers in the 
middle west and along the cities’ of the Atlantic coast. 

Roy & Roy report orders good and prices satisfactory 
for both lumber and shingles. They say that indica- 
tions point to a profitable season during the summer and 
autumn. 

C. P. Bender, a mill man from Spokane, is in Seattle 
for a few days. He reports the closing of a deal at 
Spokane recently involving the transfer of 40,000 acres 








of timber land for a consideration of $1,000,000. The 
land, located around Ceur d’Alene lake and tributary 
streams, in northern Idaho, was purchased by the Ceur 
d’Alene Lumber Company, in which are interested M. 8S. 
Largey, J. T. Carroll and Robert McBride, of Butte, 
Mont.; J. M. Daugherty, of Omaha, and W. J. C. 
Wakefield, of Spokane. The new owners will build a 
mill on the lake and will cut 40,000,000 feet of lumber 
a year. 

Tt is authentically reported from Vancouver, Wash., 
that there will be a meeting of lumbermen of western 
Canada at Winnepeg on February 4 to consider the pos- 
sible lowering of prices of lumber in the northwest 
Canadian provinces. The Canadian Pacific railway will 
also be asked to aid the Canadians to compete with 
American mills. A mill man from Vancouver said in 
explaining one of the British Columbia mill men’s griev- 
ances: ‘‘The American mill men of the state of Wash- 
ington at present control the lumber market of the north- 
west and Manitoba, and the Canadian Pacific, more than 
the government even, controls the position for immediate 
relief. At the Winnipeg meeting the railroad will be 
asked to help us by increasing the rate on American 
made lumber.’’ 


NORTHERN WASHINGTON NOTES. 


EvERETT, WASH., Jan. 30.—The Clark-Nickerson Mill 
Company has elected these officers for the ensuing year: 
President, M. J. Clark, Grand Rapids; vice president, D, 
M. Clough, Everett; secretary and treasurer, L. M. Wol- 
cott, Grand Rapids; directors—M. J. Clark, Grand Rap- 
ids; D. M. Robbins, St. Paul; Harry Robbins, St. Paul; 
Roland H. Hartley, Everett; D. M. Clough, Everett. 
Questioned regarding business, Gov. Clough says he is 
selling what he can and giving the remainder away. 

M. I, Ewart, of the Thomas Irvine Lumber Company, 
who recently moved to the coast to look after the ex- 
tensive interests of this company, was a visitor here dur- 
ing the week. 

M. J. Clark, of Grand Rapids, accompanied by Miss 
Clark, is in the city. Mr. Clark has been looking after 
the Clark-Nickerson interests in Oregon and Washington. 

B. A. Manning, secretary of the Sauk Lumber Com- 
pany, was down from Darrington this week. Charles 
Murphy, of the same company, is also visiting in this 
city. 

Thomas Robinson, president of the Robinson Mill 
Company, has recently returned from an extended busi- 
ness trip in New York, Chicago, Minneapolis and other 
eastern lumber centers. 

Frank R. Pendleton, of Pendleton & Gilkey, who re- 
turned this week from a careful examination of lumber 
conditions in the middle west, has this to say: 

There is every indication that trade will be good. The 
prices will not be high, but fairly good.. For thirty days 
perhaps they will remain where they are. I think there 
will be an increase at the end of that time and another 
thirty days later. For six months trade will certainly be 
lively. and after that it will depend upon politics and crops. 
I_ attended a _ meeting of 800 retail dealers from Iowa. 
Minnesota and the two Dakotas and nine out of ten of 
them predicted a good business. Many of them predicted an 
unusual business. There was no better place to get a true 
statement of conditions than from those retailers, and they 
said things that.should make western lumbermen view the 
coming summer with confidence. 

Manager E. M. Warren, of the Weyerhaeuser Timber 
Company, is in receipt of numerous inquiries from east- 
ern concerns regarding the supply and prices of lumber. 

The Snohomish Logging Company will reopen its 
camp about the middle of February. The company’s 
camp at Port Susan is running full tilt. 

The German steamer Mera loaded lumber this week 
at the Weyerhaeuser mill for South American ports. 
The bark Colema loaded at the same mill for San Diego, 
Cal. The schooner Endeavor has taken on a deck load 
of piles for San Pedro, Cal. 

The Northern Lumber Company has been awarded a 
contract by the county commissioners to furnish lum- 
ber to build the Lowell highway. The Lake Riley 
Shingle Company was awarded a contract to construct 
a road at Lake Riley. 

A communication received by the Chamber of Com- 
merce from Forestry Expert Langille, of the forestry 
department, Washingon, D. C., states that he will do 
all in his power to have that portion of Snohomish 
county’s immense forest reserve suitable for agricul- 
tural pursuits thrown open for settlement. 

Fred K. Baker, of the Ferry-Baker Company, tried 
this week to buy a ecarload of Stars to fill an eastern 
order. but could not find any. This condition, however, 
will be relieved in February when the mills start up. 
Mr. Baker says his company is receiving more inquiries 
than it has for a long time, and that occasional orders 
are coming in. 


ON BELLINGHAM BAY. 


BELLINGHAM, WASH., Jan. 30.—The Morrison Mill 
Company has a contract for making 185,000 boxes for the 
Alaska Packers’ Association’s salmon canneries in 
Alaska. The company is preparing to build an ex- 
tensive brick burner to dispose of sawdust and other 
refuse. 

Robert Shields is arranging to build a shingle mill 
in this city with daily capacity of 125,000 shingles. 

Nearly all of the fifteen logging camps in this county 
have resumed onveration. There will be a general re- 
sumption of work in the remaining ecamns on February 1. 

James A. Loggie, of the Whatcom Falls Mill Company, 
reports the mill running full time with a good supply 
of orders. 

Demand for lumber from South Africa is good and 
prospects for orders during the entire year are bright. 

J. H. Bloedel, manager of the Larson Lumber Com- 
pany mill, reports his mill running on full time. 

Felix Martin has sold hig interest in the Whatcom 
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THE SEASIDE SPRUCE 
LUMBER CO. 


At SEASIDE, OREGON, 

is looking for a man with some money 
to take an active interest in the busi- 
ness which is rapidly expanding. The 
business is now well established and 
profitable. The plant is quite complete 
and the company owns a large amount 
of stumpage, valuable river and water 
rights, right-of-ways etc. Its activities 
include logging and box and doormak- 
ing as well as general saw and planing 
mill. The closest and most thorough 
investigation is invited. The principal 
stockholders are eastern men whose in- 
terests outside of this do not permit 
them to take an active part in the busi- 
ness. 

If interested please correspond direct 
with the company at Seaside, Oregon, 
or address its president, J. Rosholt, No. 
1925 Penn Ave., South Minneapolis, 
Minn. This is a genuine business open- 
ing and the reasons for making tho 
offer perfectly legitimate. 

















Do it now... 
Let us help you get orders for 


SPECIAL BILLS 
FOR LARGE BUILDINGS 


It is easy . . Try it 


PENINSULA LVMBER Co. 


Eastern Office, 
ASHLAND, WISCONSIN 





Portland, Oregon 




















Portland Lumber Co., 


PORTLAND, OREGON 





L.C. PALMER, Pres. J. M LEITER, Sec. J. L. Bradley, Treas. & Gen. Mgr. 


Bridal Veil Lumbering Go., 


BRIDAL VEIL, OREGON 


MANUFACTURERS OF 


ORECON FIR AND 
LARCH LUMBER 























FIR and SPRUCE LUMBER 
Vertical Grain Fir a Specialty. Box Shooks. 


MULTNOMAH TRUNK & BOX CO., Portland, Ore. 











If You Use the 
CLIMAX TALLY BOOK 


» Once You Will Always Use It ®&% “% ® Try a Copy. 








1Copy - - $ .75 
} PRICE 6 a - - 4.00 
> Address 12 - - 7.50 


AMERICAN LUMBERMAN, 315 Dearborn St,, Chicago 3). 
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Sugar and White Pine 


DOORS 


STOCK and SPECIAL 


E are manufacturers and cater to the Eastern 

Trade, Prepared to contract with eastern 

sobbers for large or small amounts. Write for prices, 
It will pay you. 


Watkins & Thurman, 


MADERA, CALIFORNIA, 











C. B. SHAVER, Pres’t. we 
ARTHUR B. LONG, Vice-Pres’t. 
C. W. MUSICK, Secretary. 
FIRST NATIONAL BANK, Treas. 


Fresno 
Flume & Irrigation 
Company, 


FIR AND CEDAR 
CALIFORNIA WHITE PINE 
SUGAR PINE 


LUMBER AND TIMBER 
ROUGH and DRESSED and BOXES, 











SPECIALTIES : 
Wide, Clear Sugar and Cali- 


fornia White Pine, Extra CLOVIS, CAL. 


Size and Length Timbers. Fresno Office, 
Dressed Lumber, all kinds. | Fresno Nat'l Bank Bldg. 


General Office, 


Mills at SHAVER, FRESNO COUNTY, CAL. 
Planing Mill, Yard and Box Factory at CLOVIS. 
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Take Notice! 


We have a large 
stock of California 
White Pine, 6:4 No. 
1&2 Shop, and Cali-« 
fornia Sugar Pine, 
6:4 No.1 Shop. We 
want to move it. 
Let us hear from 
you and we will 


quote you on it. 


CALIFORNIA SVGAR @ 
WHITE PINE AGENCY, 


Suite 515-523 Rialto Bidg. 
SAN FRANCISCO, CAL. 
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Sash & Door Company to H. C. Hallett, of Everett. The 
company is now composed of Messrs. Hallett and Dowd. 

Business with the E. K. Wood Mill Company is good, 
according to Manager Fred T. Wood. 

The Shields shingle mill in Anacortes began work 
during the week. 

The Stroudell Lumber Company reports plenty of or- 
ders for shipments of lumber to the east. 





OREGON LUMBER NEWS. 


PortLAND, OrE., Jan. 30.—The Wilson-Case Lumber 
Company, of Rainier, has shipped four cars of timber to 
St. Louis to be used in the construction of the Oregon 
state building. Some of the timbers are forty feet long 
with two faces ten inches wide and one face seven and 
a half inches, while the fourth face is left in its nat- 
ural state, with the bark on. 

At the annual meeting of the Booth-Kelly Lumber 
Company, of Eugene, held there on January 29, the 
following officers and directors were elected for the en- 
suing year: F. H. Buck, president; John F. Kelly, vice 
president; R. A. Booth, manager and treasurer, and 
F. H. Buck, of Vacaville, Cal.; A. J. Hechtman and H. 
Fleischbacker, of San Francisco; Hon. R. A. Booth, J. 
F. Kelly and George H. Kelly, of Eugene, and J. H. 
Booth, of Roseburg, directors. 

J. J. Kenny has purchased the interests of J. A. 
Black and T. E. Bledsoe in the Leona Mills Lumber 
Company, of Leona, Ore., and has taken full charge of 
the business. 

The Pacific Export Lumber Company has chartered 
the bark Louisiana to load 1,000,000 feet of lumber for 
Manila, and the schooner W. F. Garms for March load- 
ing for the same place. Both vessels will be loaded at 
Inman, Poulsen & Co.’s mill. The Italian bark Cres- 
sington will begin loading lumber for the west coast at 
the Portland Lumber Company’s mill, the first of the 
week. The barkentine T. P. Emigh cleared January 
28 for Honolulu with 1,179,496 feet lumber from the 
Portland company’s mill. The schooner Forester cleared 
January 29 for Kobe with 837,840 feet lumber from 
Inman, Poulsen & Co.’s mill, under charter to the Pa- 
cific Export Lumber Company. 

The Wind River Lumber Company, of Cascade Locks, 
has bought the interest of Mr. Ripper in the Echo Land 
& Iumber Company, at Echo, Ore. The company will 
be organized under the name of the Echo Lumber Com- 
pany, with A, W. Robinson, one of the owners, as man- 
ager. 

The logging camns in the Grande Ronde district have 
been very successful in getting out logs this season. F. 
S. Murvhy, manager of the Grande Ronde Lumber Com- 
pany, Perrv. says that it will get 12,000,000 feet, which 
with the 5,000,000 feet on hand from last season, will 
allow it to make about the same cut as last year, 17,000,- 
000 feet. 

The Robertson Raft Company has just completed an- 
other raft at Stella, Wash., which will be towed to San 
Francisco in June. The raft is 655 feet in lensth. 45 
feet in depth and 55 feet in breadth and draws 23 feet 
of water. It contains 604,000 feet of piling and is 
bound and fastened together by 110 tons of chain. 

George Palmer, formerly of Red Oak, Iowa, has 
bought the Smith and Stanley tract of timber near E]- 
gin, Ore. This sale includes the saw mill at Elgin. 

Bids have been called for by the chief quartermaster 
of the department of the Columbia for 2,410,000 feet 
of Oregon or Washington fir lumber to be furnished to 
Manila for government structures. Tenders will be 
opened February 2. 

T. M. Stevens & Co. have several inquiries for lumber 
from South Africa and expect to receive a few orders 
from there next month. 

The Lyons Lumber Company will, it is stated, move 
its mill from Lyons to Albany, provided the citizens of 
Albany furnish a site for the mill and a cash bonus of 
$1,000. In the event of the mill being located at Albany 
a planing mill and box factory will be added. 

The Independence Milling Company has secured 1.509 - 
000 feet of logs from the Charles E. Spaulding Logging 
Company, Newberg, and will begin cutting at once. The 
Spaulding company has been very successful this season 
in getting logs down the Luckiamute to the Williamette. 
Tt ran down 6,000,000 feet in November, 8,000,000 in 
January, and has 8,000,000 feet more about ready to 
run. ; 

The Ashland Manufacturing Company, of Ashland. is 
running its lower mill on Neil creek full time. The 
upper mill, owned by Anderson & Sims, is shut down 
until spring. 


ACROSS THE SAN JUAN STRAITS. 


VANCOUVER, B. C., Jan. 30.—The export trade of the 
Pacific coast has become badly demoralized in conse- 
quence of the breaking up of the export selling associa- 
tion in which all the export mills on the coast were en- 
gaged. The Chemainus Mills on Vancouver island and 
the Hastings Saw Mill in this city, the only two engaged 
in the trade during the past year, have continued opera- 
tions, but it is not known whether it is the intention to 
go on for the whole year. The only new charter the 
Hastings Mill reports yet for the year is the German 
ship Adolf, which was towed into port yesterday to load 
at the mill. It is stated that owing to the bursting 
up of the association wages have already fallen in all 
the mills on Puget sound and down the coast of Oregon 
and Washington. The price of lumber there has also 
been cut $4 a thousand. The same results have not yet 
been felt on the British Columbia side of the boundary 
but the only reason is that there are but the two export 
mills. They too have also a local trade which will keep 
them going in part at least, and the fact that both 





are in the British Columbia Lumber Manufacturers’ As- 
sociation keeps the price from breaking here. The 
Chemainus mill has already put in force a cut of 10 per- 
cent in all salaries and wages paid. It is stated that 
there is grave fear that every mill in British Columbia 
will have to follow suit if conditions shall not improve. 

While the condition of the lumber market in British 
Columbia and the territory served by the mills of this 
province is not at all satisfactory or settled, it is re- 
markable that there is a distinct movement on the part 
of those who own timber limits in this province to go 
into the saw milling business in British Columbia. This 
week has marked several announcements of that nature. 

R. D. Merrill, the Wisconsin lumberman, who has large 
holdings of valuable timber tracts in British Columbia, 
is said to be contemplating the erection of a large saw 
mill here. He is also in the market, he says, for all the 
crown-granted timber lands he can buy at fair prices. 
Another Wisconsin lumber manufacturer, A. B. Holy- 
way, of LaCrosse, has had a representative in Van- 
couver for the past two weeks looking over the ground 
with a view to reporting to his principal on the advis- 
ability of putting in a mill here and going into the man- 
ufacture of lumber. A Port Blakeley (Wash.) mill not 
in the Washington state lumber association is looking 
over the ground here to choose a site for a lumber yard 
in Vancouver, it being thought that lumber could profit- 
ably be shipped into this province from its mill and stored 
here for future delivery and wholesale trade to the 
northwest. Lumber from Washington coast mills has 
to pay a rate of 4 to 6 cents higher from Sumas, the 
point of delivery to the Canadian Pacific at the interna- 
tional boundary, than British Columbia coast mills pay 
to the northwest. No less than four small saw mills, to 
be installed right on the limits, have been arranged for 
by a number of lumbermen of Ballard, Wash., for the 
purpose of cutting British Columbia cedar into rough 
lumber and then export it to the United States, sending 
scows or barges direct to the limits, which are situated 
convenient to the coast. This method will get round the 
export log tax recently imposed by the British Columbia 
government. All lumber manufactured from logs in the 
province has the export tax remitted. These proposed 
mills are to be erected under the supervision of C. T. 
Moore, of Blaine, and J. F. Reilly, of Vancouver, who 
represent the syndicate which is financing the deal. The 
mills will each have a capacity of 15,000 feet a day. 
The lumber when loaded in scows will be taken to Bal- 
lard, Wash., where planing mills owned by the company 
will work the rough product up into sash, doors ete. 
One mill is already partly up and the machinery has been 
ordered for the others. 

Two more small mills on the same basis are being 
built up the coast to cut cedar rough lumber for export 
to the United States, thereby saving the export tax 
which will be remitted as soon as the logs are sawn into 
boards in this province. One of these mills is to be 
erected at Sechelt inlet, up the coast of the mainland, 
and the other is to be built on Howe sound near Van- 
couver. The lumber cut by all these small mills will 
have to pay the $2 a thousand duty imposed by the 
United States tariff, and 50 cents a thousand additional 
for each side planed. None of it will of course be 
planed, and the men who are to put up these mills think 
that it will pay them as well as it did to take the logs 
into the states before the export tax was put on by the 
provincial government. 





BRITISH COLUMBIANS IN EARNEST CONSULTA- 
TION. 


Vancouver, B. C., Jan. 30.—One of the most im- 
portant meetings of lumbermen ever held in Canada will 
begin its sessions in Winnipeg on February 4, convened 
in the interests of the retail, wholesale and manufactur- 
ing trade of western Canada. The purpose is to con- 
sider the possibility of lowering the price of lumber 
in the Canadian northwest, and in that endeavor will be 
discussed a suggested plan of gaining the aid and sym- 
pathy of the Canadian Pacific railway. The object for 
which the lower rate on lumber is sought is to fight 
the importation of lumber into the northwest and Mani- 
toba from United States mills. 

From British Columbia will come a pretty representa- 
tive delegation. The mill men of Vancouver will send 
a half dozen delegates on Monday next and at Revel- 
stoke and other points in the interior along the line 
of the Canadian Pacific they will be joined by represen- 
tatives of the mills of the Kootenays. The retail lum- 
bermen of the Northwest Territories and of Manitoba 
will also be present in force. 

While it is not stated publicly that the meeting is in 
any way suggested by the Canadian Pacific Railway 
Company, it is pretty certain that that company is very 
much interested in the project of holding the trade of 
northwest Canada for the mills ef British Columbia. In 
case the trade were captured by the mills of Puget sound 
and other portions of the northwestern states the rail- 
way would lose all or nearly all the very profitable carry- 
ing trade it enjoys in the lumber business, of which it 
practically has a monopoly so long as the mills of 
British Columbia serve the demand of the northwest 
and Manitoba. 

It is strenuously denied by the local mill men that 
there is any trouble between the association and the 
Retail Lumber Dealers’ Association of the northwest. 
The lumbermen of British Columbia claim to have lost 
money in past years and they state that the present 
prices asked for lumber by them must prevail, or some- 
thing very near the same figures, or the mills here will 
close down and leave the lumber standing in the woods, 
the profit from increasing value of limits being better 





= LSA eit RRM tag Sit a Nahe? 


chia Wadia e: 








i 
q 
| 
| 


i 


Oo Bw vv 


ne 
n- 
m- 
ba 


in 
ay 
Ty 
of 
In 
ind 
ail- 
ry- 
. it 


rest 


hat 
the 
est. 
lost 
bent 


will 
ods, 











FEBRUARY 6, 1904. 


AMERICAN LUMBERMAN. 





55 





than cutting it into lumber and selling at prices which 
do not pay. 

The most likely line of action to be taken at the 
coming Winnipeg convention is that the Canadian Pa- 
cific will be asked to meet the lumbermen and come down 
in their present rates of freight so that a material 
reduction may be effected in the first cost to the dealers 
in the territories and Manitoba. As detailed in a former 
letter, the Canadian Pacific at present gets in many 
instances fully two-thirds of the cost to lay the lumber 
down at points of delivery. To meet the strong demand 
for a reduction of the present lumber list, in all fairness, 
the railway company would have to bear the lion’s 
share of the cut in the cost. 

It is shrewdly guessed by those in close touch with 
the situation that a very present and lively anticipation 
of some such demand being put up to the railway com- 
pany was largely the motive which induced Vice Presi- 
dent Whyte, of the Canadian Pacific, to make his famous 
utterance recently, threatening to go into the lumber 
business and supply the trade of the northwest at cost. 
The mill men, some of whom promptly sent Mr. Whyte 
options on their mills and timber limits, are still awaiting 
answers. 

A Minneapolis capitalist who last year bought the big 
Ross-MeLaren mills on the Fraser river a few miles up 
from the city of New Westminster, is about closing a 

leal for a splendid bunch of timber land up the coast, 
at a figure which runs away up in five or six figures. The 
Ross-MeLaren mills carry with them some fine limits but 
they are no better than this large tract which their pres- 
ent owner has about secured. The limits were the last 
io be secured from the provincial government under the 
21-year lease system, and are all the more valuable on 
account of that favorable term of holding them. 

The applications for timber licenses and leases in the 
first month of 1904 have been very much in excess of 
the same period last year, in spite of the very material 
increase in the amount of fees charged. 

Logging is somewhat inactive at the present, due in 
part to the dullness in local and northwest lumber 
traffic and in part to the fact that logs do not bark 
well at this season. 

Shingle business is very slack just now. British Co- 
lumbia red cedar shingles are not moving to any mar- 
kets with much speed. In the three and a half months 
from Oetober 1 to January 15 but 40,000,000 British 
Columbia shingles were shipped to Canadian markets 
east of British Columbia. At an active season the 
quantity would average more than that every month. 
Sometimes it is over 50,000,000 monthly. To meet the 
raise of 10 cents a thousand put on shingles by the 
Washington state shingle manufacturers the British 
Columbia shingle mills will also raise the price. This 
advance is on all grades but culls. With the advent 
of spring and active building operations in eastern 
Canada and the northwest it is expected that condi- 
tions will brighten up here a great deal. The stocks 
held in the east are greatly reduced. Orders are be- 
ginning to come in and prospects are fair for the 


CALIFORNIA. 


PPD IIA 
FROM THE GOLDEN GATE. 

Saw Francisco, Cau., Jan. 29.—The sale of 127,000 
‘cres of pine to an eastern company, with a capital of 
$5,000,000 is reported from Eureka. 

After something of a contest as to whether they 
should select fir or redwood, the Tonopah railroad peo- 
ple have finally chosen the latter. The result is that 
100,000 redwood ties have been sold by the Albion Lum- 
ber Company, for the road. They are split ties and 
have to be delivered in ninety days. It is stated that 
one prime consideration in the matter was as to which 
kind of ties were most durable. 

it was supposed a week or so ago that though the 
matter of establishing a local standard price for fir 
had not been settled in the strict sense of the term, it 
Was practically so, but this proves not to be the case. 
All interested have not yet signed the $12.50 agreement. 
One of the largest producers in all the north, represented 
here by an enterprising and wideawake firm, has not 
yet done so and there are others. But the leaving out 
of this particular manufacturer would render entirely 
useless the work of the gentlemen who have the matter 
in charge. It is possible, as in the shingle trade, that 
some who will not sign any agreement will agree in- 
formally to abide by the $12.50 basis. 

The dry weather of the past week is giving rise to a 
good deal of uneasiness as to what the trade of cen- 
tral and southern California will be this year. If there 
Shall not be later rains it will certainly be much less 
than it would otherwise have been, and the steady in- 
crease in consumption that characterized last year will 
cease. The south and-the southern coast and the southern 
part of the San Joaquin valley had enough rain last 
year, but up to date they have not had half enough 
for the season. However, later rains and a good year 
are looked for. 

E. V. King, of the King Lumber Company, Bakers- 
field, Wis., is in San Francisco, buying lumber for his 
yard in the middle west. E, J. Carpenter, the well 
known Minneapolis lumberman, is in town. John J. 
Johnson, the Milwaukee lumberman, who handles a large 
amount of white pine every year, is here on a pleasure 
and business trip combined. 

Joseph Stewart and John Alexander Stewart, of Wau- 
Sau, Wis., are in this state looking over their large 
interests in sugar pine and timber lands, 









James E. Bell, who has taken charge of the lumber 
department of the Pacific Coast Steamship Company, 
has been here during the past week buying lumber for 
the new yards at San Pedro and Los Angeles. 

Reports from the southern part of the state claim 
that 400,000,000 feet of lumber were received at San 
Pedro and other southern ports during the past year. 

Another of the vessels that had been loading for Aus- 
tralia with redwood and pine cleared on January 25, 
the Clan Galbraith, for Melbourne with 1,732,099 feet 
of lumber valued at $61,195. This included 49,325 feet 
of door stock, 1,381,769 feet of redwood and 301,005 
feet of white and sugar pine. The General Gordon has 
also cleared with 653,741 feet of sugar and white pine 
and 631,800 feet of redwood with a united value of 
$45,104. This makes over 4,000,000 feet of redwood 
and sugar and white pine for the month, not a bad be- 
ginning for the new year. In this is 1,167,004 feet of 
white and sugar pine. The Ladas is now loading at 
Oakland wharf with more pine and redwood, so the 
late sales of sugar and white pine are being slowly 
shipped and sent to their destination. As there is no 
stock to speak of except what has been sold matters 
are naturally quiet here. The demand for shop stock 
from the east still continues. 

Dempster & Son report their charter of the British 
bark Dunreggan to take a cargo of redwood and fir 
to Sydney. The cargo will be about half redwood and 
half fir. The rate of freight is 20s for the redwood and 
30s for the fir. She will take the latter from the sound. 
The same firm has chartered the Holywood to take a 
cargo from the sound to Melbourne at 31s 3d. 

Contracts recorded for new buildings for the week 
numbered 35; their value and that of improvements 
was $322,539. 

PPP PPPPP PPP PPP PP 


THE PENOBSCOT RIVER DISTRICT. 


Baneor, ME., Feb. 1—The M. G. Shaw Lumber Com- 
pany of Bath is to purchase all the property owned by 
the late M. G. Shaw, including vast tracts of timber 
land in northern Maine and elsewhere, and real estate in 
Rumford Falls, and other places in the state. The 
capital stock of the company is to be increased, and 
M. H. Blackweli, of Brunswick, has been engaged as as- 
sistant manager. All the business is to be directed 
from the Bath office. 

The Lawrence, Newhall & Page Company’s new saw 
mill at Shawmut was damaged to the extent of $3,000 
by fire January 27. The fire was caused by an over- 
heated journal. 

The steam saw mill at Merrill’s Hill, four miles from 
Turner village, owned by Frank E. Merrill, was burned 
to the ground January 25. Loss not estimated; insur- 
ance, partial. 

In the past year 500,000 feet of hardwood logs have 
been manufactured into veneering by Ranger & Ayer in 
their mill at Foxcroft, and 150,000 feet of logs were re- 
ceived at the mill in January this year. 

Perkins & Danforth are working day and night crews 
at their mill at Katahdin Iron Works, and also at their 
mill in West B township, sawing spool bars for ship- 
ment to Scotland and England next summer. They will 
get out about 6,000,000 feet, all of which will be shipped 
in steamers from Bangor. 

The Perkins saw mill at Bucksport will be started this 
week by Arthur Lewis, of Brewer, and Louis Hopkins, 
of Bucksport. About 1,000,000 shingles and a large 
quantity of staves will be sawed. 

The Berlin Mills Company employs 150 men this win- 
ter in three logging camps in No. 6 plantation, and 
fifty men in its saw mill there. All the logs are broyght 
to the mill by rail. 

The Stratton Manufacturing Company has begun win- 
ter operations in its birch mill at Stratton. About 
2,000 cords of white birch will be sawed and sixty men 
employed in the mill, besides the logging crews. 

A legal battle has been in progress the past week be- 
fore the Maine railroad commissioners, between the 
narrow gage railroad companies of Franklin County, 
over the proposed charter to the Rangeley Railway Com- 
pany, giving to that corporation the right to construct 
and operate a line nine miles long between Rangeley and 
Oquossoe, connecting the Phillips & Rangeley and Rum- 
ford Falls & Rangeley Lakes roads. The project is op- 
posed by the Maine Central and Sandy River roads, 
whose lumber freight traffic would, they claim, be 
seriously affected: by the proposed line. Decision was 
reserved, and may not be given for a long time yet. 





AN IMPROVED DUST SEPARATOR. 


The disposal of material handled by fans is a prob- 
lem which presents itself in connection with the opera- 
tion of exhaust fans. When leaving the outlet of the 
fan such material is traveling at a high rate of speed 
and is closely mingled with the air. If, as is sometimes 
the case, it is blown into a box or room the back cur- 
rent of air is considerable, and necessitates a greater 
amount of power in the fan than would otherwise be 
necessary, also increasing the danger of fire. 

The Hartford patent improved dust separator is espe- 
cially designed for obviating this difficulty, handling all 
classes of finely divided material, such as shavings etc. 
The dust separator has been on the market in the United 
States and in use in all foreign countries since 1897, 
and is said to have given the highest satisfaction. It is 
made of the very best heavy galvanized sheet steel. 
The machines are manufactured by the Hartford Blower 
Company, 116 Suffield street, Hartford, Conn., and a 
letter addressed to it will meet with a prompt response. 
The company makes a specialty of furnishing the most 
complete exhaust systems, and will take pleasure in an- 
swering all inquiries on this subject also. 
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Cargo shipments 

to all parts of the 
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sel that load direct at our mills, 
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OUR SPECIALTIES: bers ana terse tim 
(Oregon Pine), and Redwood. Cedar and Redwood lumber, 


rough or worked, kiln dried. Lap Siding, Redwood and Cedar 
Shingles Capacity in Redwood Shingles, 400 M daily, dry. 


Telephone, &y YARDS: 
Exch 219 

— aa: vr 6th and Irwin 

Lumberman’s Code Streets 

and Telecode. San Francisco, Cal. 





OFFICES: - , 
603-4-5-6-7 Claus Spreckels Bldg., San Francisco, Cal. 

















Chas. R. McCormick & Co. 


REDWOOD LUMBER AND SHINGLES, 
CALIFORNIA WHITE PINE, 
SUGAR PINE, 


Eastern Rail and Cargo, Foreign and Domestic Shipments. 
DOUGLAS FIR (OREGON PINE) 


for cargo shipment. Would be pleased to correspond with you. 












303 California Street, 
SAN FRANCISCO, CALIFORNIA, 
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BELTIN 


Patent Stretched 





Saves Time Lacing 


H. N. COOK BELTING CO., 


Factory, 124-130 Fremont St., SAN FRANCISCO 
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The Story of Redwood. 


ARTICLE XXXVII—HIGH GRADE STOCK. 


The lumber buyers of the east are interested 
more directly in the high-grade classes of lum- 


ber which will bear the high-carrying charges 
across the continent. 

There is a larger proportion of high-grade stock 
secured from the redwood timber than from any 
other wood manufactured on the coast, and it 
is this class of material that is being offered the 
eastern consumer. 

The cut given in this connection shows a pile 
of heavy plank on the dock at one of the large 
redwood mills in Humboldt county. 

Particular attention is called to the width and 
thickness of this lumber which can be seen from 
the view shown, All of these plank were 16 to 
20 feet in length, 8 inches thick and from 18 to 
30 inches wide. 

The figures given scarcely convey a compre- 
hensive idea of the character of material that is 
made from the great redwood logs that are se- 
cured in this section. 

Take any other lumber manufacturing dis- 








A PRACTICAL ILLUSTRATION OF HIGH GRADE STOCK. 


trict and the percentage of clear lumber is very 
small and the size of the clear stock as a rule is 
limited to narrow boards. Such manufacturers, 
as a rule, cannot supply the wide, thick widths 
which are a necessity for many purposes. 

It is here that redwood comes forward to fill 
the needs of lumber consumers for any widths 
With the 


facilities at their command the redwood manu- 


or thickness of first grade lumber. 


facturers are able to give the consumer any width 
from one inch up and from three inches to five or 
Of course the latter widths 
are scarcely a desirable commercial size and are 
cited merely to indicate the character of lumber 
that can be produced at the redwood mills. 

To the northern or southern pine manufac- 
turers such lumber appears in the nature of a 
myth, and it is only after visiting the forests 
and the milling facilities that credence is given 
to such reports. 

The buyers in the east can rest assured that 
regardless of the difficulty of their specifications, 
their orders will be filled to the letter in a prompt 
manner by the redwood manufacturers. 

[Te Be Continued Next Week.] 


six feet in width. 





~ HARDWOOD DEPARTMENT. 


DAMAGES FOR DEFAULT IN CONTRACT. 


A decision important to lumbermen was handed down 
in the chancery court of Shelby county, Tennessee, last 
week in the case of Dennis Bros. et al, of Grand Rapids, 
Mich. vs. R. J. Darnell, a well known lumberman of 
Memphis. The suit was brought in the fall of 1899 and 
was practically based upon the interpretation of the 
term “season’s cut.” The case attracted general in- 
terest in the southern and northern hardwood lumber 
trade, not only on account of the prominence of the 
parties but because of the various constructions placed 
upon the terms of the contract by the contracting 
parties. 

The plaintiffs’ claim was that in March, 1899, they 
contracted with the defendant for all of the latter’s cut 
of thick white ash, comprising 2, 2%4, 3 and 4-inch 
thicknesses, from that period until January 1, 1900. 
The defendant contended that the contract was for the 
“season’s cut” only and that as it was made at the be- 
ginning of the spring season it terminated with the 
close of that season, or on June 1. 

In his decision the chancellor finds that the contract 
covered the period from April 7, 1899, to January 1, 
1900, and orders that the plaintiffs recover from the 
defendant all damages which they may have sustained 
by reason of the defendant’s failure to deliver ash 2 
inches and thicker manufactured by him during the 
period named and the master in chancery is ordered to 
report to the court from the proofs now on file the fol- 
lowing facts: 

1, The amount of ash lumber 2 inches and thicker that 
was sawed by R. J. Darnall during the period from April 7, 
1899, to January 1, 1900. 

2. The market price of such lumber of the dimensions 
specified in the contract, f. o. b. cars at Memphis, at the 
time when the lumber was in shipping condition. 

3. The loss sustained by complainants in the difference 
between the contract price and the market price, as thus 
ascertained, with interest at the rate of 6 percent annually 
from January 1, 1900. 

4. Inasmuch as the court finds from the evidence that 
the logs which were sawed into lumber 5 inches in thickness 
should have been sawed into lumber 2% inches in thickness 
and lumber 6 inches in thickness should have been sawed 
into lumber 3 inches in thickness, the master, in arriving at 
the amount of lumber 2% inches in thickness, will compute 
the 5-inch lumber as of that dimension, and in arriving at 
the amount of lumber 3 inches in thickness will compute 
the lumber 6 inches in thickness as of that dimension; and 
all lumber 4% inches in thickness he will compute as of 4 
inches in thickness. 

As the plaintiffs were compelled to purchase on the 
open market the lumber for which they had contracted 
from the defendant, at an advance of $10 to $15 a thou- 
sand feet, they were awarded the difference between the 
purchase price and the prices under which the contract 
was framed on about 750,000 feet of lumber. 


THE CUMBERLAND RIVER DISTRICT. 


NASHVILLE, TENN., Feb. 2.—At the second annual 
meeting of the Hardwood Manufacturers’ Association 
of the United States held last week in Cincinnati it 
developed from the report of the secretary of the asso- 
ciation that Tennessee led the country in 1903 in hard- 
wood production and, further, that Nashville had some- 
thing like 60 percent of the production of the state to 
her credit, and the output of the members of the asso- 
ciation in this city was exceeded by the outputs of 
only three states, Indiana, Kentucky and Ohio. 

The gain over 1902 for the country was 192,000,000 
feet. Nashville’s gain was about 15,000,000 feet. The 
Memphis lumbermen put up the plea that probably 25 
percent of the business of their city was not reported 
to the association, it being handled by non-members. 
As about the same percentage of the Nashville business 
is not reported, for the same reason, the Nashville men 
at the meeting suggested that a better excuse be in- 
vented. The cold facts, as shown by the official report, 
are that Nashville handles 60 percent of the lumber busi- 
ness of Tennessee, leaving 40 percent to be divided 
among Memphis and other lumber points of the state. 
The local lumber industry was complimented by the 
election of John B. Ransom to the executive board. 

The Union Lumber Company, capitalized at $30,000, 
with a probable increase when the business is on a 
permanent basis, has been incorporated by Claude Bel- 
lamy, Clarence Sutherland, Thomas Christman, W. V. 
Davidson, J. M. Hix, C. H. Benedict, M. F. Green and 
C. B. Benedict. The last five are members of the David- 
son-Benedict Lumber Company. Claude Bellamy, Clar- 
ence Sutherland and Thomas Christman will be the 
active business men of the concern, the others having 
simply a financial interest in the plant. 

The Nashville Builders’ Supply Company, which was 
incorporated a few days ago with an authorized capital 
of $25,000, is making active preparations to engage in 
business. A lot on Front street, near Jackson street, 
has been acquired, on which to erect necessary build- 
ings. The following officers have been elected: Robert 
Elliott, president; Thomas Nolan, vice president; C. 
M. Hughes, secretary. 

Capt. T. M. Gallagher stated on Sunday that in the 
comparatively brief period since navigation was re- 
sumed the Lenehan had brought here from the upper 
Cumberland valley more than 1,000,000 feet of lumber in 
addition to a large quantity of staves. There was still, 
however, a considerable quantity of lumber and staves 
in the upper Cumberland valley, and it would be neces- 
sary to make a number of trips in order to bring this 
down. Owing to the cold weather during the past 
few days the river was getting low, and unless the 


fall was checked by a rise in the temperature it would 
probably be necessary to suspend navigation above 
Carthage. 


WITH THE MEMPHIS TRADE. 


Mempuls, TENN., Feb. 2.—The mills in this district 
are nearly all in operation. A heavy snow in the 
greater part of this territory during the past week 
did not amount to much of a handicap to the lumber- 
men, as it was followed by a rain which soon dispersed 
the snow and left the mills in position to keep on 
cutting stock. There has not been a winter for years 
when the mills had such favorable climatic conditions 
and it is stated on good authority that this will have 
a most important bearing on the future of the lumber 
market, with particular reference to price. The mills, 
according to those who have returned from the pro- 
ducing districts, are well supplied with timber and 
they are cutting lumber on a very large scale. 

Mr. Kile, of Kile & Morgan, Providence, R. I., is in 
Memphis. The large band saw mill being put in by 
this firm at Earle, Ark., a few miles west of Memphis, 
is almost ready for operation. The firm is building its 
tramway to be used in handling timber to the mill and 
in handling lumber away from the plant. 

O. O. Alger, of Upham & Alger, Chicago, is here, 
the guest of the southern manager of his company, 
L. E. Campbell. He has just returned from New Or- 
leans and points in the southwest, where he has been 
taking recreation during the past few days. 

Elliott Lang, of this city, secretary of the National 
Lumber Exporters’ Association, returned last week 
from the east, after attending the fourth annual con- 
vention of this body in New York. W. H. Russe, pres- 
ident elect of the same association, has returned, and 
will leave tonight for a trip to New Orleans, where 
his firm has a branch plant. E. E. Taenzer, the other 
Memphian who attended the convention in New York, 
is at home again. 


THE LUMBERMEN’S CLUB OF CINCINNATI. 


CINCINNATI, OHIO, Feb. 2.—The labor problem from 
the viewpoint of the employer was discussed at the 
monthly meeting of the Lumbermen’s Club last night. 
The speakers were Robert Wuest, secretary of the Na- 
tional Metal Trades Association; W. G. Griffith, repre- 
sentative of the American Anti-Boycott Association, and 
Charles F. Waltz, secretary of the Employers’ Associa- 
tion of Cincinnati. Each explained the purposes for 
which his organization had been formed and outlined a 
part of its workings. 

President Korn appointed a committee consisting of 
C. H. Pease, W. 8S. Sterrett and F. W. Mowbray to 
represent the Lumbermen’s Club in a conference of busi- 
ness organizations to arrange for Cincinnati Day at the 
St. Louis Exposition, May 24, 

The following new members were elected: J. L. and 
N. L. Pierson, J. B. Doppes & Sons, L. W. Radina & 
Co., Ben Evans, H. W. Meier, jr., Stearns Lumber Com- 
pany, Covington Lumber Company, M. Marcus Building 
Company and G. A. Blair. 

Preceding the business meeting the usual dinner was 
given at the Stag cafe, at which the following were 
present: 


President, C. F. Korn, W. G. Griffith, Charles F. Waltz, 
Fred E. Radina, Charles E. McJoynt, James McJoynt, |i. 
Bramlage, T. B. Stone, George A. Shaw, F. M. Possell. 
George C. Cole, F. K. Conn, William R, Cook, Dwight Hinck- 


ley, Hall Hagemeyer, H. J. Millies, G. C. Jones, C. B. Groes- 


beck, W. S. Sterrett, C. L. Lockwood, W. J. Eckman, H. W. 
Brock, C, H. Pease, W. A. Bennett, W. T. Hanna, J. W. 
Welply, George M. Morgan, J. Watt Graham, George !. 
Tomlinson, J. P. Hamilton, J. A. Van Orsdel, J. B. Cochran, 
A. E. Hart, Dr. J. S. Powell, E. J. Thoman, C. C, Emswiler, 
R. G. Emswiler, B. A. Kipp, Ben Evans, G. C. Pratt, H. |’. 
Wiborg, L. W. Radina. 


IN THE SHADOW OF OLD LOOKOUT. 


CHATTANOOGA, TENN., Feb. 1.—The recent rains 
swelled the Tennessee, Cumberland, Holston and Clinch 
rivers considerably and opportunity is imminent if the 
tide will recede for lumbermen to get in logs. Trade has 
been slowing up somewhat during the last few days, ¢s- 
pecially in eastern orders and inquiries, which have 
hitherto been somewhat scant. Oak, poplar, chestnut 
and ash are all in fair demand in the several grades, 
particularly the first and third mentioned woods. 

Some new wooden ware and lumber industries are 
coming here and most of the old ones are kept quite 
busy. The wagon stock concerns a little distance out 
from the city are very busy shipping stock to Pennsyl- 
vania and Ohio. 

The Brownlee Lumber Company, which has branclics 
in Detroit, Mich., Meridian, Miss., Chicago and Cairo, 1!I., 
will establish a large plant here for the manufacture of 
telegraph and telephone cross arms. J. N. Brownlee, 
of Meridian, Miss., is the principal stockholder. Iie 
will move his office from Meridian to Chattanooga if 
his present plans go through. A deal has been closed 
by which his company buys 1,200 acres of timber land 
lying near Summit, Tenn. 

H. L. Barto, of the Taylor & Crate Company, states 
that business is very good on advance spring orders 
for boxes and crates and that the lumber inquiries are 
coming sufficiently to say that the lumber business 15 
holding its own. ; 

The Case Lumber Company is busy at its mills in 
this city. Its comparatively new plant is turning out 
stock for all parts of the country. 

The John Cathcart Lumber Company, of Decatur, 
Ala., reports the purchase of a 14-acre mill site near 
Decatur. Z 

D. W. Hughes, W. B. Hughes and John M. Stivers 
have recently incorporated the Chattanooga Sash & 
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Door Company, and will actively enter the lists here 
with a saw mill connection with the Central Manufac- 
turing Company. 

The J. M. Card Lumber Company reports the export 
trade moving along smoothly but at close prices. 





HARDWOOD NOTES. 

LOUISVILLE, Ky., Feb. 2.—This week is prospectively 
the best one for several months, and a decided improve- 
ment is felt in all branches of the trade, with every 
encouragement as to a good volume of business in the 
near future. 

John P. Parker, the large operator at Monroe, La., 
was a visitor here during the week. The main object of 
Mr. Parker’s visit was to inspect some boats which are 
being built for his concern at Jeffersonville, Ind. 

hE. L. Hughes, president of the E. L. Hughes Com- 
pany, left Friday for his annual trip to Florida and the 
vulf coast resorts. : 

John F. Frey, president of the Lortz & Frey Planing 
\lill Company, is confined in St. Joseph’s infirmary, this 
city, where he underwent an operation last week. For 
a few days his condition was very alarming, but he is 
now reported to be considerably improved. 

I'rank B. Russell, of Clay City, and Vicegerent of Ken- 
iucky, accompanied by Mrs. Russell, passed through 
louisville this week on their return from the south. 





WHERE GREAT WATERS MEET. 


Catro, Inn., Feb, 2.—Considerable excitement in lum- 
circles was caused here Wednesday by the news that 

J. Hf, Shoemaker, of this city, manager of the E. Sond- 
eimer Company’s lumber plant at Shepard, Tex., had 

t and killed J. W. Vaughan. Later news came that 
howed the killing to have been done in self-defense. 
Shoemaker immediately went to the Shepard authorities 

d surrendered himself. The coroner’s jury let him 

it on $500 bail. It is pronounced by the citizens there 
. cuse of justifiable homicide. Shoemaker will appear 
before the grand jury February 15, but there seems to 

no doubt that he will be acquitted. His family re- 
in Cairo, and are highly respected. The members 
firm are standing by him in his trouble. 

\ box factory and two wagon works are prospective 

cuterprises for Cairo. ‘The promoters have been 
here locking for sites. 

Julius P. Schuh, son of Paul G. Schuh, of this city, 
has been re-elected president of the Miller-Schuh Lumber 
Company, at Selma, Ala. The company has increased 
its capital stock from $25,000 to $80,000 and will pur- 
chase a saw mill plant with 15,000,000 feet of cypress 
timber at Berclair, Miss., near Greenville, on the South- 
ern railway. . The headquarters of the company and the 
banking business will continue at Selma. The new 
stock was all paid in and is owned by the stockholders 
of the old concern with a few $1,000 shares sold to 
employees of the company. A planing mill and an up- 
—— dry kiln will be put in and other improvements 
made, 





SAGINAW VALLEY NOTES. 


Sacinaw, Micu., Feb. 2.—S. L. Eastman, of the 
Eastman Flooring Company, said today that business 
in his line is slow just now owing to the weather and 
unfavorable conditions for handling his line of goods. 
With the approach of spring there is reason to believe 
the demand for flooring will pick up. 

Efforts have been made at Roscommon for some time 
to secure the location there of a stave and heading 
mill. The cooperage industry has been especially pros- 
perous the last year or so and there is said to be 
sufficient timber available in the vicinity of Roscom- 
mon to stock a plant twenty years. Last week a meet- 
ing was held there, at which a proposition was sub- 
mitted by R. Hanson, of Grayling, and it is understood 
that a stave and heading plant is assured. 

The Cadillac Handle Company is reported to have an 
option on the timber and mill of the Litchfield-Stevens 
company in Emmet county, the consideration being re- 
ported at $85,000. Disagreements among the partners 
in the Litchfield-Stevens concern, and the desire of 
the Litchfields to retire, caused the appointment of a 
receiver recently to dispose of the properties involved 
and divide the financial returns. It is estimated the 
company’s essets will aggregate $300,000 and, as stated, 
$85,000 is the amount involved in the option with the 
Cadillac Handle Company. 

_ The C. M. Oviatt Veneer Lumber Company, of Cad- 
illac, is to build an addition to its dry kiln which will 
double its capacity. The concern is running sixty hands 
and all kinds of hardwoods are utilized, 

_ The Michigan Maple Company held its annual meet- 
ing at the Hotel Portland today, the election of officers 
resulting as follows: 

President—Henry W. Carey, Manistee. 

First vice president—H. N. Loud, Au Sable. 

Second vice Sa ™ ~ P. Porter, East Jordan. 

Secretary—W, T. Culver, Ludington. 

Treasurer—W. H. White, Boyne City. 

_ The above officers, with Edward Buckley, of Man- 
istee; John F. Ott, of Traverse City; Herman Besser 
and W. P. Porter, of Alpena, and G. Van Platen, of 
Boyne City, constitute the board of directors. The 
principal change made is the addition of G. Von Platen, 
of Boyne City, to the board of directors, in place of 
H. B. Lewis, of Elk Rapids, who has gone to Cuba. 





BUFFALO HARWOOD NOTES. 
Burra.o, N. Y., Feb. 2.—Late reports from the Mich- 


igan hardwood districts say that prices are not only very 


firm but it is common to ask $2 or $3 more for stock 





than last winter’s price. This was expected, for cer- 
tain dealers who went up there early in the winter 
bought more than they set out for whenever they could 
get anything at former prices, 

Fall & Co., wholesale dealers in hardwood lumber, 
with mills at Athens, Ala., and Shelbyville, Tenn., have 
opened an office on the fifth floor of the Prudential 
building. 

T. Sullivan & Co. are preparing to increase the variety 
of hardwoods on their list this year and also handle some 
Pacific coast woods if the present promise of business 
in that line shall be confirmed. 

The Keeney Lumber Company has two outlets to its 
enterprise at Isola, Miss., two strings to its bow, as it 
were. Mr. Keeney is a great cultivator and has also 
taken much interest in the mill of late. As soon as a 
tract is cut off it is turned into farm land, both corn 
and cotton being raised. 

H. 8. Janes, of the Empire Lumber Company, is pre- 
paring for an all around trip to the southwestern mills 
of the company in order to keep the business well in 
hand. The mills are running every day. 





Hemlock Fortified. 


Manufacturers Organize a Selling Agency— 
Particulars of the New ovement. 








(Special dispatch to the AMERICAN LUMBERMAN.) 

MILWAUKEE, Wis., 8 p. m., Feb. 4.—The new hem- 
lock manufacturers’ selling organization, composed large- 
ly of members of the Northwestern Hemlock Manufac- 
turers’ Association, which embraces the bulk of the 
product of the mills of Wisconsin and northern Michi- 
gan, is an assured thing. After several conferences 
which were held during the past two months the scheme 
focused is the result of an all-day session at the Hotel 
Pfister today. During this session stock subscriptions 
were accomplish2d to the amount required, and officers 
were elected whose duties it will be to navigate this 
new selling organization. 

The new corporation is called the Hemlock Company, 
articles of incorporation of which were filed at Madison 
on January 29 and Milwaukee on the 30, signed by 
B. F. MeMillan, John R. Davis and B. Henemann. The 
company is capitalized at $100,000, divided into 2,000 
shares of $50 each. 

It is understood that the organization of the com- 
pany is on very much the same lines as the recently 
organized Western Fir Manufacturers’ Company, and 
the purposes for which the corporation is organized, as 
set forth in the articles of the incorporation, are to 
purchase or otherwise acquire, to sell or otherwise dis- 
pose of and deal in timber of all kinds; to manufacture, 
purchase or otherwise acquire, to sell or otherwise dis- 
pose of and deal in lumber of all kinds; to engage in 
the manufacture or production of and to deal in any 
material or products which may be used in or in 
connection with the manufacture of lumber or any prod- 
uct or article manufactured therefrom; to purchase or 
otherwise acquire, lease, mortgage, sell or otherwise 
dispose of any and all real estate and any aim all 
personal property necessary or proper for manufactur- 
ing plants, or for the purposes hereinbefore set forth, 
and to do and perform all other acts necessary or 
proper or incidental to the aforesaid business or the 
carrying out of the objects and purposes of this cor- 
portion. 

The business or purpose of this remarkably vigorous 
corporation is from time to time to do any one or more 
of the acts or things set forth or which may be proper or 
incidental thereto. 

The affairs of the company are to be directed by a 
board of directors of forty members and the officers, 
elected by the board, are a president, two vice presi- 
dents and secretary and treasurer. 

The headquarters of the company are to be at Mil- 
waukee. 

At the ‘first’ méeting of the board of directors the 
following officers were elected: 

President—B. F. MeMillan, of McMillan. 

First vice president—John R. Davis, Phillips. 

Second vice president—W. J. Wagstaff, Oshkosh. 

Secretary—Frank Worden, Oshkosh. 

Treasurer—B. Heineman, Wausau. 

Executive committee—A. R. Week, Stevens Point; 
George H. Chapman, Eau Claire; George A. Foster, 
Mellen; S. W. Hollister, Oshkosh. 

Today’s meetings were largely attended by the lead- 
ing hemlock operators of Wisconsin, who departed to 
their homes tonight after the organization was accom- 
plished, conscious of having earned their salaries in 
having launched an institution which is destined greatly 
to increase their peace of mind if indeed it shall not 
add vastly to their fortunes. 
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RED CEDAR 








Siding, Shingles, Lumber 

















ALL KINDS FIR LUMBER 





We have alarge supply and can fill orders promptly 


White Cedar Posts and Poles 


Tlanufacturers and Wholesalers 


Pendleton & Gilkey 


816-17 Lumber Exchange, MINNEAPOLIS, MINN. 


L UMIBER-LATH 


“ND 


E~ SHINGLES 


QUICK SHIPPER S 


LAIRD-NORTON (0. 


EE WINONASMINNA. 

















We make a Specialty of Quick 


Shipments of 


CAR MATERIAL, 
BRIDGE TIMBERS 
and TIES. 


W.wW. pe LUMBER 


OMPANY, 
Mobile, - - Ala. 
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Manufacturers and 





Exporters of 


Cottonwood, Yellow Pine, 
Oak, Cypress, Poplar, Red 


Gum, Box Shooks, Lath, 
Shingles, Etc. 





, Sutherland-Innes Co., 


LIMITED. 
Liverpool, London & Globe Bidg., 


NEW ORLEANS, LOUISIANA. 


PITCH PINE DEPARTMENT: 
MOBILE, ALA.; MOSS POINT, MISS.; PENSACOLA, FLA.; BEAUMONT, TEXAS. 








SOLID OR MIXED CARS 


/YELLOW PINE 


Flooring, Ceiling, Partition, Bevel Siding, 
Drop Siding, Finishing, Moulded Casing, 
Base, No. J Kiln Dried Lath, 


QUICK SHIPMENTS A SPECIALTY. 


RAMSEY-WHEELER COMPANY 


BAINBRIDGE, GA. 











YOU NEED THE TELECODE 


if you use the telegraph. Itshortens and simplifies 
heed telegrams. It pays for itself many times over 

n the course of a year. It is indispensable in every 
lumber office, and should be carried by every trav- 
eling salesman. Descriptive circular and sample 
pages free for the asking. 


AMERICAN LUMBERMAN 
315 Dearborn Street, Chicago 


























~ LOCAL AND PERSONAL. 


Henry D. Osgood, of the late firm of Osgood & 
Brown, this city, has moved his office from No. 910 
Monadnock building to No. 938, in the same building. 

The Chicago Sash, Door & Blind Manufacturing Com- 
pany, which has its factory at North avenue and Fleet- 
wood street, has opened a down town office at room 
1018 Opera House building, Washington and Clark 
streets. 

A. H. Caryl, the wholesale yellow pine dealer, has re- 
moved his office from the Royal Insurance building to 
suite 804 Chamber of Commerce building, La Salle and 
Washington streets, Chicago. Mr. Caryl’s telephone 
number is Main 3698. 

George F’. Gray, who has been connected with the sales 
department of the Shepard & Morse Lumber Company 
for some time, has severed his connection with that 
company and assumed a similar position with H. M. 
Poole & Co., Incorporated, of Buffalo, N. Y. 


C. B. Flinn, of this city, who is superintending the 
erection of the Peshtigo Lumber Company’s mill at 
Peshtigo, Wis., has leased the mill and will operate it 
after completion. He will saw the log stock of the 
mill on contract at a stipulated amount per thousand 
feet. 

D. J. Collins, of Madison, Wis., who for two years has 
been connected with the Collins Bros, Lumber Company, 
of Madison, as traveling salesman, resigned that posi- 
tion last week to take the territory of northern [Illi- 
nois and southern Wisconsin for the J. S. Stearns Lumber 
Company, of Odanah. 

Richard Musser Fox, of the William Musser Lumber 
& Manufacturing Company, Spokane, Wash., accom- 
panied by his wife, stopped over in Chicago a day or 
two this week on their way from Muscatine, Iowa, where 
they had been attending the wedding of Mr. Fox’s 
brother Charles, to their home in the west. 


John A. Hughes, of Lewis & Hughes, Seattle, Wash., 
returned from Kansas City and St. Louis to Chicago 
this week and left on Wednesday evening for Omaha, 
Neb., where he participated in the annual meeting of the 
Nebraska Retail Lumber Dealers’ Association. After 
a few days spent in St. Paul and Minneapolis, Mr. 
Hughes will return to the coast. 


A tract of land along Allen’s slip, on Fisk street, 
south of Twenty-second street, this city, occupied by 
the yard of the Lord & Bushnell Company, has been 


sold to the Commonwealth Electric Company. The tract . 


is 298 by 800 feet in extent. The sale was made sub- 
ject to the Lord & Bushnell Company’s lease, which 
will expire April 30, 1905. ‘The price paid was $135,000. 


E. J. Shedd, Chicago manager of the Provident Lum- 
ber Company, of Philadelphia, Pa., was the victim of 
a hold-up last Saturday night while on his way to his 
home at 441 East Sixty-fourth street, this city, and 
severely beaten. At last accounts Mr. Shedd was rest- 
ing easily and is believed to have sustained no serious 
injuries. The robbers obtained his gold watch and 
also despoiled him of his money. 

M. H. McCarthy, of the Standard Lumber Company, 
Dubuque, Iowa, and one of the more genial represen- 
tatives of the white pine fraternity, who is particularly 
interested in hemlock these days, was in Chicago this 
week visiting his son, who is a promising student if 
the University of Chicago. He reports the work as 
progressing nicely in the north and that his company 
will be manufacturing lumber on the Mississippi river 
for some years. 

R. B. Dunsmore, representing the S. A. Woods Ma- 
chine Company, of Boston, in this territory, was here 
this week and called upon the LUMBERMAN. He reports 
a good demand for the staple line of woodworking ma- 
chinery produced by his company, with good prospects 
for a fair volume of business for the current year. Mr. 
Dunsmore is a thorough expert in his line and is fre- 
quently called upon as such by lumbermen contemplating 
building planing mills. 


Owing to accidents, the working force of the E. Sond- 
heimer Company, Blue Island avenue and Wood street, 
this city, has been materially crippled this week. On 
Sunday, W. F. Morris, sales manager of the company, 
fell on the ice and broke his wrist and has since been 
confined to his home. On Tuesday evening, William 
Sanow, foreman of the company’s two yards, was in- 
jured in the railway accident at Fifteenth street and 
Ashland avenue, having three ribs broken and his shoul- 
der fractured. 


H. N. Hovey, of Detroit, Mich., is interested in 
some timber land transactions. He is well known as a 
lumberman in Michigan, where he was a member of the 
firm of Hovey & McCracken, and since the death of his 
partner has devoted his attention largely to operations 
in timber lands. It was rumored this week that he was 
making a sale, but the information was scarcely ripe for 
the public. His firm was an early producer of tim- 
ber in Louisiana and Mississippi and greatly profited 
thereby. Mr. Hovey was in Chicago this week. 


John Buckner, of the Buckner-Saunders Lumber Com- 
pany, this city, accompanied by Mrs. Buckner, departed 
for the south this week for a two weeks’ trip. This com- 
pany carried over some very large orders for yellow 
pine for railroad purposes and is filling these large or- 
ders at this time and adding some other business from 
day to day. Mr. Buckner looks forward to more business 


in the way of repairs, bridges etc. which cannot be 
neglected any more than the supplies in the furnishing 
of power for locomotives. 


Schultz Bros. & Benedict, 1445 Old Colony 
building, this city, recently sold about 3,500,000 feet of 
yellow pine bridge timbers, to be used in the extension 
of the Western Maryland railroad. This is one of the 
Gould lines included in the scheme of that system to con- 
nect the western lines with the eastern seaboard. Work 
on the Western Maryland is now in progress. The 
same firm has also sold several other large bills of yel- 
low pine to enter into the construction of heavy build- 
ings now under way. 


C. C. Yawkey, the newly elected president of the Wis- 
consin Valley Lumbermen’s Association and _pres- 
ident of the Yawkey Lumber Company, Hazel- 
hurst, Wis., was in this city this week in conference 
with W. H. Yawkey, jr., of Detroit, after which he, ac- 
companied by Mrs. Yawkey, departed for West Baden 
Springs, where they will recreate for some little time. 
Mr. Yawkey reports a fairly satisfactory state of trade 
for the season of the year for the Wisconsin valley, and 
a rather creditable showing on the part of the associa- 
tion’s statistics of lumber shipments. 


C. V. Edgar, manager of the Fordyce Lumber Com- 
pany, Fordyce, Ark., was in Chicago this week on busi- 
ness. He reports favorably on the conditions in the south 
and says that the Fordyce mill, which recently has been 
undergoing repairs, will be started this week for a pos- 
sible continuous run through 1904. Many people have 
learned the fact that the Fordyce Lumber Company is 
one of the most successful yellow pine companies in the 
south, and Mr. Edgar is in no small measure responsible 
for the carrying out of the policies and principles which 
have guided that concern to success. 


W. W. Herron, of the W. W. Herron Lumber Company, 
wholesale yellow pine, Mobile, Ala., recently purchased 
the interests of his partners, G. W. Robinson, G. M. Luce 
and others, in the above institution and has disposed of 
a portion of the stock to W. B. Paterson, of A. J. 
Paterson & Son, Mobile. The new officers are: Presi- 
dent, W. W. Herron; vice president, W. B. Paterson; 
secretary and treasurer, J. J. Jennelle, jr. The com- 
pany will continue its business on the same extensive 
lines that have characterized its operations heretofore, 
devoting particular attention to railroad bills. 


C. M. Carrier, the well known lumberman of Buffalo, 
N. Y., who is interested in the hardwood business of the 
south as C. M. Carrier and C. M. Carrier & Son, at 
Sardis, Miss., is in Chicago this week on business. Mr. 
Carrier is interested in several timber land operations 
in this country and has recently made extensive pur- 
chases in Cuba. He is very hopeful regarding the busi- 
ness situation and particularly enthusiastic regarding 
the future of timber properties in this country. Mr. 
Carrier purchased during the past week 4,600 acres of 
hardwood timber lands covered with gum, ash and cy- 
press, in Woodford county, Arkansas. 


Edward Scofield, ex-governor of Wisconsin, who has 
recently spent considerable time in Mexico, visiting prop- 
erty in which he is interested on the isthmus of Te- 
huantepec, was recently in the City of Mexico upon his 
way north. Mr. Scofield was accompaniel by Wilmer 
Sieg, of Milwaukee, who is equally well known in lum- 
ber and Hoo-Hoo circles, and it was their first visit to the 
property. The company is incorporated under the name 
of the Isthmus Plantation Association, and besides rais- 
ing rubber and coffee it also has a good deal of 
lumber business, operating a small but well equipped saw 
mill plant, manufacturing lumber for the general trade. 
Governor Scofield expressed himself as very well pleased 
with the results of his trip to the isthmus. 


Schultz Bros. & Benedict, of this city, who have been 
agents for the central states for the sale of the product 
of the Kirby Lumber Company, of Texas, state in an- 
other column that the appointment of receivers for the 
Kirby company will not in any way affect their business. 
They are and will be able to fill orders for yellow pine 
stock with the same degree of promptness as heretofore, 
and will not be interfered with in any way. In fact, it 
is more than likely they will fill them out of the same 
stock as heretofore, as such an arrangement is in 
progress and may be in effect before this copy of the 
AMERICAN LUMBERMAN will reach its readers. In any 
event they will be prepared to fill their orders just the 
same. 


Charles Edgar, of the Alexander & Edgar Lumber 
Company, Iron River, Wis., left last week for Charlotts- 
ville, Virginia, accompanied by his family, intending to 
make that his home in the future. Mr. Edgar has re- 
cently purchased one of the most famous of the old 
colonial homes in Virginia, known as ‘‘ Byrdwood,’’ built 
many years ago by a relative of Thomas Jefferson. The 
residence will be remodeled to some extent and a few 
modern alterations made, but Mr. Edgar does not pro- 
pose to make any material change from the comforta- 
ble ideas regarding house construction possessed by our 
forefathers. The Alexander & Edgar Lumber Company 
will finish its cut at Iron River this year and Mr. Edgar 
is preparing a home to which he can retire after many 
years of strenuous activity. 


J. W. Thompson, the well known hardwood lumber 
man of Memphis, Tenn., who is interested in the J. W. 
Thompson Lumber Company, the Bennett Hardwood 
Company and various other institutions throughout the 
country, was here this week after a trip east. He reports 
the hardwood lumber business in excellent condition for 
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the time of year, and also that the business of his com- 
panies:is larger than for the same period in 1903, with 
every prospect that this demand. will continue for some 
months. He can see no clouds in the sky, nor does he 
look for any let up in business of serious moment before 
August next, when there may possibly be a little rest 
in view of the midsummer season, which happens to be 
the same time that politics are expected to -be lively 
this year. 


T. E. Ripley, secretary of the Wheeler-Osgood Com- 
pany, manufacturer of doors, sash and blinds, Tacoma, 
Wash.,; was in Chicago this week and called upon the 
LUMBERMAN. Mr. Ripley reports a fair condition of 
trade with the opening of the new year. He says the 
business of the company is scattered over a very large 
area and is not very extensive from any one section. 
He looks for an average year. Mr. Ripley is very 
proud of the new factory which his company recently 
erected and which has already been described in these 
columns. It is one of the most modern and best 
equipped door factories in the country and the product 
of the concern—red cedar doors—is gaining new friends 
every day, and there is every promise that it will con- 
tinue to interest the trade all over the country. 


W. H. Collins, secretary and treasurer of the Collins 
Bros Lumber Company, Madison, Wis., of which -con- 
cern Jacob Mortenson, of Oak Park, this city, is presi- 
dent, was in Chicago on Wednesday last on his way to 
visit with relatives at Grand Rapids, Mich. Mr. Collins 
says that trade prospects in Wisconsin, from a retail 
standpoint, are excellent, although in the tobacco district, 
comprising the locality surrounding Janesville, Stough- 
ton and Edgerton, matters are quiet on account of the 
cold and dry weather which has prevented the farmers 
from marketing their tobacco. As soon as moist weather 
comes, however, the tobacco industry will begin to be 
lively and trade in lumber will no doubt be resumed. 
Mr. Collins states that his concern has had a satisfac- 
tory year and looks for an equally good business during 
the next few months. 


The redoubtable sight draft floater who signs the 
name of C. L. Roberts, an account of whose nefarious 
operations was given in the LUMBERMAN last week, has 
since continued to work his peculiar graft among lum- 
bermen in this city. One of his latest attempts to vic- 
timize was played off on Robert Storrs, Chicago repre- 
sentative of the Chippewa Lumber & Boom Company, 
with office in the Chamber of Commerce. Mr. Storrs 
proved to be proof against the persuasive powers of Mr. 
Roberts. Since last week’s account was given others 
of Roberts’ victims have confessed to having yielded 
to his wiles, one to the tune of $40 and another to $30. 
It seems as if the hard worked fly cops of Chicago 
might further distinguish themselves by running down 
Mr. Roberts, who should be provided with board at the 
county’s expense for a while, so as not to be obliged 
to raise the wind by drawing for money on depositories 
where he has no balance. 





A MAN FROM ARIZONA. 


William F. Dermont, president and general manager 
of the Saginaw & Manistee Lumber Company, and 
director of the company’s operations at Williams, Ariz., 
attended the annual meeting of the directors of the 
company at Saginaw the latter part of last week. On 
his return he stopped at the office of the AMERICAN 
LUMBERMAN and paid it an appreciated visit. He said 
there were no changes of importance in the directorate 
at the annual conference of the officers, at which Mr. 
Dermont was able to report substantial progress in the 
conduct of the company’s affairs. Incidentally he said 
the Grand Canyon was still doing business at the same 
old stand, as was the mill operated under his direction. 

While Mr. Dermont now registers from Arizona the 
natural supposition people would have regarding a man 
from that territory would not hold good in his case. 
There is nothing either wild or wooly about Mr. Der- 
mont. He is the same courteous, Christian gentleman 
that at one time was identified with operations in 
Michigan pineries, which state was at one time the 
scene of the exploits of those making up the officers 
and stockholders of the company. 





LOCAL CONDITIONS IN WHITE CEDAR. 


W. P. Bowring, secretary and treasurer of the C. H. 
Worcester Company, the big white cedar concern, with 
mills at Munising and Chassell, Mich., and numerous 
distributing yards in the north, its general offices being 
at 1206 Tribune building, Chicago, was recently ques- 
tioned regarding the status of the white cedar industry 
and said as follows: 


Operations in our district are progressing fairly well. 
On the Lake Superior shore we are somewhat hampered 
by the heavy snow fall, which has been much heavier than 
for some years past. We are inclined to think that the 
products of cedar in that part of the country will fall short 
of last year. The snow at Munising, Mich., is more than 
four feet deep on the level. 

e past year in the cedar business has been a favorable 
one. I think the outlook for the present year is quite fair. 
A good deal of work on. telephone line construction has 
been delayed and I think the year will show a good demand 
for poles. Considerable difficulty has been experienced by 
telephone and other companies in selling bonds on the mar- 
ket the past year and this has served to retard construction 
operations. As a matter of fact I see no reason why 1904 
should not be as favorable as 1903 has been, in spite of the 
Prejudice against a presidential year. Labor troubles, while 
& serious ‘Fawback in building centers, have not affected 
our business much, as the class of men we employ are not 
drawn into this agitation. Throughout the sections of the 
country where crops have been good, we can see no reason 


why poles should not have a good sale. 


THE LADY FROM SAN FRANCISCO. 


Every day some member or members of the fraternity 
stop at the office of the AMERICAN LUMBERMAN and 
cheer the labors of those connected with this paper. 
It is seldom, however, that those who have gained 
prominence in the lumber world have the distinction 
of belonging to the gentler sex. 

An instance of this character occurred last week when 
Mrs. Abbie E. Krebs, president of the Casper Lumber 
Company, of San Francisco, paid the LUMBERMAN a 
visit. Mrs. Krebs is acknowledged to be the best lum- 
berman in the redwood fraternity and as proof of 
this was unanimously elected manager of the various 
exhibits of redwood to be made at the St. Louis ex- 
position. It was in connection with this work that 
she came east, and to attend an important meeting of 
the executive heads of several women’s clubs at In- 
dianapolis, and will spend three weeks or a month in 
the cities of the central states, devoting a considerable 
part of her time to consideration of changes that have 
been made in the building plans where redwood is to be 
used. At least three of the buildings at St. Louis 
will use redwood, in part at least, for finishing ma- 
terial, the California building, the San Francisco build- 
ing and the House of Hoo-Hoo comprising the trio. 

After making a close study in the manner in which 
these buildings are to be finished, Mrs. Krebs will report 
to her associates in San Francisco and means will be 
adopted for making the best possible showing with red- 
wood as a finishing material in these buildings where 
the citizens of the “world at large will behold the 
glories oi the product of these ancient monarchs of the 
forest. 

Mrs. Krebs stopped for only a short time in Chicago, 
then left for Indianapolis to attend a meeting, from 
which point she went to St, Louis. 





IMPORTANT CHANGE AT ALBUQUERQUE, N. M. 


A change of importance in the lumber world occurred 
on Monday, February 1, when Samuel C. Jackson, the 
well known Duluth (Minn.) lumberman, assumed _ the 
general management of the American Lumber Com- 
pany’s interests at Albuquerque, N. M. He will have 
complete contro! of all the company’s property there, 
including the railroad, the saw mill which began opera- 
tions last November and the planing mill and box fac- 
tory which is now in process of construction. Mr. Jack- 
son retired January 1 from L. C. Nolan & Co., of St. 
Paul, Minn., having sold his half interest in that con- 
cern. He will, however, retain his other Minnesota in- 
vestments and has increased his interests in the Samuel 
C. Jackson Company, of Duluth, 

The American Lumber Company has not interested 
Mr. Jackson in its Albuquerque plant without due con- 
sideration. In fact twenty candidates were carefully 
considered, and the company finally selected Mr. Jack- 
son for this important position, although he had ap- 
peared the most logical man for the place from the 
first. His splendid record at Duluth and his valuable 
experience acquired previous to his residence in Min- 
nesota were fully recognized. 

If Mr. Jackson’s actions-in the future shall be any- 
thing like his conduct in the past the American Lumber 
Company has secured a valuable manager who will in- 
crease the profitableness of its plant and conduct its 
business in a systematic and present-day manner. The 
AMERICAN LUMBERMAN congratulates Mr. Jackson upon 
this important promotion and it does not hesitate to 
congratulate the American Lumber Company on a val- 
uable acquisition. 

The mill of the American Lumber Company at Al- 
buquerque is thoroughly modern in every way @nd is 
capable of a large cut. It is understood that the laté 
general manager, I. B. Bennett, who is the largest in- 
dividual stockholder in the company, will in the future 
devote his time and attention to his eastern interests. 
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NEBRASKA RETAILERS IN SESSION. 


(Special telegram to the AMERICAN LUMBERMAN.) 

OMAHA, NEB., Feb. 4.—The fourteenth annual meet- 
ing of the Nebraska Lumber Dealers’ Association opened 
here today, with an attendance of 300 members. Pres- 
ident E. S. Clarke, of Gretna, delivered his annual ad- 
dress, and Secretary Bird Critchfield, of Lincoln, pre- 
sented an annual report that showed among other things 
that 600 out of the 700 retailers in Nebraska are mem- 
bers of the state association. Two sessions have been 
held today, forenoon and afternoon, occupied mostly 
with routine matters. Mutual. insurance was one of 
the leading subjects for discussion at the afternoon 
session, and ‘at this session twenty new members were 
received. Among the business to be accomplished to- 
morrow will be the election of officers. 





THE WEEKLY REGISTER. 


Among those interested in the lumber or kindred in- 
dustries visiting Chicago during the week ending Wednes- 
day, February 3, were the following: 


Daniel Dake, Traverse City, B. F. Bonner. Houston. Tex. 
Mich. J. S. Stearns, Grand Rapids, 
J. W. Thompson, Memphis, Mich. 
Tenn. : Cc. CC. Yawkey, Hazelhurst, 
J. B. Blades, Elizabeth, N. C. Wis. 
Cc. M. Carrier, Buffalo, N. Y. W. H. Yawkey, Detroit, Mich. 
M. A. Disbrow, Lyons, Iowa. W. W. Herron, Mobile, Ala. 
Ww Hallam, Des Moines, A. M. Turner, Pittsburg, Pa. 
Cc. O. Shepherd, New York. 


ce...” 
Iowa. 
. R. Mengel, Louisville, Ky. L. Bardwell, Minneapolis. 

. H. Kelley, Omaha, Neb. C. M. Peaslee, Dubuque, Ia. 
. C. Ripley, Tacoma, Wash. A. B. Banks, Fordyce, Ark. 
. M. Stanton, Buffalo, N. Y. C. V. Edgar, Fordyce, Ark. 
. H. Clapp, jr., Warren, Ark. H. N. Hovey, Detroit, Mich. 
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J. C.Turner Cypress 
Lumber Co., 


MANUFACTURERS AND 
WHOLESALERS 


GULF CYPRESS 


LUMBER AND SHINGLES. 








25,000,000 FEET in Stock. 











Yard and Docks « Irvingt 


'Z nar 7.4 a n 
1123 len. New York. 





WE USE THE TELECODS. 
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TIES AND 


R. R. Material, timscrs. 


EVERYTHING IN YELLOW PINE, 
ROUGH AND DRESSED. :: :: 


Mills located on Santa Fe, So. Pac. and I. & G. N. Rys. 
CAPACITY: 250,000 FEET DAILY. 


Darlington-Miller Lumber Co. 
GALVESTON, TEXAS 


We use Telecode. Send us your inquiries. 
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J. J. WHITE, See 


9 LUMBERTON, MISS. 
Manufacturer of 





LONS. vep 
YELLow PINE LUMBER. 


KILN DRIED, DRESSED AND MATCHED, 
CEILING AND FINISHING STOCK A SPECIALTY. 
We Use the Telecode. 


Bridge Building and Car Timber cut to order. Will be pleased 
to quote delivered prices at any point in the United States, 
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C. J. CARTER LUMBER Co, 


MANUFACTURERS OF 
SHORT LEAF 


Yellow Pine Lumber 


Kansas City, Mo. 





Telecode. 




















TEXARKANA, ARK. KANSAS CITY, MO. ST. LOUIS, MO. H 





Wm. Buchanan 


LONG or SHORT LEAF 


YELLOW PINE LUMBER 








ST. LOUIS, MO. 


LATH or MOULDINGS. 


"OW ‘ALIO SVSNY> 


For Retail Lumber Yards. 











KANSAS CITY, MO. ST. LOUIS, MO. TEXARKANA, ARK, 


















Yellow Pine 
LUMBER AND TIMBERS 


Reliable mill connections make it possible for 
us to always give orders prompt shipment. 


The Hamilton Lumber Co. © 


P.M. JOICE, Pres, A.W. JOICE, V.-Prés. 3. N. JOICE, Sec. & Treas. 
Telephone Central 5050. 758-759 National Life Bldg. 


Amer SLECODE. CHICAGO. 
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LEWIS DILL & COMPANY, 


WHOLESALE 
KILN DRIED, NORTH 


CAROLINA AND LONG LEAF Ye | ] Ow Pi ne. 
BALTIMORE, MARYLAND. 





| ‘THE SOUTHWEST. 


OPDLDLD III IA 

THE MIDDLE MISSISSIPPI RIVER DISTRICT. 

Sr. Louris, Mo., Feb. 3.—According to local opinions 
it is only the weather that is preventing a rapid develop- 
ment of the spring trade. Of building lumbers there 
can be no consumption in any part of the northern 
country under present conditions and consequently there 
is little incentive for retailers to buy very heavily. So 
long as the northern snow Jasts the retailers are not 
willing to receive lumber, because of the inconvenience 
of handling it. At the same time inquiries have seldom 
been heavier and line yard buyers intimate that their 
orders will be placed in the very near future. Whole- 
salers of yellow pine in St. Louis take a roseate view 
of the outlook and it is believed that the trade in the 
larger cities especially will be excellent, as efforts will 
be made to get in as much work as possible before labor 
troubles may begin. In the hardwood line the weather 
is also the paramount issue and normal spring demand 
is not expected until there shall be more settled condi- 
tions. Factory stock in all lines are somewhat below 
the normal, however, and it is believed this will cause a 
demand which will completely exhaust the available dry 
stock. Inquiries up to this time are heavy enough to 
guarantee this and this is also considered a guaranty 
of the continuance of the present high prices. And 
even at the mills, hardwood and yellow pine, the weather 
conditions are materially reducing production and inter- 
fering with shipments. Few of the hardwood mills are 
in operation as no logging can be done under present 
conditions and the car situation is causing trouble in 
the whole south west of the river. The cold snap has 
interfcred with railroad traffic and caused trouble at 
the car ferries south of St. Louis, because of floating 
ice in the river, and there is a blockade at several points. 
In the hardwood belt last year few mills could operate 
before the end of March and the present winter seenis 
to be of the same variety. According to local opinion, 
by spring there will be practically no hardwood lumber 
in the whole south, even in the hands of the larger oper- 
ators, who are now the only ones having any lumber in 
stock. 

According to the report of the local building commis- 
sioner, permits were issued during January for the eree- 
tion of fifty-eight brick buildings to cost $501,534. For 
102 frame buildings, to cost $240,136, this including 
alterations and repairs, the total permits were $848,335. 
During the same month of last year eighty-three permits 
were issued for brick buildings to cost $483,647 and 
for eighty-five frame buildings to cost $23,785, which, 
with the alterations and repairs, made a total of $581,- 
212. It should be noted in consuming these figures that 
almost the toial gain is in frame buildings, which is 
proof that the greater part of the present building is 
in the neighborhood of the World’s Fair grounds in the 
skape of temporary hotels or similar structures. These 
figures do not include in any way the actual World’s Fair 
work, as it is unnecessary to take out permits for this. 
Prospects for a bright building year are excellent, pro- 
vided there shall be no trouble after May 1, when there 
will undoubtedly be a readjustment of wages. Such a 
readjustment cannot be made until the building of the 
World’s Fair is out of the way, as nothing in the shape 
of strikes could be permitted at this time. With a fair 
scale of wages the tremendous amount of building which 
has been postponed until this summer and fall will 
come out and create a healthy condition during the rest 
of the year. Retailers and planing mills complain that 
weather conditions have caused an entire cessation of 
local business during the past ten days or two weeks, 
but that there will be ample business when the weather 
shall settle. 

The Livingston Lumber Company, of Livingston, Tex., 
sixty miles north of Houston, has been purchased by 
W. T. Ferguson, of St. Louis; H. D. Reynolds, of Cress 
City, Louisiana, and C. B. Kelley, of Chicago. This 
plant, which has capacity of 40,000 feet a day, will be 
enlarged and improved to give it a capacity of 100,000 
feet and will be operated under the same name. The 
entire sales will be handled through the St. Louis office 
of the W. T. Ferguson Lumber Company. 

J. A. Freeman, of the Freeman-Smith Lumber Com- 
pany, has been spending a couple of weeks at the plant 
of his company at Millville, Ark. 

The Hogg-Harris Lumber Company reports that trade 
is improving rapidly and that sales are really more than 
could be expected for this season. This company expects 
a very bright spring business because of the voluminous 
inquiry now being received. 

PAPAS 
THE MISSOURI-KANSAS DISTRICT. 

Kansas City, Mo., Feb. 2.—The severe cold weather 
has had its effect on the lumber business. In the coun- 
try business is at a standstill and the dealers do not 
look for much trade this month, and many wholesale 
dealers who were figuring on placing orders will now 
wait until a little later on, and in consequence the early 
February trade among the wholesalers will hardly be as 
active as they had expected before the cold weather set 
in. The wholesale demand in January was generally sat- 
isfactory and the check in the volume of business is 
only temporary. The feeling regarding building in the 
southwest this coming spring is one of encouragement, 
shared alike by wholesalers and retailers. One of the 
sash and door men here stated today that while there is 
nothing doing now he expected to be kept very busy 
after the weather shall settle and building start. The 
retailers who were here last week in attendance at the 
annual meeting of the Southwestern association as a rule 


spoke well of their outlook, and the feeling is general 
that all conditions point to activity in the lumber busi- 
ness in this territory for the first six months of this 
year at least. 

The car situation has been easy since the first of the 
year, and there is no complaint of scarcity of cars, either 
in the south or on the Pacific coast. Shipments are 
coming from the yellow pine mills freely and from the 
coast as well, when the mills have the stock ready, and 
the car question will hardly give any trouble during 
February. After that time lumbermen are unwilling 
to make any predictions, but are hoping for the best. 
The markets have a firmer tone than at the beginning 
of the year. They are not entirely satisfactory on some 
things, but the feeling is good, and if the demand shall 
come up to expectations the spring business will be done 
at steady and firm prices. 

M. B. Nelson, general sales agent of the Long-Bell 
Lumber Company, returned home from the coast on Jan- 
uary 31, after an absence of over three weeks. He spent 
a week at Tacoma and Seattle, a day at Portland and 
about ten days at San Francisco. While at San Fran- 
cisco Mr, Nelson and R. A. Long, who is now on the 
coast, made arrangements for the handling of the prod- 
ucts of the Pacific Redwood Company and of the Pacific 
Redwood Shingle Company in all territory east of Colo- 
rado. Mr. Nelson said that they expect to press the 
introduction of redwood shingles in the southwest, as 
he believed that they will find a ready sale, being supe- 
rior to the red cedar shingle in quality and manufacture. 

D. G. Sanders left here for Louisiana and will spend 
a good part of February among the cypress mills. 

The Dwight building, Tenth and Baltimore streets, 
will shortly be pretty well known as a lumbermen’s 
headquarters as the Keith & Perry building. This 
building will be completed this month, and by March 1 
over a dozen concerns will have located there. The 
Foster Lumber Company is moving to the new building 
this week and will be followed during the month by a 
number from the New York Life building, the Century 
building, the Kansas City Life building and the Postal 
building. This move will concentrate practically all 
the wholesalers of Kansas City in the Keith & Perry 
building and the Dwight building. 





AMONG THE ORANGE MILLS. 


ORANGE, TEX., Feb. 1.—Shipments were much below 
the average last week and in fact January, 1904, will 
go on record with the smallest shipments of any month 
for a number of years. The mills here are improving 
this lull by stocking up the yards and filling in broken 
assortments. Some stuff from the Orange mills is going 
up into Indiana, while Chicago, St. Louis and other 
important centers get a share of the lumber sent away. 
Railroads have not yet begun to buy in any quantities, 
but one road that formerly bought largely of yellow 
pine has recently begun to use cypress ties extensively. 
A buyer was here this week placing orders for ties for 
Denver, beyond which there has been nothing of impor- 
tance. 

Visiting lumbermen this week express confidence in 
the lumber outlook for 1904 and it is the current opin- 
ion that the present low prices of lumber will not long 
7 but that prices will rule higher this year than 
ast. 

At the meeting of the Southern Lumber Manufac- 
turers’ Association in New Orleans one of the most in- 
teresting discussions was that concerning the by-products 
of yellow pine. In connection with this discussion the 
Orange paper mill claimed attention, it being the only 
mill in the world that has successfully manufactured a 
high grade wrapping paper from yellow pine refusal. 

Gibson G. Martin, Barcelona, Spain, was registered 
at the Holland hotel last Tuesday and spent the day 
interviewing the exporters and lumber manufacturers. 
Mr. Martin is a representative of C. G. Lindstrom, a 
prominent lumber and timber exporter of Barcelona, 
and is making a tour of this country for the purpose of 
establishing agencies and arranging to handle yellow 
pine extensively. He says there is a wonderful amount 
of building contemplated and in progress and he believes 
Spain will become one of the largest pitch pine con- 
sumers across the sea. Mr. Martin made a contract 
with Robert Morgan to represent the Lindstrom house 
here, and left schedules probably amounting to 1,500,000 
feet. He went from here to Houston. 

J. R. Davidson, superintendent of the Orange Lumber 
Company, has returned from several days’ trip up into 
the pine forests along the Sabine where are established 
the logging camps that are getting out timber for his 
company. He reports fully 40,000,000 feet of logs 
ready to come out on the first rise for the Orange Lum- 
ber Company and 30,000,000 more feet for other mills, 
making a total of 70,000,000 feet that will begin to 
come out on the first rise of the Sabine, which river is 
still at a low stage. ’ 

All of the machinery for the new planing mill of the 
Orange Lumber Company has been installed with the 
exception of the blower. On its receipt the new mill 
will be ready for operation. 

The new dry kilns of the Lemon Lumber Company, 
built to replace the kilns recently destroyed by fire, are 
complete. They have a larger capacity than the kilns 
that were burned. 

C. D. Benedict, of Schultz Bros. & Benedict, of Chi- 
cago, spent a day this past week in Orange. Mr. Ben- 
edict looks forward to a big lumber business during this 
year. 

Among prominent visitors to Orange during the past 
week were George L. Maas, of the Maas-Neimeyer Lum- 
ber Company, Chicago, and F. W. Jungcelaus, a promi- 
nent builder and contractor of Indianapolis. They were 
well pleased with Orange and her magnificent lumber 
manufacturing facilities. 
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THE MARKETS. 


CURRENT MARKET CONDITIONS. 


Taking the country as a whole, the weather for the 
past month has been so intensely winterlike that it has 
checked trade by comparison with what it would have 
been had milder conditions prevailed. Within the week 
there have been another storm and cold wave, sweeping 
from the mountains to the sea, covering almost the entire 
country and extending well toward the gulf. In the 
northwest and the east the snowfall and the -wind have 
greatly impeded railroad traffic, so that the delivery 
of lumber by rail has been much delayed. It now 
looks as if there will be a late opening of spring and 
consequently a procrastinated revival of trade, though 
two or three weeks of mild temperature would greatly 
change the aspect of affairs. 

* * * 

Owing to the cold weather and storms reports from 
nearly all the markets speak of a quiet trade that is 
searcely equal to that in early January. Under present 
weather conditions dealers are not trying to push busi- 
ness, realizing that it would be unwise and futile under 
the circumstances. Yet there is a general feeling of 
confidence and a looking for a brisk demand when winter 
shall loosen its grip. There are everywhere signs that 
there will be an active and large spring movement of 
forest products. 


Re- 








+ * 


One of the obvious signs as a basis for this expecta- 
tion is the stir that is manifest in wholesale stocks at 
northern mill points. There have been several notable 
sales of pine lumber at the head of the lakes this win- 
ter, and several dry stocks have been well sold out, 
while much of the cut for 1904 has been placed under 
contract. On Chequamegon bay 10 percent of next sea- 
son’s output has been sold. There is all along the lakes 
the same eager quest for box lumber that was so rife 
last year, and about all the box lumber that will be 
turned out this year has been spoken for. Buyers no 
longer stop at No. 5 boards when they are buying box 
stuff, but accept No. 6, which is an invention of the 
mill men that until recent time went under the boilers 
as fuel. Good lumber is also receiving attention from 
buyers, sizable sales of such stock having recently been 
made at the head of the lakes. 


In the Chicago trade representatives of mill stocks re- 
port a positively good demand for lumber. The larger 
retail dealers in Chicago and the principal towns in [lli- 
nois and Indiana are buying lumber more freely than 
they were. They evidently have come to the conclusions 
that prices have about settled to rock bottom and that 
there is no reason for putting off stocking up any longer. 
Probably the larger buyers for retail yards, with good 
financial standing, have been able to put in straight lots 
of lumber at prices that are low enough to insure safety 


from any further decline, and are consequently taking 
such offerings in. The smaller retailers who want only 
a few cars of mixed stuff are not buying so freely. But 
purchasing for spring stocks is sufficient to make a 
large aggregate trade for those who have at the mills 
ample supplies to draw from. These observations apply 
particularly to the Chicago district. At Minneapolis the 
clutch of winter in a measure paralyzes the western re- 
tail trade, though there is a demand from Chicago- 
ward and easterly sufficient to keep up a considerable 
movement. 
* * + 

At Tonawanda and Buffalo the winter-bound condi- 
tion of the eastern states is being felt, but there is con- 
siderable outlet for all that, and great hopefulness for 
the future because it is known that yard stocks in the 
middle and New England states are low, and that the 
spring demand must force forward new requisitions. 

7 * * 

Another favorable sign is the considerable activity 
that lately has been manifest in the demand for car 
factory lumber and railroad timber, which mostly calls 
for yellow pine. Some of the Mississippi and Alabama 
mills are full of orders for such stuff, which will keep 
the saws going for weeks and even months. Such or- 
ders have come as something of a surprise after the 
predictions that were made late last year that the rail- 
roads and car builders would be but meager purchasers 
of yellow pine this year. The fact seems to be that 
the country has grown so great, the railroad mileage so 
extensive and the traffic so tremendous that there can be 
no stoppage of repairs, improvements, enlargements and 
extensions, and material for such work must be had 
under any conditions of a financial sort. 

* * * 

The call for yellow pine yard lumber is now at a min- 
imum for the year on account of cold weather, but it is 
known that the demand is held in abeyance only by* 
winter conditions, and that a rebound must soon come. 
The mills are generally running, and the opportunity of 
a quiet shipping outlet is being embraced to fill up stocks 
that were greatly depleted and broken by the fall trade. 
This is particularly the situation in the territory west 
of the Mississippi river. East of the river railroad, car 
factory and export bills are keeping the mills busy. As 
to Georgia and Florida, heavy weather on the coast has 
checked coastwise and export movement, but it is ex- 
pected that shipments will be lively when the calm sea- 
son shall recur. All over the south there is a resolution 
that prices have reached the limit of downward ten- 
dency and that the next movement in prices is likely 
to be an advance. 

* * * 

Winter conditions have extended over the regions of 
North Carolina pine production, the result being that 
mill operations have been hindered. Quietude is re- 
ported at Norfolk and trade is seasonably dull at north- 
ern market points. But confidence is expressed that 
there will be a reaction for the better when weather 
conditions shall become more favorable. 

* * * 


In the hardwood branch a steady rate of consumption 
is going on, but buying is mostly for current wants. 
The disposition of consumers seems to be one of caution, 
induced by a degree of uncertainty as to what shall 
happen with the opening of spring. The winter has been 
remarkably favorable to getting hardwood logs to the 
southern mills, and it must be that there will be a 
large production of lumber this year. There is no doubt 
about the demand for dry lumber, for stocks are now 
less than normal. All of it will be wanted and it is 
probable that prices therefor will be maintained, At 
the present juncture there is no reason for borroWing 
trouble about the green lumber to be cut. With a mar- 
ket well cleaned up last year there must be ample room 
for the cut of 1904. Still it is well enough for all to 
adjust their affairs to a possible settling of prices to 
a normal basis, for all admit that last year prices 
reached an abnormal pitch. From Buffalo it is reported 
that such is the demand for Michigan hardwoods that an 
advance of as much as $2 or more a thousand feet in 
some instances seems inevitable. Though hard bottom 
conditions have prevailed in the northern hardwood sec- 
tions, snow has been too deep for the rapid handling of 
logs. This may prevent an over-stocking of the mills. 

a7 * * 


In California conditions in all departments of the 
lumber trade except that involving fir are generally sat- 
isfactory. Deliveries in January were not excessive 
when compared to requirements for consumption. De- 
liveries of redwood for the month were well gaged to 
the consumptive requirement. Late arrivals of fir have 
been more than up to the average during the fall. Large 
shippers on Puget sound are showing a disposition to 
withhold shipments so as to ease the California market. 
The shingle situation on the sound is reported much 
improved by the late silence of the mills, and prices 
are being well maintained at higher figures. Kansas 
City reports prices 5 cents a thousand higher on red 
cedar shingles, with few shingles in transit and the 
market taking all that are coming. 


Northern Pine. 


Chicago. Though the severity of the winter has 
the effect to curtail consumption in both city and coun- 
try, a positively better feeling is pervading the trade 
than a month ago. Despite the weather there is con- 
siderable trade and much inquiry. There seems to be 
a disposition on the part of the retail trade to make 
provision for what stock is necessary for the spring 
business, and a quiet filling up of existing stocks is 
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EMPIRE LUMBER CO. 
EXCLUSIVELY HARDWOOD LUMBER 
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Band Mills at EMPIRE, ARK. 1142 Seneca St., BUFFALO, N.Y. 
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Buffalo Hardwood 


Main Office and Yard Lu mber Co. 


q 940 Seneca St, 
BUFFALO,N. Y. 
One inch and thicker, firsts 


WE Ww A N and seconds Common Quar- 


tered White and Red Oak, Also Plain Oak, 

( Ash, Chestnut, Poplar and Cypress. 

Will inspect at shipping point and pay cash, 

i Ww in our Buffalo yard, a com- 
E HAVE plete stock of all kinds of 

hardwoods. Alsoalargestock of cottonwood, 











Standard MAPLE and OAK 
Flooring 
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Buffalo Maple —_ Company 


Office and Mills, BUFFALO, N. Y. 








WE MAKE IT. 











MAPLE, 
BEECH, 
BIRCH... 
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RETAIL LUMBER DEALERS write 
us for information as to how to get 
LESS THAN A CAR LOAD deliv- 
ered at CAR LOAD PRICES. 
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As Good as 
the Best. 
Excelled by 
None. 
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Telecode used. 


Cummer, Diceins & Co. ° 


CADILLAC, MICH. 
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MADISON, WIS. 
PROMPT SHIPMEI'TS DIRECT FROM THE MILLS. 


HARDWOODS 


WE HAVE FULL STOCKS ALSO OF 


Basswood, Brown Ash, Birch, 
Soft Elm, Rock Elm, Maple, 
Butternut. 


Wisconsin Red Oak 


A SPECIALTY. 
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4 Satin Walnut 


Direct from Manufacturers. : 


( : CHAS. F. LUEHRMANN HARDWOOD 


LUMBER COMPANY. 


Forelga Correspondence Solicited. \ 





Cable Address —''Luehrmann."' 
= 


Codes: Telecode, Western Union and A. B.C. 4th Ed. ST. LOUIS, MO. 
CS oe — 
=a ee ww OOS ee 


> = ‘ “> 
Specialties: ALL GRADES & 
AND $ 


THICKNESSES x 


POPLAR, OAK FILLORDERS ¢ 
ASH, CYPRESS PROMPTLY 


MILLS IN MISSISSIPPI. 2 
BROS., Brownsville, Tenn. © 
>OOOe POLYOL HOYOS 


; SOG ~ D> 
<Oxe> 0xOX o>» << OXOX ~ <Ox . x x 
i VVYVYYVYVYIYVYS 


A , , A A A P 
QC QYLPYLO LOADED DD 








Wo. E. UPTEGROVE & BRO. 


MANUFACTURERS 


“ oM ahogany and 
American Hardwoods 


Direct Mill Shipments. 











Main Office: Foot East Tenth Street, 
NEW YORK. 




















FWGILCHRIST..PRES: FRGILCHRISTVPRES: WE SMITH SEC. ATREAS 


THREE STATES LUMBERCO. 
COTTONWOOD: oe: 
ROUGH. DRESSED.RESAWED.: 


MILLS::MISSOURI. ARKANSAS: TENNESSEE: 
te | ORFICE SCAIRO WED 








ME CINCINNATI “2 


Lumbermen 
Attention! 


When you are needing 
Belting, Wire and Ma- 
nilla Rope andCordage, 
Blowers and Fans, 
Rails, Lumber Tools, 
Chain, Dogs or Sup- 
plies of every description, this house is at your 
service, Wecarry the largest stock of any supply 
House in the city. 


QUEEN CITY SUPPLY CO., Puchta, Pund & CO. 


201-203-205 W. Pearl St., CINCINNATI. 


WE WE 
BUY | SELL 


WE MANUFACTURE 
Anything in line of Cottonwood, Gum, Yellow Pine or Cypress, 
We pay cash for desirable mill cuts of high grade stocks—We 


LUMBER SPECIAUSTS want nothing but choice cuts, 
\ q : 
2 


























We sell these stocks in whatever 
form suits you best. Have an up-to- 
the-minute planing mill and manue 
facture full line of yard staples. 

Let us help you to buy or sell, 


THE FARRIN-KORN LUMBER CO., 


Cincinnati, Ow. 






























going on. It seems to be the prevailing opinion that 
prices are about on rock bottom, and that nothing will 
be gained by procrastinating purchases of stuff that 
will be actually needed. Retail dealers are not at all 
worried about the dull winter requirement. They 
think that the cold weather is only seasonable, and 
that the dam against movement will cause an accumu- 
lation of demand that will break forth when warm 
weather shall come and cause an urgent and quick 
rush that shall not only make up for lost time but 
shall give dealers an opportunity to get asking prices 
for lumber; for when consumers want lumber in a 
hurry they do not haggle long about prices. Dealers 
in offices down town who represent stock at the mills 
report a good demand and prospects that all the lum- 
ber they have on hand or to cut will be wanted at good 
and perhaps advancing prices. ‘This feature is espe- 
cially true of those who have a choice of water and 
rail routes by which to make shipments. 

Building permits issued by the building department 
during the week ending February 3, 1904, were as fol- 
lows: 





CLASS, No. Value. 
Rae SAO oie 5 nile nic he Kis 0 are, wieieieia oie span 9 $ 6,250 
$ 1,000 and under $ 5,000...........000+- 19 46,500 

5.000 and under 10,000..........cse0- - 6 38,500 

10,000 and under 25,000. ........sscceee 5 80,000 





OS ee 39 $ 171,250 


Totals 1,250 
Totals preceding week..........++.++ 56 173,265 
Totals corresponding week 1903....... 77 565,550 


3,210,715 


Totals from Jan, 1 to Feb. 3, 1904... .225 ait ase 


Totals for corresponding period 19038. .254 
Chicago Receipts and Ship t 
Reported by George F, Stone, secretary 
3oard of Trade. 
RECEIPTS WEEK ENDING JANUARY 30. 
LUMBER. 





of the Chicago 


SHINGLES. 





BOO k ccg ouaciewsOes Se pee enecen 14,615,000 4,962,000 
| Rt rey Te ee ro 22,985,000 5,749,000 
8,370,000 787,000 





TOTAL RECEIPTS JANUARY 1 TO JANUARY 30. 

LUMBER. SHINGLES. 
67.929,000 25 0,000 
91,915,000 3.000 





wrerreT ere Te oR +4 


Decrease ....cc00csecceeee 28,000,000 2,995,000 
SHIPMENTS, WEEK ENDING JANUARY 30. 


LUMBER. SHINGLES. 





eer re es ee 10,856,000 5,737,000 
SOD. Sk. sit dese slen ee 0 Se Ose eee 11,311,000 5,301,000 
FOOCRORSE. 64s casSicivtetenees we wesinns 436,000 
PRCCPOABC . c.s)icie <4 sn 6s tebe 455,000 ..covcee 
TOTAL SHIPMENTS, JANUARY 1 TO JANUARY 50, 

LUMBER. SHINGLES, 

IN oa sis ta ee eT Cre eT 46,492,000 24,203,000 
BOS i Go Sica nta's ce erane less pals ee eine 49,239,000 41,085,000 
DOCEOEDD <n cv Sawessccns evens 2,747,000 16,882,000 

RECEIPTS FOR MONTH OF JANUARY, 

LUMBER. SHINGLES. 

SOU: 5 ctw nied cemeewres ys 67,929,000 25,280,000 
|: ee aera eo ea tr i i 91,915,000 28,223,000 
DCCHORES .o.p vce wccievwseees 23.986,000 2,993,000 

SHIPMENTS FOR MONTH OF JANUARY. 

LUMBER. SHINGLES. 

PE wince ens epeawes Seen wees 46,492,000 24,203,000 
BE sc hase cee ceue cere cere ee 49,239,000 41,085,000 
PPRCTOBOR oc. s cise 5:54.00. ees oe 2,747,000 16,882,000 

POs 


Minneapolis, Minn. Retailers are little interested in 
the market at present, and the chief factors in the 
market are eastern buyers, who are coming to northern 
Minnesota mills for stock to go by rail. This is a 
phase of the market that is rather new to Minnesota, 
which has sent little lumber east of Chicago except by 
cargo shipment. Although retail stocks in most places 
are light, the weather has discouraged trade, and they 
are not in any hurry to stock up. Minneapolis shipments 
are light. The record of receipts and shipments for the 
week ending February 1 is as follows: 


Receipts. Shipments. 


DIO, oss ais piainiv o's <insisiess 352,000 656,000 
oo ee gree ire 336,000 752,000 
TOUR i wis.oia\o-s sise usin eos 272,000 560,000 
a) aro 192,000 1,008,000 
Se ee 288,000 880,000 
Ren ee re 752,000 496,000 

BEL  coccraceeane ens 2,192,000 4,352,000 
CE TE sxe ciscencsenne 2,912,000 3,424,000 

S| lee ie a TZ0000 new ass 

IMO OROS Ko vinekidnses Suieoss 928,000 





North Tonawanda, N. Y. The inactivity occasioned 
by the severe weather and the prospects of a continua- 
tion of existing conditions for several] weeks have caused 
a number of dealers to pack up and seek a more con- 
genial climate until the trade shall again be character- 
ized by normal conditions. Notwithstanding the com- 
paratively small amount of business being transacted 
there is not a dealer who does not express his confi- 
dence that next season will be exceptionally active. The 
same may be said of retailers throughout the state and 
in other territory covered by this market. Although 
consumers are looking for a reduction in prices dealers 
assert that there is not the least probability of prevail- 
ing stiff quotations altering. 

Saginaw Valley. The lumber market is featureless 
Dealers are not buying extensively and the business, 
which is done mainly in the yards, is affected by ad- 
verse weather conditions. The market is strong, how- 
ever, as to prices and confidence is felt that there will 


be no fiuctuations. 
Ce a a a i 


Buffalo, N. Y. There is not much effort to push 
trade, but a good amount of inquiry is reported. As a 
rule, the yard reports show a larger amount of shipment 
for January than for the same month last year. ‘This 


is very encouraging, especially as it is known that 
there is no surplus stock among the retailers in the 
east. There is complaint from Georgian bay and some 
other sections that the deep snow and cold weather will 
reduce the cut considerably from what was aimed at and 
that will tend to put the control of the prices in the 
hands of the producer. Still it is felt that some chance 
must be given the jobber at one end or the other of 
the business more than he had last year. Prices are 
necessarily firm and buying is light. 

Philadelphia. Pa. While business is light whole- 
salers have not much to complain of, as the prospects 
seem bright. Prices are much steadier than they have 
been owing to the short stocks which are the rule in 
the east. What demand there has been is mainly for 
the lower grades, which are expected to show a further 
stiffening in price before long. 





Spruce. 





New York City. No material change can be noted 
in this stock from week to week. The demand is good, 
the supply scarce, prices firm and not much is moving. 


White Cedar. 


Chicago. Indications are becoming frequent that the 
white cedar season is opening. Dealers in this city, 
whose sales are mostly west of the Mississippi river, are 
already having a good trade. The call is for posts and 
poles. Farmers are buying posts so as to be ready 
for spring fencing, a good deal of which apparentiy is 
to be done. All over, the middle west there is a rising 
demand for posts. The telephone and teligraph com- 
panies are also beginning to look about for stock. There 
is a good demand for cedar ties. One house in this 
city has already sold all the ties it is likely to make this 
year. 








—_—ereororn 

Minneapolis, Minn. Inquiries for post and pole 
stock for spring trade are coming in fairly well, but 
not as strong as dealers expected to see at this time. 
They Jay the inactivity to bad weather, which tends to 
make the trade cautious. There is no doubt that this 
winter’s cut will be much lighter than usual, and the 
cedar men have no fear but that they will be able to 
dispose of all they get out. 





Hardwoods. 





Chicago. The frigid temperature prevailing all over 
the north has not contributed to any material increase 
in hardwood lumber consumption, but buyers are ac- 
tively on the lookout and there is considerable inquiry 
and occasionally some good sized orders are booked by 
wholesalers and manufacturers who have well assorted 
stocks on hand. The leading feature of current. busi- 
ness is the large amount of lumber changing hands that 
is to be cut during the spring and early summer months 
for delivery in the late summer and fall. In some eases 
manufacturers have already disposed of a large propor- 
tion of the lumber that they will saw this season. In 
the northern hardwood district the cut will be a large 
one, evidently, as logging conditions have been ideal, 
with an abundance of snow and generally good roads. 
Manufacturers, however, are not looking for much of 
an aggregate increase in the total, as many hardwood 
mills are short of timber, while the high prices at which 
logs are held have made it difficult for small operators 
to get out any considerable quantity. In the south 
manufacturing has been going ahead steadily in most 
sections and a cut of healthy proportions is assured. 

Oak of all kinds continues strong. Quartered white 
oak is in somewhat better supply, but prices are hold- 
ing steady. A range of from $65 to $70 would prob- 
ably cover the prices which manufacturers are receiv- 
ing for their firsts and seconds quartered white in sales 
of bulk quantities, and from $42 to 45 for common 
quartered white. Firsts and seconds inch quartered 
red oak may be bought at from $10 to $15 less. Plain 
white and red oak are both steady and even firm at sub- 
stantially pre-existing prices. 

The demand for cottonwood is somewhat duller, but 
values are being well held. 

Thick ash continues to be much wanted and 2-inch 
and thicker is difficult to find excepting in green stock. 

There is some basswood offered, but the demand is 
not as heavy as it was and prices are inclined to be 
easier, although not materially so. 

Soft elm is in about the best demand of any of the 
hardwoods and is also the most difficult to obtain, sub- 
stitutes being everywhere adopted. 

Birch is one of the staples of the market and sup- 
plies are reasonably full. Dealers say that they are 
having numerous inquiries for good sized bunches of 
stock and that sales are increasingly numerous. Prices 
are holding steady. 

Gum is selling fairly well, but some handlers say 
that they are not having as heavy a demand as they 
did prior to the first of the year. Stocks are plentiful 
and prices are a trifle easier. 


OLLI IOIOS 


St. Louis, Mo. The trading of the new year has not 
yet developed a very heavy momentum but there has 
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been a steady improvement in the demand since the 
middle of January. To some extent the weather is 
blamed for this slowness of development and it is 
thought that there will be a very healthy state of affairs 
by the end of this month. As the call for dry lumber 
has been almost equal to the local supply and as im- 
proved demand is expected within another thirty days, 
the inclination of wholesalers is to await developments 
rather than to make any price concessions which might 
bring business at this time. Both dry and green stocks 
are materially lighter than at this time last year and 
local wholesalers are starting out on a poorer basis than 
at that time, although the prospective demand seems to 
be greater. An advantage of this year over last is 
that prices are on a much higher plane and prospectively 
they will advance still further when the demand becomes 
sufficiently excessive to show up in good shape the light 
stocks. Furniture factories should be in the market 
within another few weeks rather heavily. A rather light 
business is being transacted locally because of the poor 
receipts. Little lumber is to be found in the south, but 
buyers are touring that country, making contracts and 
picking up whatever lumber is to be found, but these 
are having poor success. 

Dry oak, plain and quartered, is the particularly de- 
sirable item in St. Louis and it cannot be found in 
satisfying quantities. Within another six months the 
purchases of last fall will be dry enough to ship, but it 
is believed that the demand will absorb this rapidly. 
Little quartered oak is in pile here and it is in very 
strong demand at first hands. Heavy thicknesses in 
plain oak are also wanted but the supply is very meager 
and practically none is being turned out at southern 
mills, As a matter of course, cottonwood is holding its 
own and is hard to locate. High prices prevail on both 
it and gum and there are very light receipts. Hickory 
and thick ash are also among the scarce items and are 
wanted in large quantities. 





Memphis, Tenn. Demand is rather better than a 
number of the trade anticipated and the holdings of 
dry lumber continue rather small. However, prices 
on stock ready for immediate shipments are held at 
the figures which have prevailed for some time and 
the majority sentiment here is that there will hardly 
be any decline from prevailing figures right away, 
though there is a growing conviction that prices may 
be shaded somewhat a little later. Consumers show 
no particular anxiety about making large purchases, 
though their takings are on a fairly liberal scale. The 
plain oaks arein good demand and the market on these, 
especially in the higher grades, is firm. The quarter 
sawed oaks are rather quieter, but the demand is mod- 
erate and the market is well maintained. Ash con- 
tinues strong and poplar finds ready sale at figures re- 
cently current. There is only a fair inquiry for 
cypress, and gum is not more than steady at prevailing 
prices. Low grade cottonwood is scarce and firm, 
while firsts and seconds are holding their own, with 
only fair quantities obtainable. Little is doing in 
hickory, for which the demand is rather limited. 


——eoroo" 


New Orleans, La. It is stated that there has been 
a large falling off in the domestic demand. Holders of 
hardwoods expect heavy buying in the spring, so there 
is little inclination to sell at reduced values. Foreign 
trade is seasonably dull. From all reliable information 
it is believed that stocks abroad are not large, and that 
orders are bound to be forthcoming when it is realized 
that there will be no slump in prices and that consumers 
will be compelled to pay the prices controlled by the do- 
mestic market, rather than those fixed by the ideas of 
foreign buyers. Low freight rates have completely de- 
moralized ocean transportation. The amount of visible 
tonnage is very small and it is thought that there will be 
more or less difficulty obtaining room for wood goods 
during the spring months through this port. The high 
price of cotton has resulted in an accumulation of that 
commodity here. This will eventually find its way on 
shipboard, but it will probably not go forward in large 
lots and the shipping season will be a long one. 





Mobile, Ala. A fair volume of business is offering, 
but in some lines it is scarcely up to expectations. Values 
are very firm on the gulf owing to the fact that manu- 
facturers anticipate a good spring trade and also to 
the possibility of a short log supply. The mills on the 
gulf are running regularly, with a good demand for the 
better grades. There is some accumulation of low grade 
stock. Tupelo gum is in good request. Several in- 
quiries are out, one for 1,000,000 feet. A slight rise in 
the rivers has brought into Mobile 300 pieces of hewn 
oak and 1,200 tupelo gum logs. 





Baltimore,Md. Marked quiet is reported in the hard- 
wood trade. The output of the mills is not large and 
demand is relatively light, so that business is more or 
less without snap. Prices seem to keep up, but the in- 
quiry leaves something to be desired. Advices from 
abroad are by no means enthusiastic in tone, though the 
situation seems to be somewhat improved. Orders are 
coming in rather more freely and a slight improvement 
has taken place in the prices offered. General iv4dus- 
trial dullness in Great Britain, however, is against the 
American exporters. 





New York City. Nothing can be said for hard- 


woods nowadays except that there is no harm in hold- 
ing to them, as prices seem bound to go up later. Just 
now there is practically nothing moving, and all the 
woods are featureless. 


Buffalo, N. Y. Dealers still say that there is not 
much trade, but it appears that one good reasen is 
that they are not pushing it very generally, for there 
is not the amount of stock that there should be to meet 
the demand that is looked for when building shall re- 
sume. All prices are very firm. With the return of 
demand for the light supply of white ash there is noth- 
ing slack in the entire list. Stocks are all light, but 
seem to be more uniform than they have been for some 
time. 

Saginaw Valley. The hardwood lumber trade is 
quiet. There has been some buying of maple by manu- 
facturers of flooring, but other kinds are scarce. Prices 
are firm for everything except maple and that com- 
modity is not particularly weak, although in greater 
supply than other woods. 





Minneapolis, Minn. Wholesalers report a good de- 
mand from the retail yards for wagon stock, to make 
winter repairs. White oak is thus the most active 
feature of the market. The factories are still buying 
lightly and apparently do not feel much worry over the 
prospect for stock. The jobbers are most concerned over 
the scarcity at present. 





Hemlock. 





Chicago. The Green bay shore people report a re- 
markably good midwinter trade. In fact it is large 
enough to keep the office forces here and the shippers at 
the mills busy in taking care of orders. Improved con- 
ditions are also reported by those who handle Wis- 
consin valley stock. There is already sufficient move- 
ment manifest to indicate that on the opening of spring 
there will be an unusually heavy requirement to be met, 
as compared to stocks on hand. Under such conditions 
it is natural that owners of hemlock should hold firmly 
for prices, and that is what they are doing. 





Buffalo, N. Y. No lumber sold here is more affected 
by a close winter than hemlock, and yet producers and 
sellers are generally busy in one way or another. The 
cut promises to be a fair one and inquiries are such 
that the prospect is good for a sharp resumption of 
demand as soon as there may be a chance to use the 
lumber. Prices have not changed for a considerable 
time and there seems to be no effort to push them up or 
down. 





Philadelphia, Pa. Winter’s grasp is still too tight to 
permit of much activity in the hemlock market. Whole- 
salers report a small amount of buying being done, but 
the shut down of all building work has been felt. Con- 
ditions at the mills are still unsatisfactory for ship- 
ments and lumber is coming forward slowly. Prices 
are holding strongly. 


—erororr 


New York City. The dulness that pervades the 
metropolis and that is likely to continue has spread 
to the suburbs and nothing is moving. The demand for 
hemlock is good and the base price is held to firmly. 





Poplar. 





Chicago. Offerings of poplar in this market are 
light, especially of firsts and seconds, of which the sup- 
ply does not increase. There is some common available 
and considerable cull and for these prices are rather less 
firm than they were. On firsts and seconds, however, 
the demand is strong and Ohio river operators say 
that they are getting the list or better. It is under- 
stood that there is an abundant supply of logs at the 
headwaters of the streams in the poplar district and that 
if a good tide comes this month, as is usually expected, 
the mills will be well supplied for their year’s run. 
The product, however, will not be available for the 
market for two or three months and in this interval the 
short supplies that are held at manufacturing and ship- 
ping points will hardly suffice on an ordinary spring 
requirement. Should the log tides be insufficient, pres- 
ent stocks of lumber are apt to sell for considerably 
more money than they now command. 

Baltimore, Md. Poplar continues as active as the 
prevailing weather conditions will permit and prices 
keep up fairly well. The mills have had to contend with 
many difficulties of late and the aggregate of the out- 
put is rather smaller than usual. Large quantities of 
logs have been gotten out, however, and with the ad- 
vent of the open season a material increase in the pro- 
ductive activities would not be unexpected. The home 
demand and a fairly active foreign movement prevent 
burdensome accumulations, and the general range of 
prices is fair. 


Pacific Coast Woods. 


San Francisco, Cal. Conditions in all departments 
of the lumber market except as to fir are generally sat- 
isfactory. Deliveries for the month are not excessive 
when compared with the requirements of consumption. 
Consumption in this state of redwood and fir for 1903 
were not far short of 1,000,000,000 feet and the outlook 
for the present year with a fair share of spring rains 




















WALNUT ONLY. 


We are Exclusive Manufacturers and Exporters 





AMPLE STOCKS, HIGH-CLASS LUMBER 





Always in the Market for Good Walnut Logs 


Lesh, Prouty & Abbott Co. 


EAST CHICAGO, IND. 


Telecode Used 





L b Ample Stock 

um er 3-8 to 16-4 in. 
? in all Grades. 
vy 


—__ 


Annual Capacity, 7,000,000 ft. 
Export Trade our specialty. 








Always on the market for good 
Walnut Logs. Write for prices. 


PENROD WALNUT CORPORATION, 


Kansas City. Mo. 





CEN ANES OVE ONES NE IED IED MIE IN 
POPLAR, ASH, PINE, * 
CHESTNUT, “ 


HEMLOCK, BASSWOOD * 








, ay 

Band Sawed Lumber. cs 

"s 
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Yale Lumber Co. * 

>~ YALE, KY. sc 

k L2~> a 
fe He ds Jo vs 2 Ye HO Mae 75 8 
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Hardwoods and 
Hemlock. 





A LARGE STOCK OF 


Dry Basswood, Birch 
and Maple 


which will have monthly additions of 
1,000,000 feet. 


ASK FOR STOCK LIST AND PRICES 











Wisconsin Lumber & Bark Co, 


MILLS: HACKLEY, WIS. 


General Offices, GRAND RAPIDS, MICH. 
; ence taeensnannrtiasetae anti 
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BRIGHT, WINT ER-SAWN, WIS- 
CONSIN STOCK, 


THICK 


BASSWOOD 


114, 144 and 2 Inches. 
All Grades. 


WRITE US FOR PRICES. 


R. Connor Company 


MARSHFIELD, WIS. 
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C. Leary & Co. 


AMERICAN LOGS 
AND LUMBER. ::: 


Agents for the Sale 
of Ail Kinds of 








4 Lombard Ct., Gracechurch St. 


LONDON, - - - E.C. 


$ 
® 
’ EDWARD CHALONER & CO. : 
7 
$ Wood Brokers 
> 4 and Agents for the sale of American 
> Hardwood etc. in Logs and Lumber. 
$ 36 Derby Rd, Sandhills, 
$ cable Address “Chaloner.” LIVERPOOL. 
© 6 
« Codes used, ABC, Al, Lieber’s & Lumberman’s Telecode. 3 
a A>» 4 dled Z>> lle» le) la>tb> 4d da> Al> 


















CARTHUR (RUSHFORTH, 


Exporter of Fine Grade African 


MAHOGANY 


INQUIRIES SOLICITED. 


28 IMPERIAL CHAMBERS, 62 DALE STREET. 
A. B. C. and Lieber’s Codes Used. Liverpool, ) 
\, 


a. 

















% Cable Addresss, ‘'Veneering’’ Liverpool. } 
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R. H. ROBERTS & CO., Ltd. 
86 Leadenhall Street, 
Shippers Agents and LONDON, E. C. 


Wholesale Distributors of 


American Hardwoods. 


SOLICIT CORRESPONDENCE FROM RESPONSIBLE MANUFACTURERS. 
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Duncan, Ewing & Co. 


WOOD ~w rz 
BROKERS, 


85 Gracechurch Street, - London, E. C. 


ee eT 








BECKER & CO. 


AGENTS FOR 


American 


CODES USED; 


A. B. C. 4th Edition, 
Lumberman’s, 
Standard, 








Hardwoods, 


7 Union Court, Old Broad St. and 
82 Bishopsgate St., Within. 


LONDON, 








E. C. 


Pea hs 








- COBBETT & CO. 


AGENTS FOR 
American Timber and Lumber 




















§ Hamilton House 


Telegraphic Address LONDON, E. C. 


“HUSTINGS. LONDON” 
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is even better; the rains are a leading factor in the wel- 
fare of the lumber trade. Deliveries on the whole have 
not been excessive even for this season. Sugar and white 
pine seldom come this way except for export to Austra- 
lia or some other country, and in these conditions could 
hardly be improved upon. 

Deliveries of redwood since the middle of the month 
have been better than for the early part of it and in 
this respect January will give a good account of itself. 
For the past week deliveries have been good on the 
whole, though at times rather light for reasons 
arising from the weather conditions, which hampered 
loading from coast ports. This tends to keep the stock 
here down and also, of course, to keep work back at 
the mills. The latter have been closed for repairs, clean- 
ing up, putting in new machinery, ete., and are now 
manufacturing about 34 percent less redwood than they 
were. After the close of the present month they will 
begin to run full time again; that is, day work, and 
by March most of them will be in that condition. Mean- 
while the market is rather quiet to what it was in the 
fall, though the demand is fully up to the average re- 
quirements of the season. Some of the retailers are 
rather short on redwood. Prices remain very firm, the 
regular list being strictly adhered to notwithstanding 
the competition of fir, which, however, occurs chiefly in 
the lower grades. There are a good many railroad ties 
coming forward and a heavy shipment of them was made 
to South America last week. 

Deliveries of fir to this port for last week were more 
than up to the average of those of the fall. For Jan- 
uary as a whole they will not fall short of those for 
December, but there is a general disposition on the 
part of those having large interests on the sound to 
delay shipments so as to ease up the California market. 
The entry of the Pacific Coast Steamship Company into 
the business will complicate matters, but no radical 
cutting of rates is expected. The $3.50 shading of list 
No. 3 local, has been agreed on by most of the trade 
here, 





Tacoma, Wash. Rail trade is dull, with orders and 
inquiries slow, the latter being chiefly for special 
and small bills. Prices are inclined to weakness and 
cutting is being done by mille dependent solely on rail 
trade for their business. Some inquiry has been made 
for stringers in small quantities and the price runs 
from $7.50 to $8, the latter being the top figure. There 
is not much doing in timbers and the market is $7 
to $7.50 for up to 32 feet. The volume of the cargo 
trade, both domestic and foreign, is large, in excess 
of last year at this time and is keeping the cargo mills 
hustling. There are 17 vessels loading here this week 
with an aggregate capacity of about 16,000,000 feet 
and a number of vessels are on the way. Most of the 
foreign business is being done with the west coast of 
South America and with Australia. South Africa has 
bought some. Domestic cargo trade is large in volume 
but prices are being slashed in California. The gov- 
ernment came on the market this week with a call for 
2,410,000 feet for shipment to the Philippines, the first 
bill it has asked for in some months. Vessels are plen- 
tiful. For prompt loading at Puget sound ports char- 
ter rates are quoted as follows for large iron sailing 
vessels, wooden vessels being 2s 6d to 5s higher: 

Sydney, 27s 6d to 380s; Melbourne or Adelaide, 30s to 
82s 6d; Port Pirie, 28s 9d to 30s; Fremantle, 37s 6d to 
40s; Geraldton, 40s to 45s; Noumea, 35s; Suva, 40s; 
Hawaii, $6.50; Valparaiso, for orders, 30s, less 2s 6d for 
direct port; Guayaquil, 40s to 45s; Guaymas, $6.50 to 
$6.75; Santa Rosalia, $6.50 to $6.75; Buenos Ayres, 40s 
to 42s 6d; Hongkong, 35s; Shanghai, 35s to 37s 6d; 
Port Arthur, 35s to 387s 6d; Talienwan, 35s to 37s 6d; 
Taku, 37s 6d to 40s; Newchwang, 37s 6d to 40s; Japan, 
32s 6d to 35s; Manila, $9.50; Calcutta, 42s 6d to 45s; 
Vladivostock, 40s; South Africa, 47s 6d to 50s; United 
Kingdom or continent, for orders, 45s to 47s 6d. 





Kansas City, Mo. Demand is light for coast stock, 
but conditions indicate a brisk spring business. Many 
dealers are carrying more or less coast lumber regu- 
larly and will handle it freely this coming spring if 
they can get prompt shipments. There is no late 
change in prices; Washington and Oregon lumber is 
weak, while California stock is unusually firm. 





Southern Pine. 


St. Louis, Mo. Demand is somewhat spotted in that 
wholesalers catering to some sections of the country 
are enjoying a heavier demand than others, and taking 
yellow pine as a single proposition the demand is some- 
what lighter than at this time last year, largely attrib- 
utable to the severe cold weather throughout the whole 
territory reached by St. Louis lumber. In districts 
where the conventions are already out of the way the 
demand is beginning to open up, so that practically 
all of the local people report a heavier business than 
prevailed ten days ago in Kansas and Oklahoma, west 
of the river, and Pennsylvania, Ohio, Indiana and 
southern Illinois east of the river. There is also some 
improvement in demand from Iowa, South Dakota and 
Minnesota. 

As was reported a week ago, there is general satisfac- 
tion with the new list and wholesalers are inclined to 
adhere strictly to this new basis. While the demand 
does not warrant unusually stiff prices the outlook is so 
bright that the inclination is entirely in the direction 
of holding stock at the mills rather than to make marked 
concessions from the list. Many large buyers have 
postponed placing their orders to await the results of 
certain Texan complications. As things have developed 
these people have made a mistake, in that no low prices 
are probable, and they will undoubtedly be in the market 





in the near future. Weather ‘conditions have lessened 
southern output during the past few weeks and there is 
also considerable difficulty in making prompt shipments. 
At the same time, order books have been cleaned up 
pretty thoroughly and the mills are in readiness for the 
spring demand. Strictly local business was light last 
week, but with the cessation of the present severe 
weather demand should be heavy. 


Chicago. Local dealers who sell the product of cen- 
tral southern mills report a good run of timber bills 
for structural purposes. Some say that there is a mea- 
ger call from the railroads and car factories, while oth- 
ers have lately secured large contracts for railroad con- 
struction. In each case results have depended partly 
on hustle and partly on good luck and ability to make 
the right prices and deliver the goods when wanted. 

In respect to shed or yard stock there is a general 
statement that demand is light, which is no more than 
can be accounted for by the steady winter weather, 
which limits consumption. Still salesmen who go out 
for orders send in a sufficient number to indicate that 
the retail trade is stirring and beginning to make pro- 
vision for the spring demand. Though there has been 
some perturbation in prices it is believed that the 
weakest spot has been passed, and that hereafter the 
tendency will be to steady and firm prices, with proba- 
ble advanees when the rush of spring trade shall come. 

In the city the yard trade is quiet, and carloads are, of 
course, less in demand than they will be when the 
building season shall fairly open. Cold weather has 
arrested most building operations, but there will be an 
awakening when the weather shall moderate. The 
amount of work in architects’ hands indicates that 
there will be a revival of building in the spring. Al- 
together the outlook for the local and nearby yellow pine 
trade is favorable. 

—aeraea 

Kansas City, Mo. The cold weather has checked de- 
mand materially and orders are not nearly as plentiful 
as they were a week or two ago. The inquiry is also 
lighter and the yellow pine men here do not expect 
much business for the next week. They got in a good 
run of orders last month and as a rule the mills are 
supplied with business enough to keep them running 
some time. The market has been disturbed to some 
extent of late by low prices made by Texas concerns, 
but it is claimed that Texas stocks are badly broken, 
and that these quotations largely apply to straight car 
lots of a few items. Kansas City yellow pine men 
claim that prices are on a firmer basis than a month 
ago,and that the outlookis good forasteady market 
during the spring. Mill stocks are becoming broken 
and a good demand for the next thirty days would 
create a scarcity of a number of items in common 
lumber. A very hopeful view of the future is taken 
by the wholesalers here, who are looking for an ample 
demand when the building season shall begin. The 
new list of the Southern Lumber Manufacturers’ Asso- 
ciation has not been put out by many of the yellow 
pine people, but the leading concerns are conforming 
to the new prices as far as possible and expect to see 
the market maintained at this list before spring shall 
have advanced very far. 





New York City. The yellow pine men are busying 
themselves trying to drum up trade, but the ice-bound 
conditions of the present winter have a tendency to 
cool them off. There are said to be several big scchd- 
ules about. Prices are stiff at the mills. 





Philadelphia, Pa. Like the other markets, yellow 
pine lacks any decided life, though the conditions show 
an improvement over those in the earlier part of last 
month. Shippers have not been able to find any of the 
mill men who have been seeking business with conces- 
sions and quotations are high. A few inquiries are 
out and more business is in sight. 

Buffalo, N. Y. So much more attention is paid 
to the problem of southern pine production here than 
there used to be that the northern market is stimulated 
more and more right along by it. Prices are just now 
rather weak, but the large mills do not appear to be 
paying much attention to this, as it usually occurs in 
winter, and disappears in spring when the northern 
demand is resumed. 





North Carolina Pine. 


Norfolk, Va. The extreme weather has not only 
paralyzed shipping but almost tied up operations at 
milling points and abruptly interrupted logging opera- 
tions. Under these circumstances there is little doing, 
and such conditions will exist as long as this unusual 
weather shall continue. With the exception of some 
foreign shipments which are scheduled for movement on 
steamers now in port, business is being sidetracked in 
view of the inclement weather, and manufacturers are 
patiently waiting for more favorable conditions before 
renewing active operations. There is some interruption 
in the demand, though a few orders are coming in, and 
no very great activity is expected until warmer weather 
shall prevail. What inquiries are being received are 
being quoted on at full list; operators are cautious 
regarding making promises of quick delivery and are 
not inclined to commit themselves regarding specified 
time of shipment. Enough business is booked to enliven 
the situation when favorable weather shall prevail 
and a general improvement is anticipated when active 
operations can be gotten under way. 
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Baltimore, Md. Ice continues to impede navigation 
in the bay and vessels with lumber find it difficult or 
impossible to move between the places where stocks are 
taken on and this port, and receipts are still very small, 
and but for the absence of a‘ brisk demand a positive 
searcity of lumber would have resulted. As it is, stocks 
are barely sufficient to meet even the reduced wants of 
the present period, when cold and snow impose an ef- 
fectual check upon many activities ig which lumber is 
used. Prices are about the same, in the absence of all 
the factors that usually determine values. 





Philadelphia, Pa. Demand is comparatively light to 
what it has been in this locality. Inability to get car- 
goes in barges through the ice in the canal and river 
has resulted in box lumber going a trifle higher. Ex- 
cept in this line prices remain the same. 

New York City. The market for North Carolina 
pine is in good shape here in spite of the fact that it is 
deadly dull, and absolutely nothing is being done. 
Stocks are in strong hands and there is little danger 
of any slump in prices. 





Cypress. 
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St. Louis, Mo. The cold weather is influencing the 
market to some extent but there is nevertheless some im- 
provement in demand. Prices are holding to a fair 
level and while stocks are heavier than ever before at 
this season it is believed that the demand will easily 
absorb the holdings. For practically two months there 
have been no receipts nor will there be any cypress 
reaching St. Louis until spring, on account of the frozen 
condition of the river. Country sales to yards and fac- 
tories have gained some during the past ten days but 
strictly local business is not yet showing up in large 
volume. At the same time the outlook is excellent and 
the general situation pleasing. 





Chicago. Local dealers report some improvement in 
demand. Orders are dropping in more frequently than 
in January, and inquiry indicates that there will be a 
gradual rise of demand from now forward. There is 
some call from the yards, planing mills, sash and door 
factories, tank makers, green house builders and others. 
Prospects for the cypress trade this year are generally 
bright. 





New Orleans, La. The bad weather in the east, north 
and west has interfered with placing orders, but there 
has been a nice volume of business. In some instances 
the orders are not for prompt shipment, the idea of the 
buyers being not to get the lumber on hand before it 
is needed. Some of the orders are placed forty-five to 
sixty days ahead, which gives an opportunity to get the 
lumber to its destination by the time it is needed. Un- 
doubtedly the prospects warrant the feeling that there 
will be a nice spring business, and, as stated in former 
reports, if labor troubles keep out of the way it is be- 
lieved that the year will be better than 1903, for last 
year: eastern buyers were not overly anxious to stock up, 
and when the labor troubles were out of the way it was 
too late for much business. Stocks ran low and if those 
who handle cypress begin to stock up during the spring 
the mills will be kept busy. Prices are firm and they 
will undoubtedly remain so, because the mills, although 
in better shape to handle business than they were last 
year, have only fairly good assorted stocks of dry lum- 
ber, and the rush will soon make a change in the condi- 
tions. -At the present time cypress mills were never bet- 
ter able to handle business of mixed cars. 





Kansas City, Mo. Orders are hardly as numerous as 
they were in January, due to the cold weather. The 
demand is rather light, but reports from the mills 
show a fair supply of orders from all sections of the 
country. Cypress people here say they are pleased 
with the outlook and are figuring on plenty of trade 
later on. The factory trade is later than usual and 
is not yet very active. 





Baltimore, Md. ‘Trade is in fair shape, though no ac- 
tive demand for stocks is to be reported. Much of the 
cypress used here is the Carolina variety, which comes 
by vessel, and this division of the business is being great- 
ly interfered with by the ice in the bay and river. As 
the usual factors which determine values are wanting in 
large part or entirely the quotations are steady and 
the market is uneventful. 

° POO 

New York City. This stock seems to be in fair call 
right along. Supply is ample and there is no doubt as 
to the firmness and stability of prices. 


Shingles and Lath. 


Chicago. Shipments of shingles from Chicago dur- 
ing the week ended January 30 amounted to 5,737,000, 
compared to 5,301,000 in the corresponding month last 
year. The gain was 436,000, which looks as if the de- 
mand for shingles were picking up a little. Shipments 
for the entire month of January, however, were but 
24,203,000, compared to 41,085,000 in January, 1903. 
Thus the decrease in January this year was 16,882,000. 
Reports from the yards and dealers indicate that there 
lately has been some rise in demand. Shingles are 








cheap and it is probable that dealers are taking ad- 
vantage of conditions to stock up for the spring trade. 
Red cedar shingles are being plentifully offered in spite 
of the closure of so many mills in the Puget Sound 
country. It is yet too soon to determine the effect 
of the late advance in prices on the coast. 

The demand for lath is pronounced quiet, and prices 
are inclined to softness. The opening of spring will 
make a favorable difference with the lath trade, for an 
active consumptive demand is needed to put any life 
into dealings. 





Minneapolis, Minn. On account of the general shut 
down of the mills and light supply of transit shingles 
there is a sort of truce between the contending forces. 
Although there is very little trade, the demand is suf- 
ficient to handle all the stock that is coming, so there 
is no war for orders. It is believed that the market 
will be quiet for about another month, and then when 
the shingles begin to come in from the February run of 
the mills there will be a test. The shut down is clear- 
ing out all surplus and putting the market on a sound 
basis. Stars are still quoted here at $2.30 flat and 
Clears at $2.70. 


New Orleans, La. Demand remains good, but a falling 
off is expected within the next twenty to twenty-five days, 
through a suspension of repairs in the country while the 
farmer turns his attention to planting, following which 
there will be a nice lot of business from the country 
towns, but for sixty or ninety days the principal busi- 
ness will come from city operations. The falling off in 
the volume of shingle orders will give the mills a chance 
to get caught up and get stocks ready for the summer 
demand, after the latter part of April or the early part 
of May. 








Kansas City, Mo. The red cedar shingle market is 
apparently growing firmer each week. Several re- 
cent advances have been received from the coast, and 
the market here is 5 cents firmer than a week ago. 
While the demand for coast shingles in this territory 
is not heavy it cannot be supplied. Transit cars are 
hard to find and jobbers here are getting $2.56 for 
Stars and $2.88 for Clears on the Kansas City rate, 
where they can furnish shingles promptly. 

Buffalo, N. Y. There is some trade in spite of 
the closed season and an unusual amount of orders for 
spring delivery. There is an additional firmness in the 
market of late, on account of the reports of better 
feeling in red cedar centers. The spring movement 
ought to be heavy. 





San Francisco, Cal. Receipts for the week were 7,- 
830,000. The Iaqua-is in the field again, hence the 
large receipts. Business has been and remains quiet 
for local trade and prices remain unchanged. 

Everett, Wash. A canvass among local operators dis- 
closes the fact that the demand for shingles has in- 
creased materially since the recent advance in prices. 
It is thought there is little question but that the full out- 
put will be speedily absorbed by the trade as fast as 
the mills find conditions suitable for beginning spring 
operations. 





Cooperage. 





Chicago. The market is dull. Packers are shipping 
their pork in boxes to such an extent that they are in- 
different buyers of barrels. There is no great gall for 
either tierces or barrels. Tierces are quoted at $1.50, 
but packers will offer but $1.45. Pork barrels are nom- 
inally $1.10, with small sales. There is a light demand 
for slack stock of any kind. The market seems to be 
at a kind of deadlock, buyers refusing to give the prices 
that producers ask. 





St. Louis, Mo. Demand is not very urgent except at 
first hands. Although trading is somewhat more active 
than during the early part of January this is due to 
rather light consumption compared with other seasons 
of the year, although with lower stocks than normally 
are carried here. Prices are about in line with those 
of the past two months and little change is expected 


in the near future. 
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Buffalo, N. Y. There is still a considerable short- 
age of No. 2 elm staves, which keeps the prices well 
up to former figures. Jobbers say that it will be 
June before they will be well caught up with the de- 
mand, so it is necessary to kiln dry staves as well as 
heading to fill orders. The cut will be light on account 
of the deep snow at the mills and if there should be 
another fruit crop the shortage of last season will be 
repeated. Demand for oak in tight stock trade is strong 
just now. Slack stave prices range all the way from 
$9.50 to $13.50 for all grades, heading 6 to 104 cents 
and coiled hoops $9.25 to $9.75. 





Tacoma, Wash. There is some inquiry for shingles 
and a small, steady volume of business. Indications 
are, however, that eastern buyers are holding off for 
conditions in this state to adjust themselves perma- 
nently as to price. The Interstate Red Cedar Shingle 
Company is now quoting $1.50 for Stars and $1.80 
for Clears to the east. Stocks are exceedingly light and 
prices tend upward rather than downward, at least 
until after the spring demand shall have been supplied. 
Most of the mills that have been shut down plan to 
begin cutting the first week in February. 









Paul Rosenbacher, 
HAMBURG, GERMANY, 


Banker and Dealer in 
all kinds of 


American Hardwoods. 


Cable Address, CONSIGNMENTS 
“BACHROSE.” SOLICITED. 
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J. 6. & Th. H. Leljenaar, 


Selling Agents for all kinds of 


AMERICAN LUMBER ano LOGS 
Pitch Pine, Cypress, North Carolina Pine, Etc. 


ROTTERDAM, HOLLAND, 


A> alll ldyllld llth llitrtrrtdlidlidtdltrsdedrstesdestes 
hh hh a a a hh i 








Ap A ttt to lt tantntintetotintete, 
ee a a 








Ay bi by bi A A by A ty Ly A Li i hi bi hs 
eh hh hh hh hh he be he he 








. : 
‘\GOSSLER BROS. 


HAMBURG, GERMANY, 


Offer Best Facilities for 
Selling all kinds of 


AMERICAN SOFT AND HARDWOODS 


In Logs, Lumber and Squares, 


Credits opened with 


Liberal Advances Against 
G. AMSINCK & CO. New York 


Consignments. 








Fceois. De Beukelaer, 


Antwerp, Belgium.—Rotterdam, Holland. 


Importer and Consignment Merchant 


OF ALL KINDS OF AMERICAN 
LOGS AND LUMBER. 


Oak, Walnut, Poplar, Cottonwood and Yellow Pine. 
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CODES: ABC, 4th & 5th Ed. Al. Western Union. 
LUMBERMAN, Zebra. 


BRYCE, JUNOR & WHITE, 


TIMBER BROKERS. 


Tele. Addresses: 
MOCCASIN 
London, Eng. 
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TALISMAN 
Glasgow, Scotland, 


TRIGONAL 
Bristol, Eng. 
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e CHURCHILL & SIM, § 
Timber Brokers 


For the sale of all descriptions 
of hard and soft woods..... 


ALBERT BUILDINGS, 29 Clements Lane, § 


12 Preesons Row, LONDON, E. cf 
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FOR FOREIGN 
CARGO TRADE 





Lucas LUMBER Co. 3 


Tacoma, Wash. 


» Cable Address, ‘‘Lucum.”’ 
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Manufacturers and Exporters of 


HARDWOOD LVMBER. 


Bristol, Va. Tenn. 








TELECODE USED. 
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Advertisements will be inserted in this department 
at the following rates: 


For one week, . . 7 25 cents a line. 
For two weeks, « - - 465 cents a line. 
For three weeks, « - - 60 cents a line. 
For four weeks, - . - 75 cents a line. 


Nine words of ordinary length make one line. 








Heading counts as two lines. 5 
No display except the headings can be admitted. 
charge for copies of paper containiug advertisement. 
Copy must be in this office not later than Thursday 
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WANTED—-LUMBER SALESMAN. 
had experience and is familiar with the trade in this terri- 
tory. Please give references and salary desired. 


Remittances to accompany the order. No extra 
morning to secure insertion in Saturday’s paper. 
For Western Pennsylvania and Eastern Ohio, one who has 
Address “T. 23,” care AMERICAN LUMBERMAN. 





WANTED-LUMBER SALESMAN. 
Tor Pittsburg and surrounding towns. Must be a good sales- 
man and familiar with all classes of lumber. Please give 
references and salary desired. 
Address “T. 22,” care AMERICAN LUMBERMAN. 


WANTED-—BAND SAWYER, RIGHT HAND RIG. 
Must be fast and careful and of good habits. White pine 
mill, sawing day times only. Give references and wages ex- 
pected. Address 

“MISSISSIPPI RIVER,” care AMERICAN LUMBERMAN. 


WANTED AT ONCE. 
An all around machine man and do bench work; also 
must be No. 1 and sober. 
J. A. SLANSER LUMBER CO., La Rue, O. 


WANTED—EMPLOYEES. 

Dry shed manager, yard man, head block setter and 
stenographer. State age, experience, how soon could come 
and give references. Address 

THE MARBURY LUMBER CO., Marbury, Ala. 


WANTED-COMMISSION MEN 
To dispose of yellow pine output; large mill. 
Address “T, 1,” care AMERICAN LUMBERMAN. 
WANTED—ESTIMATOR AND FACTORY BILLER. 
Address with references. 
McPHEE & McGINNITY, Denver, Colo. 


SALESMAN—WANTED. 

We have an interesting proposition to make to salesmen 
working the retail yard trade in Illinois, southern Michigan, 
Indiana, Ohio, western Pennsylvania and New York. 

THE FARRIN-KORN LUMBER CO., Cincinnati, O. 


WANTED-—A YARD MAN 
Who has had an all around experience of at least five years 
in the lumber business. Must be a salesman and able to 
handle men; a hustler and not afraid of work. 
Address J. W. MACKEMER & CO., Peoria, III. 


WANTED—ESTIMATOR, 

Young man to take charge of estimating and getting out 
mill work by a Pittsburg yard. Local man preferred. Let 
us know where last employed and salary you expect. 

Address “Pp, 45,” care AMERICAN LUMBERMAN. 





























FACTORY FOREMAN. 

Wanted—Foreman for sash, door and blind factory, sit- 
uated within 130 miles of St. Louis, in town about 7,000; 
healthy locality and good schools. Party must be sober, in- 
dustrious and a hustler, capable of rushing out work and 
handling men; must understand details and plans thorough- 
ly and capable of drawing work off from plans, estimating, 
detailing and billing work out. 

State age, wages wanted, where formerly employed, and 
how soon you could report, married or single. No person 
who has not filled similar place need apply. Give refer- 
ences. Address 

“FACTORY FOREMAN,” care AMERICAN LUMBERMAN, 


WANTED-—SALESMAN. 

We want a high elass yellow pine and poplar salesman 
for northern Indiana, northern Illinois and southern Michi- 
gan. Salary no object if applicant can secure satisfactory 
business. Only parties who are employed and can control 
large business need answer this ad. Give full information in 
answering. Address “T. 5,’’ care AMERICAN I,UMBERMAN, 


WANTED—FILER. 

A first class circular saw filer and hammerer for 40,000 
yellow pine mill; use Covel automatic filer and Crescent 
swages; want an experienced man. Address 

A. A. RUST, Dolores, Colo. 


WANTED—ONE PLANERMAN 
For box factory,$3.00 a day. Woods planers. One sticker- 
man and planing mill man, wages $3.00 per day. One door 
cutter, $3.00 per day. Address 
LA MOINE LUMBER & TRADING CO., La Moine, Cal. 


WANTED-—A GOOD MACHINE MAN 


In planing mill; state experience, reference, and wages 
wanted. Address “UTAH,” care AMERICAN LUMBERMAN. 


WANTED IMMEDIATELY 
A competent bookkeeper to take charge of a saw mill office. 
Address “S. 26,” care AMERICAN LUMBERMAN. 


WANTED—SUPERINTENDENT. 
Saw and planing mill superintendent; must come well 
recommended. Location South Carolina. 
Address “S. 338,’? care AMERICAN LUMBERMAN. 


WANTED-—PLANING MILL MAN. 
To be competent to operate planer and molder, and do 
general planing mili work. State experience and salary 
wanted. Address ‘“S. 17,’’ care AMERICAN LUMBERMAN, 


WANTED—FIRST CLASS BOOKKEEPER 
With lumber experience. Quick and correct at figures. 
Rapid, plain writer. Keep books and office neat. Strictly 
temperate. Plenty of work. 

Address “S. 5.” care AMERICAN TLUMBERMAN. 


WANTED: 
A man to look after the manufacturing, grading and ship- 
ping, for a northern Minnesota plant. 
Address “S. 7,” care AMERICAN LUMBERMAN. 





























WANTED—YELLOW PINE SALESMAN 
For Illinois and Indiana; acquainted with trade and terri- 
tory. MISSISSIPPI LUMBER CO., 
1518 Monadnock Bldg., Chicago, I]. 


WANTED—TRAVELING SALESMAN AND 
Estimator to represent us on the road part of the time, 
and balance of time in office as estimator. Must be com- 
petent to figure from architect’s plans, and well posted on 
all kinds of interior finish. A good position for an up to 
date man. Apply, stating experience, salary wanted and 
references. WOODWARD LUMBER CO., Atlanta, Ga. 


WANTED IN CHICAGO, SALESMAN 

In office, who is thoroughly acquainted with the maple and 
oak flooring business, and capable of handling the output of 
our mill by correspondence. We also want exceptionally 
bright man to take exclusive charge of our planing mill 
and flooring mill; no manual labor required, but must have 
more than ordinary ability. Give references and salary ex- 
pected. Address “S. 2,” care AMERICAN LUMBERMAN. 








WANTED-—POSITION AS MANAGER 
Have thorough experience in yard, office, logging, manu- 
facturing, shipping and buying. Can give highest refer- 
ences from responsible firms. Prefer mill south. Will go 
any place. Address “R. 33,” care AMERICAN LUMBERMAN. 


WANTED-—PERMANENT POSITION 
As office manager with sash and door factory; ‘A’? No. 1 
accountant, good estimator, capable of taking lists off 
plans; can follow job from start to finish, and thoroughly 
reliable. Address “IR. 25,” care AMERICAN LUMBERMAN. 


WANTED—POSITION AS SUPT. OR FOREMAN 
In sash and door factory by an up-to-date man of long ex- 
perience. Best of reference. 

dress “T. 30,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION AS SUPERINTENDENT 
Sash and door factory interior finish. Good reason for 
changing. References. 

Address “T, 28,” care AMERICAN LUMBERMAN. 


SITUATION WANTED AS BOOKKEEPER. 
Have had 14 years’ experience with a large sash and door 
house and from whom I can furnish best of reference. 

Address “T. 27,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION AS BOOKKEEPER 
By young man. Seven years with manufacturing concern. 
Al references. Can come at once. 

Address “T. 34,” care AMERICAN LUMBERMAN, 


BOOKKEEPER AND GENERAL OFFICE MAN 
Having 5 years’ experience in veneered door factory and 4 
years’ experience as architectural draftsman desires a 
change with opportunity of advancement. Address 

“COMPETENT,” care AMERICAN LUMBERMAN, 


WANTED-—POSITION AS MANAGER 
Of retail or wholesale yard. Can furnish satisfactory refer- 
ences as to habits, character and ability. 
Address “R. 34,” care AMBPRICAN LUMBERMAN. 


WANTED—POSITION AS SUPERINTENDENT 
By a man with 20 years’ practical experience as a manu- 
facturer of veneered and solid doors, sash and blinds, and 
all kinds of mill work. Am capable of handling a force 
of men and getting out a large amount of work with dis- 
patch. Address “T. 33,” care AMERICAN LUMBERMAN. 


STEAM SETTER WANTS POSITION. 

g man, 23 years old, have served 4 years in the 
Strictly up to date and can bring best of refer- 
Address “T, 15,” care AMPRICAN LUMBERMAN. 


WANTED-POSITION BY BAND FILER 
Single or double cut mill. By sober, first class man. 
Al reference. , Address 
“A, E. B.,” care AMERICAN LUMBERMAN. 
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WANTED-—POSITION AS ENGINEER. 
First class mechanic. Capable of setting up engines, 
boilers and machinery. A1 steam fitter and electrician. 
dress “T. 12,” care AMERICAN LUMBERMAN. 


WANTED-POSITION AS BOOKEEPER 
Or for general office work, by young man 25 years of age. 
3 years’ experience in lumber manufacturing office. Desires 
to make a change. Good references. 
Apply “T, 10,” care AMERICAN LUMBERMAN. 








WANTED—COMPETENT SUPERINTENDENT 
To take charge of a factory making sash, doors and in- 
terior trim in a good town in northern Indiana; must be 
up to date, sober, industrious and capable of handling men 
to an advantage. Give references and state salary ex- 
pected. Address ‘‘L, P. S. D.,” care AMERICAN LUMBERMAN. 


WANTED—FIRST-CLASS FOREMAN. 
For small woodworking factory; state references and salary 
expected. Apply to A. B. LEARNED, Natchez, Miss. 


RED CEDAR SHINGLE SALESMEN WANTED 
To sell shingles, fir, cedar and spruce lumber in straight or 
mixed cars in all parts of the United States on commission. 
Address 

“RED CEDAR SHINGLES,” care AMERICAN LUMBERMAN. 


WANTED-—-SALESMAN 
For sash and door jobbing house, Illinois territory. 
Address “R, 23,” care AMERICAN LUMBERMAN,. 

















SALESMEN WANTED 
To handle Washington Red Cedar Shingles and as repre- 
sentatives in various parts of the United States. State 
experience and give references. 
Address INTERSTATE RED CEDAR SHINGLE CO., 
Seattle, Wash. 


WANTED-—SALESMAN. 
Hustling young man to sell yellow pine and cypress lum- 
ber in Illinois. Acquainted with trade. Good salary to 
right man. Address “P. 9,’’ care AMERICAN LUMBERMAN. 








SUPERINTENDENT WANTED. 
To take entire charge of a hardwood lumber operation in 
North Carolina. State experience and salary wanted. 
LEWIS THOMPSON & CO., INC., 
18th & Indiana Ave., Philadelphia, Pa. 


WANTED 

By a company with an established, profitable business, an 
energetic, competent wood-worker with capital to invest or 
one having shop alongside of railroad track, in Minnesota 
as an outlet for coast lumber; also in southwest as an out- 
let for yellow pine and cypress. Our object—to make a 
saving in freight rates. 

ddress “TIMBER,” Kalamazoo, Mich. 


WANTED—MAN TO TAKE CHARGE 
Of retail lumber yard just being opened at Abbottsford, Wis., 
or the W. C. R. R. R. CONNOR COMPANY, Marshfield, Wis. 











WANTED—YOUNG MAN 


Who can do general office work and typewriting. Must be 
a hustler and willing to start at the bottom and work up; 
good opening for boy just out of school. Lumber Dept. 


NATIONAL CASKET CO., Hoboken, N. J. 





WANTED-—-IMMEDIATELY AT DENVER, COLO. 
Two expert operators for Morgan box nailing machine. Ad 
dress, stating experience and salary wanted. 

THE HALLACK & HOWARD LUMBER CO., Denver, Colo. 


WANTED—GENERAL OFFICE MAN, ALSO 
Invoice clerk for large yellow pine mill office. State salary 
and references. Address ‘“‘T. 3,” care AMERICAN LUMBERMAN, 





WANTED COMMISSION LUMBERMEN 
To represent us in all the north, central and Mississippi 
valley states. Address, 

REICHMANN LUMBER COMPANY, Everett, Wash. 


SAWYER WANTED TO HANDLE CIRCULAR 
In northern hardwoods. Must be experienced. Write par- 
ticulars to “Cc. W. H.,”? care AMERICAN LUMBERMAN. 


WANTED-—SASH AND DOOR SALESMAN 
To sell jobbing trade. Will pay good salary to right party. 
Address “LL. 1,” care AMERICAN LUMBERMAN. 


WANTED—BOOKKEEPERS 
Who do not use the Lumberman’s Actuary to send for free 
sample pages. It’s the bookkeeper’s friend. Address 
AMERICAN LUMBERMAN, Chicago, U. S. A. 











WANTED-POSITION AS BOOKKEEPER 
Manager for — store in_ lumber country. Reference 
furnished. Address BOX 64, Academy, W. Va. 


LADY BOOKKEEPER AND STENOGRAPHER 


Wants position. Eleven years’ experience. Thoroughly com- 
petent and reliable. Address 
“T. 9,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION AS MANAGER 
Of retail yard, or saw mill plant. Have had 12 years’ expe- 
rience in retail yard, and 10 years’ in manufacturing. Best 
of references. Address 
; “O. V. R.,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION AS BAND SAWYER 
By up to date man with best of reference. 
Address “T. 7,” care AMERICAN LUMBERMAN, 


SITUATION WANTED AS SUPERINTENDENT, 
Foreman or draughtsman; expert detailer and stock bill 
maker; experienced on all kinds of work, saloon, store and 
office fixtures, interior finish and fine furniture. 

Address “T. 6,” care AMERICAN LUMBERMAN. 


BAND SAW FILER WANTS POSITION. 
Experienced ; hard or soft timber; reference. 
Address “J. A. B.,” care AMERICAN LUMBERMAN,. 


COMPETENT SASH AND DOOR MAN 


With 12 years’ experience wants employment. Can fill any 
position in this line. 
ddress “T. 21,” care AMERICAN LUMBERMAN. 


AN EDUCATED MAN OF WIDE EXPERIENCE 
Logging, manufacturing and selling lumber, offers services. 
Will assume complete management of business or of a de- 
partment and will invest a moderate amount if desired 
Al references given and required. 

ddress “T. 24,” care AMERICAN LUMBERMAN. 


EXPERT STENOGRAPHER, 
General office man and correspondent, 21 years of age, de- 
sires position. Four years’ experience in lumber. Address, 
stating salary, P. O. BOX 106, Dyersburg, Tenn. 


LUMBERING OPERATIONS AND R.R. MAN’Q’R 
Ready for engagement now. I have been a successful 
operator north and south. Age 40. References Al. 
ddress “L. 28,” care AMBRICAN LUMBERMAN. 
































[ Wanted: Cmployment | 





WANTED-—STEADY POSITION. 
Sober man, experienced in billing from plans in sash, 
door and interior finish factory, wants steady position. 
ddress “T. 26,” care AMERICAN LUMBERMAN. 





WANTED-—POSITION AS BOOKKEEPER AND 
Stenographer, or general office work by young man with 
five years’ experience in wholesale lumber office handling 
yellow pine and cypress. Can take full charge of office. 
References furnished. Address 

“S. 15,” care AMPRICAN LUMBERMAN. 


WANTED—BY AN UP-TO-DATE FILER 
One double or two single cutting bands. Strictly sober 
and steady. Address “P. P. 6,’ care AMERICAN LUMBERMAN. 


BAND FILER WANTS POSITION. 
Can furnish helper; satisfaction guaranteed; reference. 











Address “FILER NO. 333,” care AMBPRICAN LUMBERMAN, 








POSITION AS BOOKKEEPER 
By first class accountant and Al office man. 
in sash and door business. Address 
“T. 18,” care AMERICAN LUMBPRMAN. 


WANTED-—POSITION 
By a practical band saw filer. Expect good wages. 
Address “A, FL L.,” care AMERICAN LUMBERMAN, 


Experienced 








WANTED-—1,000 MEN AT ONCE 
To advertise in the Wanted & For Sale columns of the 
AMERICAN LUMBERMAN, We can get for you most any- 


thing you want or we can sell anything that is salable. 
Write quic y 4 t is salable. 


Kk. 
ICAN LUMBERMAN, 315 Dearborn St., Chicago. 


AME 











